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acOPA Delays Acti Di Y d Pri 
B- As Cong Rallies to S t of Deal 
Sparks | ‘316 Congressmen 
eB | Will Bowles Set the Course for Chaos? Hear Mallon 
- ; /E CAN’T believe OPA intends to cru- We can’t believe that OPA doesn’t realize | ADA Asks for P 
: ae — W cify America’s 30,000 auto dealers on the rank injustice of asking one small seg- ee a rs Regt ebor . 
- + * # a “cross of injustice.” ment of the entire industry to shoulder an ee oe 
At least the CIO hasn't taken| We can’t believe it, even though there unfair burden “to hold the line.” Bowles Testifies Today 
z pver Detroit's city government yet.| have been numerous damn-close instances * ° * By William Ullman 
' Pee o since Pearl Harbor—such as new car and E CAN’T believe that OPA d tk Washington Correspondent 
3 H. H. Mack, NADA director f os ; T , , 
kansas, has’ been appointed a|truck rationing, used car and truck price V that dealers’ expense of doing Sustains WASHINGTON.—An 
’ member of the Postwar Planning | Ceilings, service hour ceilings, parts restric- has risen. too, alon ‘aah other po saute of | 2nsry and resentful House 
ro succeeding Lynn Snow, | tions, tire and gasoline controls, etc. the industry. , 8 s © °"|Small Business committee, 


| 
We CAN’T believe it now, even though 

OPA has declared its intentions of forc- 
'ing dealers to absorb three-fourths of any 
price increase in 1946 cars. 

We can’t believe that OPA deliberately 
would set about to wreck 35,000 small 
businessmen—who have done more than 
their share in helping wartime America 
through to Victory. 


Re °46 Prices 
Ford, Studebaker and OPA rc- 
fuse to comment but here’s last 
eek’s rumor on 1946 car prices: 
Ford up 6 percent over 1942, plus 
$30 allowed for increased horse- 
power in the new car. 
Studebaker up 12 percent, since 
its 1942 prices were up only slight- 
*ly over 1941. 
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An anonymous thief holds the M S 
dubious honor of being the first ak | 
¥to steal a new 1946 car. The bandit ers uppor ea ers 
“borrowed” the new model, a Bu- e . 
delivered to the D. A. Eldridge In Discount f L ht 
showroom in Hempstead, N. Y., 
for display. 

‘ After driving the new car out! By Pete Wemhoff 

he thief apparently lost his nerve. | Indicating a firm stand by manufacturers on the protection of dealer 
He abandoned the auto near Hemp- | discounts were these three developments last week: 
Stead after driving it only 14 miles. | Jack Davis, general sales manager of Ford, told dealers that his | 

; Teese uae company is doing “everything possible to prevent any reduction in 
No Picnic, Mr. B 
George Christopher, president of Packard, declared a discount slash | 
"Peiceman Bowles wants to halve will force dealers to trim trade-in allowances by just that much, if | 
the dealer discount so that he can | they are to stay in business. s : : / 
have the dealer business, Otis L. Harry W. Anderson, GM's vice-president in charge of personnel, told 
Melton, of Nielsen Chevrolet, Kear- erie : 
to maintain prewar discounts. 
es * * } * * 

“ o< = alers | . ’ 
rae ee ee eee DEARBORN.— Declaring dealers | DETROIT.—-OPA won't be pro- | 
to get into business, ours will be | Must have the same prewar dis-|tecting the consumer’s interests if 
or sale and in addition to that sales manager of Ford, last week | George T. Christopher of Packard 

; ; . ac. Sent a letter to company dealers | told regional dealers here last week 
—e eae ee gs emphasizing that “we have done|at a preview of the 1946 Packards. | 
arrive at a discount. It might be everything possible to prevent any “What will happen—and it’s the | 

good idea to have him and his ; v ° v 

The letter in full follows: |stay in business—is that dealers 

z of the automobile dealers if they| “It is possible that in the price | Will have to cut trade-in allowances 
propose to run the industry from | structures established by OPA cov- | by as much as their new-car dis- | 

top to bottom. At least we would|ering new cars, dealers may be |count is slashed,” Christopher de- | 

have somebody in there who would 

| than in the prewar period. This| “Thus, if OPA reduces dealers 

automobile business.” (See DAVIS, Page 57, Col. 5) |discounts by 50 percent as hinted, | 
—_—_——_—_ — a | Americans 2h MENON cars wii be} 

Si ty depreciated just that much,” he | 








Buick’s the Booty 
mick, less than 48 hours after it was | 
of the dealership in mid-morning, | Editor, Automotive News 
dealers’ margin.” 
Commenting on a crack that 
a news conference that General Motors is supporting the dealers’ fight 
ney, Neb., has this to say: 
count margins, Jack Davis, general] | it cuts dealer discounts, President 
I will guarantee to get him a 
reduction.” lonly way dealers will be able to| 
“assistants change places with some 
allowed a smaller margin of profit | clared. 
ave some knowledge about the 
| mE et 
ee & | (See TRADEINS, Page 6, Col. 5) 
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a | By Mac Gordon 
Staff Writer i 
DETROIT.—Rejection by UAW- | 


lrise in the cost of living 


| 1941 


We can’t believe that OPA figures it can 
crucify auto dealers on a “cross of injustice 
and get away with it. 


We can’t believe that Congress will per- 


We can’t believe it—but if it does hap- 
pen, OPA will have the dubious honor of 
creating a bad mess in merchandising that 
would wreck America’s recovery. 








OPA Believed 
Set to Allow 
18% Margin 


WASHINGTON. — Because of 
the ruckus raised here last week 
at the House Small Business 
committee hearing, OPA will ask 
auto dealers to absorb not more 
than 4 to 6 percent of 1946 car 
price increases, Automotive News’ 
Washington correspondent 
learned on high authority Friday. 

OPA’s original intention was to 
make dealers absorb 11 to 13 per- 
cent of any increases, thereby re- 
ducing dealers’ average prewar 
discount of 24 percent to 13 to 11 
percent. 

After getting a sharp rebuke 
from the House committee for 
such a “disastrous” program, 
OPA officials have decided to 
make it a “relatively minor ab- 
sorption” which Automotive News 
learned will mean dealers will be 
allowed an average 18 percent 
discount on new cars—or a re- 
duction of 20 to 25 percent. 

Asked if dealers would accept 
a compromise 18 percent dis- 
count, an official spokesman for 
NADA replied with an emphatic 
“No.” “We will fight to the last 
ditch against any cut, however 
minor. We just can’t take a cut,” 
he declared. 


table that federal conciliators would 
| be summoned to break the impasse. 
vice- 
CIO of General Motors’ proposal | president and chief negotiator with 
ito boost wages in relation to the;GM, insisted that the corporation 
since | was attempting to force auto price 
solidified the deadlock between | increases by means of the wage 


Walter P. Reuther, UAW 





after hearing the story of the 


»,;current auto dealer discount 


|situation from President W. L. 
Mallon of NADA Thursday prompt- 
ly proceeded to crack down rather 
hard on OPA Administrator Ches- 
ter Bowles. 

The committee unanimously 
adopted a_ resolution insisting 
that OPA withhold any further 
action in connection with a dis- 
count rate cut at least until after 
the present committee hearings 
are completed. 

| The most unusual feature of the 
committee action was that it voted 
to deliver the rebuke to Bowles by 
a special messenger. Ordinarily, 

; such communications are merely 
mailed to department bureau offi- 

cials. Reports that members of the 

OPA staff had boasted in advance 

of the hearing that they would 
issue the discount cut order with- 

out regard to Congress or the deal- 


ers was the cause of the committee 


| 
| 


| 


| 


| 
| 





| UAW Rejects GM Cost-of-Living Raise 


| haste in delivering its resolution. 


The cut order was set for release 


Battle Isn’t 
Over Yet... 


Dealers, under NADA guid- 
ance, got off to a magnificent 
start last week in their battle 
against OPA’s proposed discount 
slash. But the battle isn’t over 
yet. ... 

So, if you haven’t already re- 
quested your congressmen to at- 
tend the House Small Business 
committee hearings which re- 
sume today, do so at once! 








last Wednesday. Congress, urged by 
NADA, blocked its issuance. 

Prior to adoption of the resolu- 
!tion, offered by Rep. Len Hall of 
|New York, every member of the 
| committee complimented Mallon on 
|his thorough presentation and ex- 
| pressed indignation over the OPA 
Col. 4) 


(Continued on Page 58, 





WASHINGTON. — After a week 
of activity, the labor-management 
conference is still snarled up, main- 
ly over the subjects it is to discuss 








As the conferees began commit- 
| tee sessions the division over the 


Ie . . 
|injection of the wage-price issue 


| 


the two parties as negotiations re- | offer, |} was more in evidence. 
sumed Friday. Harry W. Anderson, vice-presi-| Concrete results from the con- 
The UAW heightened the tension; dent in charge of GM _ personnel, | ference sessions are not expected 
| Thursday when it filed charges of |told a press conference late Wed- | to become known for two weeks 
}unfair labor practices against GM | nesday, however, that the corpora+ | yet, partly because the majority of 
| with the NLRB, on the ground the|tion was holding to its refusal to|Sessions are closed to the press. 
F |corporation had refused to reveal | discuss prices with the union. Whether wages and prices 










ik ant. H |its finance data to the union. GM | 
production at Ford Rouge plant. Henry | qonie e charge, making it prob- | 
Ford II, president of the company, who drove the first Ford off the line last denied the charge, : I | 
July 3, ‘also drove off the first Mercury. According to J. R. Davis, director of 
sales and advertising, Mercury dealers will see the new cars within the next 
>30 days, and the public will be driving them before Cosietmes, Peedartion of 
Mercurys will begin soon at the Chicago and Edgewater (N. = asse mbly plants, | 
and daily output is expected to reach 150 by the end of November. 


MERCURY AUTOMOBILES are in 





Mallon’s statement before House 
committee is on page 538. 





The 


crease 


Wage in- 
to 8 or 10 


proposed GM 
will amount 
percent of present paychecks, 
Anderson said. As a yardstick, 
the corporation used the _ esti- 


(Continue 


should be on the agenda re- 
mained the major problem. Man- 
agement delegates, the AFL and 
John L. Lewis, head of the inde- 
pendent United Mine Workers, 


LABOR, Pa Col, 3) 


2 


Ga. Dealers Rap 


Discount Threat 


Annual Meeting 
Draws Over 300; 
Yates Elected 
ATLANTA. Meeting while the 
House Small Business committee 
opened public hearings on OPA’s 
proposal that auto dealers absorb 
all or part of any price increase 
granted manufacturers, 
dealers exhibited their tenseness 
Thursday in an open forum. ses- 
sion at the 
nual convention. 

Some members roundly attack- 
ed OPA. Others expressed the 
opinion that ceiling prices on new 
cars would not be lifted anytime 
in the near future. 

Retiring President A. O. Mitchell, 
of Atlanta, contended that “our 
used car business has gone to the 
black market operators.” 

More than 300 dealers attended 
the convention, largest ever held 

Planning is a definite part of the 
responsibility of business, but busi- 
nessmen can't plan until they know 

what the rules 
are going to be, 
Harry G. Moock, 
vice - president of 
Plymouth, told 
the convention. 

Moock empha- 
sized that plan- 
ning involved 
proper timing. An 
understanding of 
business manage- 
ment, he declared, 
‘“‘determines 
whether a_ busi- 
ness goes up or out.” 

He suggested that those dealers 
who have not already done so diag- 
nose their future outlook and chart 
basic plans to revamp, if necessary, 
their business” structure to fit 
changing conditions. He cited a 
five-point program he said might 
be helpful. It covered objectives, 
organization, personnel, facilities 
and methods. 

“Sufltice it to say that the deal- 
ers who chose to stay in business 
are stronger financially, materi- 
ally and spiritually,” Moock said. 
“They have kept the goodwill of 
their customers and will be ready 
for future business.” 

New officers elected 
dent, Chas. H. Yates, 
first vice-president, A. 
of East Point; second 
dent, Robert Cowart, of Douglas: 
treasurer, A. M. Changler jr., of 
Decatur; secretary, L. L. Austin, 
Atlanta. 

Directors: Dale Critz, Savannah; 
W. B. Cochran jr., Thomasville; 
L. C. Kyle, Columbus; W. H. Scott, 
West Point; H. W. Robinson, At- 
lanta: John McCord, Macon: W. 
L. Andrews, Rome; Jas. B. Jardine, 
Douglas; C. B. Leverett, Gaines- 
ville; Durwood Watson, Athens. 


6 New Members Added 
To CATA Roster 

CHICAGO.— The addition of six 
members was announced last week 
by the Chicago Automobile Trade 
Assn. They include the new Willys 
distributor, Butler Motors, Ine., 
four dealers, and a bank. 


Harry Moock 


are: Presi- 
of Macon; 
M. Costley, 

vice-presi- 
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NEW BUICKS are again rolling from the 
and production is increasing daily 
14,600 


at Flint, 
month of 
30,000 in 


November. Plans call for 


February and the 


Georgia | 


association's ninth an- | 


prewar rate 
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'Produce Proof, AMA Demands. . . 


INTRODUCING the 


Bobbi car, a jeep-sized auto that will travel as fast as 


any other car on the road but will consume only one gallon of gas for 50 miles, 


it is said. 
of the 


hit the market in 1946, priced at about $500. 


Bobbi car, a@ group of San Diego businessmen, say 


It is slightly smaller and much lighter than the jeep. Manufacturers 


that the car will 
It was reported in San Diego that 


the car will be manufactured by Consolidated Aircraft Corp. 


Boost in Tire Production 


Held Key to Rationing End 


WASHINGTON. -Although OPA 
backed down last week fyom_ its 
earlier forecast that tire rationing 
may end this year, officials of the 
new Civilian Production adminis- 
tration remained optimistic that 
1946 may find all tires rolling along 
ration-free. 

Max McCullough, deputy OPA 
chief, declared that termination of 
controls on tires within the next 
few months is contingent upon “a 


GM Gets Plant 
In Kansas City 
To Assemble Cars 


DETROIT.—-C. E. Wilson, presi- 
dent of General Motors, announced 
last week the leasing of the entire 
North American Aviation plant at 
Kansas City, Kans. The lease was 
signed at Washington, Nov. 5, by 
otticials of General Motors and the 
Army Air Corps. 

According to terms of the lease, 
the plant, which will be used for 
the assembling of Buick, Oldsmo- 
bile and Pontiac cars, will be taken 
over by General Motors at an early | 
date. 

Wilson added that General Mo- 
tors would be able to get into pro- 
duction and provide sizeable em- 
ployment in that area 60 to 90 days 
earlier by leasing the North Amer- 
ican plant rather than building a 
plant of its own as had been con- 
sidered. 

Actual production of cars is 
scheduled to begin in March with 
the first car coming off the end of 
the assembly line some time in 
April. 

This plant, which will be one of 
six similar Buick-Oldsmobile-Pon- 
tiac assembly plants spread across 
the country, is expected to reach 
capacity production by the middle 
of 1946. 

R. J. Wilkins, who has been car- 
rying on negotiations for the prop- 
erties in both Kansas City and 
Washington, will be manager of 
the newly acquired plant. 


assembly line in the Buick factories 
with 10,000 cars scheduled for the | 
in December, 25,000 in January, 
of 39,000 in March. 


substantial increase in production.” 

The OPA statement was de- 
signed to tone down the optimism 
prompted a few weeks ago when 
OPA Administrator Bowles told 
Congress that the end of tire 
rationing was “in sight.” 

CPA, on the other hand, which 


will decide on the date for ending | 
rationing, pointed to the increase in | 
output since the middle of October. | 
CPA officials 


Barring strikes, 
said, production will reach the 4 
million -a-month mark soon. The 
backlog of applications would then 
be wiped out, it was said. 

Output has jumped from 2,500,000 
in September to more than 3 mil- 
lion now, CPA men declared. They 
made it clear that continuation of 
this trend would spell the end of 
tire rationing, possibly by Jan. 1. 

CPA officials said they had no 
intention of holding on to ration- 
ing until supply and demand are 
in balance. 


170,000 Vehicles 
Are Ordered by 


‘Willvs Dealers 


More than 170,000) 


7 

TOLEDO. 
civilian Jeeps and other motor ve- 
hicles have been contracted for 
during the next 12 months by 
domestic distributors for Willys- 
Overland, it was 
announced here 
last week by 
George Harold 
Bell, director of 
sales. 

He said that 
“public interest 
in the Jeep is 
running at a high 
level, as indicated 
by orders on our 
books calling for 
the delivery of 
approximately 
30,000 units by the end of Decem- 
ber.” 

Bell explained that his figures 
cover only domestie sales. They do 
not take into account “the tremen- 
dous demand for the vehicle shown 
in countries throughout the world.” 

“Our distributor organization is 
virtually completed. We are rapid- 
ly building a dealer network to 
handle our progressively increasing 
volume,” he said. 


Geo. H. Bell 


tntidiversion Bills Win 


In Kentucky, Pa. 

DETROLIT. — Antidiversion 
amendments for highway funds 
were enacted last week by Ken- 
tucky and Pennsylvania. Voters 
at the Kentucky polls Backed 
the amendment by approximate- 
ly three to one. 

While the Kentucky amend- 
ment specifically prohibits the 
use of highway funds for any 
other purposes, in Pennsylvania 
loans from the highway fund 
can be made to other funds but 
such loans must be repaid with- 
in one month after the start of 
the next fiscal year after the 
loan is made. 


Wallace Wage Figures 
Attacked by Romney 


DETROIT.—The automobile in- | 
|dustry, in a letter to Secretary of 
|Commerce Wallace, last week chal- 
| lenged the validity of the major 
‘assumptions and the soundness of 
|all conclusions contained in the 
|department’s wage - price - profit 
|statement of Nov. 2. 
| Asking for a reexamination and 
‘correction of the statement “on the 
| basis of available facts,” the indus- 
try at the same time asked for the 
right to examine and obtain copies 
of whatever statistical studies au- 
thors of the report may have used 
ito support their statements. 

The Commerce report, purport- 
ing to show that the automotive 
industry could advance wages 25 
percent over the next two years 
without increasing prices and still 
“make high profits,” was attacked 
by George Romney, general man- 
ager of the Automobile Manufac- 
turers Assn. 

Romney told Wallace that “it 
would be wonderful if the facts 
supported the department’s theo- 
ries.” 

In Romney's letter specific de- 
nial was made as to the validity 
|of the following assumptions in the 
Commerce statement: 

1. That materials costs would 
show no change in 1946 and only 
3 percent in 1947 and 5 percent in 
1948 as compared with 1945. 

2. That productivity of 
would show an increase. 

3. That higher production “in 
,and of itself” means higher profits. 
| 4. That sales and profits of all 
/companies in the industry would 
be affected alike by the arbitrary 
changes of wages and costs as- 
'sumed by the report. 

As to productivity, Romney re- 
ferred Commerce researchers to 
Bureau of Labor Statistics’ stud- 
ies of automotive industry effi- 
ciency. These show, the letter 
states, that productivity declined 
11 percent between 1929-39 while 
unit costs per worker increased 
21 percent between 1935-40. 

“At this time, the only question 
|about reduced labor efficiency in 
the automobile industry is its ex- 
tent, whether the decline in speci- 
fic plants is closer to 25 percent 
than 50 percent as compared with 
prewar levels,” Romney said. The 
possibilities that this deplorable 
condition discloses easily could be 
turned to the advantage of the 
consumer and the workers if an 


labor 


end were put to union imposed re- , 


strictions on output, he said. 

Referring to materials costs, as- 
sumed by the report to show no 
advance in 1946 and rises of only 
3 percent in 1947 and 5 percent in 
1948, Romney cited the upward 
trend evidenced by advances al- 
ready made and to other advances 
pending now. 


He pointed out that published : 


prices of raw materials actually 
understate the advance and provide 
no indication of the higher prices 
of components, subassemblies, and 
other purchased parts used in the 
manufacture and assembly of pas- 
senger cars. 

The letter also criticized the fact 
that the report used varying bases 
of comparison, sometimes using 


~~ 


COL. 
Japanese 
from 


envoys traveled from Ie 
General MacArthur's staff, 


Ricks-Clinton Buick Co. 


passenger cars, sometimes usin 
trucks, parts, refrigerators and 
other consumer goods made by 
automotive companies as well as 
passenger cars, without making 
clear at any point just what the 
report means when it refers te 
the “automotive industry.” 

Use by the report of the year 
1936-39 as the basis for profits 
comparison was attacked by Rom- 
ney because these were years oO 
generally unsatisfactory earnings. 
He pointed out that each of the 
smaller passenger car companie 
operated at a loss during some 
of those years and that as a group 
they operated at a loss during hal 
of those years. 

When the Commerce _ report 
flatly says “the automotive in- 
dustry” can afford a 25 percent 

bay increase in 1946-47, it implies 
all companies in the industry 
could make such an adjustment, 
the industry letter says, adding 
that the report explicitly fails to 
recognize widely varying ability 
on part of manufacturers to pay, 
despite fact that President Tru- 
man stressed this factor in his 

wage-price speech of Oct. 30. 

That higher production frequent- 
ly leads to decreased productio 
costs and higher profits was ad- 
mitted by Romney but he pointed 
out that higher production in itsel 
does not determine costs. 

Even more important than pro 
duction levels, he emphasized, is 
the factor of productivity, the per 
man output per hour, while numer 
ous other elements also affect costs 
and profits. 

The request that the departmen 
reexamine and correct its wage- 
price-profit statement was madg 
because, according to Romney§ 
unions are using it as an official 
government authorization for un 
reasonable wage ultimatums an 
because it serious!y misled the pub- 
lic as to the facts of the automotive® 
situation. 


U. S. Conference 
Urged to Combat 
Traffic Toll 


NEW YORK.—President Truman 
is urged to call a national confer, 
ence of municipal, county and state 
safety officials, plus representatives 
of automotive safety organizations 
to combat the alarming postwar in- 
crease in highway accidents, in an. 
article in last week’s issue off 
Collier’s Weekly. 

Pyke Johnson, president of thg 
National Automotive Safety Foun 
dation and the author of the arti- 
cle, declares that by calling suc 
a conference, Truman would “bé 
able to set in motion the long-range 
program” necessary for the solug 
tion of the nationwide traffic prob- 
lem. 

“In August of this year, whe 
wartime driving controls were 
lifted,” he reports, “the curve shot. 
upward in earnest, deaths were 2@% 
percent higher in number than in 
August of 1944.” 


EARL T. RICKS, who piloted the C-54 transport plane in which the 
Shima to Manila to receive surrender terms 
received 
Forces last week and has returned to Hot Springs, 


his discharge 


Ark. 


from the Army Air 
He is president of th 
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and the writer's 


wa ETE” FISHER, Toledo man- 
ager of Commercial Credit 
Corp., drove me to the Ohio State 
alers’ convention at Columbus 
cle other day. It was a beautiful 
day, and we had a beautiful sub- 
tt to discuss—finance company 
and bank competition. More about 
at later. Several discussions on 
at subject have appeared in this 
column during the last year. Need- 
ess to say, this competition is sure 
result in lower rates to the cus- 
tomer, but it ought not preclude 
saler participation because he in- 
swates the business. 


Upon arrival at Columbus, we 
und the hotels, in spite of ad- 
vance reservations, experiencing 
some difficulty in taking care of 
fhe delegates. The Order of East- 
ern Star had a national conven- 
ion in Columbus the days pre- 
eding, and the Greyhound bus 
strike was interfering with the 
iadies of this order trekking 
homeward. The dealers were all 
taken care of, even though room 
Reservations were delayed for 
some time. 


* 4 * 


100% Membership 
pected Soon 


“COTT ROGERS, of Cleveland, 
the retiring president, announced 
unat of the 1,798 dealers registered 
in Ohio, 1,530 of them belonged to 
e association, and he anticipated 
that before the year was out, there 
ould be 100 percent membership. 
gave credit for this result to 
the work of the state directors and 
be efficient management of Walt 
Yamer, the state association man- 


just Among 





Yealers 


The following dealers will cele- 
brate Thanksgiving like the rest 
% us this month, but will also be 
commemorating their birthday an- 
siversaries: 


I. W. Watts (Pontiac), Dallas, 
Tex., born Nov. 1, 1897 at New 

mbria, Mo. 

P. L. GrimsHaw (Chevrolet-Bu- 
ick), Reedsburg, Wis.—Nov. 4, 1897 
x.” Camp Douglas, Wis. 

F. A. WurraKer (Buick), Minne- 

olis—Nov. 5, 1894 at Nevada, Ia. 

“J. Harrison CavanaucH (Ford), 
Manchester, N. H.—Nov. 6, 1888 at 
Yanchester. 

Ben G. DeVan (Ford-Mercury- 
incoln), Mobile, Ala.—Nov. 6, 1902 
at Arlington, Ala. 

H. B. Ransom (Chrysler-Plym- 
%th), Fort Worth, Tex.—Nov. 8, 
1894 in New York. 
eR. L. Jackson (Chevrolet), Pueb- 
Su, Colo.—Nov. 8, 1895 at Rosiclare, 
Til. 

mM. J. Moore (Chevrolet), Eliza- 
beth, N. J.—Nov. 10, 1884 in New 
ork. 

Harry O. Mane (De Soto-Plym- 
outh), Kankakee, IIl.—Nov. 10, 1895 

Pittsburgh. 

Ceci, L. Sttuiman (Ford-Mercury), 

indom, Minn.—Nov. 10, 1912 in 
= indom. 

Henry H. Westur (Ford-Mer- 
iry-Lincoln), Minot, N. D.—Nov. 
a~, 1884 in Hills, Minn. | 

Wma. L. Hucuson (Ford), Los 
geles—Nov. 13, 1868 in Buffalo. 
Jack Stevens (Chevrolet), Brad- 
ock, Pa.—Nov. 14, 1896 in Du- 
Yiesne, Pa. 

Georce M. Sutton (Ford-Mercury- 
‘incoln), Inglewood, Calif.— Nov. 
15, 1885 at Lyons, Kan. 

J. E. O’DanteEt (Oldsmobile), Ev- 
™isville, Ind. — Nov. 15, 1912 in 
Union County, Ky. 

“3 Eppic Starr (Chevrolet), Atmore, 





Ala.—Nov. 16, 1904 in Crown Point, | 


Ind. 
‘Harpin Bate (Chevrolet), Little 
(Continued on Page 46, Col. 1) 


By John 0. Munn 





Dealers’ or salesmen’s comments, questi 
addressed to John O. Munn in care of Auensine News, Detroit, 
fame will be kept in confidence if requested. 











or requests may be 








ager. A. E. (Bob) White, of Colum- 
bus, was elected the new president. 


The formal program was inter- 
esting and was received with en- 
thusiasm by the delegates. The 
first speaker on the afternoon 
program was D. C. Barnhart, 
executive assistant to Lee Moran 
of the Washington NADA head- 
quarters. This was Barnhart’s 
first appearance at a state asso- 
ciation, and he did a creditable 
job. He talked about dealer ab- 
sorption. It was a subject upper- 
most in the dealers’ minds. Barn- 
hart stated that NADA was pre- 
pared to fight to the last ditch. 
He thought there was a good pos- 
sibility of defeating the proposal, 
even though it be necessary to go 
directly to Congress. Of course, 
this subject was almost an ex- 
clusive conversation when deal- 
ers got together informally in 
their rooms and in the lobbies. 


* * * 


Pleads for Courtesy 
To Customers 


ELIX DORAN, head of fleet 
sales for General Motors, also 
appeared for the first time on a 
state dealer meeting. His address 
was sound and well received. He 
pleaded for courtesy to customers. 
He suggested each dealer hold a 
clinic an hour a week for several 
weeks to include all of his em- 
ployes on the subject of “How to 
Handle People.” He pointed out 
that the returning serviceman 
should be given special considera- 
tion. Servicemen eventually wil’ 
form one of the largest organized 
groups in the nation, and exert a 
powerful influence. They are all 
young people and it behooves a 
dealer to stand well with them, be- 
cause their influence will be long 
felt. 

He also suggested rewards to 
employes for useful suggestions. 
This will result in keeping up the 
interest of employes in the busi- 
ness. It would not only be advan- 
tageous from the standpoint of 
suggestions that may lower costs, 
save time, develop efficiency, but 
as a builder of morale among the 
staff members. He recommended 
that dealers keep their minds on 
the horizon starting possibly 
after June, 1946. In his opinion, 
most any operator could get 
along all right in the meantime, 
but it will take vision and plan- 
ning to successfully meet the 
conditions that will be prevalent 
when volume is again restored. 
He recommended dealers plan 
now for their enlarged new and 
used car departments before they 
actually need them. The reorgan- 
ization of parts and accessory de- 
partments was recommended for 
those dealers who had not al- 
ready done so. No dealer, Doran 
said, should overlook the advan- 
tages in cleaning and painting 
up his establishment. It is more 
than worthwhile from the stand- 
point of customer impression, as 
well as its influence on the work- 
ers. He wound up with the ad- 
vice that all dealers should con- 
stantly let their customers know 
they appreciate their business—a 
point that too many have neg- 
lected during the stress of war 
times. 

* * * 


Axis Conditions 


Are Compared 
-~ARL M. RICHARDS, of the 
Automobile Manufacturers 
Assn., was the guest speaker at the 
banquet. He pointed out the busi- 
ness, economic and political con- 
ditions in this country as compared 
with that of the Axis nations in 
which he spent many years as a 
Treasury department representa- 
tive previous to the war. Dealers 
felt they were given many things 
to think about. 

Ralph Moorhead, Ford dealer 
from Mansfield, who was presi- 
dent of the association just be- 

(Continued on Page 43, Col. 1) 








Third of New Cars Saved 


For Vets by Ind. Dealer 


ANDERSON, Ind. — Hunter 
Motor Co. (Chevrolet), an- 
nounced last week that for the 
next six months of all new pas- 
Senger cars received for cus- 
tomer delivery, it will first set 
aside a third of them for hon- 
orably discharged veterans and 
then all the other new ones to 
customers in the order of the 
automobile orders received, re- 
gardiess of whether it is a 
Straight sale or a tradein. 








Urged to Fight Discount Cut... 


White Elected President 


COLUMBUS, O.—Following the 


annual convention of the Ohio Au- 
tomobile Dealers Assn., 
elected A. E. (Bob) White, of this 
city, president. 


trustees 


‘ Other officers are L. G. Donnell, 


Youngstown, first vice - president; 
E. A. Howisher, Lima, second vice- 


At S.C. Dealer Session 





AMONG THOSE attending the South Carolina Automobile Dealers Assn. an- 
nual convention were (left to right): R. B. Lentz, director, Spartanburg; J. W. 


Smith, director, Newberry; H. E. Holley, 
executive secretary, Columbia; Ray Wa 


ae Aiken; Mrs. Ella W. Ford 
8 


, Vice-president, Charleston; S. C: 


Berry, Columbia, and Martin Bridges, Greenville, nominating committee; Frank 
H. Gibbes, Packard dealer and oldest automobile dealer in the state, Columbia. 





HERE IS ANOTHER group at the an 


Automobile Dealers Assn. Left to right are (seated) J. W. Smith, S 


Co., Newberry; Mrs. Ella W. Ford, e 


nual convention of the South Carolina 
mith Motor 


xecutive secretary, Columbia; Martin 


Bridges, Martin Bridges Co., Greenville. Standing are J. R. Suggs, Suggs Motor 


Exchange, Loris; R. E. .Yates, Motors 


Holding division, Atlanta, Ga.; Burke 


Hood, Hood Motor Co., Columbia; Martin Rawls, Rawls Motor Co., Leesville; 
Frank Gibbes, Gibbes Machinery Co., Columbia; H. E. Holley, Holley Motor Co., 


Aiken; Ray Watts, Ray Watts Motors, C 
Co., Clinton; 8. C. 
Car Co., 


McCary, McCary Finance Co., Columbia. 


Berry, Hampton Motors, Columbia; R. B. Lentz, 
Sporvannes W. C. Baldwin, Baldwin Motor Co., Clinton, and R. L. 


r Motor 
ity Motor 


harleston; C. E. Cooper, Coo 





Block that Racket 


Demand Large Deposits on ’46 Model Sales; 
Get Price Adjustment OK, Dealers Told 


BUFFALO.—Sensing a spreading 
realization among dealers in differ- 
ent states that new car sales will be 
abused by unscrupulous persons, 
the Buffalo Automotive Trade Assn. 
last week recommended that sub- 
stantial amounts be required for 
cash deposits on the '46 models. 


The association says that it has 
information about prospective buy- 
ers who go from dealer to dealer, 
placing orders for new cars with 
each dealer where no deposit, or 
only a token deposit, is required. 

To block the resale of new autos 
for a “consideration”’—in reality a 


‘black market practice—dealers are 


advised to deliver no new cars ex- 
cept to the person from whom the 
order was received. The exception 
to this is where the order was 
placed by a relative or friend in be- 
half of a service man who was not 
able to place his own order. 


The OPA district office price spe- 
cialist here has pointed out to deal- 
ers that delivery of new cars under 
an agreement with the customer to 
adjust the price of the car upon re- 
lease of official price ceilings is a 
violation of MPR-594 unless spe- 
cific permission has been granted 
by the OPA. This regulation was 
issued Aug. 31, 1945. 

“The authorization may be given 


By Ohio Dealers 


president; C. B. Nye, Athens, sec- 
retary; A. F. Schatz, Defiance, 
treasurer; Walt R. Hamer, Colum- 
bus, executive secretary, and Frank 
X. Schaut, Cleveland, general 
counsel. 

At the convention, which was 
attended by 700 dealers, the dealers 
urged legislation to abolish all con- 
trol over service charges immedi- 
ately and also demanded that the 
used-car price ceiling be _ elimi- 
nated. The association went on 
record in favor of the Gwenn bill 
and against the Pepper bill. 

Attendance was cut down some- 
what by the absence of Chevrolet 
and Hudson dealers who were 
showing their new models. 

Donald C. Barnhart, of NADA, 
substituting for Lee Moran, ex- 
ecutive vice-president who was 
tied up in Washington in the 
discount battle, asserted that 
absorption was going to be a 
word heard very often in the 
auto business in coming weeks. 

Declaring that transportation is 
in danger of being seriously hamp- 


ered, Barnhart urged the Ohio 
dealers to adopt an aggressive pro- 
gram. 


Discussing postwar selling, Col. 
Felix Doran, of General Motors, 
suggested: 

“Shine up your customer treat- 
ment with courtesy; organize 
your new and used car depart- 
ments; permit employes to more 
actively participate in the busi- 
ness by rewarding them for 
usable suggestions; modernize 
parts department; clean up your 
service department and let your 
customers know you appreciate 
their patronage.” 

Doran said that the inventory of 
ear miles left in cars still on the 
road is perhaps at the lowest level 
of all times. On the other hand, 
he asserted, were those who have 
never driven their cars more than 
10,000 or 12,000 miles before turning 
them in, and these owners now 
have a better appreciation of the 
quality that has been built into 
motor cars in the last few years. 

They now know what their 
cars will do. Eventually, he point- 
ed out, automobile dealers will 
have to dig for prospects and 
sell their products. 

The speaker said that the new 
car department has been _ inacti- 
vated so long it may be necessary 
for many dealers to rebuild this 
department of their business. He 
warned against the bad habit of 
indifference and aversion in the 
early days of the new cars, when 
prospects will be numerous, be- 
cause sooner or later dealers will 
be looking for customers. 

Wilbur Shaw, famous race driver 
now with Firestone Tire & Rubber, 
discussed the development of syn- 
thetic rubber in tires, and asserted: 

“You can sell your cars equipped 
with American-made synthetic rub- 
ber tires with the utmost confi- 


by the administrator or any other| dence.” 


official of the OPA having author- 
ity to act upon the pending re- 
quest for a maximum price. This 
authorization will be given by or- 
der,” the ruling states. 


Bomar Starts Structure 
Bomar Sales, Inc. (Chrysler), of 
Hingham, Mass., has started con- 
struction of a new building. 





On the House. . . 


Tennessee dealers association is climbing steadily towards its 1946 


goal of 1,000 members; now has 563, reports Don Smith. 


.. . Buffalo 


dealers are warned to check those burglary policies: wave of pilfering 


is underway. 





Buffalo dealers Frankling 


Jerge and George Suess have donned civies 
again. ... 

Columnist Marquis Childs’ recent statement 
that OPA has request from Ford for a 60 per- 
cent increase in car prices is a bit wild. Here 
are the facts: In July, shortly after Ford 
started production and before OPA issued 
standard procedures, the company submitted 
of its own accord a tentative price estimate. 
The voluntary schedule was never acknowl- 
edged by OPA but “it was well below 60 
percent.”... 


Wemhoff San Francisco dealers are still sending used 

car reports to the police auto detail, despite fact 

city ordinance no longer requires it, reports Mildred Haskins. .. . 
Dealers are talking seriously about uniform closing hours for show- 
rooms; New Jersey association is polling its members on present 


hours, which isn’t a bad idea for other associations 


Pete WEMHOFF 
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AUTOMOTIVE 


OUR FIELD DEFINED 
Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, é direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 








Tale of a Pair of Shorts 

MERICA is wonderful—but also funny. Down in Wash- 
l ington, Price Administrator Bowles is yelling loud and 
long that we must hold the line against inflation, that auto 
prices must not rise. It is a little difficult to understand the 
furor over holding the line on autos, while most other prod- 
ucts have gone skyrocketing. 

Has Mr. Bowles tried to buy a pair of shorts recently? 
Prewar he could get a pretty good pair for 39 cents. Well, 
maybe Mr. Bowles is holding the line on the 39-cent shorts, 
but there just aren’t any to be had. He can, however, buy a 
pair of $1.50 shorts which appear to be made of a good grade 
of flour sacking. 

And who is holding the line on the rent the dealer must 
pay for his place of business? Many dealers are paying 100 
percent more for rent than they paid prewar. 

Then there is a fellow named Walter Reuther who is 
wildly swinging a club in an attempt to force the auto man- 
ufacturers to pay 30 percent more for labor. And who should 
come along to hand him another club but the U. S. Depart- 
ment of Commerce, which is laughingly referred to as an 
agency to help business. Using questionable figures, the de- 
partment reports that the auto industry, which is trying 
hard to figure a way to produce cars at present costs, can 
afford to pay nearly as much more as Reuther wants. 

If we are going to hold a line, lets hold it. But let it be 
a line for everyone, instead of a line that strangles one group 
while aiding another. 

Jobs? 


i many months the government has been shouting that 
business must provide jobs in the postwar period. Studies 
showed that most of these jobs must be found in distribution 
rather than production. 

Yet OPA, an agency that has done its share in shouting 
about jobs, now proposes to cut auto dealer discounts to 
such an extent that dealers would have to curtail their staffs 
rather than expand them in order to survive. 

It’s simple, says OPA. Dealers won’t have to employ sales- | 
men for a long time. There’s an expense they won’t bear. | 
Yet it takes at least eight months to train a sales staff— | 
eight months in which the dealer gets no return on his 
investment. 

Just how is the dealer going to do it? 


Send Them Home 
\V ANY of the auto dealers and their key men who entered 
~Yi the armed forces early in the war are experiencing 
difficulty in getting releases. 

Some of these men are over 50, and have been in for | 
four years. They were not compelled to join up. Their rea- | 
sons were purely patriotic. But now that the war is over, | 
they want to get back to their businesses. 

They have performed a fine service for the Army. Now 
it is time for the Army to consider their situation and do 
all it can to speed their return home. 

And AUTOMOTIVE NEws takes this occasion to salute 
those dealers and dealer employes for a job well done! 
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(This column was written by 
a staff member in the absence of 
GMS.) 

The election in Detroit is over 
now, so we can get on with the 
business of straightening out the 
labor tangle that is holding up 
volume production of new cars. 

Some of the 

DETROIT VOTE political observ- 

SHOWS UNION ers are saying 

ITS PLACE that the vote 

was not a repu- 

diation of the UAW-CIO, but at 

least it was a pretty good kick in 
the pants. 





%* * * 


Consider these facts: 

Mayor Jeffries, the incumbent, 
won by 57,000 votes, although Jef- 
fries has been damned on all sides 
for a do-nothing administration. 

Richard Frankensteen, vice-pres- 
ident of the UAW, lost the election 
in this stronghold of the UAW even 
though the smart Political Action 
committee of the CIO is reported 
to have poured $100,000 into Detroit 
in an attempt to win. 

* * * 


And the UAW played a much 
better political game in this cam- 
paign than it has ever played be- 
fore. The UAW has learned from 
its past mistakes. There was no 
talk of “taking over the reins of 
city government.” 

Frankensteen asserted that he 
would be mayor for all the people. 
He damned Communism, asserting 
he was for the American way of 
life. 

Frankensteen is an_ intelligent 
man. He is big and friendly. He 
has a lovely family, and his own 
campaign managers were astute 
enough to have Frankensteen pic- 
tured frequently with his family. 

It was a typical, American family 
scene, one to win the hearts of 
many voters. 

%* * * 

Nor was Frankensteen negligent 
in newspaper and radio advertising. 
His name and his qualities were 
constantly kept before the voters. 

And the PAC did an excellent 
doorbell job in the wards. It work- 
ed from the ground up, spreading 
the gospel of Frankensteen by 
word of mouth through the wards, 
in the churches, in fraternal organ- 
izations, on the air waves, and by 
printed word in the newspapers 
and handbills. 

Nor did he make the mistake of 
seeming over-confident. 

By political standards, it was 
one of the best-run campaigns 
seen in these parts in a long time. 

And his opponent was a weak 
one. 

Yet Frankensteen lost. He lost in 
his own ward. He lost in the work- 
er and foreign-speaking districts. 

* ~ * 


Maybe is wasn’t a repudiation of 
the UAW, but it was certainly a 
strong hint that the trade union's 
place is not in politics. 

Now if there were only a way 
by ballot to tell the union to stay 
out of management; that it isn’t 
the union’s business to set prices. 

If that should happen, the in- 
dustry would run along a lot 
smoother for the manufacturer, 
the dealer and the worker, too. 

& % * 


Sidelights 
The wonderful bureaucratic mind 
at work: Business is an ogre, yet it 
is wonderful enough to create pros- 
perity for all of us despite the 
stranglehold OPA has on its neck. 
* * * 
OPA is stealing stuff out of the 
UAW book, trying to bluff dealers 
with talk of a much bigger dis- 


| count cut than it expects to give. 
*~ * * 


Like Wild Wally Reuther, the 
one-man circus who is going to sue 
OPA to keep prices down; sue GM 
to keep prices up. 

+ * 


First it was Bundles for Con- 
gress. Now people are sending war- 
wracked dealerships to Bowles. 

* * + 

The dealers were willing to give 
up their new-car business to win a 
war. Now that it’s time to give the 
business back, the OPA wants to 
squeeze all chance for profit out 
of it. >is © 

Our new slogan: Bowles Can Do 
Better. my Ie * 

He'd better. 








Free America? 


I see by your paper that OPA 
will probably cut dealer discounts. 
It ‘has been hard enough in the 
past for us to operate. If our 
profits are cut the most of us will 
be forced out of business. 

I would suggest that, if we are 
further imposed upon, all dealers 
in the United States close for 30 
days in protest. The war is over. 
Are we a free America?—Yon & 
Boylan Motor Co., Mobile, Ala. 


End MPR 540 
The following letter was sent to 

Rep. Butler B. Hare: 

Our company has not taken up 
a lot of your time in regard to 
minor governmental regulations ef- 
fecting our business, as we know 
that you are busy with more im- 
portant matters. However, I do 
think that the proper time has 
come to lodge a strong protest with 
you and ask you to do everything 
in your power to have OPA order 
MPR 540 regulating the prices on 
used cars abolished. 

This regulation was started out 
with the idea in mind of helping 
hold down inflation, but instead of 
doing this it has had a tendency 
to increase black market opera- 


tions and to increase the prices on | 


many good used cars that you 
might try to buy. It has also tended 
to make old model junk automo- 
biles bring three and four times 
their prewar value and still be legal 
under the ceilings. Frankly, our 
company has been forced to get 
out of the used car market because 
of this regulation, because we 
either had to go into the black 
market in a large way or sell in- 
ferior automobiles at ridiculously 
high prices. y 
We have been in this business 
for the past 20 years now and we 


In This Corner 
‘30-Day Protest ...... 


The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 
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feel that we should know a little J 
about it. Our honest belief is th' 
if OPA regulation MPR 540 is 
abolished at the present time whgn J 
new cars are beginning to hit 
market, the old law of supply and 
demand of used cars and the 
herent common sense of the Amét- 
ican buying public will tend to cor- 
rect these evils much quicker t 
if MPR 540 is allowed to remain 
in operation with absolutely no wg 
of policing it effectively whi 
OPA readily admits. 

We feel that if something cg 
be done about it in the immedia® 
future, it will not only put us in a 
better position to serve the pubj 
in the distribution of both ne 
and used cars, but will also save 
the buying public lots of he 
aches and milions in money spe 
on practically worthless property.— 
R. H. HamMonp, president, Moord — 
Inc. (Chevrolet-Oldsmobile), Green- 
wood, S. C. 

































Coming Eve 
g Even 
NOVEMBER 
12-15—Chicago. American Petroleum 
stitute’s annual convention. 
14—Oklahoma City. (Skirvin Hotel) 
Oklahoma Automobile Dealers As; 
convention, Silver Glade room. 
22—Chicago. Re-running of America’s 
first automobile race during Goldg> 
Jubilee Celebration. , 
26-30—New York (Hotel Pennsylvania). 
Sixty-sixth annual meeting of Amer- 
ican Society of Mechanical Engineeg§y J 
27-28—Atlantic City (Claridge Hotel. 
Annual convention of New Jersey 
Automotive Trade Assn. 
28-29—Minneapolis (Nicollet hotel! = 
Convention of Minnesota Automobile 
Dealers Assn. 
DECEMBER = 
$-4—Topeka (Jayhawk hotel). Convefi- 
tion of Kansas Motor Car Dealers 
Assn. S 
3-5—Chicago (Edgewater Beach hote ~~ 
SAE National Transport Engineering 
meeting, 
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Now that you have more customers than cars, you’ re right 
vuck where the butcher was during the meat shortage. 


ut unlike the butcher, you’re going to have lots of help 
in holding good will. For instance, many of your new 
cars are upholstered with canda cloth and canda cloth’s 
style, durability and ease of cleaning will keep your cus- 
ymers happy until these cars are ready to be turned in. 


And nobody knows better than you how much faster 


CORPORATION 


reprints of this illustration without advertising matter 
may be obtained by writing to the above address. 


+ 





200 MADISON AVENUE, NEW YORK 16, N. Y. 





) ™ in his shoes now 





these easily reconditioned canda cloth jobs move off the 
showroom floor and used car lot. 


‘sell’? your cars just as much 


So it’s good business to 
as it ever was. Then your customers remember you in 
connection with the good points like canda cloth 


upholstery — and that’s going to be mighty important in 


the selling years ahead. 


PETE Malti||§ GOOD WILL TODAY—MORE PROFITS TOMORROW 
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Committee Appointed .. . 
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"46 Packard Features : . . 


Dealer Tag Abuse Brings 
Action by Wyo. Dealers 


CASPER, Wyo.- (UTPS) —Obvi- 
ous abuses of the dealers’ license 
privilege were pointed out ut the 
state convention of the Wyoming 
Automobile Dealers Assn. here. 

Instances were cited where deal- 
ers’ tags have been issued to serv- 
ice station operators, junk dealers 
and others not considered legiti- 
mate automobile dealers. 

Details of the Colorado dealers’ 
license law which became effective 
there last July were explained by 
Sam Marcus of Denver. 

He stated that “the business 
has grown up and we, in Colo- 
rado, realized that there were 
hundreds of dealers in Colorado 
about whom we knew nothing. 
They were the opportunists, the 
irresponsible dealers and _ the 
black marketers,” he said. 

The Colorado law provides for 
an advisory committee of five deal- 
ers working in close cooperation 


Oct. Truck Sales 
Surpass Cars 


In San Antonio 


SAN ANTONIO, Tex.—For what 
is believed to be the first time 
since monthly reports have been 
issued on new and used car-sales 
for this locality, trucks and com- 
mercial units surpassed passenger- 
car sales during October. 

The report shows a total of 26 
passenger cars sold, of which five 
were Dodge, two Oldsmobile, and 
one Ford, with a total of 18 regis- 
trations by out-of-county dealers. 

Commercial units showed a total 
of 15, of which nine were Chevrolet, 
two Dodge and four IHC. Trucks 
had their day with a total of 65, 
plus 20 out-of-county registrations, 
with every popular make reporting 
at least one sale. 

Interest in new-car models has 
been high. Dealers report many 
orders and, provided that deliveries 
come through, the final two months 
of this year should show the best 
business in new cars, commercial 
units and trucks that has been en- 
joyed in some time. 


St. Louis Dealers 
In Anti-Toll Drive 


ST. LOUIS. -—— The Greater St. 
Louis Automotive Dealers’ Assn., 
through its president Lansing W. 
Thoms, has joined in the campaign 
to bring about the elimination of 
vehicular tolls on the municipally- 
owned MacArthur bridge. 

Originally known as the “Free 
Bridge” and free of any tolls, the 
name of the bridge was changed 
by ordinance to that of the famous 
general and tolls were imposed. 
Recently the policy of making the 
bridge free of tolls for service men 
was rescinded, and then the move 
to eliminate all tolls was started. 





with the state revenue department. 
To be licensed, dealers must ob- 
tain a $2,500 bond, and each car 
salesman must have a $1,000 bond. 
Any person selling more than two 
cars per year is considered a deal- 
er and must be licensed in Colo- 
rado. Marcus pointed out that the 
law not only fixes responsibility on 
the dealer but also will bring a 
much more responsible and higher 
type salesman into the business. 


A recommendation was made 
by L. G. Mehse, Laramie, retiring 
president of the Wyoming deal- 
ers’ association, that an investi- 
gation be made of indiscriminate 
issuance of dealers’ tags. J. H. 
Walton and William DeVere, 
Cheyenne, and J. C. Rose, Sheri- 
dan, were appointed to serve on 
the committee. 

Other speakers on the program 
were Lee Moran, executive vice- 
president of NADA and Jack Beat- 
ty, Denver, regional director and 
S. R. Heckart of the State Employ- 
ment Security commission. 

A. V. Tyrell, Cheyenne, was 
elected president. Other officers 
are F. P. Richardson, Lovell, first 
vice - president; Blair Stauffer, 
Riverton, second vice-president, 
and William F. DeVere, Chey- 
enne, reelected secretary - treas- 
urer. 

Directors are: M. E. Robertson, 
Casper, central division; R. , 
Baker, Laramie, southeastern divi- 
sion; Platt Wilson, Kemmerer, 
southwestern division; Norris Tay- 
lor, Gillette, northeastern division, 
and Frank Heagney, Worland, 
northwestern division. 

One resolution adopted was the 
recommendation that barriers be- 
tween the states which prohibit 
the free movement of new and 
used cars be removed. 


Used Truck Tires 
From U. S. Surplus 
To Go on Sale 


WASHINGTON. — A nationwide 
sale of approximately 500 carloads 
of used, repairable, truck tires dur- 
ing the next 90 days, was an- 
nounced last week by the Office of 
Surplus Property. The bulk of the 
tires are located at various military 
depots along the Atlantic and Pa- 
cific seaboards. 

They will be sold to priority 
claimants in carload lots or in 
truckload lots with a minimum 
quantity of seven short tons. These 
tires are being offered for sale in 
two classifications, one at $30 per 
ton and the other at $70 per ton. 
All shipments will be in the assort- 
ment as they are accumulated by 
the military, without regard to 
size, type, condition, or brand name 
and without expressed or implied 
warranty. 

Orders will be accepted in the 11 
OSP regional offices. 


PLANS FOR THE FIRST SHOWING of 1946 Clipper models in Texas are 


made by Packard executives, wearing Stetsons presented 


them a year ago by 


R. H. Eisele’s Packard dealer organization in Fort Worth when the fore held 


a pre-VE Day dealer meeting in the Panhandle. Left to right are K. 
Briggs, assistant general sales manager; 


parts and service manager; C. E. 


George T. Christopher, president and general manager; L. 


Greiner, 


W. Slack, vice- 


resident and general sales manager, and H. W. Hitchcock, director of advertis- 
ing and public relations. The Packard executive group, including E. H. Taylor, 


assistant gencral sales manager, added since the key sales 


ff was “‘som- 


breroed”’ last year, is in Dallas today (Nov. 12) for one of seven dealer meetings 


scheduled this month in key cities. 


HERE’S THE 1946 PACKARD front end, with a new styled radiator grille, 
lower radiator emblem, and more massive sideguard bumper treatment. Sixty- 


pe mechanical and design changes 
w 


are incorporated in the 1946 Packards, 


ich follow the low, streamlined grace of the company’s prewar Clipper model. 


PACKARD’S 1946 CLIPPER sixes and eights will offer a colorful interior, 


styled in long-wearing worsted cord 


material, trimmed in plain color fabrics 


of a lighter shade. An attractive panel effect is achieved on rear of the front 
seat by a carry-over of upholstery material and wide chrome moulding. The 


lower sections of both front and rear 
durable, non-soiling leatherette. 


SEVERAL OF the 68 mechanical and desi 
have been ———— in the instrument 


innovations in the new Clipper panels o 


seats are finished with a wide panel of 


changes in the 1946 Packards 
anel. Utility and convenience keynote 
f chrome-trimmed oriental wood graining. 


New Car Allocation Plan 
Studied by Colo. Dealers 


DENVER.—Now that new auto- 
mobiles are to go on the market, 
unrationed, dealers here are doing 
some figuring on how to distribute 
the limited supply of cars during 
the next several months to the best 
advantage of all concerned. 


They know they must work out 
some system of rationing of their 
own in order that those motorists 
most in need of new cars shall be 
served first. 

The end of automobile rationing 
posed a difficult problem this week 
for the state of Colorado. The 
highway patrol has filed a request 
for the purchase of 40 badly needed 
new patrol cars, but hope of filling 
the order, according to State Pur- 
chasing Agent Anderson, is “not 
bright.” 

“We don’t know now where we 
stand in the line of new car buy- 
ers,” said Anderson, “although we 
have been assured by several deal- 
ers they intend to pursue a policy 
of new purchase allocations similar 
to that formerly enforced by the 
OPA.” 

Anderson said the machines the 
department wishes to replace have 
“reached a stage where it is no 
longer economical for the state to 
continue to maintain them. Up to a 
certain point it is good business to 
keep up repairs on state automo- 
biles, but beyond that point it costs 
us more money than it is worth 


considering the price of new ve- 
hicles.” 

A number of other departments, 
such as the highway department 
and the game and fish department, 
also have said they need new auto- 
mobiles. 


OPA Evicted! 
Newark Dealer Cracks Down 


As Agency Tarries 

NEWARK, N. J.—Reconversion 
is making progress here. OPA was 
dispossessed from its local offices 
to make way for a dealership. 

Under terms of a lease, the New- 
ark OPA was given a 30-day notice 
early in September directing that 
its offices at 1016 Broad St., which 
it occupied since Sept. 1, 1942, be 
turned back to the owners, Krich 
Bros. 

Because it couldn't find other 
suitable quarters, OPA remained at 
1016 Broad St. On Oct. 31, however, 
the price agency was notified it 
would have to be out by the fol- 
lowing day. Krich Bros., it was ex- 
plained, wanted to lease the site for 
auto salesrooms again. 

OPA quickly found temporary 
quarters for its dwindling activi- 
ties on the fourth floor at 20 Wash- 
ington Place. 


Tradeins 


(Continued from Page 1) 


pointed out. “Dealers have alwa 
been good traders and the average 
24 percent discount has given hj 
a good margin to work with. HoW= 
ever, if his discount is cut appre- 
ciably, the dealer won't be able @ 
trade since he will need eve 
dollar to break even.” 


Christopher said his company 


would not raise wages, as de-— - 


manded by the UAW, until OP 


adjusts prices. “Nobody can forc®™” 


@ man in peacetime to run a © 


business if he doesn’t want to 
he emphasized. 


He reiterated his oft - repeatga & 


statement that competition 


have more effect on auto prices © 


than any OPA ruling. “No man 
facturer would jeopardize his f 


ture sales by holding to prices” 


higher than others in the fiel@® 
he pointed out. 

Commenting on President Tru- 
man’s new wage-price formu 
Christopher asked: “How can any- 
one expect us to go along with the 
President and give wage increa 
now on a basis that, if we are not 
broke in six months, we may pg@- 
sibly get some relief?” 

He said it was up to the Presi- 
dent to find an answer to th 
present situation, adding that “1 
a policy of controlled increases 
in both wages and prices is 
adopted, the whole market struc- 
ture is likely to bog down by 
June, 1946. A market can’t 
built by products on which the 
producer loses money.” 
Christopher referred to the prées= 

ent as “the period of reconfusion, 
explaining that the period of 

conversion has been accomplished 
but that “now nobody knows the 
answer to a lot of things.” - 

Six hundred dealers from the 
Great Lakes sales region attendg 
the first public showing of tk 
new 1946 Clipper models in the 
Detroit area. 

Henry Whiting, Detroit zone 
manager, presided at the meeting 
Factory speakers included Chr 
topher; L. W. Slack, vice-president 
and general sales manager; C. 
Briggs and E. H. Taylor, assista' 
general sales managers, and Karl 
M. Greiner, parts and service ma 
ager. 

The dealers came from the Cleve- 
land, Pittsburgh, Buffalo, Cinci 
nati and Canadian zones, as we 
as Detroit. 


Test Case in Colo. 
Dealer Accused As Violator 
Of Licensing Law 

DENVER.—In the first case of 
its kind on state record, illegal pog» 
session and use of Colorado au® 
dealer license plates is charged in 
a complaint filed last week in tk 
district court at Brighton, Cold% 
against Roy D. Barnes of 5800 N. 
Federal Blvd., just north of tlh 
Denver city limits in Adams 
county. 

The complaint was signed DB 
William Schultz jr., acting di- 
visional supervisor for the Sta 
Motor Vehicle Licensing admin 
stration. It names Mrs. M. I. Ed- 
wards, the same address, as t 
person to whom Barnes loaned 
three of his six plates. In speaking 
of the case Schultz said: , 

“This case is the first of its kind 
filed since the new state automg 
bile licensing law went into effe 
July 1. 

“Barnes, like all other auto dea 
ers prior to the operation of the 
new law, simply applied for and re 
ceived six 1945 dealer plates. H 
had qualified, under the old laws, 
by taking out a garage license. 

“But he failed to take out 
dealer license after July 1, so hig 
permit to use dealer plates w 
canceled. He was so notified, asked 
to surrender them, and when | 
refused this case was filed with the 
approval of the dealer licensing ad 
visory board.” 


Cars Burned at Marion, O. 


MARION, O.—A garage building and 
two automobiles were burned when fi, 
swept the plant of the Audrey Mots 
Sales. Loss was placed at $4,000. 


What do you want 
trade? See Classified Want 
backcover this issue. 
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THE UNIQUE PROCESS THAT GAVE THE WORLD 
FINE PLATE GLASS AT REASONABLE COST 





In 1923, a red hot ribbon of plate glass 
began to flow from a giant furnace in the 
‘ord Rouge plant. Year after year, this 
molten ribbon poured out... rolled into 
a 400 foot cooling oven . .. moved onto 
the polishing line to be finished and cut 
into crystal-clear sheets. 

This was the first continuous process 
of glass making .. . capable of producing 
more than three miles of plate glass 
every day. 

Started in a limited way in 1920, this 
process was conceived by Henry Ford to 
make possible the use of finest quality 
plate glass in low priced cars. It did even 


more. It hastened another great Ford 


“first” ... safety glass as standard equip- 
ment “all around.” 

Following his usual policy, Mr. Ford 
made the continuous process available to 
all industry without royalties. Thus. 
throughout the world, people came _ to 
enjoy the beauty and utility of plate glass, 
not only in their automobiles but in their 
homes as well. 

The lord 


economies, new improvements, has pro- 


constant search for new 
duced many such “firsts.” It will go on 
producing many more of them—to the 
lasting benefit of every owner of Ford- 


built ears and trucks. 


EXPECT THE “FIRSTS” FROM FORD! 





~ 
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847 Vehicles Go 
On Sale This 
Week in Chicago 


CHICAGO.—A two-day sale of 
847 surplus Army passenger cars 
and trucks, one of the largest yet 
to be held, is set for Tuesday and 
Wednesday of this week at the 
Midland hotel here. 

The sale will be handled by the 
Department of Commerce Office of 
Surplus Property. Included on the 
list are more than 400 new five-ton 
and six-ton trucks. 

The surplus office advised that 
“because many of the vehicles are 
in used condition or have been 
‘cannibalized,’ which means _ in 
Army language that parts have 
been removed to repair other cars 
or trucks, bidders are urged to 
inspect any item in which they 
may be interested before making 
a bid.” 

Licensed auto dealers from all 
parts of the Midwest have been 
invited to attend the spot sale, 
the office said. 


Ralph Blackett has taken over 
the Chrysler franchise at Coffey- 
ville, Kan. He has had several years 
car experience in the auto industry. 
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AMONG PACKARD’S newest metropolitan dealers are W. 


M. Carroll (stand- 


ing) and H. A. Martyr (left), of Buffalo. They are talking with E. J. Platfoot, 


Packard zone manager in Buffalo. 


Bell of Cincinnati Named 


NADA Director 


CINCINNATI. — Harry L. Bell, 
president of Queen City Chevrolet 
Co. here has been elected a direc- 
tor of National Automobile Dealers 
Assn., it was announced last week. 
He is also owner of the Sherer- 
Bell Co., Piqua; Steel City Chev- 
rolet Co., Youngstown, and Wind- 
ers Motor Sales, Columbus. 

While Bell was president of the 


Ohio Automobile Dealers’ Assn. in 
1943 and 1944 the group assumed 
prominence as one of the largest 
and most active auto associations 
in the country. He entered the 
automobile business in 1920 at the 
Chevrolet factory branch in Cleve- 
land. 


Mason Motors (Chrysler), Ex- 
celsior, Minn., has purchased prop- 
erty for the erection of a new 
building. 


Wants OPA Ousted... 


Higher Dealer Expense 
Cited by N.Y. Head 


NEW YORK.—Declaring that it 
is high time the people of this 
nation demanded the removal of 
OPA and the bureaucrats in Wash- 
ington to permit progress with re- 
conversion and a return to normal- 
cy in business and industry, Carl 
E. Fribley of Norwich, president 
of the New York State Automobile 
Dealers, last week claimed that 
Chester Bowles, OPA Administra- 
tor was unsound in his thinking, 
when he announced that the retail 
automobile dealer could absorb the 
increased costs in the manufacture 
of new cars. 


He continued, ‘Labor costs for 
dealers have risen above factory 
costs, they are at least 331/3 pers 
cent higher now than before the 
war. Taxes are higher. The cost of 
preparing a new car for sale has 
gone up and there will be definite 
increased costs in maintaining new 
car warranties.” 


“During the war years our 


This giant 200-ton mobile crane is hauled by a truck and semi-trailer built, for weight-saving, 
of Bethlehem’s Mayari R. The trucking unit is 105 ft. long. 


WEIGHT-SAVING NEEDED IN BIG TRUCKING UNIT 
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Yes, it's as useful an all-round steel as you'll find—Mayari R, 
Bethlehem’s low-alloy, high-strength steel. Designed for prod- 
ucts and jobs where light weight, strength, workability and 
corrosion resistance are important. Here’s why you'll do well 
to think about Mayari R: 


1. Mayari R’s minimum yield point of 50,000 psi—nearly twice 
that of mild-carbon steel—makes possible greater strength with 
lighter sections, savings in deadweight up to 40 per cent. 


2. Its resistance to atmospheric corrosion, two to four times that 
of copper-bearing steel and five to six times that of mild-carbon 
steel, means lower maintenance and depreciation costs. 


3. Mayari R is as readily fabricated and welded as mild- 
carbon steel. It is used as-rolled, without heat-treatment. Thus 
shop costs are no greater. Look into Mayari R—send for illus- 
trated catalog. Address the nearest Bethlehem district office, 
or write direct to Bethlehem Steel Company, Bethlehem, Pa. 


buildings and our equipment has 
depreciated considerably, has 
worn out and must be replaced.” 

When Bowles says that “the dea 
ers will have no losses on used car 
for a few years” he forgets that the 
“black market” born and reared b 
the OPA has created a price o 
used cars in the nation today that 
is almost equal to their origing 
cost and that for some time dealers 
will have to pay top money fo 
trade-ins. 

“These cars will cost much more 
to recondition than in normg 
times, because they are in th 
worst possible condition due to age 
and wartime wear and because q 
increase in the cost of materials 
and labor. He apparently has for- 
gotten that there are no last year 
models to be traded in,” Fribley 
stated. 

‘May I call his attention to a 
other substantial item in the auto- 
mobile retail business, which thg 
dealer pays out of his discoun 
That is, advertising on a coopera- 
tive basis with the factory. Th 
has not been discontinued, plu® 
the fact that every dealer has al- 
ready spent plenty of money 
announcements of new cars, while 
the OPA and strikes have delayed 
their delivery,” he added. 

“I wonder if Bowles realizes tha’ 
the sale of accessories, which a 4 
not now available, was a substar 
tial item figured in the dealers 
gross profit in normal times,” Ne 
added. 

“If Mr. Bowles is familiar with 
retail trade discounts generally k 
knows that the discount on the se 
of an automobile is much less than 
that on other commodities. 

“It is not a true discount becaust 
it has in the past been considerably 
dissipated by trades on used ca 
the conditioning and sales expense 
of which in many cases averaged 
60 to 70 percent of the new 
profit, which had to take care of 
the cost of the entire operationg 
Fribley said. 

“All the dealers ask is the con- 
tinuation of the existing discoung, —J 
and they are willing to take thei! 
chances that they will pull them- 
selves through this period of re 
conversion. To be consistent with 
the trend today perhaps we 
should be asking for an increase@)-—; 
discount instead of the time-test- 
ed traditional one,” he continued 

He stated, “In normal times 
free enterprise if dealer discounts 
could have been reduced witho 
putting them out of business 
manufacturers competition would 
have done so. But experience o 
the years has shown that the mii¥- 
mum discount dealers can operate 
on and keep in business is 25 pg 
cent. The entire dealer retail bus!I- 
ness is now threatened by this un- 
warranted om athege Se Sa to slash profit 


District Sessions 
Held in Illinois 


PEORIA, Ill.—The district meet- 
ings which replaced the annual fa 
meeting of the Lllinois Automot 
Trade Assn. attracted considerable 
interest from dealers, according ,to 
Cc. W ns, manager. The m 
ings were held last week in Aurora, 
Sterling, Centralia, Jacksonv; 
and Champaign. 

Among the subjects discussed 
were SSR-49, new state licens; 
provisions for used car dealers, 
estimated shop jobs and the OPA |, 
rule. the future program of 
NADA and used car price ceilings. 

The speakers were state pregi- , 
dent H. A. Egolf; D. C. Barnhi 
NADA assistant executive vice- 
president; A. D. Miller and Fen | 
Wright, NADA membership BW 
chairmen. Others were B. B. Burns, 
K. R. Popplewell, state vice-prgi-_! 
dents, and Coons. a 
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Western Equipment Co., Cas 
Wyo., has been appointed "distrib pu- 
tor for” Spencer Trailers. Amgng , 
various types to be handled 
the oil field special, pipe line trail- | 
er, grain and livestock trailers, , 
livestock pullman, van trailers 2 
other models built to individual 


i 


1 specifications. 
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aan “< es m OTHER DECEMBER FEATURES INCLUDE NINE GREAT SHORT 
World War II have bankrupted some of our most vital mineral resources. siidiate tenes dimen: aimetinnene annie oe ste 
— = Today the United States no longer deserves to be listed with Soviet Russia == ©LEVEN OTHER FEATURES—ON THE NEWSSTANDS Now, 25¢ 
; » and the British Empire as one of the “Have” nations of the world. Here are 
; the unvarnished facts and unpleasant figures about . . . 
2 = THE WAR AND OUR a rate that today we just haven't got 
4 VANISHING RESOURCES the oil, copper, zinc, and mercury vital 
— by Harold L. Ickes to the machines and munitions of mod- 
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BUD SCHIRMER, Detroit Manager 
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New Racing Group Presses 
For Driver-Owner Backing 


INDIANAPOLIS. — The breach 
among auto racing forces widened 
last week when Eric Von Hombach, 
resigned as chief observer of the 
American Automobile Assn. Con- 
test board, pushed for recognition 
of the newly formed American 
Automotive Contest Assn. 


Charging that the AAA board 
has failed to represent the interests 
of racing drivers, Von Hombach 
was in Indianapolis to seek recog- 
nition of both drivers and car 
owners. He met with Roscoe Dun- 
ning, secretary of the U. S. Racing 
Assn. 

If the new group does receive 
the full backing of pilots and own- 
ers, it could compel all auto racing 
promoters to obtain sanctions from 
it instead of the AAA. 

Thus the famed 500-mile race 
on Memorial Day could not be 
run without permission of the 


AACA, 
Von Hombach, now secretary of 
the AACA, said his talk with Dun- 
niing would coneern purse money 
Indianapolis 
places 


to be paid by the 


Speedway and at where 


Baltimore News-Post 


championship or non-championship 
events have been run. 

“We think Indianapolis, with its 
crowds of 100,000 and more on 
Memorial Day, can raise its purse 
to $75,000 over the $50,000 it has 
been paying,” said Von Hombach. 


“We believe 100-mile champion- 
ship races should pay purses of at 
least $9,000, instead of the $4,500 
and $5,000 paid before the war.” 


Von Hombach said his confer- 
ence with Dunning was only one 
of the several that have taken 
place. 

He said Ted Horn, owner of five 
fast cars; Tommy Hinnershitz, Joey 
Chitwood, Jimmy Wilburn, Rex 
Record and Bill Holland were 
among owners and drivers who 
publicly have pledged themselves 
to race only under AACA sanc- 
tions. 


Titus in New Building 
Theo Titus III, has moved its 


dealership (Cadillac), Thomasville, 
Ga., into a building on S. Broad St. 
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bes | Committee Appointed .. . 





COL. B. J. LEMON, in charge of the ° ; 
rubber branch at the Office, Chief of pointed the 23 man committee in 


Ordnance in Detroit, during the war, 
and a member of United State Rubber 
Co.’s tire development department, is 
presented the Legion of Merit for out- 
standing contributions to the develop- 
ment of synthetic tires for military 
use by Brig. Gen. G. M. Wells, com- 
manding, Office, Chief of Ordnance, 
Detroit. 


Industry Unity Sought 


For Oil Business 


WASHINGTON. — Twenty-three 
of the nation’s leading oil execu- 
tives will begin immediate study 
of possible ways and means to 
develop a_ peacetime industrial 
program designed to preserve the 
cooperative spirit of intra-industry 
unity perfected in the war effort, 
the Petroleum Industry War Coun- 
cil announced last week. 


William Boyd jr., chairman of 
PIWC, the petroleum industry’s 
national war agency created by the 
Petroleum Administrator for War 
as an aid to the government in 
wartime petroleum planning, ap- 


accordance with formal wishes ex- 
pressed by PIWC members in a 
recent meeting with PAW officials. 

Chairman Boyd requested the 
committee members to have ready 
a report on the results of their 
survey for the next meeting of 
PIWC on Dec. 11. 

The committee, of which W. 


RUNNING TRUE TO FORM 


18 years ago the News-Post set the pace when 
it became the most popular evening paper in 
Baltimore. It’s running true to form today — 
still the evening paper that most Baltimoreans 
read. And not because of luck, or contests — 
but because it’s the kind of paper people enjoy 
reading. Well-written, accurate reporting. Well- 
known feature writers. To sell Baltimore, make 
your choice the people’s choice. 








NATIONALLY REPRESENTED BY HEARST ADVERTISING SERVICE 
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Alton Jones, president, Cities 
Service Co., was named chair- 
man, was instructed to pursue 
the widest latitude in its explora- 
tion and consideration of any 
and all avenues which approach 
a plan of industrial mobilization 
by which the oil industry can 
serve the national welfare as 
effectively in peace as it did as 
a working partner of the federal 
government in war. 


The petroleum industry generally 
was invited to submit suggestions 
for accomplishment of this pur- 
pose to the special committee en- 


gaged in the study. 


Cincinnati Base 
Of 19th Region 
For Studebaker 


levels, Studebaker has created 


liott, vice-president in charge o 
sales, revealed last week. 


covered by three other regions. I 
southern Ohio, most of Kentucky 


Virginia. 

J. W. Merrin, who recently be- 
came a twenty-year man wi 
Studebaker, has been appointed as 
the regional manager. He has 
served in similar capacities 
South Bend, San Francisco, Chi- 
cago and Cleveland. 


will be A. F. Eissler. For the last 
several years Eissler has been 
district manager in the territory. 

Regional headquarters are being 


Fourth and Walnut Sts., Cincinnati, 
where temporary offices are now 
located. 


Ford by OPA 


WASHINGTON.—The Ford Mo- 
tor Co. was granted a maximu 


nineteenth region in its wholesale 
distribution organization, K. B. El- 
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SOUTH BEND.—In anticipation 
of a volume at least double prewar _ 


= 


The new region will be super- 
vised from Cincinnati and has been@= 
formed from territory previously 

comprises southern Indiana an . 


and sections of West Virginia and@— 


ine 
The assistant regional manage 


‘oe 


prepared in the Union Trust Bldg. @— 


Truck Price Giveng=— 


price on a truck model by th : 


OPA last week. 


It is authorized to charge fo 
the eight-cylinder, 90 hp., 1%-to 


134-inch chassis with cab and stake 
body, a price not to exceed 
maximum net wholesale price o 
$821 and a maximum retail list 
price of $1,094.67, subject to dis 
counts and other deductions in ef- 
fect March 31, 1942. The order be- 
came effective Oct. 29. 





Jeep in Doubt 
Canada Calls It a Truck, 


But Farmers Protest 


MONTREAL. — The Financia 
Post says “it looks as if the battled 
of the jeep is about to be waged at 
Ottawa. 

“A few days ago, three new, 
shiny and glamorous Willys com- 
mercial farm jeeps arrived at th 
Central Experimental farm from 


the U. S. for testing. They had a. 


host of new and alluring gadget: 
to entice prospective farm purchas- 


ers and win rural postwar markets, 


“One immediate question was’ 
‘How much do they cost?’ The 
answer: If it’s a truck, $1,800. I¢ 
it’s a farm implement, $1,200. 

“Apparently Ottawa’s present rul- 
ing is that a jeep is a truck ang 
therefore must be assessed truc 
tariff rates when imported into 
Canada. So 
stands, the price of the jeep in Can- 


ada looks high, if not prohibitive 


to most Canadian farmers. 
_ “Now the battle of the postwar 
jeep is on in Canada.” 


Wegner Moves in Dec. 


Wegner Motor Co. 
Decorah, Ia., is building a 70x130- 


foot, modern, fireproof home whiclg 


will be ready for occupancy early 
in December. It is on Highway 52 


long as this ruling 


(Chevrolet?) . 
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AUTO LOADER—Strong Link in 
“Automobile Distribution Chain! 


ons 


ar ——~ ‘eK EVANS AUTO LOADER is a link in the 


en- 





Manufacturer’s production line, taking 
automobiles from final assembly to ulti- 
mate consumer—clean, factory-new, un- 
damaged and with no lost parts. Produc- 
tion flows into the Auto Loader and on 


asly \ . << — “eel i the way to the customer the same day. 


4 Pe gst a ! : 
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has . Pa oe ee EVANS AUTO LOADER is the Rail- 
ys —- a road’s link in the distribution chain. 
With the Auto Loader, automobiles are 
de @ iv & Z <i : . rw, (Wg F a ¥ 3 loaded and unloaded easily and safely. 


Damage claims are reduced 98%. 


ns 4 | ) : - <6 ts ) 4 Every automobile can be delivered to 
ail y Be | 4 i a satisfied customer on time. 

. | ze | 4 . 

‘a } | Atte oy a “EA EVANS AUTO LOADER is the Dealer’s 
dis : Ga, ' Ss 


link with his manufacturer and his cus- 
tomer. The Auto Loader gives the dealer 
what he wants: automobiles delivered on 
cial | | a i wuienis\\. SA, —— , schedule, easy and safe to unload, clean, 
ail > 3 ri... ' ee .. . Th ee fy factory-new, with no lost parts, and 
ro | a ia | | ae P ; every automobile is ready for immediate 


has- , eS ag | _ ee sale without delay for repairs or repaint. 





alae _ JARS Loading Division 
andy Mie wy EVANS PRODUCTS COMPANY 


DETROIT 27, MICHIGAN 


“EEVANS AUTO LOADER 


=? — A MAJOR LINK THE PRODUCTION LINE 
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Another Round 


White of B. C. S. Supports Dealer Reserve 
As Necessary to Business 


NEW YORK. “Extensive sur- 
veys made by independent account- 
ants at the request of dealer asso- 
ciations before the war showed 
that the so-called dealer reserve, 
or bonus, represented the entire net 
profit of the dealer,” W. Lee White, 
vice-president and treasurer of 
B. C. S. Corp. a subsidiary of 
Bankers Commercial Corp., said 
here last week. 

Representing the latest flare-up 
in the fight between the banks and 
the finance companies over the 


financing of consumer cars, White’s 
statement is from a three page 
letter to Walter B. French, deputy 
manager of the American Bankers 
Assn. In it he takes sharp excep- 
tions to statements attributed to 
French in an address to the New 
Hampshire Bankers Assn. 

French is reported to have said 
that the automobile dealer’s profit 
should come from the sale of the 
car and not from some amount 
tucked into the finance charge 
“which never can be satisfactorily 


explained.” He is quoted as saying 
that “Bad practices involving 
‘packs,’ or extra charges have be- 
come a part of automobile financ- 
ing.” 

French is said to have continued 
further: “It is a wonder to me 
that automobile manufacturers 
have not long ago interested them- 
selves in the lending phase of the 
business and made an attempt at 
least to correct it. 


“Borrowers are becoming more 
rate or cost conscious and al- 
though the lender never gets any 
of the ‘pack,’ or extra charges, 
the borrower pays him _ the 
monthly installment and the onus 
is on him,” he asserted. 

Stating that French’s’ speech 
might be the opening gun in the 
campaign of the bankers to cap- 


ture the installment finance field 
from the “finance companies,” 
White said: 

“It is interesting to observe that 
your association was quite indif- 
ferent to the practices complained 
of, although in a position at all 
times through member banks to 
change these practices through 
control of finance company credits, 
until many of your members de- 
cided to become competitors in 
this field.” 

He explained the transition of 
the “extra charge” from a return 
to the dealer of the unused portion 
of a loss reserve set up on each 
dealer to a standard practice and 
its inclusion on all rate cards. 

“The reason for these dealer 
bonuses becoming standard prac- 
tices was that the dealer had to 


BRING SPARKLE TO NEW CAR MODELS WITH 


fransparent P i, I y / A LA is 


mee MEE 

ETM ELL 

LS 
MRLGe 


I’ give new models lasting sparkle, highlight them inside and out with 
touches of crystal-clear PLexicias. Wartime service on every type of Army 
and Navy plane has demonstrated the exceptional weathering properties of 
this transparent plastic. Further proof is found in prewar applications on 
motor cars. Plexiglas parts have retained their brilliance and clarity through 
years of exposure to all the tricks in the weatherman’s bag. 

To the many tried and proven automotive uses of PLEx1GLAs—radiator 
ornaments, horn buttons, instrument dials, compartment panels, decorative 
knobs and moldings, rear light nameplates and many others—more will 

soon be added. 
Decorative PLexiGuas offers’ an exceptionally easy means of moderniza- 
tion. Effects are always striking .. . possibilities almost unlimited. For details, 
consult our Detroit Representative: W. E. Biggers--619 Fisher Bldg.— 
Madison 1500. 


lights are on. 


ONLY ROHM & HAAS MAKES PLEXIGHAS PLEXIGLAS is a trade-mark, Reg. U. S. Pat. Off. 


& HAAS COMPANY & 
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LOH M 


Manutacturers of Chemicals including Plastics . . . Synthetic Insecticides Chemicals for the Leather, Textile aad other Industries 


Fungicides . . . Enzymes 


®@ Above: PLexictas ra- 
diator ornament on the pre- 
war DeSoto. Entire figure 
lights up when parking 


have some additional income in 
order to live. 

“The used-car problem, plus the 
practice in recent years of manu- 
facturers in saturating every ter- 
ritory with dealer franchises in 
order to obtain the last possible 
sale, plus the very modest markup 
on new cars by the manufacturer, 
had so crippled dealer earning 
that he had to have additional in- 
come,” he said. 


Commenting on rates and the ad- 
vertising done by banks in the 
battle for the huge amount of 
financing that will accompany the 
introduction of new cars, White 
charged that “The most unfair and 
misleading advertising that has 
ever appeared in our press in re- 
spect to finance charges was that 
done by the banks just before the 
war.” 

A survey made in New York, 
New Jersey and Connecticut 
“shows the average per annum 
yield of these bank plans that were 
advertised at 4, 4% and 5 percent 
interest ran from 8.12 percent tog. 
13.9 percent annually for new-car 
paper. With the exception of the 
one bank whose interest return was 
8.12 percent, the next lowest was 
10.51 percent.” 


“I make no criticism of the 
charges, although they were in ex- 
cess of those we were getting at 
the time. No one believes that 
installment paper can be financed 
and collected and losses absorbed 
for an interest yield of 6 percent 
per annum,” he concluded. 


Pontiac Dealers 
Begin Showings 


Of New Models 


DETROIT. — Preceded by heavy ,. 
advance ordering, the 1946 Pontiac 
went on display Sunday in every 
dealership in the Pontiac zone, ac- 
cording to D. U. Bathrick, general 
sales manager of Pontiac. 

Public display of the new Pon- 
tiacs Sunday was virtually nation- 
wide and was based on a distribu- 
tion ratio which allowed California 
and Detroit dealers to have new 
models on the same date. A sub- 
stantial deposit accompanies each 
order, Bathrick said. Used cars are 
accepted as trade-ins on their valu- 
ation at the time the sale is con- 
sumated. Deliveries will not be 
made to motorists until the 1946 
price is determined. 

As an example of public enthu- 
siasm, Bathrick cited the case ofé 
a Pontiac dealer in a Detroit sub- 
urb who went hunting for three 
days. When he returned he found 
his salesmen had taken orders for 
100 new cars, almost as many as he 
had sold in a year prewar. 


U. C. Dealers Chartered 
In Salt Lake City 


SALT LAKE CITY.—The Utah 
Used Car Dealers have recently 
been incorporated instead of form- 
ing an association as was previous- 
ly the case. The purpose of the 
incorporation was to afford pro- 
tection for the officers in case of 
lawsuit, it was reported. 


GOVERNMENT TERMINATED 
SURPLUS LOTS M-115-116 


SERVICEABLE MATERIALS 


Steel procured for Caterpillar 
Tractors consisting of: ‘ 


Bar Stock—Flats and Rounds, 
Hot Rolled, Mild Steel, Cold™ 
Finished, etc. | 


Sale by competitive sealed bidding 


Terms of salo—“as is” f.o.b. cars o 
trucks, ACF Plant, Berwick, 


Pennsylvania 


Bids will be opened at 
10:00 a.m., November 20, 1945 


Material available for inspection daily 


Bids and tnquiries should be directed to 
MR. G. E. THOMPSON 


AMERICAN CAR 
AND FOUNDRY COMPANY, 
Berwick 6, Pennsylvania 
Telephone Berwick 1144 . 
————————— 
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DR. IRVING LANGMUIR 


Nobel prize winner and associ- 
ate director of the General Elec- 
tric Laboratories. Speaking at 
the recent Congressional hear- 
ings on Science Bills, Dr. Lang- 
muir said: ‘The atomic bomb 
puts upon the proposed scien- 
tific legislation an emphasis and 
urgency of a mew degree... 
it is vitally necessary to control 
atomic energy for the benefit 
of all mankind.” 


“America needs a national 
research foundation 


—DR. IRVING LANGMUIR 





HE LIKES PEOPLE 


—reads the magazines 
about people. 





HE LIKES BOOKS 
— reads books, book 
reviews, the literary 
magazines. 


HE LIKES MACHINES “a 


—has a knack for mechanics and mathemat- 
ics. His is a scientific quotient . . 
form of an “I.Q.” He reads POPULAR 


SCIENCE Monthly. 


NEW YORK -e 


The Service Magazine for Men 


---A NEWS-PICTURE MONTHLY FOR SCIENCE AND INDUSTRY 


CHICAGO 





on “ae.” 


CLEVELAND - 


Peace emphasizes need of speeding scientific 
research—a program POPULAR SCIENCE Monthly 
has pioneered since 1872. 


THE WAR proved how much America depends 
upon her scientists, inventors, engineers and 
their technically-minded associates. 


PopuLaR SciENCE Monthly agrees with the 
committee of the office of Scientific Research 
and Development who recommended to the 
President that a National Research Founda- 
tion be established. 


For 73 years, this magazine has been the spear- 
head by which scientific ideas have been given 
popular appeal. Atom splitting, UHF radio 
(radar), jet propulsion and the other dis- 
coveries are familiar reading to the POPULAR 
SCIENCE know-how man. 


Whether named Ford, Sloan, or Sarnoff .. . 
or plain Bill Jones or Jim Smith, the know- 
how men are the vital ingredient in American 
life. Some are presidents of corporations, some 
are engineers, some are foremen, mechanics 
. . . but they are all builders! One and all, 
known and unknown, they are the men who 
do things. 


POPULAR SCIENCE Monthly reaches men with 
this “spark,” this state of mind that craves in- 
formation on things mechanical. 


Founded 1872 + 73rd year 


DETROIT - 


ATLANTA -« 


Today, more than 700,000 of these pacemakers 
look to Poputar SciENcE Monthly to keep 
informed on new scientific developments. 


As a market, these readers with their intensive 
interest in new products are unique because 
they are not only first readers but first buyers. 


Surveys prove conclusively that POPULAR 
SCIENCE families top others in ownership of 
all sorts of mechanical products—household, 
automotive, industrial. 


It will pay you to cultivate this first-to-buy 
audience. These men buy, and what’s more, 
they'll act as a spearhead of influence to win 
new users for products which they approve. 
Figure on the know-how men for that new 
product! They are yours, asa unit, only through 
the pages of PopuLaR ScieNcE Monthly. 
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Another Round 


White of B. C. S. Supports Dealer Reserve 
As Necessary to Business 


NEW YORK. “Extensive sur- 
veys made by independent account- 
ants at the request of dealer asso- 
ciations before the war showed 
that the so-called dealer reserve, 
or bonus, represented the entire net 
profit of the dealer,” W. Lee White, 
vice-president and treasurer of 
B. C. S. Corp., a subsidiary of 
Bankers Commercial Corp., said 
here last week. 

Representing the latest flare-up 
in the fight between the banks and 
the finance companies over the 


financing of consumer cars, White’s 
statement is from a three page 
letter to Walter B. French, deputy 
manager of the American Bankers 
Assn. In it he takes sharp excep- 
tions to statements attributed to 
French in an address to the New 
Hampshire Bankers Assn. 

French is reported to have said 
that the automobile dealer’s profit 
should come from the sale of the 
car and not from some amount 
tucked into the finance charge 
“which never can be satisfactorily 


explained.” He is quoted as saying 
that “Bad practices involving 
‘packs,’ or extra charges have be- 
come a part of automobile financ- 
ing.” 

French is said to have continued 
further: “It is a wonder to me 
that automobile manufacturers 
have not long ago interested them- 
selves in the lending phase of the 
business and made an attempt at 
least to correct it. 


“Borrowers are becoming more 
rate or cost conscious and al- 
though the lender never gets any 
of the ‘pack,’ or extra charges, 
the borrower pays him the 
monthly installment and the onus 
is on him,” he asserted. 

Stating that French’s§ speech 
might be the opening gun in the 
campaign of the bankers to cap- 


ture the installment finance field 
from the “finance companies,” 
White said: 

“It is interesting to observe that 
your association was quite indif- 
ferent to the practices complained 
of, although in a position at all 
times through member banks to 
change these practices through 
control of finance company credits, 
until many of your members de- 
cided to become competitors in 
this field.” 

He explained the transition of 
the “extra charge” from a return 
to the dealer of the unused portion 
of a loss reserve set up on each 
dealer to a standard practice and 
its inclusion on all rate cards. 

“The reason for these dealer 
bonuses becoming standard prac- 
tices was that the dealer had to 
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[’, give new models lasting sparkle. highlight them inside and out with 


touches of crystal-clear PLexicias. Wartime service on every type of Army 
and Navy plane has demonstrated the exceptional weathering properties of 
this transparent plastic. Further proof is found in prewar applications on 
motor cars. Plexiglas parts have retained their brilliance and clarity through 
years of exposure to all the tricks in the weatherman’s bag. 
To the many tried and proven automotive uses of PLextcLas —radiator 
ornaments, horn buttons, instrument dials, compartment panels, decorative 


knobs and moldings, rear light nameplates and many others—more will 


soon be added. 


Decorative PLExIGLAs offers an exceptionally easy means of moderniza- 
tion. Effects are always striking . . . possibilities almost unlimited. For details, 
consult our Detroit Representative: W. E. Biggers—619 Fisher Bldg.— 


Madison 1500. 
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Manufacturers of Chemicals including Plastics . . . Synthetic Insecticides 


@ Above: 
diator ornament on the pre- 
war DeSoto. Entire figure 
lights up when parking 
lights are on. 
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have some additional income in 
order to live. 

“The used-car problem, plus the 
practice in recent years of manu- 
facturers in saturating every ter- 
ritory with dealer franchises in 
order to obtain the last possibleg 
sale, plus the very modest markup 
on new cars by the manufacturer, 
had so crippled dealer earning 
that he had to have additional in- 
come,” he said. 

Commenting on rates and the ad- 
vertising done by banks in the 
battle for the huge amount ofg 
financing that will accompany the 
introduction of new cars, White 
charged that “The most unfair and 
misleading advertising that has 
ever appeared in our press in re- 
spect to finance charges was that 
done by the banks just before the 
war.” 

A survey made in New York, 
New Jersey and Connecticut 
“shows the average per annum 
yield of these bank plans that were 
advertised at 4, 4% and 5 percent 
interest ran from 8.12 percent to 
13.9 percent annually for new-car 
paper. With the exception of the 
one bank whose interest return was 
8.12 percent, the next lowest was 
10.51 percent.” 

“I make no criticism of the 
charges, although they were in ex- 
cess of those we were getting at 
the time. No one believes that 
installment paper can be financed 
and collected and losses absorbed 
for an interest yield of 6 percent 
per annum,” he concluded. 


Pontiac Dealers 
Begin Showings 


Of New Models 


DETROIT. — Preceded by heavy 
advance ordering, the 1946 Pontiac 
went on display Sunday in every 
dealership in the Pontiac zone, ac- 
cording to D. U. Bathrick, general 
sales manager of Pontiac. 

Public display of the new Pon- 
tiacs Sunday was virtually nation- 
wide and was based on a distribu- 
tion ratio which allowed California@ 
and Detroit dealers to have new 
models on the same date. A sub- . 
stantial deposit accompanies each 
order, Bathrick said. Used cars are 
accepted as trade-ins on their valu- 
ation at the time the sale is con- 
sumated. Deliveries will not be 
made to motorists until the 1946 
price is determined. 

As an example of public enthu- 
siasm, Bathrick cited the case of¢ 
a Pontiac dealer in a Detroit sub- 
urb who went hunting for three 
days. When he returned he found 
his salesmen had taken orders for 
100 new cars, almost as many as he 
had sold in a year prewar. 


U. C. Dealers Chartered 


In Salt Lake City 


SALT LAKE CITY.—The Utah 
Used Car Dealers have recently 
been incorporated instead of form- 
ing an association as was previous- 
ly the case. The purpose of the 
incorporation was to afford pro- 
tection for the officers in case of 
lawsuit, it was reported. 


GOVERNMENT TERMINATED 
SURPLUS LOTS M-115-116 


SERVICEABLE MATERIALS 


Steel procured for Caterpillar 
Tractors consisting of: ‘ 


Bar Stock—Fiats and Rounds, 
Hot Rolled, Mild Steel, Cold 
Finished, etc. : 


Sale by competitive sealed bidding 


Terms of salo—“as is” f.o.b. cars o 
trucks, ACF Plant, Berwick, 
Pennsylvania 


Bids will be opened at 
10:00 a.m., November 20, 1945 


Material available for inspection daily 


Bids end tnquiries should be directed to 
MR. G. E. THOMPSON 


AMERICAN CAR 
AND FOUNDRY COMPANY, 
Berwick 6, Pennsylvania 
Telephone Berwick 1144 : 
——————————— 
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DR. IRVING LANGMUIR 


Nobel prize winner and associ- 
ate director of the General Elec- 
tric Laboratories. Speaking at 
the recent Congressional hear- 
ings on Science Bills, Dr. Lang- 
muir said: ‘The atomic bomb 
puts upon the proposed scien- 
tific legislation an emphasis and 
urgency of a new degree... 
it is vitally necessary to control 
atomic energy for the benefit 
of all mankind.” 


“America needs a national 
research foundation’ 


—DR. IRVING LANGMUIR 





HE LIKES PEOPLE 


—reads the magazines 
about people. 





HE LIKES BOOKS 
— reads books, book 
reviews, the literary 
magazines. 


HE LIKES MACHINES “a 


e 
—has a knack for mechanics and mathemat- 
ics. His is a scientific quotient .. . 
form of an “I.Q.” He reads POPULAR 


SCIENCE Monthly. 


NEW YORK e 


The Service Magazine for Men 


---A NEWS-PICTURE MONTHLY FOR SCIENCE AND INDUSTRY 


CHICAGO 
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CLEVELAND - 


Peace emphasizes need of speeding scientific 
research—a program POPULAR SCIENCE Monthly 
has pioneered since 1872. 


THE war proved how much America depends 
upon her scientists, inventors, engineers and 
their technically-minded associates. 


Poputar SciENcE Monthly agrees with the 
committee of the office of Scientific Research 
and Development who recommended to the 
President that a National Research Founda- 
tion be established. 


For 73 years, this magazine has been the spear- 
head by which scientific ideas have been given 
popular appeal. Atom splitting, UHF radio 
(radar), jet propulsion and the other dis- 
coveries are familiar reading to the PoPULAR 
ScIENCE know-how man. 


Whether named Ford, Sloan, or Sarnoff... 
or plain Bill Jones or Jim Smith, the know- 
how men are the vital ingredient in American 
life. Some are presidents of corporations, some 
are engineers, some are foremen, mechanics 
. . . but they are all builders! One and all, 
known and unknown, they are the men who 
do things. 


POPULAR SCIENCE Monthly reaches men with 
this “spark,” this state of mind that craves in- 
formation on things mechanical. 


Founded 1872 + 73rd year 


DETROIT - 


ATLANTA ~- 


Today, more than 700,000 of these pacemakers 
look to PopuLAR SciENCE Monthly to keep 
informed on new scientific developments. 


As a market, these readers with their intensive 
interest in new products are unique because 
they are not only first readers but first buyers. 


Surveys prove conclusively that POPULAR 
SciENCE families top others in ownership of 
all sorts of mechanical products—household, 
automotive, industrial. 


It will pay you to cultivate this first-to-buy 
audience. These men buy, and what's more, 
they'll act as a spearhead of influence to win 
new users for products which they approve. 
Figure on the know-how men for that new 
product! They are yours, as a unit, only through 
the pages of PopULAR SciENcE Monthly. 
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FOB FACTORY 


Extensive ‘47 Changes 
Under Consideration 


By A. H. Allen 


ALTHOUGH little has leaked out as yet as to the prob- 
able contours of the 1947 automobile models, which are in 
process, we hear some allegedly “feedbox” reports that top 
officials are considering extensive changes in styling and de- 


sign to bolster what they feel may be a declining interest 
o_O 


amonz buyeis by next sum- 
mer. 


The reasoning goes some- 
thing like this: Many drivers dur- 
ing the war have discovered their 
ears could take a lot more punish- 
ment than they ever imagined. 
They have, by dint of steady re- 


pairs and maintenance, kept their 
vehicles in good working order 
when, normally, they would have 
traded for new jobs long since. Re- 
alizing this, many may decide to 
defer purchasing new models until 
they have been radically obsoleted 


by introduction of important new 
features, such as 
automatic trans- 
missions, better 
carburetion lead- 
ing to vastly im- 
proved engine 
performance and 
economy, strong- 
er chassis and 
body construction, 
etc. 


Some weeks ago 
we commented 
here to the effect 
1947 models would 
not be sharply different than the 
1946 versions, for the reason that 
a minimum of shutdown time for 
model change would be imperative, 
and a large unfilled demand for 
new cars would still exist. 

es * * 


A. H. Allen 


Demand May Ease 
Sooner Than Expected 


THESE FACTORS would dic- 


a 
pea 


TAKING PART in a broadcast marking the 23rd anniversary of the Brustlin 


Bros. as a General Tire distributor in Paterson, N. 
Mayor Furrey, who presented a certificate of merit on behal 


Ralph Brustlin (left), 
of the city, and 


J., are 


Congressman Gordon Canfield, of the Paterson district. 


tate against extensive retooling and 
costly die programs. Our thinking 


Tonic for a tired advertisin g man 


F space rationing, reconversion and the jig-saw 
puzzle of post-war markets have got you down 


- je 


tell you Hoard’s 
Dairyman helps 


and you are feeling frayed around the edges, why 
not get away from it all? Tell your office you are 
going to do a little market research on your own. 
Put the Missus in the jalopy and head for the open 
road. Pretty soon your nerves will start to settle 
down and you'll be out where the farms begin. 

Along the highway, some farms stand out 
among their neighbors. They have finer looking 
homes, bigger barns, more silos, neater fields, and 
healthier, better-fed livestock. Pick out one that 
makes you say “Boy, would I like to own that 
place!”” Drive in, find the owner and ask him 
why he subscribes to Hoard’s Dairyman. 

He will tell you that Hoard’s Dairyman is his 
business magazine, edited to help him make a 
successful operation out of the diversified job of 
handling crops, cows, hogs and hens. He will 


him to plan the 
bloodlines of 
his herd... SS —S 
maintain livestock health ... design feeding 
rations for high production of milk, meat and 
eggs... grow bigger yields of better quality 
crops .. . keep his large variety of farm equip- 
ment working smoothly .. . 

You won't have to talk to many of these top 
farmers before you know why Hoard’s Dairyman 
subscribers have 48% more buying power than 
their neighbor farmers and 87% more than 
average U. S. farmers, according to a study made 
by the U. S. Bureau of the Census. 

It’s worth your while to get acquainted with 
the cream of the farm market. Your trip will be 
a tonic to both you and your advertising. 


oS 


FORT ATKINSON, WISCONSIN « 


250 PARK AVENUE, NEW YORK 


Sells Farm Families who 


own more * earn more ° buy more 


* EDWARD S. TOWNSEND CO., SAN FRANCISCO, LOS ANGELES 


along these lines has not changed. 
but it may be well to keep in mind 
that while selling may be automatic 
now it is not going to continue that 
way forever; in fact, may taper off 
a lot sooner than some of our 
peaches - and - cream government 
economists and statisticians would 
have us believe. 

Even so, however, it would ap- 
pear almost certain that current 
demand for new cars cannot pos- 
sibly be appeased by next Sep- 
tember, in which event the argu- 
ment for minor modifications in 
the 1947 series and a_ short 
changeover period would still 
stand. 

* * cs 
PASSING SIGHTS: A haulaway 
truck on North Woodward avenue 
inbound with a load of four shiny 
new 1946 models—but all minus 
front and rear bumpers. An ob- 
serving cynic asked: “Wonder how 
many dozen other parts they are 
short?” 
4 * a 
There’s No Savings 


In Downgrading 


DOWNGRADING of workmen 
has been cited by government ex- 
perts as a means whereby automo- 
bile companies are going to be able 
to save 10 percent in wage costs. 
Here is another one of those glib 
statements, which the average 
reader, seeing attributed to govern- 
ment sources, accepts as true. 

But it is utterly fallacious, since 
wage rates by job classifications 
are not being reduced. Thus down- 
grading, which means transferring 
a man from a $1.85 an hour job to 
one paying perhaps only $1.65, 
means no saving in wage costs at 
all. Se 

INTERESTING phase of the 
Detroit election was that, despite 
broad claims by the UAW-CIO 
that Frankensteen would carry 
all working-men districts and 
foreign - language neighborhoods, 
Jeffries had a wide margin in 
many of them. Plainly, when it 
comes to voting, a large cross 
section of the working populace 
believes union officials have no 
place in politics. 

* * * 

ANYONE concerned with rela- 
tionships between designer, buyer 
and producer of castings, as many 
in the automotive fraternity are, 
should take time out to hear a 
discussion on this subject Thursday 
evening of this week at the Rack- 
ham Memorial in Detroit, spon- 
sored by the Detroit Chapter of 
the American Foundrymen’s Assn. 
H. Bornstein, castings and metal- 
lurgical expert from Deere & Co., 
Moline, Ill., will be the speaker. 

+ * 5 


Stockholders’ Vote 


Holds Interest 


THE SUGGESTION in Attomo- 
TIVE News that General Motors con- 
duct a vote among its 426,000 stock- 
holders to get their idea in the 
wage-price dilemma is catching on. 
After all, these people are the own- 
ers of the business and all the man- 
agement from Chairman Sloan 
down are merely their employes. 

Why, then, should not the own- 
ers determine the policy of the 
business? The vote would have 
considerably more _ significance 
than the ridiculous polling of 23.8 
percent of the corporation’s em- 
ployes by the NLRB on whether 
“they wished to interrupt war- 
time production” because of the 
dispute. 

Would not the result of such a 
vote be in effect a mandate from 
the owners to the management as 
to what policy to adopt? 


—a 
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va . Yes, we read it each week 


aud find the information con- 
tained therein of great interest 
and benefit to the business man 
som today." 












A. G. Haglund, 
-v@ President 
_«LSON MANUFACTURING CO. 
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to those who O.K. both corporate and family 
buying is 


THE UNITED STATES NEWS 


Because of the importance of its news con- 
tent (national affairs); because of the unique 
manner in which this single theme is handled; 
because the news of national affairs is increas- 
ingly important to important people — The 


United States News has attracted 


639,000 men readers 
361,000 women readers 


— the largest quality audience covered by a 
single magazine . . . «© «= «© © » © © @ » 


et 
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Of all magazines in the country, The United States News has 
the largest percentage of subscribers secured by mail direct to 


the publisher—88°,. 


1000 000 men & women Consumers 














(200,000 GUARANTEE) 


The Direct Route to 
those who O.k. both 
corporate and family buying 
* 

Daniel W. Ashle 


Vice President in Charge of Advert 


30 Rockefeller Plaza, New York 20, N.Y. 
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Fisher Now Producing 
Auto Bodies in Volume 


DETROIT.—Bodies by Fisher are 
coming off the line in volume pro- 
duction. 

Thomas P. Archer, vice-president 
of General Mo- 
tors and general 
manager of Fish- 
er Body division, 
announced last 
week that body 
production at key 
fabricating and 
assembly plants 
has reached vol- 
ume stage. Suffi- 
cient capacity has 
been developed to 

T. P. Archer meet all require- 
ments of GM car 

divisions, he said, and it is geared 
for rapid increase in the imme- 
diate future. 

“On an overall basis,” Archer 
said, “Fisher Body plans a 40 per- 
cent expansion from prewar levels, 
in line with the general expansion 
of General Motors Corp. Before the 
war we were producing bodies at 
an average rate of 10,000 a day. Our 
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ideal 
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SCIENCE MONITOR is an 
er that many successful advertise 
again and again. That is because it 
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ability to buy who have perfect confidence in all 


MONITOR advertisers. 
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New York, Chicago, 


postwar schedule calls for 14,000 
bodies a day. 

“Total employment in Fisher 
Body in June, 1941, was slightly 
more than 59,000. We look to peak 
postwar employment of nearly 
75,000.” 

Archer cautioned that attainment 
of anticipated peaks in employ- 
ment and production hinged upon 
various economic and business fac- 
tors, including availability of ma- 
terials and equipment. Despite lay- 
offs resulting from cancellation of 
war contracts, many plants in 
Fisher Body and also among sup- 
pliers currently are unable to ob- 
tain sufficient employes to main- 
tain projected schedules. 

Assuming that these problems 

are overcome, Archer said that 
Fisher Body will be at top level 
employment and production in the 
fall of 1946. The prewar level prob- 
ably will be reached shortly after 
the first of the year. 

Before the war Fisher Body op- 
erated 22 plants. Its postwar plans 
call for operation of 26 plants. New 


Advertising, Readership Devoted 


Better Civilization 


This 
a pulling pow- 


medium. 


rs have proved 


is read by men, 


plants are being built at Columbus, 
O., and at Hamilton, O. The Colum- 
bus plant will be operated by the 
Fisher Body-Ternstedt division. It 
will make automobile body hard- 
ware, is expected to employ about 
5,000 persons, and to be in produc- 
tion by about next July. The Ham- 
ilton plant, to be a stamping unit, 
is scheduled for operation about 
June 1. 

Plants at which large scale 
body production now is under 
way are: Lansing, Pontiac, Flint 
No. 1, Kansas City, St. Louis, 
Fisher Body-Ternstedt in Detroit, 
Grand Rapids, Mich., and Plant 
37 in Detroit, a stamping unit. 

Plants just going into production 

or soon to be in operation include: 
Cleveland, Atlanta and Norwood, 
O. The Fleetwood plant in Detroit 
and the Fisher Body-Ternstedt di- 
vision plant in Trenton, N. J., are 
scheduled for operation during De- 
cember. Plants expected to be in 
production by the first of the year 
or soon thereafter include: Janes- 
ville, Wis., Baltimore, Oakland, 
Calif., and Tarrytown, N. Y. 


Completion Near 


A new building is being com- 
pleted by Central Sales & Service 
(Chrysler), Plaquemine, La. 


Best READERSHIP For Goon SALESMANSHIP 


national advertisers and the 16,917 local advertisers 
who consistently use this newspaper to carry their 
advertising news. For the MONITOR is a newspaper 
with an unsurpassed service for gathering and in- 
terpreting world news of significance. 

Ask our nearest office for full information about 
the MONITOR MARKET. 


THE CHRISTIAN SCIENCE MONITOR, One, Norway 
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U. C. Black Market Adds 
To Colo. Dealers’ Woes 


By Ira Alexander 
Staff Correspondent 

DENVER.—Used cars are scarce 
in Denver. Both new and used car 
dealers report that it is practically 
impossible to purchase desirable 
used motor vehicles at present. 

There is a widespread black 
market operating in the Denver 
area, according to those in close 
touch with the situation. Used cars 
are being sold by individuals, they 
say, at above ceiling prices, which 
is working against legitimate deal- 
ers. 

Frank Lohmann, secretary of the 
Denver Used Car Dealers Assn., 
which has a membership of 60, 
reports that used car lots are far 
from stocked with used cars. 

He says that stocks in the 
hands of the members of his 
organization at the present time 
is at least 50 percent less than 
a@ year ago. The demand for 
used cars is just as great, if not 
greater, than last year. 

E. Jack Beatty, Hoskins-Beatty 
Motor Co. (Oldsmobile), Denver, 
when interviewed on the subject 
said his firm had only two used 
cars in stock at that time. “It is 
almost impossible to purchase used 
cars,” he said. 

“People with cars to sell come 
in to see us, but when we quote 
the ceiling price, they turn away 

with the statement that they can 
get more somewhere else. That 
would indicate a black market in 
existence in Denver.” 

Inquiries at other Denver new 
car agencies bring the same infor- 
mation, no used cars in stock. Tom 
Braden, secretary of the Denver 
Automobile Dealers Assn., declared 
that the members of his organiza- 
tion are badly in need of used cars, 
but seem unable to buy enough to 
come any where near meeting the 
demand. 

The same situation prevails in 
other parts of the state. Wayne V. 
Orr, Marksheffel Motor Co. (Dodge- 
Plymouth), Colorado Springs, states 
“We are unable to purchase used 
cars. We had three or four last 


Studebaker Net 
Off to $1 per Share 
For 9 Months 


SOUTH BEND.-— Studebaker 
Corp. and its subsidiaries in the 
nine months ended Sept. 30 earned 
a consolidated net profit of $2,360,- 
056, after all charges, including de- 
preciation, and provision for fed- 
eral income and excess _ profits 
taxes. This equals $1 a share on 
2,355,477 shares of common stock 
outstanding at the close of the pe- 
riod. 

It compares with a net profit for 
the nine months ended Sept. 30, 
1944, of $2,947,284, equal to $1.27 a 
common share on 2,320,481 shares 
outstanding on that date. 

In the quarter ended Sept. 30 the 
company earned a consolidated net 
profit of $607,665, after all charges, 
equivalent to 25 cents a share. This 
compares with a net profit of $1,- 
214,511 or 52 cents a share earned 
in the same quarter a year ago and 
with a net profit of $728,068 or 31 
cents a share earned in the quarter 
ended June 30, 1945. 

Net sales, including charges to 
the United States government un- 
der cost-plus-a-fixed-fee contracts, 
in the nine months ended Sept. 30 
totaled $198,434,192, as compared 
with $317,150,233 in the correspond- 
ing period of last year. Sales in the 
quarter just ended totaled $34,107,- 
421, as compared with $101,964,469 
in the corresponding period of last 
year and $73,441,734 in the quarter 
ended June 30, 1945. 


Hamilton to Build 


A new building, costing $50,000, 
for the wholesale and retail parts 
department, will be erected by C. 
S. Hamilton Motor Co. (Chrysler), 
Dallas, Tex. It will provide 17,000 
square feet of floor space. The firm 
led all other Chrysler dealers in 
_ wholesaling against quota in 


week, but they only were with us 
a couple of hours. That is the way, 
it has been ever since the OPA' 
put a ceiling on used car prices.” 


There is another angle pointed 
out by a dealer. He said that 
there are a number of car own- 
ers trying to sell their cars at 
ceiling price that are not worth 
anywhere near the price. 


If the dealer should happen to 
buy them at ceiling, or even near- 
ceiling price, he would lose money, 
on the deal. 

These car owners are of the 
opinion that OPA has placed 
price on their cars and they have 
to get that price. It has created 
another problem for the dealer. 

The scarcity of used cars is 
serving to keep prices steady. As 
yet there has been no tendency 
for a drop in used car prices in 
this area. 


Willys Selects 
Managers for 


Three Regions 


TOLEDO, O.—Appointment of re- 
gional managers to direct sales of 
the jeep and other Willys-Overland 
products in the 
South, Southwest 
and on the Pa- 
cific Coast has 
been announced 
by George H. Bell, 
director of sales. 

S. E. Brasseale, 
a veteran of ap-@ 
proximately 30 
years’ experience 
in the auto indus-@ 
try, will be in 
charge of Ala- 
bama, Mississippi, 
Louisiana, Tennessee and Arkansas. 
A regional manager of the Willys 
organization from 1937 until the 
outbreak of the war, Brasseale 
joined ODT as automotive mainte- 
nance specialist, a position he re- 
tained until several months ago. 


S. E. Brasseale 


H. O. Lund 


As Willys representative in the 
West, Clifford Jones, former Los 
Angeles zone manager for Hud-, 
son, will cover California, Oregon, 
Washington, Idaho and Wyoming. 

Howard O. Lund, recently re- 
turned from overseas service as a. 
captain in the Army Air Forces, 
will supervise the southwestern re- 
gion, which includes Texas, Okla- 
homa, New Mexico, Arizona and 
Nevada. Prior to serving with 
Packard as a regional manager in 
1936, Lund was associated with 
Chevrolet. 


Fixible Begins 


Plant Expansion 


LOUDONVILLE, O.—Immediate 
start of the expansion program of 
Fixible Co. here, manufacturer of 
buses, funeral cars and ambulances, 
was announced last week by H. H. 
Young, president, who has signed 
a contract for a new factory build- 
ing to increase the floor space of 
the present structure. 

The new structure will serve as 
an extension to Plant B, built in 
1939, which engages in the pro- 
duction of Fixible Clipper buses. 
The expansion will result in the 
employment of approximately 200 
additional workers, Young said. 


Name Changed 


The firm name of Packard-Buf- 
falo, Inc., Buffalo, has _ been 
changed to J. C. Crosby Co., Inc., 
according to James C. Crosby,@ 
president. 


Clifford Jones 
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The present buildings which, it is planned, 
will form the nucleus of the neu 
Celanese Research Center at Summit, N. J. 





RESEARCH MAKES A BUSINESS GROW 


RECENT ANNOUNCEMENT by Celanese Cor- 

= 4 poration of America of plans for acentralized 
research center at Summit, New Jersey, is the 

; latest development in an expanding program 

= of research that has been consistently carried 
on since the company started. When build- 
ings and facilities are completed, several hun- 
dred chemists, physicists and technicians now 
at work in various Celanese laboratories will 


transfer their work to Summit. 


Celanese Corporation, first and foremost, 


is a demonstration of practical research. Its 
products, its growth, its service to the public 
have stemmed in large part from the genius 
of those who direct its daily research. Pre- 
cision is the objective. At Celanese the oppor- 
tunity is always welcomed to create a specific 
material—entirely new if required—with def- 
inite properties to meet definite needs, rather 
than adjusting needs to the limitations of an 


existing material. 


This point of view has helped to carry 


Celanese Yarns and Fabrics to constantly 
higher levels of utility, value and beauty. It 
has increased the usefulness of Celanese Plas- 
tics to industry after industry. It has created 
new products, new methods, new ideas that 
have stimulated the growth both of Celanese 
and many other enterprises. 


Management, Production and Research 
are a team that works closely together at 
Celanese —as the results show. 





TEXTILES 





> 


PLASTICS 


Celanese 


“GREAT MOMENTS IN MUSIC”* PRESENTED BY CELANES# 
_ _.. EVERY WEDNESDAY EVENING COLUMBIA NETWORK COAST TO COAST 


CHEMICALS 


Copyright 1945, Celanese Corporation of America 


OF AMERICA : 


*Reg. U.S. Pat. Off. 


CELANESE CORPORATION MADISON 


180 AVENUE > NEW YORK 
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Studebaker Adds 
> Auto Veterans 
To Field Force 


SOUTH BEND.—Appointment of 
five veteran automotive representa- 
tives to the field staff of Stude- 
baker was announced last week 
by K. B. Elliott, vice-president in 
charge of sales. Named are: 

Paul J. Moore, formerly regionai 
manager for another automotive 
producer in the Southwest, as dis- 
trict manager in Dallas. 

Richard G. Benedict, most re- 
cently with the War department 
and previously an auto factory rep- 
resentative in the East, as district 
manager in Philadelphia. 

F. D. Kelly, whose record in- 
cludes government and automotive 
posts, as district manager, as yet 
unassigned. 

Mel G. Barnes, who served suc- 
cessively as ODT manager in 
Pierre, S. D., Minneapolis and Chi- 
cago and who prior to the war was 
motor carrier director for the 
South Dakota Public Utilities com- 
mission, as a special commercial 
car representative. 

Thomas A. Cunningham, former 
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At SAE Fuel Parley... 


_ Detergent Oils Seen 
Mena |As Aid to Engines 


AT RIGHT, J. W. Watson (Ford) makes the first postwar car delivery in 


Columbus, O., to Charles H. Ackers, who has had the order on 


Watson’s books 


for two years. Watson says the delivery was made at 11:15 a. m. Oct. 


distribution manager for another 
auto concern in Wisconsin and 
Iowa and more recently chief of 
the truck division of the Automo- 
tive branch of the WPB, as a 
special commercial car representa- 
tive. 


Colossus’ 
Little Woman .; 


Consultant on house plans, 


truck purchases, etc. 


EET Mrs. Colossus— business partner of 
the American Farmer. 


. * ° $ 
She’s an important woman to know, and be § 
known by. For, make no mistake, when it 
comes to buying things for the farm—from 


kitchen curtains to a I- 


is all-important. 


ton truck—her “‘say”’ 


She’s helped her husband lay away some 
$1,500,000,000 in bonds, $11,500,000,000 in other 
savings, and helped him earn the $28,000,000,000 
he made last year. And she’s going to have a 


voice in how it’s spent. 


Her opinion will figure, for instance, in the 
200,000 tractors the Dept. of Agriculture says will prob- 
ably be bought each year, and the billion dollars’ worth 
of trucks and cars destined for farms. 


James Webster, owner of Abbots- 
ford Motors, Abbotsford, B. C., an- 
nounces the appointment of Elliott 
Hemsworth as service manager and 
shop foreman. Hemsworth was 
with Balderston’s, Ltd. at Van- 
couver prior to enlisting in the 
RCAF four years ago. 


Automotive goods have “high priority’ in the buying 
plans of this pair of economic giants. Their wants alone 
will make a market much too big to slight. Be sure they 
learn about the things you make or sell, in their favorite 
magazine. Yes, their favorite because, according to 
all surveys, Mrs. Colossus reads Country Gentleman as 


thoroughly as her man. 


Country Gentlewoman, the magazine within a mag- 


azine, gives her added 


publication. 


interest in the No. 


1 farm 


The cover-to-cover readership by both sides of the fam- 
ily is one of the reasons why Country Gentleman is such 
an effective advertising medium; and why it has always 
been Ist choice of automotive advertisers and dealers. 
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TULSA, Okla.—Ability of war- 
proved compounded lubricating oils 
containing detergents to prolong 
the operating life of aircraft en- 
gines may aid tomorrow’s recipro- 
cating engines to meet the compe- 
tition of new type power-plants, it 
was reported last week at the Na- 
tional Fuels and Lubricants meet- 
ing of the Society of Automotive 
Engineers in Mayo hotel here. 

Tests made with engines on 
planes used in British pilot training 
squadrons were said to indicate 
that the detergent oils minimize 
ring sticking, piston skirt and ring 
zone deposits, and sludge, and 
thereby extend operating hours. 

Many of the improvements to 
be expected in future reciprocat- 
ing engines, it was explained, will 
impose greater burdens upon lu- 
bricants, and these the detergent 


oils appear to be prepared to 
carry. 

The report came from C. O. 
Tongberg and R. E. Ellis, of Stand- 
ard Oil Development Co., Eliza- 
beth, N. J., and C. H. Baxley, of 
Intava, Inc., New York, and was 
presented at the opening session 
on lubricants. 

Performance was said to be par- 
ticularly excellent under high-duty, 
high-temperature conditions, and 
to indicate that these oils will en- 
able engine manufacturers to take 
advantage of design improvements. 

Diesels Growing Up ’ 

Diesel engines and fuels are out- 
growing their prewar yardsticks of 
cetane number, or measures of ig- 
nition quality, the meeting was 
also told. 

Supercharged engines and addi- { 
tive fuels will demand new con- 
cepts of power output and per- 
formance, it was said, and special 
fuels will be available for engines 
designed for peak performance on 
tough jobs. 

Commander E. F. Griep and 
Lieutenant Commander C. S. God- 
din, of the Navy Bureau of Ships, 
Washington, explained at the ses- 
sion on diesel fuels that even 
with high-speed diesels of present 
design, cetane numbers indicate 


merely the minimum quality of fuel @ 


for satisfactory starting and for 
preventing excessive smoking, com- 
bustion roughness and engine de- 
posits. 

Increased power now is the re- 
sult of improved fuels as well as 
improved engine design, they ad- 
ded, and modern refineries can 
produce diesel fuels of special 
composition for special engines 
and jobs, given the economic in- 
centive. 

A new “power performance” or 
“service rating” shortly must re- ° 
place the cetane number and diesel 
index, it was predicted by C. M., 
Larson, of Sinclair Refining Co., 
New York. : 

Larson reported the results of 
tests with diesel locomotives as 
indicating that the additive, amy] 
nitrate, promises to play an impor- 
tant part in development and use 
of supercharged diesels. Low cetane 
number fuels conservatively doped 
with the additive, he explained, 
assure satisfactory engine per- 
formance, 


Weather-Proof Lubricants 
Development of silicone fluid and 
grease lubricants characterized by 
high resistance to heat, cold and 
oxidation and approaching petrol- 
eum oils in lubricity, was an- 
nounced at the meeting. 


T. A. Kauppi and W. W. Ped- 
ersen, of Dow Corning Co., Mid- 
land, Mich., said that silicone 
greases and compounds already 
have demonstrated their ability 
to lubricate bearings and instru- ~ 
ments over a temperature range 
of 40 degrees below zero to 400 - 
degrees above zero Fahrenheit 
without great change iin consist- 
ency. 1 

Silicone fluids were said similarly 
to resist becoming thin at high 
temperatures and thick at low, and 
to approach petroleum oils in lu- 
bricating qualities. It was reported 
that if the temperature of a sili- 
cone fluid and of a petroleum oil, 


each having the same viscosity at , 


100 degrees Fahrenheit, is reduced 
to zero, the silicone fluid would 
have only one-sixth the viscosity ¢ 
of the oil. 

The silicone fluids were charac- 
terized as “perfect” lubricants soi 
far as heat stability, oxidation re- 
sistance and general chemical in-. 
ertness are concerned, but in many 
cases lack the lubricating qualities 
of petroleum oils. Results of experi- 
ments were cited to show extreme 
variations in lubricity not only be- 
tween fluids, but between metalse 
and loads. 


Covlin Expands 
M. Covlin is enlarging his garage 


building and providing a showroom -¢ 


prior to commencing to handle 
automobile sales in addition to his 


service and repair activities at,.@ 


Consort, Alt. 
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War on Freight Rates 


6 States Protest Changes Favoring South, 
Map Legal Fight at N. Y. Parley 


NEW YORK.—Attorneys general 
of six states joined forces here 
last week to draw up a plan of 
attack against the freight-rate ad- 
justments ordered by the ICC in 
favor of the South. 


The ICC order, to become effec- 
tive Jan. 1, provides for a 10 per- 
cent deduction in the interstate 
freight rates on manufactured 
goods in southern states and a 10 
percent boost in rates throughout 
the North. 


Pointing out that the rate 
changes might result in a migra- 


tion of northern industry to the 
South, Attorney General Nathan- 
iel L. Goldstein of New York told 
the state legal agents meeting at 
his Manhattan office that the ICC 
order was of concern to all north- 
ern citizens and communities. 
Present were representatives 
from the law departments of Penn- 
sylvania, Ohio, New Jersey and 
Michigan, as well as the Empire 
state. Maryland’s attorney general, 
although unable to attend, said his 
state would go along with any 


program framed by the conferees.|AN Want Ads. 





“SOUND DECISIONS REST ON FACTS” 


Although the ICC rejected peti- 
tions calling for a review of the 
rate adjustments, the conference 
agreed on a cooperative plan for 
future measures to challenge the 
ICC order. 

Explaining that it would be “pre- 
mature” to reveal details of the 
program, Goldstein said that its 
commencement might be postponed 
until the new rates take effect. 


New Firm in Gastonia 


Lewis Motors, Gastonia, N. C., 
has been incorporated with author- 
ized capital of $100,000 to deal in 
motor vehicles of all kinds. The 
principals include J. K. Lewis jr., B. 
W. Wilson and Y. D. Moore, all of 
Gastonia. 








There are profit-making opportunities in 
See inside backcover. 


Emergency Carrier Order 


Revoked by Pennsylvania 


HARRISBURG, Pa. — (UTPS) — 
The Public Utility commission has 
revoked War Emergency Order 
No. 2, pertaining to the diversion 
of freight by common carriers by 
motor vehicle as of Nov. 1. 


The order was issued July 20, 
1942, in conjunction with a similar 
directive of the Office of Defense 
Transportation. It was intended as 
an aid in conserving the facilities 
of motor freight operators so as to 
expedite the transportation and de- 
livery of war materials and other 
freight. 


Under the terms of the order, 


carriers were authorized to depart 
from and disregard routing speci- 
fications in bills of lading and rout- 
ing provisions contained in tariffs, 
and to accept and transport traffic 
diverted to them from other op- 
erators. 

The companion order of ODT 
known as O.D.T. No. 3 was also re- 
voked Nov. 1. 

Ingram Moves in Dec. 

Ingram Brothers Motor Co. 
(Chrysler), Clovis, N. M., plans to 
move its new building carly in 
December. 


MEN WHO MANAGE the business enterprises of this country want 
to see these men employed. They realize the pressing urgency of 
swift conversion to peacetime production so that jobs can be made 
available to men who want to work. 


But in that conversion to peace are problems aplenty... problems 


of finance... of distribution ...of wages and prices. ..of methods 
and materials. Old methods and thinking have undergone great 
change ...a new set of rules is in the making. There is hardly a 
phase of our economic structure that can be viewed in the light of 
pre-war operations. 


Many sound decisions must be made quickly by management 


men. And since such decisions can only be made on the basis of 
facts, these men are turning to Business Week for up-to-date infor 
mation. Business Week is specialized reading for business execu- 
tives. It is devoted to a single editorial aim... to report events and 
trends having special significance to business and industry, and to 
interpret them in that light. No other magazine is equipped to do 
such a thorough job for business men, especially since Business 
Week is a weekly, and thus presents the news “hot.” 


Concentration—three-way concentration —is the essence of Busi 


ness Week. First, Business Week's circulation is concentrated upon 
management men exclusively —a carefully identified, known group 
of men who manage and make decisions for American business. 
Second, the editorial contents of Business Week are concentrated 
exclusively upon business subjects. In turn, this audience of man 
agement men sees your advertising message in Business Week when 
they, themselves, are concentrated upon business problems. For the 
advertiser it is a powerful combination of values unique in the 


publishing field. 


Miller Named 
Manpower Head 


By ATA 


WASHINGTON.—Ben R. Miller, 
long identified with public and pri- 
vate motor transportation activi- 
ties, and latterly executive man- 
power officer of ODT’s highway 
transport department, will join the 
American Trucking Assns. Nov. 15, 
ATA announced here last week. 


Miller will become director of 
the ATA manpower supply depart- 
ment. This appointment, according 
to Ray Atherton, ATA _ general 
manager, signals a broadening of 
the activities of the department, 
including both current and long- 
term programs. 

From 1934 through July 1937 he 
was an inspector of motor vehicles 
for the Public Service Commission 
of New York. During the next six 
years he was supervisor of school 
transportation in the New York 
Department of Education at Al- 
bany. 


Schacht to Build 


A new building 50 by 100 feet is 
planned by Schacht Motor Co. 
(Chrysler), Cresco, Ia. 
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‘Come Out in the Open’ 


Management Asked to Say What It Thinks, 
Give Break to Real Workers 


- 


A MACHINE which greatly increases the output per man, per shift, and 
which, it is predicted, will revolutionize passenger tire building, has been in- 
vented b alter Breth of the Development department of General Tire and 
Rubber Co. This machine, which operates automatically, is capable of turning 
out a new passenger car tire every two minutes. In the photo above is shown 
feeding on to the cylinder from spools, the first ply of the fabric for a passenger 
car tire, adjusted by the operator. The button at the right rotates the cylinder 
and the ply is placed smoothly. 


WASHINGTON.—Striking at 
what he termed mass work stop- 
pages over “peanut disputes” in- 
volving employer, worker and labor 
union, Sen. Joseph H. Ball, repub- 
lican of Minnesota, told 1,500 Wash- 
ington Board of Trade members 
here last week that American busi- 
nessmen “have got to come out of 
their foxholes where they have 
been for the last 13 years and say 
what they think” if this country is 
again to see full employment. 

Outlining provisions of the Fed- 
eral Industrial Relations Act spon- 
sored in congress by himself and 
Sen. Carl F. Hatch, of New Mexico, 
Ball called for a better break for 
“that one guy, the worker.” 

“It is high time that the indi- 
vidual employe, kicked around by 
unions as often as by employers, 
have some place to go where he 
can get a fair deal,” Ball declared. 
He further implied that this is the 
aim of the congressional measure 
now in the hands of the Senate’s 
Education and Labor committee. 

Hearings on the bill will begin in 
about two weeks, Ball said, and it 
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NEW YORK 


a what readers asked the 
Times-Star back in the early 
days of the horseless carriage. And 
ever since the Times-Star has been 
a powerful force in making Cincin- 
natians enthusiastic and forward- 
minded motorists. 


The Times-Star Automotive Section 
has co-operated throughout the 
years with the automotive indus- 
try. By telling folks how to 
use their cars for the greatest re- 
turn in pleasure and value. By 
demonstrating the new models in 
actual path-finding trips, using a 
different make of car for each tour 
and passing along to Times-Star 
readers all the information about 
the car and its advantages as they 
showed up on the road. By mapping 
new motor trips, and stimulating 
the public’s desire to go new places 


f0 € A2nd St CHICAGO 


and see new sights. By keeping 
motorists informed about new 
ideas in car accessories. By crystal- 
izing the urge to buy new cars with 
news of forthcoming models. 


Even through the war years, with 
curtailment of newsprint the Times- 
Star Automotive Section was a regu- 
lar weekly feature, eagerly read for 
its sound advice on automobile use 
and care that helped keep Cincin- 
nati cars going throughout the long 
emergency. With the resumption 
of new car production, the Times- 
Star will continue to give MORE 
service to the car owner, as it has in 
the past. 


Automotive advertisers have long 
recognized the value of this reader 
service by placing MORE advertis- 
ing in the Cincinnati Times-Star. 
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WEST COAST REP 


AND DAILY CIRCULATION 


John E. Lutz, 435 N Michigan Chicago 


is here that businessmen mus 
speak up if their problems with 
labor are to be solved, he asserted. 

Work stoppages would be virtu- 
ally outlawed by the proposed 
measure, as outlined by Ball. Heart 
of the bill, he said, is that both 
management and labor are required 
to maintain the “status quo” dur-| 
ing arbitration of disputes until 
“all peaceful procedures of arbi- 
tration have been exhausted.” 

Teeth for the measure would be 
in the form of sanctions through, 
the Federal Labor Relations Board,’ 
restraining orders from the Fed- 
eral District court against any 
violators. 


Trailer Group 
Sets Convention 


For Jan. 28-29 


CHICAGO.—The annual meeting 
of the Truck-Trailer Manufactur- 
ers Assn., Inc. will be held at the 
Hotel Stevens here Jan. 28-29, it 
was announced last week by John 
B. Hulse, secretary-manager of the 
association. F 

Details of the convention pro- 
gram are to be announced at a/{| 
later date. 

Earlier plans to hold the meeting 
in New Orleans were abandoned @ 
when it was learned that the city 
is a military debarkation port and 
has no convention facilities avail- 
able. 


Annual Meeting 


Set by ASTM ot 


PHILADELPHIA. — The Execu-, 
tive committee of the American‘ 
Society for Testing Materials has 
confirmed an earlier decision to, 
hold the forty-ninth annual meet- 
ing of the society in Buffalo June 
24-28, 1946, and in conjunction , 
therewith to have the seventh ex- 
hibit of testing apparatus and re- 


N 


lated equipment. & 


AUTOMOBILE 
DEALERS 


Opportunity 
for 
Profitable 
Turnover 
“Ever-Ready” 
Portable Milker 


Farm Labor Shortage 
has created tremendous ' 
demand for Portable 
Milking Machines. 


Require practically no service. 
Illustrated merchandising _litera- 
ture furnished free. Now sold 
successfully by many car dealers. 


Territories Granted 


Dairy Supply Co... 
881 Fourth Ave. 
New York City 
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what will women be wearing? 


On the afternoons and evenings of October 23 
through 26, The New York Times presented 


“Fashions of The Times—4th Edition.” 


Staged with full theatrical effects and a cast 
of leading models, this show was one of the 


outstanding fashion events of the season. 


It highlighted the cooperation of the whole 
fashion field in producing fashions of all kinds, 
for all ages, at all prices, with emphasis on 
moderate-price clothing. It depicted the part 
that museums play in inspiring designers. And it 
was climaxed by a spectacular preview of 


future fashions. 


Again The New York Times has saluted the 
fashion industry, in a fashion show that is being 
hailed by designers, manufacturers, 


retailers and consumers everywhere. 


The New Pork Times 


“ALL THE NEWS THAT'S FIT TO PRINT” 
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ATA Research Unit Reports so we 


Sept. Freight Volume 
Lowest Since 1942 


WASHINGTON.—Freight volume 
transported by motor carriers in 
September dropped to the lowest 
level of any month since early 
1942, according to statistics com- 
piled by the research department 
of American Trucking Assn. Sep- 
tember volume was 7.1 percent 
below August and 10.2 percent be- 
low September, 1944, it was shown. 


Comparable reports received by 
ATA from 191 carriers in 36 states 
showed these carriers transported 
an aggregate of 1,309,914 tons in 
September, as against 1,410,132 tons 
in August and 1,458,086 tons in 
September, 1944. 

The ATA index figure, computed 
on the basis of the average month- 
ly tonnage of the reporting car- 
riers for the three-year period of 
1938-1940 as representing 100, was 
158.83. This is the lowest index 
figure since the 144 of February, 
1942. 

Approximately 85 percent of all 
tonnage transported in the month 


was hauled by carriers of general 
freight. The volume in this cate- 
gory decreased 7.2 percent below 
August and was 10.8 percent be- 
low September, 1944. 


Transportation of petroleum 
products, accounting for about 9 
percent of the total tonnage report- 
ed, showed a decrease of 10.7 per- 
cent below August and declined 10 
percent below September, 1944. 

Carriers of iron and steel prod- 
ucts hauled about 2 percent of the 
total tonnage. Their traffic volume 
was 2.5 percent below August and 
14.2 percent below September, 1944. 

About 4 percent of the total ton- 
nage reported consisted of miscel- 
laneous commodities, including to- 
bacco, milk, textile products, coke, 
bricks, building materials, cement 
and household goods. Tonnage in 
this class decreased only 0.4 per- 
cent below August but was 5.5 per- 
cent above September, 1944. 

The September tonnage of car- 
riers reporting from the eastern 
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district represented a decrease of 
6.9 percent below August and was 
13.4 percent below September, 1944. 


Carriers in the southern region 
reported a decrease of 5.4 percent 
below August and their tonnage 
decreased 5.1 percent below Sep- 
tember of last year. 


Tonnage reported from the west- 
ern district revealed a decrease of 
8.4 percent below August and was 
4.7 percent below September, 1944. 


Baltimore Transit Firm 
To Spend $7,500,000 


BALTIMORE, Md.—A two-year 
program of improvements an- 
nounced here by Baltimore Transit 
Co. includes expenditure of $7,500,- 
000 for new equipment and facili- 
ties and calls for substituting 50 
buses or trackless trolleys for 
street cars now using more than 
one-half of the track mileage. 


Approximately 170 single - track 
trolley lines will be abandoned and 
ultimately removed, freeing more 
than 60 miles of streets from car 
tracks and from the operation of 
fixed-wheel vehicles. Instead of 
having 27 street car routes as at 
present, the planned transit system 
will have 11 street car routes, all 
of which will be operated with 
modern trolleys. 


We MARKET, 


fomn’s 


lowest power fates! 


TACOMA’'S far-famed municipal power sys- 
tem is, in itself, a factor assuring continued 


industrial growth. But it isn’t alone! 


For 


Tacoma City Light, Bonneville and Grand 


Coulee are all 


only 
does 


gigantic power pool. w * 
city is 1,204,400 kilowatts. With generators 
to be installed, this capacity will reach 
3,377,400 kilowatts. And even further devel- 


interconnected to form a 
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ant low-cost power—is one of the many 


reasons why Tacoma-Pierce County ranks 


as Washington's Second Market... 
buy” on every newspaper schedule. 


o/ 


"Fe 


Covering Washington‘s Second Market 


a ‘must 


FIFTY YEARS’ pro 


earliest type pneumatic tire with modern high-speed product. Made by 
in 1895, the first set of pneumatic tires ever built measured a mere 


Rubber Co. 


2% inches across and were used on the winnin 
race, held in Chicago, that year. To commemora 
osing exact replicas of ori 


enacted Thanksgiv . Day in Chicago, 
tires, one of which is 
amines the tires. 


shown here. Dr. 


ss in tire development is shown here in comparison o 


U. 8. 


car in America’s premier auto 
the event, the race will be re 
al set o 
Cadwell, of U. S. Rubber, ex- 


Back-to-Business Movement 
Shows Sharp Gain in °45 


WASHINGTON. — Establishment 
of new business firms increased 
markedly during the first three 
months of 1945 when about 130,000 
firms entered business against less 
than 50,000 discontinuances during 
the same period, according to the 
Bureau of Foreign and Domestic 
Commerce, Department of Com- 
merce. 

This compares with a prewar 
rate of entry and exit of business 
firms numbering approximately 
100,000 a quarter year, the Com- 
merce department reported. 

After two years of continuous 
decline in all lines of business ex- 
cept manufacturing and mining, 
the number of firms in the busi- 
ness population started to increase 
during the first part of 1944, it 
was said. 

“The revival of interest in busi- 
ness ownership was undoubtedly 

due to the prospects of securing 
increased supplies as war de- 
mands tapered off, to the decline 
in employment in war industries, 
and to the slackening of the rate 
of induction into the armed 
forces in 1945,” according to the 
department. 

“Although figures are not yet 
available for the period after V-J 
Day, the number of new enter- 
prises has probably increased sub- 
stantially during the past few 
months. Even if the rate of in- 
crease for the first quarter of 1945 
were only maintained, there would 
be a net addition of over 300,000 
firms to the business population 
during the current year. 

“This gain, together with the 
160,000 increase which occurred 
during 1944, would bring the total 
number of business firms to within 
80,000 of the prewar high. War 
workers and veterans have appar- 
ently been eager to join the ‘back 
into business’ movement. 

“The majority of firms which 
entered business during 1944 and 
the first quarter of 1945 were in 
the retail and service trades. Of 
the estimated increase of 250,000 
firms in all lines of business in 
this 15 months period, approxi- 
mately 140,000, or 56 percent, were 
in retail trade alone. 

“The transportation - communi- 
cation-public utility group, whole- 
sale trade, and the finance-insur- 
ance-real estate group also shared 

in the general increase. Manufac- 
turing, construction and mining 
firms, on the other hand, reversed 
their early wartime trend and 
registered declines in number of 
firms. 

“The stability which had been 
achieved in war production during 
this period and the fact that these 
lines are less easy to enter than 
the retail and service industries, 
undoubtedly account for their lag- 


ging behind other groups. How- 
ever, in construction at least, we 
may now expect a steady rise as 
restrictions have been lifted, and 
materials will gradually become 
available in increased quantities. 

“Needless to say, many oppor- 
tunities still remain for prospec- 
tive businessmen. The postwar 
business population will undoubt- 
edly be considerably larger than 
before the war, particularly if the 
postwar employment goal is 
achieved. 

“Many openings will not be ap- 
parent until reconversion has pro- 
ceeded farther than at present and 
both new and old products become 
available for distribution. In a ve 
real sense, moreover, many busi- 
ness opportunities are created rath- 
er than preempted by the individ- 
ual businessman. 

“Within the next few years, thou- 
sands of small businesses should be 
able to take their place as part 
of the business community.” 


GM to Build 
Assembly Plant 
Outside Boston 


DETROIT.—C. E. Wilson, presi-@& 
dent of General Motors, has an- 
nounced acquisition of more than 
175 acres of land south of Fram- 
ingham, Mass., for the erection of 
a plant to assemble Buick, Olds- 
mobile and Pontiac cars. 

GM has been searching for a 
suitable site for a plant in the 
Boston area for more than a year, 
according to company officials. 

Ground will be broken for the 
new project just as soon as bids 
have been received and the con- 
tract awarded. According to pres- 
ent schedule, this should be early 
in December. 

While the date of the plant’s 
completion will be governed to a 
great extent by the availability of 
construction materials, GM hopes 
that the project will be completed 
and ready for auto assembly by@® 
the summer of 1946. 


Mexico Is Spending ding 


$30 Million on Roads 
WASHINGTON.—Department of 
Commerce reports that new high- 
way construction and improve- 
ments in Mexico are planned with 
an estimated expenditure of $30,- 
900,000. Four large routes, which 
have been started and are now in 
operation over considerable dis- 
tances, will be given preference. 
A number of smaller highways 
connecting industrial, agricultural 
and mining centers to the large 
trunk routes are included in the 
plans, it was stated. 
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SURE, WE°RE EXPECTING BI 6 THINGS 


-- AND HERE'S WHAT WERE DOING ABOUT IT 


Because of a splendid product acceptance 
that grew steadily year by year until it was 
climaxed by the sale of 330,062 Pontiacs 
of the 1941 model... 


... plus the owner satisfaction created 
by the fine performance of Pontiac cars 
during four years of wartime driving... 


... plus the strength, aggressiveness and 
facilities of the Pontiac dealer organiza- 


tion as constituted today... 





.. we are looking forward to the sale of 
500,000 Pontiacs during the first full year 


of unrestricted production. 


To make this possible we are now en- 
gaged in a large expansion program. 
This, the greatest expansion program in 
Pontiac history, will add 1,100,000 
square feet of productive area to what is 
one of the nation’s most modern auto- 


mobile producing centers. 


PONTIAC 





GENERAL MOTORS CORPORATION 
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Auto Deaths Up 6 Pct. 


Increase in First Half Chiefly Stems from Cities, 


Enterprise 


Held Key to Peak Output 


By Mel Humphrey 
Associate Editor 

DETROIT.—The giant U. S. war 
production can be shifted swiftly 
to greater peace output when the 
rights of the free enterprise system 
have been recognized, Marshall 
Field, publisher of the Chicago Sun 
and PM, said here last week in an 
address to businessmen. 

“First step toward this goal of 
unprecedented peace production is 
in securing a high standard of liv- 
ing for all,” Field asserted. He ad- 
ded that the output goal could be 
reached when the following four 
points have been accomplished: 

1. Jobs for all who are willing to 
work. 

2. Jobs for all regardless of mi- 
nority. status, such as Negroes, im- 
migrants, etc. 

3. Expanded social 
business firms. 

4. Better housing facilities 
throughout urban areas. 

Field lashed at city slum dis- 
tricts as a denial of equal oppor- 
tunity for all, and attacked ex- 


services of 


press highway plans as an escape 
for “those who already have a 
high standard of living.” 

“Parks and better recreation fa- 
cilities should be built and slum 
areas eliminated before suburbs are 
expanded,” Field added. 

He pointed out that business lives 
or dies according to its social re- 
sponsibilities. “If business does not 
accept social responsibilities, the 
government will take over,” Field 
said. “If free enterprise does not 
give people and children what they 
need, they will turn to the govern- 
ment.” 

Field said that advertising is one 
of the big forces of business in the 
changing of society. 

During a question period fol- 
lowing the address, Field said 
that strikes in industry are justi- 
fiable so long as facts about a 
corporation are withheld from la- 
bor. In making this statement, 
he implied that management de- 
nies workers details of a busi- 
ness. 

“Such a policy is against Amer- 


ican free enterprise,” Field said. 


Disputes between management 
and labor should be settled through 
negotiation first, if possible, accord- 
ing to Field. He added that efficient 
negotiators could keep peace in 
industry. But when negotiations 
fail, the strike is the only means 
whereby labor can obtain the facts 
it is entitled to and its rights up- 
held, according to Field. 

It was inferred from Field’s 
statement that if labor were given 
the facts that management could 
not afford higher wages, it would 
not be unreasonable and strike. 


J. D.. Warren Is Chosen 


Graham-Paige Director 


DETROIT.—John D. Warren, a 
member of the investment banking 
firm of D. H. Walker & Co., New 
York, has been elected a member 
of the board of directors of Gra- 
ham-Paige Motors Corp., it is an- 
nounced by Joseph W. Frazer, 
president and chairman of the 
company. 


Frank G. Wilkinson, Concord (N. 
H.) automobile dealer, has been 
named a new director of the Dover 
Kiwanis Club. 


FINAL 


qwnet_ CENTS 


Census Bureau Figures Disclose 


WASHINGTON, — Deaths from 
motor vehicle traffic accidents 
numbered 8,150 during the first six 
months of 1945, the Census bureau 
reported last week. This number 
represents an increase of 6 percent 
over the corresponding number of 
7,708 deaths in the first six months 
of 1944. 

The Census bureau figures are 
compiled from special reports made 
cooperatively by the vital statistics 
offices and traffic authorities of 42 
states, the District of Columbia, 
and New York city. It is estimated 
that the number of motor-vehicle 
accident fatalities occurring in the 
reporting area represents approxi- 
mately 80 percent of the annual 


Fla. Gas Tax Sets Record 


TALLAHASSEE, Fla. — Gasoline tax 
collections for September totaled $2,- 
243,635. State Comptroller J. M. Lee 
said more taxable gasoline was sold 
in Florida last month than during any 
September in history. Sales totaled 32,- 
051,937 gallons during the first full 
month of non- rationing since the war 
started. 


With G.I. Joe and Josephine coming back from the ends of 
the earth, it’s time for that refreshing pause ot contemplation 
—what are we going to do about it? 

That they'll be wanting ¢/ings is a sure thing; all kinds of 
things: things to eat other than K and C rations, things to 
wear other than olive drab and navy blue, things to live with 
besides pinup pictures and irritating insects, things to admire 
An 


home is each individual's oyster, and he’s going to like it— 


other than broken-down scenery. alert new world at 


in proportion to the extent his buying wants are satisfied. 


Which puts the next move squarely up to advertisers of 


buyable products. First, to Aare—or get—the merchandise; 
second, to let a resurrected world éow that it is to be had. 
Eager for long-awaited wish-fulfillment as any market is now, 
ic will be twice as eager with the boys and girls coming home 
from the wars saying ‘show me.” 

So let's get busy and back to work. Now*it can be sold— 


whatever you're selling, or expect to have to sell—pronto! 


nue e NEW YORK 


THE 
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A rejuvenated world waits. The uniformed parade is passing. 
There's another one just crossing the horizon coming this 
way ...a parade of Americans, money in pockets and many, 
many wants to satisfy; wants unsatisfied while our country 
was busy fighting a couple of wars. 

With the time here—right now—to get busy on a selling 
job, give thought to reaching the great Chicago Market, 
second largest in America. There are plenty of people here 
now ready, willing, and able to buy what you have to sell. 
Many more will be added soon as the last vet checks in at 
home... And they're the kind of alert Americans who read 


The Sun, believe in it, act upon its recommendations. So 


much so, The Sun—a major medium speaking to a major 
audience in a major national market—rates your attention 
right now’ if you're looking to lead the van of the long haul 


ahead into an unhampered, unrationed future. 
Madison St., Chicago 6 ¢ 250 Park Ave., 


THE CHICAGO SUN + 400 W. 
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motor-vehicle deaths in the United 
States. 


Three-fifths (61 percent) of the 
fatal traffic accidents occurred in 
rural areas and urban places of 
2,500 to 10,000 population. The 
balance, or 3,149 deaths, resulted 
from accidents in places having 
more than 10,000 population. 

Reports of 36 states, the District 
of Columbia, and New York city 
provide provisional figures on the 
place of accident which are com 
parable to reports for the first half 
of 1944. The increase in fatalities 
appears to have resulted from acci- 
dents occurring in urban places of 
10,000 or more population. 

There were 3,026 fatalities from 
traffic accidents in such urban 
places in the period January to 
June, 1945, as contrasted with 2,541 
in the corresponding period of 1944. 
This represents an increase of 19 
percent. 

On the other hand, there were 3 
percent fewer fatalities from acci- 
dents occurring in rural areas and 
urban places of 2,500 to 10,000 in 
the first six months of 1945 tha 
in 1944; the provisional numbers o 
fatalities for January to June, 1944 
and 1945, were 4,709 and 4,589, re 
spectively. 


Blees to Head 
Sales at Convair; 


'Ex-Auto Man 


SAN DIEGO, Calif—William A. 
Blees, formerly vice-president and 
Pacific Coast manager of Young & 
Rubicam advertising agency, has 
been appointed vice-president i 
charge of sales 
for Consolidated 
Vultee Aircraft 
Corp., Harry 
Woodhead, Con- 
vair president, 
has announced. 

Blees also will 
serve on the sales 
committee of Av- 
iation Corp., par- 
ent company of 
Consolidated Vul- 
tee. 

Since 1942, 

Blees has been in charge of the 
Convair advertising account fo 
Young & Rubicam. In his new ca- 
pacity, Blees will direct sales of 
Convair’s commercial, personal and 
military aircraft. 

Blees began his business career 
selling cars in Kansas City. H&@ 
joined Chevrolet in Detroit in the 
early 1920's. 

In 1929 he became president o 
the General Motors Accounting Co. 
and a director of the Motors Hold, 
ing Corp. He then became vice- 
president in charge of sales at Pon- 
tiac Motors. y 

In the early 1930’s, in addition 
to directing Pontiac sales, he be- 
came vice-president in charge oi 
sales of both Buick and Oldsmobile. 

When the merger of Nash wit 
Kelvinator occurred in 1938, Blee 
was called upon to reorganize the 
Nash sales organisation. 


Liquid Ride 
Held Superior to Air 


In Tractor Tires 


NEW YORK. — Farm tractors 


| operate more efficiently in the field,, 
| when rear wheel tires are filled 9 


to 100 percent with liquid instead 
of air, according to tests made by 
the Fisk Tire division of Unitea 


| States Rubber Co. 


They show greater traction abil 


| ity and ride easier when filled with 
| water than 
| require less frequent checks fo 


when air-filled, and 
inflation, it was said. 

Maximum pressure should be 
carefully controlled in liquid-fillec 
the company cautions, ex- 
plaining that pressure in water- 
filled tires shows a tendency td 
rise automatically when subjected 
to excessive deflections. 

For that reason, tire pressure 


| should be gauged while the tire is 


in normal road contact on the 
tractor rather than when unmount- 
ed or jacked up off the ground. 
There are profit-making opportunities in 
AN Want Ads. See inside backcover. 
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Under State Proposals .. . 


Financial Aid to Vets 
Boosts Auto Industry 


B, Bethine Jones 
Staff Correspondent 

NEW YORK.—Measures to pro- 
vide financial aid to veterans, 
which will become increasingly live 
issues in future state legislative 
sessions, may develop into consid- 
erable indirect significance to the 
automotive industry. 

While state cash bonuses will be 
proposed widely, current indica- 
tions are that the states generally, 
instead of repeating the flood of 
state bonuses which followed 
World War I, th’s time will turn 
to other and firmer forms of assist- 
ance, such as loans for ‘usinesses. 
homcs and farms; educational and 
medical aid, and loans and grants 
according to need 

Loans for businesses, already 
being granted under some state 
laws in addition to such benefits 
available under the federal GI 


Bill of Rights, will help veterans 
establish themselves as gasoline 


Jugt to p 
a SALES MEET 





retailers and in other branches of 
the automotive industry. 

To whatever extent cash bonuses 
are granted, much of the money 
may find its way into the automo- 
tive market since automobiles are 
high on the list of items wanted 
by returning veterans. Other forms 
of financial assistance to veterans 
also will indirectly help veterans to 
get back into the ranks*of car 
owners. 

Any benefits from cash bonuses 
which may be derived by business 
and even veterans themselves, how- 
ever, is likely to be offset by the 
pressure for higher state taxation 
generally accompanying such pro- 
posals. This threat was illustrated 
this year in Massachusetts, which 
enacted a flat $100 bonus for its 
600,000 service men and women and 
at the same time doubled its ciga- 
rette tax from 2 to 4 cents a pack; 
added 50 cents a gallon to its liquor 
tax, and doubled for one year its 





Quick Facts on REDBOOK 


@ You can buy a lot of gumdrops for 25¢, but that 
is no measurement of editorial responsiveness. 
Compare Redbook’s 25¢ price against the cost of 
rewspapers and most other magazines ( 5¢-10¢- 
etc.). Redbook buyers pay 25¢ an issue — BUY 


TO READ! 


@ High editorial percentage creates cover-to-cover 


interest. 


© Twelve insertions in Redbook give you continuity 
in your advertising at a low cost —in fact, only 
$37,200 a year. 

@ 25¢ selling price contributes nearly $4,000,000 
toward paying for the NATIONAL SHOW. 

@ Monthly issues guarantee longer life. 

© Reader Research assures constant appeal 





FORD DEALERS of Indianapolis sent this float around the city on V-8 Day. 
The city provided a motorcycle escort. Shown in the picture is Walter Hiser, 
of Walter Hiser, Inc., and Buford Cadle, radio announcer. 


2% percent tax on corporate in- 
come over $25,000. 
Vermont First 

Vermont was the first state to 
enact a bonus program for World 
War II veterans, who are receiving 
from that state $10 per month for 
every month of military service up 
to a maximum of 12 months, or 
$120. 

Thus far, however, there has 
been no rush to follow the Vermont 
and Massachusetts examples. 

Statistics developing from an 


veterans of World War II as 
compared with World War I. 
Approximately 267,500 Illinois 
veterans of World War I were 
paid an average of $206, at a to- 
tal cost to the state treasury of 
$85 million. 

In contrast, the legislative com- 
mittee of the Illinois Chamber of 
Commerce recently advised the 
state legislative study committee 
that a state bonus of $400 for each 
of the 816,375 Illinois veterans of 
World War II would cost $350 








.F- 


tion confronts other states, most of 
which couldn’t pay even modest 
bonuses without new taxes or 


large - scale borrowing, or both. - 


While the potential fiscal disrup- 
tion involved is regarded as likely 


to block the granting of state eo 


bonuses to any such extent as 
after World War I, cash bonus 


proposals are virtually certain to eo 


be advanced on a broader scale 
now that the war has ended and 


some additional states may deem (@ 


bonus programs politically expedi- 
ent. q 
More fiscally - sound alternative 
methods of granting financial aid 
to veterans already have _ been ¢ 
adopted in some states and pro- 
posed in others. In effect in New 
Jersey is a system of state guaran- § 
teed bank loans, under which vet- 
erans may borrow up to $3,000 to 


set themselves up in business or \ 


professions. Enacted in 1944 and 
since liberalized as to repayment 
and other features, this law has 
been widely studied by other states 
as a possible model. 

Georgia has set up a so-called 
“little RFC” to lend money to 
veterans to buy homes and en- 
gage in small business enter- 







‘million plus interest. 
A proportionately similar situa- 


Illinois study indicate the sharp 
difference in cost of bonuses for 
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tising or strategic plans meeting. A NA- 
TIONAL SHOW FOR YOUR PRODUCT FOR $37,200 
A YEAR COMPLETE. A show reaching a cohesive 
znd important audience of 1,500,000 families who 
c=joy good reading. 

Here is an audience rcached by EYE that is con- 
ditioned to VISUAL IMPRESSION by their very pref- 
erence for Redbook’s printed entertainment. 

And because repetition builds reputation, con- 
sider Redbook’s twelve-time full page competitive 
advantage in achieving BRAND PREFERENCE. 

With more advertising space becoming avail- 
able, NOW is the time to consider Redbook’s 
NATIONAL SHOW FOR $37,200 A YEAR COMPLETE. 


"Be tony these facts at your next sales, adver- 


To Nearly 1/5 of America— 


A Program of Proven Sales Power 


Redbook, Cosmopolitan, and 
American, THE 6 MILLION FAMILY 

ARKET, reach almost six million 
homes with less than 15 duplica- 
tion — approximately one out of 
every 5 in the United States. And 
« fall page in every 1ssue of all 
3 magazines costs only $160,000 
@ Year, 


prises if they cannot get the 
money from banks. 


As a result of current-year legis- 
lative action, California’s electorate 
next year wiil vote on a proposed 
state constitutional amendment 
permitting legislation offering state 
loans to veterans for small busi- 
nesses and tools. In the California 
legislature this year it was pro- 
posed that veterans be offered state 
loans up to $15,000 for small busi- 
ness enterprises and that the 
amounts they may borrow for farm 
and home purchases be increased 
to $15,000. It was estimated this 
would require bond issuance total- 
ing $130 million. 

Bonds Issued in Ore. 


Oregon’s voters last year author- 
ized issuance of $30 million in 
bonds to finance a veterans’ wel- 
fare program which includes the 
granting of bonds. Massachusetts, 
besides granting a cash bonus, set 
up a $33 million loan fund from 
which veterans may borrow six 
years from now. 


Michigan has a $5 million vet- 
erans’ reserve fund to provide hos- 
pitalization, medical treatment, ed- 
ucation, and such emergency care 
and assistance as may be necessary 
for returning servicemen. Minne- 
sota has a $2,500,000 fund for use 
in providing education, and for 
subsistence benefits to veterans. 

Texas voters next year will act 
on a proposed state constitutional 
amendment authorizing a self- 
liquidating bond issue of $25 mil- 
lion with which to purchase land 
for resale to veterans. 

Attracting attention in other 
states is the Nebraska plan of 
caring for veterans through finan- 
cial assistance where needed. Dem- 
onstrating its usefulness since its 
creation 23 years ago for World 
War I veterans, the Nebraska Vet- 
erans’ Aid Trust Fund provides a 
constant source of aid instead of a 
bonus that might be spent before 
need arises. 

While many states have not yet 
acted on proposals to grant bonuses 
or other financial assistance to vet- 
erans, all states have established 
veterans’ agencies to work with the 
federal government in assisting 
veterans to obtain the rights and 
benefits to which they are entitled. 
Various forms of tax exemption 
and other special benefits have also 
been widely enacted by the states. 


Bombar to Head 
Pontiac in Minn. 


PONTIAC, Mich. — Appointment 
of Leigh D. Bombar as manager 
of Pontiac’s Minneapolis zone is 
announced by D. U. Bathrick, gen- 
eral sales manager. Bombar, who 
has been assistant manager of the 
Washington zone, succeeds Harry 
Bygle, resigned. 

Bombar was engaged by the Pon- 
tiac central office as a sales pro- 
motion man in January, 1936, and 
a few months later was made dis- 
trict manager in Buffalo. In 1940 
he was elevated to assistant zone 
manager at Chicago. He went to 
Washington in May, 1943. 







Twin City Motor Co., 2310 Dela- 
ware Ave., Buffalo, has filed plans 
with the city for a $70,000 building 
on its property. 
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Eternal silence and darkness 
... 00 slightest sound... no 
faintest gleam of light. No 
smile to cheer. No voice to 
warm the heart. 


\ 


Into this dread world of shadows, a sudden illness plunged 
a little baby girl. Only 19 months old, with all the wonder 
and beauty of life just beginning to unfold about her, she lost 
her sight, her hearing, even the power of speech. 


For almost six years Helen Keller lived like a prisoner 
within a tomb, cut off from everything. Then into her life 
came a wonderful teacher and companion, Anne Mansfield 
Sullivan, through whose devoted aid the lonely child slowly 
but surely reestablished contact with the world. 


So well did Helen Keller progress, that she learned to 
read, write and talk, graduated with honors from Radcliffe 
College, mastered the typewriter, and wrote six books! 


Her reading was finger-reading, from embossed type. Braille 
editions were available of such books as The Bible, Paradise 
Lost, Hamlet, Pilgrim’s Progress; as well as atlases, encyclo- 
pedias, scientific works, etc. These she read ... and the great 
world of thought and nature began to take shape within her 
mind. 

What this meant to her she herself has most movingly 
described: “I doubt if anyone who enjoys the wondrous 
privilege of seeing can have any conception of the boon (ot 
reading) to the sightless. To be able to read for oneself what 
is being willed, thought and done in the world—in whose 
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EADING brought its LIGHT 


joys and sorrows, failures and successes one feels the keenest 
interest—that indeed is a happiness too deep for words.” 


Reading ... Bringer of Light 


Into the darkened world of Helen Keller reading brought 
an awakening flood of light . . . just as reading has always 
served to bring the light of knowledge into the hungering 
mind of man. 


Almost without exception, the great figures of history have 
been tireless readers. For it is the impression value of what 
one reads that registers indelibly and is never forgotten. 


Some of the most varied and informative reading of our 
time is to be found within the pages of The American Weekly, 
the magazine which is distributed through a group of great 
Sunday newspapers from coast to coast. For here are fascinat- 


Greatest 
Circulation 


\. in the World 
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Like thousands of other blind persons, Helen Keller is able to share the joys and benefits of reading by 
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means of raised or embossed type, which she follows with ber fingers across the page. 





ing true stories of human accomplishment and endeavor . . . 
research .. . exploration . . . love and conflict . . . hope, hap- 
piness, heartbreak and tragedy ... art... history... 
cine. Two titles from recent issues—“Heavy is the Crown of 
Beauty,” dealing with the troubles of beauty-contest winners, 
and “The Ultimate Allergy,” concerning an unusual human 
ailment—suggest only faintly its all-inclusive interest and range. 


medi- 


So clear and accurate are many of these articles, that they 
are used in classrooms throughout the nation. 


This exciting and ever-fresh story of history-in-the-making 
is brought regularly into more than 8,000,000 homes—the 
largest single reading group in the world. 


The manufacturer who associates his product or his 
company’s name with such an influence is tying in with 
the greatest known force in advertising. 


MERICAN 


EKEKLY 


959 EIGHTH AVENUE, NEW YORK 19, N.Y 
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Auto Personnel 


Fisk Appoints Moore 
Midwest Sales Chief 


R. C. Moore has been appointed 
midwest sales coordinator for the 
Fisk tire division of United States 
Rubber Co., with 
headquarters at 
Detroit, J. C. Ray, 
Fisk sales man- 
ager, announced 
last week. 

In his new ap- 
pointment, Moore 
will supervise 
sales and busi- 
ness development 
for Fisk in its 
key points at De- 
troit, Chicago and 
Minneapolis. 

* * * 


Fitzgerald Joins B and T 

As Petroleum Director 
Malcolm Walker, executive vice- 

president of Belnap and Thomp- 


son, Inc., announces that W. Ed- 
ward Fitzgerald has been made 


R. C. Moore 


general promotion director of the 
company. 

Previous to his work with Belnap 
and Thompson, Fitzgerald was as- 
sociated with the Shelby Sales- 
book Co., Shelby, O., and the Was- 
sel Organization, Westport, Conn. 

* + * 


Beerman Named Sales Chief 
Of Automotive Electric 


Charles E. Beerman has been 
appointed sales manager of Auto- 
motive Electric Service Corp. of 
New York, according to an an- 
nouncement last week by A. N. 
Johnson, president. 

- * * 


2 Sales Chiefs Named 
By Precision Castings 


Precision Castings Co., manufac- 
turer of die castings, announces 
reorganization of its sales depart- 
ment to provide maximum postwar 
service to its customers. 

Lester H. Pillion has been ap- 
pointed eastern sales manager with 
offices in the Chrysler building, 


I. comfortable suburban homes where the whole 
family depends on the car (or on two cars) for school, 


shopping and the 8:15 as well as picnics, movies, 
visits and trips, the car is decidedly a family affair. 


In fact, it was cars that made this suburban living 
possible—and it was cars that made Better Homes 


& Gardens possible, because it’s for these 
suburban homes that BH&G is written. 


BH&G is a family affair, too. It’s not 
just a woman’s magazine, not just a man’s 


ol 


magazine. It’s for husbands and wives together. ae 


~ 


They choose their car together, spend the money for 


it together, use it together as part of the 
necessary equipment in their home. Most important, 


they talk over the new cars at home and 


probably decide at home which one they'll have. 


What better spot, then, than Better Homes & 
Gardens to tell them about your car—when it’s written 


entirely for these homes with cars and read by husbands 


and wives together? 


Po 
a 


New York. Ross W. Castle has been 
appointed western sales manager 
with headquarters at the Cleveland 
plant. 


+ * * 


General Tire Names Perley 
As Successor to Barnes 


Appointment of James D. Perley 
as director of industrial relations 
for all plants has been announced 
by C. J. Jahant, vice-president of 
General Tire and Rubber Co. 

H. L. Barnes, who has managed 
industrial relations at General Tire 
for the past 11 years, has resigned 
to enter the labor relations field as 
a consultant. 

a + * 


Costantino, Couture 
Join Shapiro Staff 


Fred Kaiser, sales manager of 
David Shapiro Co., Inc., of Boston, 
has announced the addition of Jos- 
eph Costantino, formerly civilian 
advisor, U. S. Army, to the sales 
staff. 

Joseph Couture, formerly field 
representative of Behr - Manning 
Co., has also been added to the 
organization. Returning after 45 
months of active service with the 
Army Ordnance department, Henry 


Brass will resume his duties as 
counter salesman. 
os * ok 


Riley Takes New Post 


With McLouth Steel 


C. E. Riley has been appointed 
general sales manager of the car- 
bon steel and strip division of 
McLouth Steel Corp. He will work 
in conjunction with L. E. Moultane, 
vice-president in charge of sales, 
Donald B. McLouth, president, an- 
nounced last week. Riley has been 
in the steel business for 25 years, 
the last 14 with McLouth. 

* * * 


Sagert Named Sales Chief 
Of Lear at Grand Rapids 


H. T. Sagert, who has been acting 
sales manager of the aircraft radio 
division of Lear, Inc., has been pro- 
moted to sales manager, according 
to an announcement last week by 
William P. Lear, president. 

Sagert, in addition to his duties 
as sales manager, will continue to 
direct the field service activities of 
the company. 

* + * 


Gar Wood Names Hulse 
To Manage New Plant 


Leon C. Hulse, formerly head of 


* Poe A “7 ae re eg .* ae 


the termination department of Gar 
Wood Industries, Inc., has been 
named manager of the company’s 
new plant at Mattoon, Ill., which 
will fabricate road machinery and 
various heavy-duty truck bodies, it 
is announced by A. C. Berg, man- 
ager of the Road Machinery di- 
vision. a 


Campbell Joins Velvac 
As Service Sales Chief 


William S. Campbell has been ap- 
pointed service sales manager of 
Velvac, Inc., manufacturers of 

power braking 
equipment, Mi|l- 
waukee. 

Campbell will 
have charge of 
merchandising 
and service of 
Velvac products | 
to more than 100 
automotive dis- 
tributors through- 
out the United 
States. Previous 
to this associa- 

adem dae tion Campbell 
had been for 15 years with the BK 
Vacuum Power Brake division of 
Bendix Products Co. 

+ * * 


Kirksey and Pickhardt 
Head Fruehauf in West 


Harvey C. Fruehauf, president of 
Fruehauf Trailer Co., announces 
the promotion of two officials of 
the firm’s Western division. 

Robert S. Kirksey, vice-president | 
and general manager, was made 
president of Fruehauf Trailer Co. 
of California. Walter J. Pickhardt, 
former sales manager, was moved 
up to vice-president and general 
manager. se ll 


Prest-O-Lite Appoints Vesey 
To Replacement Sales Job 


W. W. Taylor, vice-president of 
Prest-O-Lite Battery Co., Ltd., an- 
nounces the appointment of Rich- 
ard B. Vesey as manager of re- 
placement sales. 

Vesey comes to his new position 
with 16 years’ experience in the 
battery and automotive business. 
He has been with the sales divi- 
sion of Prest-O-Lite for the past 


11 years. 
* * * 


Williams Boosted 


P. C. Williams, former assistant 
director of industrial relations at 
White Motor Co., has been made 
director, according to announce- 
ment of V. W. Fries, vice-president 
in charge of production. 

* es # 


McClain Named in East 


Aircraft Screw Products Co., 
Inc., of Long Island City, N. Y., 
has appointed Donald McClain as 
its engineering representative in 
the New England area. McClain 
had been with Pratt & Whitney’s 
Service department since 194:. 

* * ea 


Hoffman Gets Degree 


Paul G. Hoffman, president of 
Studebaker now holds the honorary 
degree of doctor of laws granted — 
by Valparaiso University. It was 
given in recognition of outstanding 
work in industrial relations. 

x“ * * 


Tyng Goes to Boston 


Stephen H. Tyng, formerly of the 
Institute, W. Va., synthetic rubber 
plant operated by the United States 
Rubber Co., has been appointed 
to the technical sales organization 
of the company’s Naugatuck Chem- 
ical division handling latex, lotol, 
dispersions and latex chemicals. He 
will make his headquarters at the 
Boston office and will cover the 
New England area. 

cs Ea * 
Jenkins Rejoins Firm 


Herbert Jenkins, who has rejoin- 
ed Electronic Laboratories at Chi- ¢ 
cago after a two year absence, has 
been named to handle sales to 
other manufacturers, according to 
an announcement last week by 
Walter E. Peek, vice-president in 
charge of sales. 

x * * 
Ryerson Named 


Appointment of George M. Ryer- 
son, field engineer of the Plomb 
Tool Co., as regional sales manager 
for the Michigan, Ohio and Indiana 
area, has just been made by R. W 
Kerr, vice-president and director of 
sales. 








s 


== 
' 


verve § 2h ts ts OD en mw ew 


AUTOMOTIVE NEWS, NOVEMBER 12, 1945 2 


/ , 4 4 a _—_—_—— 
/ oF , “ : = 
j a 
2 / LS 
- re aa 
ee 





(0.1945 Esquire, inc’ 






















ie / 


delivers 
exceptional 


results for 


rte 





manufacturers 





u 
4 
Esquire 
also 
delivers 
exceptional results 
s for 
national advertisers 
of many other products 
= in virtually 
every field. 
— \ % ~ a a ete Wace 
A . puts\a man = writin a 


~ in the mood * vs ‘aoa 
to buy 


AUTOMOTIVE NEWS, NOVEMBER 12, 1945 


ee) 


re -aoehl] ’ 
: if Pll : 
a\ 4 4 win f 








AUTOMOTIVE NEWS, NOVEMBER 12, 1945 






































For Nash Dealers will have, in the low- 
price field, the new Nash ‘600°’—giving 
economy cf 25 to 30 miles a gallon at mod- 
crate highway speeds; greater criving, steer- 

ing and parking ease; coil springing on all 

4 wheels; big car interior size, and condi- 

tioned air. 


And Nash Dealers wil have, in th2 molium- 
price field, the new Nash Ambassa lor— 
offering exceptional gasoline mileage with 
maximum horsepower, a new luxury ride 
and new richness of appointments, a Pourth 
Speed Forward with “Automatic Overtake,”’ 
and the exclusive Nash built-in system of 
conditioned air. 


Thus, Nash Dealers will blanket the major 
automotive markets—the low-priced and 
medium-priced fields where the sales and 

profits are—with two complete lines of ad- 
vanced automobiles. 


And with the new Nash franchise... 


Nash Dealers have a franchise that faces 
the facts of postwar selling with more mar- 
ket, more cars, more sales and profits for 
each Nash Dealer. 


That’s why Nash Dealers know ‘‘You’ll Be 
Ahead with Nash.”’ 


NASH MOTORS 


Division of Nash-Kelvinator Corporation, Detroit 32, Mich. 
ij 


Tune in Nash-Kelvinator’s hit musical program Wed 
nesday 10:30 p. m., E.S.T. * 9:30 p. m., C.S.T. + 8:30 
p.m., M.S.T. + 7:30 p. m., P.S.T. + Columbia Broad- 
casting System. 




















Colorado AAA Opposes 
Increase in Gas Tax 


The special session of the Colo- 
rado legislature, due to be called 
within a short time, is expected to 
consider an increase in the state 
gasoline tax. 

Gov. Vivian is opposed to the 
boost, and the Rocky Mountain 
Motorists, AAA, has joined him in 
the opposition. In a statement, the 
club said: 


“The individual motorist, being 
advised that there is some $5 mil- 
lion accumulated in the highway 
fund and some $15 million surplus 
in the general fund, cannot under- 
stand agitation for an increased 
gas tax at this time.” 

* + * 


Maine Needs More Funds 


To Finish Road Program 


Although Maine has _ sufficient 
funds for participation in the first 
half of the federal-state postwar 
road building program, legislative 
action will be necessary to provide 
additional revenue for the remain- 


OF 





“ORGANIZER 


“EACT-POWER’ 


: In the Hopper 


der of the program, according to 
Chairman Stillman E. Woodman of 
the State Highway commission. 


Maine’s allotment of federal 
funds is expected to be $3,913,509 
for each of the three years cov- 
ered by the federal-state program. 
Woodman said that Maine has $5,- 
870,264 available for matching the 
federal funds, or enough for the 
first half of the three-year pro- 
gram. 

+ * * 


$10 Million Okla. Surplus 
Earmarked for Road Fund 


Oklahoma’s tax commission an- 
nounced last week its expectations 
of a surplus of nearly $10,000,000 
in the state general revenue fund 
by the end of this fiscal year, June 
30. 


It was pointed out that the an- 
ticipated total will accrue to the 
state highway commission to aug- 
ment its road construction and 
maintenance fund for next year, 
since an act of the 1945 legislature 
provided for the surplus in the gen- 
eral fund to be transferred to the 
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WILLIAM DAHLER, 


for 35 years. This photo, taken recentl 
Whittaker, 
Dahler, receiving a 35-year Tet 


dealer, shows (left to right): C. K. 
Pacific Corp. ; 


cisco regional manager for Studebaker, an 


of Woodland, Calif., has been Studebaker dealer there 


at a function honoring the veteran 
resident of the Studebaker 
rom A. T. Hodge, San Fran- 
(at right) Judge Elmer W. Armfield, 


Dahler’s long-time associate, wearing a 20-year medal on his coat. Honored at 
the same affair was Harry Bennett who has been Dahler’s mechanic for the last 
30 years. The dealership is known as the Electric Garage. 





highway commission for road pur- 


poses. 
* * * 


Let Parking Meters Pay 
Vet Bonus, Solon Says 


veterans a $300 bonus was made 
here last week by State Represen- 
tative Charles E. Wright of Evans- 
ville. Announcing that he will seek 
such a law at the next session of 
the Indiana legislature, Wright 


EVANSVILLE, Ind.—A proposal | proposed that the plan start here. 


that parking meter funds of In- 


A $300 bonus for each of Evans- 


diana cities be used to pay Hoosier | ville’s veterans would total some 
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HE builds “Sales-Power” 
to reduce selling costs 


In these crucial reconversion months, 
management requires quick 
access to accurate information as a 
basis for profit-building decisions. 


sales 


How to get it? This man can show 
you. He'll put within eye’s reach the 
*Fact-Power” vou need to overcome 
new sales obstacles... to take the 
sharpest aim at your most profitable 
prospects...to lop off time and effort 
wasted in running down markets. 

He is the Systems Technician... 
skilled in providing visible record 
controls with the easy, fast analysis 





a complete NEW line of ring 
and post binders for all catalog requirements. 


Now available... 


vital in seizing today’s sales oppor- 
tunities at the lowest cost. 

But why not use this man’s re- 
sources in full? Let him also recom- 
mend vertical filing systems best 
fitted to your method of operation, 
point-of-use fire protection for irre- 
placeable records, suitable office fur- 
niture, and catalog binders that put 
extra punch in your sales presenta- 
tions. 

Now is the time to see the many 





HE simplifies control of sales to dealers 
with graphically charted record. With our 
revolutionary Sched-U-Graph Chart Board, 
the sales manager obtains a comprehensive 
picture of each distributor’s accomplish- 
ments ‘according to model, parts or other 
classification. A vital aid in making deci- 
sions quick and correct on basis of facts. 





HE applies “Fact-Power” to branch and 
dealer follow-up. An easy-to-use Kardex 
Record Control combines every feature es- 
sential to the most effective handling of 
prospects. This system helps salesmen to 
plan their work most effectively. Manage- 
ment is provided with positive control: vis- 
ual analysis of sales activities is easy and 
fast. Clerical work is at a minimum. 





HE offers free sample of dealer service 
follow-up folders that build business. The 


simple, positive way to keep owners coming 
back ts the famous “Voszble- Tip” File Folder. 
Specially adapted for automotive use, it re- 
minds dealers to remind customers, with 


wavs in which ‘‘Fact-Power”’ can accurate knowledge of what service thes 
lower vour distribution costs. Call need, when they need it. For free sample 
our nearest Branch Office—or write just call our nearest Branch Office. 

us in New York. 





SYSTEMS DIVISION 


REMINGTON RAND 


315 Fourth Avenue, New York 10, N. Y. 


COPYRIGHT 1945 REMING 








$2,700,000. The annual income from 
parking meters in the city is only 
$75,000. 





* * * 


Colo. Citizens to Vote 


On Gas Tax Increase = 


DENVER.—Gov. John C. Vivian 
has announced that a special ses- 
sion of the legislature, opening 
Nov. 19, will be asked to submit 
to the people at the 1946 general 
election the question of whether 
additional gasoline taxes should be 
enacted to raise the state’s share 
of the third year of participation 
in the postwar federal-state high- 
way construction program. He said, 
“it is not necessary to assess addi- 
tional taxes to finance postwar pro- 
grams when plenty of cash is 
available for such purposes.” 

Colorado now taxes gasoline 4 
cents per gallon. Gross receipts 
from the state levy totaled $8,233,- 
048 in the fiscal year ended June 
30, 1945. This compares with $9,- 
911,428 in the fiscal period ended 
June 30, 1942. 

* 
























































* * 
Autos Operated by Missouri 
May Get Liability Coverage 

A bill authorizing any county, 
city or other political subdivision 
in Missouri to carry liability and 
property damage insurance on gov- 
ernment owned automobiles for the 
protection of citizens who might be 
injured is ready for a vote by the 
Missoufi legislature. The bill is 
sponsored by Rep. Harry T. Limer- 
ick jr. (D), Boone county, who said 
that under the present law all gov- 
ernmental units are immune from 
litigation to collect damages from 
accidents involving government- 
operated automobiles. 

The bill provides that a claimant 
cannot collect more than the 
amount of the policy which would 
indemnify the governmental unit in 
a sum of not less than $5,000 for 
bodily injury or death to any one 
person, $10,000 for bodily injury or 
death to two or more persons and 
not less than $5,000 for property 


damage. 
* ed * 


State Income Tax Repeal 


To Be Asked in Kentucky 


LEXINGTON, Ky.—A bill to re- 
peal Kentucky’s income tax will be 
introduced in the 1946 State legis- 
lature under Republican sponsor- 
ship, it was revealed by W. A. 
Stanfill, chairman of the Repub- 
lican State Central committee, in 


an address here last week. 
* * * 


Wants Toll Abolished 


Abolition of tolls on vehicles 
using MacArthur Bridge was asked 
in an ordinance introduced in the 
St. Louis Board of Aldermen by 
Vernon Riehl, 17th ward Repub- 
lican. Recalling that the people 
were promised a free bridge, Riehl os 
said “I believe that we should keep 


our promise.” 
* * * =—_ 


Anti-Diversion in Neb. 


Opposition to highway fund di- = 
version will be one of the major 
legislative aims of L. L. Snyder 
of Blair, who has been elected “4 
president of the Nebraska Good 
Roads Assn., succeeding Harry F. 
Russell of Hastings. Blair also ad- —¥ 
vocates free bridges and emphasis 
on better farm-to-market roads. : 

a” * ae — 
Vetoes Road Board Bill 


A bill which sought to increase @&=G 
the Missouri Highway commission 
from four members to 10 has been 
vetoed by Gov. Donnelly. a 


Parking Studied & 
L. A. Seeks Remedy Before 


Problem Gets Worse 


LOS ANGELES. — Envisioning 
the early return of intolerable traf- 
fic conditions, Los Angeles is mak- 
ing exhaustive studies to determine 
both permanent and stop-gap park- 
ing remedies. 

The initial study, the work of the @.— 
Downtown Business Men’s Assn. of 
Los Angeles, indicates the growing 
interest of merchants in meeting ~-2 
the parking problem before it 
reaches prewar proportions. ; 

Through the cooperation of the = 
American Retail Federation, copies 
ef the study are being distributed 
to leading merchants throughout 
the country and to selected public 
officials as a means of further stim- 
ulating interest in planned parking 
programs. 






————— 
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Through two World Wars, 


the Hearst Newspapers have fought for 


VETERANS’ RIGHTS 


ANIA NA 
LET US PAY|THIS DEBT | 
OF) HONOR AND MEET i 
THE DEMANDS OF Jt JUST ICE! 


‘‘Whatever is right can be achieved through 
the irresistible power of awakened and in- 
formed public opinion. Our object, there- 
fore, is not to enquire whether a thing can be 
done, but whether it ought to be done, and 
if it ought to be done, to so exert the forces 
of publicity that public opinion will compel 


it to be done.”’ 


QV AK 


In 1918 the Hearst Newspapers called for speedy 


demobilization plus six months’ severance pay. 


In 1919 the Hearst Newspapers began their en- 
thusiastic support of the American Legion and they 


have continued that support ever since. 





New York American, January 20, 1931 


In 1920 the Hearst Newspapers backed the New 


York State Bonus and saw it approved at the polls. 


In 192? the Hearst Newspapers carried on a nation- 
wide campaign for a Federal Soldier Bonus, a cam- 
paign begun by petition to Congress 3 years before. 


. ry 
In 1924 the Hearst Newspapers came out for the 
Insurance Plan of paying a Soldier Bonus. 


e - 
In 1935 the Hearst Newspapers hailed the passage of 


the Patman Bonus Bill over President Roosevelt’s veto. 


In 1943 the Hearst Newspapers supported the GI 
Bill of Rights. and helped to explain its benefits. 


AND TODA) the Hearst Newspapers are demanding 
for the veteran the unqualified and inviolable right 
to return to his pre-war job in full security. 





eet 


Dealer 


Butler to Help Distribute 
For Willys in California 


Robert Butler has been appointed 
assistant to August Johnson, Cali- 
fornia Willys distributor. Butler's 
auto experience 
dates back to 
1914, when he was 
sales manager of 
Willys - Overland 
in Toledo. He was 
Pacific Coast 
manager for 
Willys - Overland 
from 1920 to 1928. 

Butler will be 
in charge of 
Willys operations 
in southern Cali- 
fornia. 

* ¢ 


Robert Butler 


Broadway Chevrolet Holds 
Open House in Louisville 


3roadway Chevrolet, Louisville. 
Ky., held open house last week at 
its new home, 717 W. Broadway. 
The new plant has a cream and 
blue exterior, and is designed for 
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Doings 


display and service. The plant has 
a ground floor space of 26,600 feet 
on one floor, and claims to have 
facilities to service 80 cars at a 
time. 

* * + 


Garff in Utah Enlarges 
Dealership for Olds 


Ken Garff Co. (Oldsmobile), Salt 
Lake City, has begun the enlarge- 
ment of its present building, as well 
as acquiring an additional building 
adjoining their present quarters. 

* * + 


New Hudson Distributor 
Leases Building in Orleans 


B. B. Cobb and O. D. Ferrill, co- 
owners of Hudson Mid-Town Mo- 
tors, newly appointed Hudson dis- 
tributor in New Orleans and the 
surrounding territory, have leased 
a building at 601 Carondelet St. 
The building is in the process of a 
complete renovation. 


Hudson Mid-Town Motors holds 
the distributorship for 43 parishes 
and counties in Louisiana and 
Mississippi, comprising the south- 


A PHOTOGRAPH of the architect’s drawing of the new Ben Griffin (Ford) 
repair and parts plant in Dallas. Griffin said he built the $250,000 shop ‘‘to care 
for the large a of Dallas county’s 26,574 registered Ford owners who do 

th 


business w 


4% acres and provides ample free parking space. 


truck-trailers. 


west of Mississippi and the south- 


ern portion of Louisiana. 
« * * 


Mide Opens Dealership 


For Nash in Passaic 


The opening of Mide Motors, Inc., 
a new Nash dealership, at 75 Jef- 
ferson St., Passaic, N. J., was an- 
nounced last week by F. K. Kloster- 
man, general manager. The firm 
occupies 75 by 175 feet and has 


im.’’ The company covers more than 200,000 square feet of space, 


Provision is made for 


service and lubricating depart- 
ments. 

Klosterman has been in the busi- 
ness for the past 20 years as whole- 
sale parts and service manager for 
General Motors divisions and Nash- 


Kelvinator. 
* . 


Ray Lewis Appointed by Nash 
For Michigan Resort Area 
Ray Lewis has been appointed 
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PATENT APPLIED FOR 
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Through Safetee’s special laminated construction (pat- 
ent applied for), these beautiful mirrors are many times 


as strong and can be several times as THIN as ordi- 


nary mirrors. The result is unusual brilliance of image, 


“feather’’ weight and high resistance to shocks and 


cracking. The “silvered” surface—only a fraction of an 
inch away from the FIRST surface of glass—is SEALED 


between glass and plastic and is unaffected by salt air 


or tropical climate. Single or double-faced mirrors are 
available in the same thickness, beginning at one tenth 
of an inch (.100”). 


Here is your TOP VALUE in quality mirrors—for hand- 
bag or boudoir, automobiles, public carriers, gift boxes, 
Sten pete sets, picture frames, wall mirrors, furniture, etc. 
Resilvering is eliminated, as SAFETEE MIRRORS are 
permanently sealed and the image remains sharp and 


brilliant. 


i * * 


Full particulars on sizes and prices sent promptly on 


request. 


SEALED-IN 


SILVER 


PHILADELPHIA 44, 


PA. 


Nash dealer for the Traverse City, 
Michigan, territory, F. A. Bauer, 
vice-president of the Nash Detroit 
Co., announced last week. 

Lewis has held executive posi- 
tions in the retail automotive busi- 
ness in Detroit for the past 20 
years. 

* * * 
Olsens, at Wahpeton, N. D., 
To Use New Building Soon 


The new Harry Olsen dealership 
(Chrysler-Plymouth) at Wahpeton, 
N. D., expects completion of the 
construction of its new brick build- 
ing soon. 

Olsen will be joined by his broth- 
er Arnold Olsen jr., upon his re- 
lease from the Army. 

+e * * 


Riebe Completes Remodeling, 


Names Two to Sales Staff 


Ed Riebe, general manager of 
Tacoma Auto Sales Co. (Pontiac- 
Cadillac), Tacoma, Wash., reports 
completion of extensive improve- 
ments, the final decorations havinz 
been applied in the offices and sales 
floor. Recent addition to the new 
car sales staff are Webb Gifford, 
former Buick-Pontiac dealer at 
Hillsboro, Ore., and Lawrence De- 
frayne, formerly with Standard 
Brands, in Seattle. 

Used car sales have been excel- 
lent the past few months, Ricbe 
reported. “We have sold 50 used 
cars per month which is very 
good,” he said. 


* 


Add 6 in Buffalo 
2 New Willys Dealers 


Included in List 


Six new dealer appointments 
have been announced in Buffato. 
They are: 

McGowan Motors, 1196 Main St. 
(Chrysler). 

Neuman-Engel Motors, 1151 Jef- 
ferson Ave. (De Soto). 

Rooney Motors, Bailey at Weston 
Sts. (Nash). 

Martyr-Carroll, 
(Packard). 

Tuttle Motor Sales, 1235 Main St. 
(Willys). 

Kar Sales Co., 1159 Jefferson Ave. 
(Willys). 


2675 Main St. 


Yarbrough of Atlanta Spends 


$150,000 on Construction 


Yarbrough Motor Co. (Stude- 
baker), Atlanta, Ga., announced 
last week that ground had been 
broken on West Peachtree St., N. 
W., for erection of a new building 
which will provide approximately 
38,000 square feet of floor space. 

The structure will cost about 
$150,000 and will be so arranged 
that 28,000 square feet of enclosed 
floor space will be provided, and 
another 10,000 square feet will be 
devoted to a spacious court and 
roof parking space. There will be 


room for 30 cars on the roof. 
7 ” * 


W&S Motors in Charlotte 


Expands Quarters 


W. & S. Motors, Charlotte, N. C., 
is building a steel and brick struc- 
ture 189 by 68 feet on its used car 
lot. Other improvements to the 
present dealership are also planned. 

The new building is expected to 


be finished in the near future. 
+ 7 * 


* 


Nash Dealer Opens 


Plummer-Sigloh, new Nash deal- 
ers in Eugene, Ore., have reopened 
the Manville Garage to house the 


dealership. 
r + x 


Cooksey Reopens 
J. Orbin Cooksey, who retired 
from the automobile industry in 
1942, announces he will be back 
early this month and Cooksey Mo- 
tor Co. will be a Studebaker dealer- 
ship in Medford, Ore. 
. n * 


Elie to Build 


Jack Elie, new Nash dealer, will 
construct a 50 by 100-foot building 
at 606 S. 6th St.. Klamath Falls, 
Ore., for Elie Nash Co. 

+ ES + 
New Willys Distributor 

Formation of a new central In- 
diana distributorship to be known 
as Willys of Indiana, to handle 
products of Willys-Overland, Inc., 
including the civilian jeep, has been 
announced in Indianapolis. 

Peter Turner, formerly of Glid- 
den & Co., is president of the new 
company, which has opened busi- 
ness at 635 Virginia Ave. 
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Dealer Doings... 


eg Spend $723,000 in Building 


SEATTLE.—Chrysler dealers in 
the Pacific northwest area are in 
the midst of $723,000 expansion and 
remodeling program. 

This sum will have been spent 
within the next year when present 
construction and renovation plans 
and those projected for initiation 
as soon as possible are completed. 

Of the total of 91 dealers operat- 
ing in the area 69 are included in 
the program. This represents 76 
percent of the total. Only 14 are 
located in cities with a population 
of 10,000 or more. Three are cities 
of more than 25,000 population, 
Seattle, Portland and Spokane. 

Direct dealers plan on spending 

$364,480; distributors and their as- 
sociates, $358,500. The firms are as 
ollows: 
Wilson Motor Co., Butte, Mont.; 
Geil Motor Co., Anaconda, Mont.; 
Natson Motor Co., Dillon Mont.; 
Fred Bernatz, Hamilton, Mont.; 
Pony Garage, Pony, Mont. 

Tarola Motor Car Co., Portland, 
Ore.; Camas Garage, Camas, Wash.; 

essel Implement Co., Gresham, 
Ore.; Spencer Motor Co., Hillsboro, 
Ore.; Garrabrant Brothers, Hood 
River, Ore.; Monticello Garage, 
Longview, Wash.; Milwaukie Motor 
Co., Milwaukie, Ore.; Stout Motor 

o., Oregon City, Ore.; Armen- 
trout-Wicke Motor Co., Portland, 
Ore.; Dubois Motor Co., Vancouver, 

ash.; Marden’s Garage, Wood- 
land, Wash. 

Others are: 

American Automobile Co., Se- 
attle, Wash.; Truck & Tractor, Inc., 
Aberdeen, Wash.; Crocker & Gross, 
Bellingham, Wash.; Carter’s Gar- 
age, Centralia, Wash.; Chehalis 

arage, Chehalis, Wash.; Wilson 
Equipment Co., Auburn, Wash.; R 
& J Motor Co., Bremerton, Wash.; 
Bervice Garage, Enumclaw, Wash.; 
Everett Auto Co., Everett, Wash.; 
ades & Anderson, Everson, Wash.; 
ercer Island Garage, Mercer 
Island, Wash.; Barr Motor Co., Mt. 
Wernon, Wash.; Paul D. Loudin, 
Olympia, Wash. 

Dollar Garage, Pt. Townsend, 
MVash.; Paulson Motor Co., Puyal- 
up, Wash.; Ed Pederson Sales & 
ervice, Raymond, Wash.; Red- 
@mond Motor Sales, Redmond, 
Wash.; Seattle Automobile Co. Inc., 
apeattle, Wash.; Roy J. Kimbel, 
Shelton, Wash.; Wakefield Motor 
Co., S. Tacoma, Wash.; Stevens 
sMotor Co., Tacoma, Wash. 
George R. Jones Co., Spokane, 
Wash.; Harry K. Williams, Coeur 
’Alene, Ida.; Wayne's Service, 
phrata, Wash.; Kovatch Motor 
Co., Kellogg, Ida.; Matz Motors, 
oscow, Ida.; Weimer’s Garage, 
Pomeroy, Wash.; Rieker Motor Co., 
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itzgerald, Ga., to Get 


New Hudson Dealership 


O. W. Fletcher has purchased a 
building at the corner of Pine and 
=Sherman streets in Fitzgerald, Ga., 
And is converting it into a sales- 
room for Hudson cars. 
He is also adding an annex to 
e building for the servicing of 
cars of all makes. The building 
spill be ready for occupancy Jan. 1. 
* * * 


L-reenville Truck to Handle 


ull Line of Harvester 


Greenville Truck & Tractor Co., 
-%reenville, S. C., has been organ- 
ized as dealers for Greenville 
~@ounty in the full line of Interna- 
onal Harvester Co. 
W. A. Bolen and A. B. Cummings 
re partners in the new firm, which 
Occupies temporary quarters at 1804 
Old Anderson Rd. Ground has been 
e@roken for a new building, which 
will be located at the corner of 
Rhett and Wardlaw streets. 
7” * ~ 


— 


Ivy Distributor to Spend 
$100,000 on Expansion 


J. Swanton Ivy, president of J. 
swanton Ivy, Inc., Athens, Ga., 
-@odge and Plymouth distributors 
for the past 21 years, announces a 
uilding program which will cost 
snore than $100,000 and which will 
be completed within the next few 
——@onths. 
Ivy states that his organization 
is making plans for additional 
ersonnel to take care of the vol- 
ume he expects. 


‘ea Chrysler Outlets in N. W. 
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General Motors 13 years and was 
district manager for Oldsmobile di- 
vision for 11 years. He operated 
Banham Motors at Sylvania and 
Lockwood avenues more than a 
year and was appointed a direct 


Pontiac Dealer 
In Fla. Moves 


Ritzville, Wash.; Berg & Akers, 
Tekoa, Wash. 

Brown Auto Co., Albany, Ore.; 
Eddie’s Sales & Service, Bend, 
Ore.; J. L. McCulloch & Son, Burns, 
Ore.; McHugh Motors, Corvallis, 
Ore.; H. T. Ford, Coos Bay, Ore.; 
McCoy’s Garage, Cottage Grove, 
Ore.; Rathbun Implement Co., El- 
lensburg, Wash.; May & Mead Co, 
Eugene, Ore. 

Anderson Motor Co., Grandview, 
Wash. ; Perl H. Dye Co., Grange- 
ville, Ida.; Otto Motor Service, 
Milton, Ore.; Stoop’s Garage, Kali- 
spell, Mont.; Dimbat Motor Co., 
Klamath Falls, Ore.; Hamilton Mo- 
tor Co., LeGrande, Ore.; Lewis- 
Clark Garage, Lewiston, Ida.; | ~ 
Hamlin Motor Co., Medford, Ore. | Banham-Oldsmobile, Inc., has an- 

ee nounced the opening of new Olds- 

mobile showrooms and service de- 

partment at 1142 Sylvania Ave., 
Toledo. 

Banham has been associated with 





“My wife is trying it out.” 


New Quarters for Banham 
Opened in Toledo, O. 


D. Nelson Banham, president of 


——. 


factory dealer by Oldsmobile Oct. 1. 


* * 


Name Changed 


The name of Hamilton Motor Co., 
1204-10 Broad St., 
Tenn., has been changed to Hailey 
Chevrolet Co. Ownership, manage- 
ment and personnel remain as be- 
fore, according to W. C. Hailey, 


head of the firm. 


* + 


Piper Gets Discharge 
Maj. Donald M. Piper, proprietor 
and manager of the Piper Motor 
Co., Franklin, N. H., has been hon- 
orably discharged after more than | 
two years of overseas service in the 


Army. 
* * 


Wasden Breaks Ground 


. 


Chattanooga, 


7 


Wasden Motor Sales 


bile), Provo, Utah, has begun erec- 
tion of a new building to house its | 


dealership. 


aa Want Ad Dept., Inside Back Cover 


Into New Home 


E. M. Bainbridge (Pontiac) has 
moved to his new location at 710- 
716 Reid St., Palatka, Fla. The new 
cement structure is 100 feet long 
and 55 feet wide and houses a 
service department. 

Sawaya Automotive service (De 
Soto- Plymouth), Jefferson St., O- 
cala, Fla., has under construction 
a building addition in preparation 
for postwar business. 

The annex will contain a show- 
room to display the new De Sotos 
and Plymouths. Herbert Sawaya 
and his brother, John, are the own- 
; ers. 

Nash Miami Motors, Miami, is 
erecting a display building and 
garage at 655 N.E. 15th St. Cost 
is $15,000. 

Silox Motor Co., 200 Second Ave. 
S., St. Petersburg, has installed a 
complete set of machine gauges 
and tools used in the Bear system 
of steering and wheel alignment 


(Oldsmo- 











ELM oS PATEL LeU TMU 
hold moving parts together better! 
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Waldes 
Truarc Re- 
taining Rings 


saved Thomson 
Industries up to 
10% in overall di- 
mensions on their 
well-known 
Thriftmaster 
multiple 
spindle 
drillheads. 


“# BEFORE 
TRUARC 


Thomson engineers 
wanted to make 
Thriftmaster drill- 
heads even simpler 
and more compact, 
with lower overhang 
for greater versatil- 
ity, without loss of 
speed or capacity. 
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I. HOLDING and positioning machine parts, Waldes Truarc 
Retaining Rings offer distinct advantages over nuts, shoul- 
ders, collars and pins. They save cost by simplifying and 
speeding up production. They make assembly and disassembly 
much quicker, easier. They can be put on and taken off 
time and time again—and still retain the perfectly true circu- 
larity that gives them their never-failing grip. Test Waldes 
Truare Retaining rings in your products and in the ma- 
chines that make them. We'll furnish samples and complete 


data. Write Dept. D-11 


TRUARC 


TRACE MARK 


RETAINING RING 


WALDES KOHINOOR, INC., LONG ISLAND CITY 1, NEW YORK 


TORONTO 





CANADIAN REPRESENTATIVES: PRENCO PROGRESS CORP., LTO., 72+74 STAFFORD STREET, 
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AFTER 
TRUARC 


Waldes Truarc Retaining Rings 
made possible the desired sim- 
plification—actually INCREASED 
EFFICIENCY of Thriftmasters 
ranging in weight from 5 to 
1000 pounds. 
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U.S. FAT. GE 18,144 
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U. S. Role Stirs Debate... 


AUTOMOTIVE 


Marketing Forum Puts 
Sales Task in Limelight 


By Bethune Jones 
Staff Correspondent 
NEW YORK. -—- Although diver- 
gent views were voiced as to the 
role of government in the postwar 
economy, unanimous _ recognition 
that distribution faces an unprece- 
dented task in moving the con- 
templated volume of production 
was given last week at the opening 
session of the first National Mar- 
keting forum, sponsored here by 
the National Federation of Sales 
Executives and the Advertising 
Federation of America. 


Secretary of Commerce Henry 
A. Wallace told the forum that 
consumer expenditures during 1946 
will exceed those of 1945 and rise 
at an even faster rate in 1947 but 
unless “full employment is achieved 
in the transition years,” a reversal 
will set in by the latter part of 
1948 which will prevent postwar 
prosperity from carrying into the 


1950's. 


Asserting that it would be “un- 
fair” to place on business sole re- 
sponsibility for full employment, 
represented by a _ gross national 
product of $200 billion annually to 
achieve a 50 percent rise over 
1940 in the American standard 
of living, Wallace said: 

“Government has got to make 
it possible for this condition of 
full production and full employ- 
ment to be attained. Government 
has to create the kind of climate 
in which private enterprise can 
function at top speed in this free 
country. There is now before 
Congress a bill which, in my 
mind, constitutes a necessary 
first step—the Full Employment 
bill.” 

In commenting on the role of 
business, Wallace declared there 
must be a thorough and scientific 
attempt to put salesmanship on a 
more efficient basis. 

“It is precisely in the fields of 
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THIS IS the new cab pickup which Hudson is building. Relative production 
is expected to run about one pickup for every nine passenger cars. 


finding, studying and moving into 
new markets that some of your 
greatest opportunities are going to 
lie,” he said. “We cannot hope to 
fill the gap between our markets 
and our productive capacity simply 
by meeting deferred demands that 
piled up during the war years. 

“To realize our potential produc- 
tion regularly, we have to get an 
enduring 50 percent increase in the 
American standard of living. You 
are salesmen for this 50 percent 
increase. As long as our standard 
of living is less than 50 percent 
above 1940, your job as salesmen 
is incomplete. 


“Where do we look for expanded 
markets? It is perfectly clear, I 
believe, that we can find them 
chiefly by moving a fairly large 
number of low-income families into 
higher income brackets. 

“If we can once succeed in 
doing that, we shall find that 
new mass markets have been 
opened up in a most astounding 
way, and that lower prices on a 
higher volume of sales will pro- 
duce just as high profits, and 
on @ more permanent basis.” 

A sharp dissent to the thesis that 
government must assume respon- 
sibility for maintenance of em- 








OYS wouldn't be boys if they 
B didn’t climb trees. 


Surely they wouldn't be lively, red- 
blooded American boys if they 
didn’t hunt out the places where the 
eye can range farthest and the 
greatest plans be made. 


It’s good that they do. For many of 
them will carry into manhood that 
same urge to hunt out the new point 
of view—the fresh slant on things. 


Men with this far view looked 
on the early automobile and saw 
what this chugging, lumbering 
thing could become. 


They built an industry and made 
millions of jobs by doing so. 


Men like this frowned on the old- 
fashioned refrigerator — and 
dreamed up the far tidier, more 
convenient and more efficient elec- 
tric refrigerator. 





They added new 
comfort to our 
living — and filled 
many a new pay envelope— because 
they caught this vision. 


Mean with this viewpoint look ea- 
gerly into the future now. It is their 
faith—certainly among those here 
in General Motors—that tremen- 
dous possibilities lie ahead. 


Never was there greater need for 
more and better things for more 


(FENERAL MOTORS 


MORE AND BETTER THINGS 
FOR MORE PEOPLE 


CHEVROLET + PONTIAC + OLDSMOBILE - BUICK 
CADILLAC + BODY BY FISHER - FRIGIDAIRE 
GMC TRUCK AND COACH - GM DIESEL 


Every Sunday Afternoon 
GENERAL MOTORS SYMPHONY OF THE AIR 
5 N&C Network 


ROOM 


with a view 





KEEP AMERICA STRONG — 
BUY VICTORY BONDS 










people—never have we been so well 


equipped to produce them. 


And never— given the needed effort 
to get the wheels rolling — could 
we be so sure of a future filled 
with steady demand for peacetime 
products and steady, good-paying 
jobs for our people. 


Naturally, all this cannot be accom- 
plished by one company. It calls 
for all the effort of all our working 
facilities pulling together. 


But General Motors knows, from 
long history, that jobs increase, 
earning levels go up, standards of 
living rise — when you really put 
your mind to making “more and 
better things for more people.” 


Count on General Motors to keep 
on working for this above all. 








ployment levels was made in an 
earlier address by John M. Han- 
cock, co-author of the Baruch- 
Hancock report on reconversion. 


Hancock denounced continued ~~ 
government intervention in the na- _ Us 
tion’s economic life in general and 
in particular scored the contempla- 
tion of “legislation that will en- 
courage men not to work by Q™ 
making the reward for idleness ~~ 
almost equal to the reward for gg 
working.” He asserted that “strong- = 
ly centralized federal government ~~ 
is one tool of war that needs gee 
beating into plowshares.” ae 

Attacking as a “strange concept” 
the idea of “providing jobs as em- 
ployes for everybody in America ~~ 
when we have always felt that = 
people should be free to go and 7 
should be encouraged to go into “| 
business for themselves,” Hancock @2 
asked who will be left to take on 
the responsibility of being an em- 
ployer if every one has the right 
to be an employe. 

Handling of governmental price I 
policy on goods whose manufacture 
was halted by the war was cited ¥ 
by Hancock as an example of 
“governmental ineptness.” He said 
that this policy was not being ap- : 
plied equitably because of “tugs —_ 
of war between pressure groups 
when Washington goes into the 
field of managing economy.” 

The atomic bomb, Hancock : 
said, has blasted the cornerstone 
of governmental planning theor- 
ies out of existence by disproving 
the theory held in the last decade 
that our economy has “matured” 
and that no more great advances 
could be expected. 

Paul G. Hoffman, president of 
Studebaker and chairman of the 
Committee for Economic Develop- 
ment, urged coverage of the “en- 
tire working population” with un- 
employment compensation insur- 
ance, an increase in insurance ~— 
payment to “appropriate levels” ing 
all states and an increase in the 
maximum period of payments “to 
at least six months.” a 

As four other means whereby 
government might stimulate will- 
ingness to spend, Hoffman sug-@ee 
gestod: Sound fiscal policies look- 
ing toward expanded international 
trade and public works; special at- 
tention to agriculture; expanded 
technical services to aid small and 
new business, and planning for 
rather than against competition. He 
urged a tax system which would@ 
assist the profit motive “as a dy- 
namic agent.” { 

Government's failure to date to@ieane 
clear up the pricing, labor and 
tax questions was blamed by Ira 
G. Mosher, president of the Na-@ 
tional Assn. of Manufacturers, for 
holding back the production of 
peacetime goods. He urged an enc 
to all price controls by February, 
1946, contending that setting o an 
such a date would clear the ai 
quickly. 

Formation of a national distribu = 
tive coordination committee, to 
achieve a “continuity of adequate 
consumption in our economy,” was 
urged by Arthur A. Hood, dealer 
relations director of Johns-Man- 
ville Corp., who suggested such 
committee be composed of repre- 
sentatives of leading governmental I 
business and labor organizations! 

Charles M. Isaac, manager of 
the domestic distribution depart- tal 
ment of the U. S. Chamber of 
Commerce, warned that in the 
period ahead there must be nog@=—= 
“clogging” of distributive chan- 
nels, or a “descending spiral” of 
business stagnation would follow.@== 

America’s needs require planning 
“from the bottom up by people i 
agriculture, business, labor an 
government” to a set of specifica- 
tions which people have determined 
for themselves, it was contende 
by Stanley A. Holme of the Na- 
tional Planning Assn. = 

Alvin E. Dodd, president of the 
American Management Assn., ex- 
pressed confidence that manage@.— 
ment would succeed in lowering 
production costs by taking advan- 
tage of lowered supply costs, nev@— 
economics and better machines. 
He said the question remaining. 
to be answered is whether it wi 
cost less to distribute the goods. 

A message read to the foru 
from President Truman declared 
that consumption “of the full out- 
put of full employment will requi - 
the complete mobilization, the 
thorough training and the effective 
work of the millions of our peop = 
engaged in the processes of adver- 


tising and selling.” — 
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Choice of Mater 


WASHINGTON.—America’s high- 
yays and byways are still far from 
‘out of the mud,” according to 
Director Charles M. Upham of the 
American Road Builders’ Assn. 


“The public,” he says, “usually 
thinks of highways in terms of 
concrete, four-lane, limited access 
freeways and forgets the many 
thousands of miles of roads and 
streets that are unsurfaced. We 
have a big job ahead making these 
‘underprivileged’ roads passable the 


Anderson Flays 
Patent Bills, Sees 
Small Firms Hit 


GARY, Ind.—Smaller manufac- 
turers would be damaged first and 
most by “adoption of anti-patent 
proposals persistently advanced un- 
der the guise of opposition to un- 
desirable monopoly,” John W. And- 
erson, Gary manufacturer, asserted 
in a new publication, Competitor, 
issued Thursday by the National 
Patent council. 

As president of this group of 
smaller manufacturers, recently or- 
ganized to defend the patent sys- 
tem, Anderson called attention to 
pending legislation regarded as in- 
imical to the group. He assailed 
Commerce Secretary Henry A. 
Wallace and newly appointed Pat- | 
ent Commissioner Casper W. Ooms ' 
as among those favoring compul- 
sory licensing of inventions “the 
antithesis of competitive enter-| 
prise.” | 

Pending bills, by Sen. Kilgore, | 
Rep. Bailey and Rep. Voorhis, And- 
erson said, advocate government 
domination of research and devel- | 
opment, unwarranted increases of, 
justice department intervention in 
patent matters, and generally “bear | 
toward and provide for compulnnns’ 
licensing, under the beneficient ad- ' 
ministration of the Department of 
Justice. 

“Smaller manufacturers assured- 
ly would be first to suffer from the 
proposed unsexing of our incentive 
economy,” he asserted. “However, | 
many larger companies rely upon | 
smaller manufacturers and free- | 
lance inventors to originate, pro- |; 
duce and supply most of the pat-' 
ented improvements and functional : 
components of their end products, 
and they too—along with Joe 
Doakes and Anna Oakes — would 
suffer from the doctrine of scarcity 
of which anti-patent proposals are 
a part.” 


Rubber Battery 


Parts Return 


NEW YORK. — Production of 
rubber battery separators for auto- 
mobile, civilian aircraft and indus- 


trial storage batteries is being 
resumed for the first time since 
Pearl Harbor, United States Rub- 
ber Co. announced last week. 


The present output of 150,000 a 
day will be increased as soon as 
more rubber and manpower be- 
come available, said I. L. Cantwell, 
manager of the battery separator 
department. 


Sears Louisville Store 


To Feature Auto Shop 


LOUISVILLE, Ky.—A materially 
enlarged automobile equipment and 
supply department, as well as a 
service department, will be a part 
of the enlarged main store of the 
Sears, Roebuck Co. at Louisville, 
where $750,000 will be spent be- 
tween now and May 1, 1946. The 
original building was erected 16 
years ago. 

The company will devote 18,000 
square feet of floor space to an 
auto service station, equipped to 
service 
the service station will be a base- 
ment stockroom 8,000 square feet. 


Truck Dealer Chartered 


Federal Truck Buffalo Inc., has— 


been incorporated in Buffalo. In- 
corporators are Charles Keipper, 
Charles B. Keipper and Julius 
Cohen, all of Buffalo. 


Important 


year round.” 


Insisting that mud and dust 
are still important highway prob- 
lems especially in the rural areas, 
Upham points out that while 83 
Percent of the 563,520 miles of 
state - controlled highways were 
surfaced, only 73 percent of the 
304,000 miles of municipal streets 
and alleys and 49 percent of the 
1,928,000 miles of county and local 
roads have all-weather treatment. 
By surfacing, he explained, is 
meant construction of concrete, 
asphalt and tar coating, gravel or 
stabilized earth. 

“The figures are from 1940, the 
last year of general construction. 
Since then road building has been 
at a standstill except for access 
roads to munition plants and mili- 
tary establishments,” Upham said. 

Studies by the Public Roads Ad- 
ministration of the various types 
of surfaces show that the average 
life of soil roads is from 5 to 14 
years; gravel or stone 6 to 13 years; 


Pheasant Hunt 
GM Chiefs Hold Parley 
For Fowl in N. D. 


MANDAN, N. D.—With Mandan 
as their headquarters, a group of 
General Motors executives took 
time off last week from the auto- 
motive industry’s problems to hunt 
for North Dakota pheasants. 

Amonk those in the party were: 
H. H. Curtice, general manager of 
Buick; Harley Earl, vice-president 
of General Motors in charge of 
styling; Robert Nulty, general sales 
manager, Walker Mfg. Co., Jack- 
son, Mich. 

Otis Walker, manager, Buick 
motor division, Chicago; J. C. Gra- 
ham, chief pilot, Buick airlines, 
Flint; Lloyd Mueller, acoustical en- 
gineer, Buick motor division, Flint; 
E. T. Ragsdale, assistant chief en- 
gineer, Buick manufacturing di- 
vision, Flint. 

Harold R. Boyer, Chevrolet mo- 
tor division, Detroit; O. W. Young, 
general manufacturing manager, 
Buick; Carl Bondright, secretary- 
treasurer, General Foundry and 
Mfg. Co., Flint; and Henry B. 
Smith, of Bay City, Mich. 


For ‘Flying Laboratory’ 


BALTIMORE. -- To emphasize 
the practical aspects of private fly- 
ing, Bendix Aviation Corp.’s radio 
division here announced last week 
a “Flying Laboratory” equipped 
with its new “Flightweight” per- 
sonal plane radio and navigational 
instruments designed to increase 
the usefulness and pleasure of per- 
sonal flying. 

Gordon R. Matthews, widely 
known pilot with wide experience 
in government and military activi- 
ties, will take charge of the flying 
laboratory and will be district rep- 
resentative with headquarters in 
Chicago, according to an announce- 
ment by George Myrick, manager 
of personal aviation sales for the 
radio division. 

Matthews will cover the eastern 
half of the United States in this 
personal plane equipped with 
Flightweight radio, and will dem- 
onstrate several practical and in- 
teresting postwar uses for light 
aircraft. 

Engineers at Bendix radio di- 


vision, already internationally 
known for their development of 
commercial airline and military 
electronic navigation and com- 
munications equipment, expect 
Matthews’ thousands of miles of 
air travel to contribute much 
practical knowledge about the 
use of lightweight radio for the 
entertainment and navigational 
needs of the private pilot, the 
corporation stated. 

His aeronautical experience dates 
from the novice era of aviation 
through the present war. During 
his earlier years he was a com- 
mercial airlines pilot, and later an 
aviation technician with the rank 
of Ensign in the USNR, and a 
member of the Department of 
Commerce's Bureau of Air Com- 
merce and the Civil Aeronautics 
Authority in Washington. 

He resigned in 1941 to accept a 
position as vice-president and gen- 
eral manager, Brayton Flying Ser- 
vice, St. Louis. 





It is absolutely impossible for moisture, 


air and dirt to get into hermetically-sealed 


General Electric Sealed Beam Lamps... 
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Artists’ Designs Key 


To Sales App 


eal 


By Charles Evans 


Aviation 


Editor 


THE CUSTOMER doesn’t know what he wants until he 
sees it. If this be true, then the way to produce salable air- 
planes is to have artists like Jo Kotula make the drawings 
and then hire engineers and factory men to produce the air- 
plane. Many a customer, looking at a recent Kotula-designed 

o------->s— 


plane, would undoubtedly put 
down a deposit on it. But it | 
is still only a paper plane, and | 
there is little likelihood it will be | 
manufactured, despite’ the care | 
with which the editors of the mag- | 
azine Flying, and Kotula have de- 
signed it and thought out its inter- 
esting features. 

Kotula is today’s leading aviation 
artist. Flying is the popular avia- 
tion magazine that tries to get 
down as close to the needs of the 
private fliers as possible. Together, 
these two have proposed an “Air-'! 


CASCO LIGHTER* 


automatically 
when it’s ready for a light. 


Pops out 


Advantage: Greater 
safely — greater driver con- 


venience. 


*The standard lighter on 90% of American cars 


wrote the editors. 


sedan” which should appeal to the 
pilot, and which, to the novice, 
appears to be at least an approach 
‘o the kind of airplane he might 
make some sacrifices to own. 
Recognizing that all aviation is a 
compromise, Flying’s editors first 
set forth what they would like to 
have in their airplane. So did Ko- 
tula, and, since he is an experi- 
enced pilot, there were certainly 
some definite ideas on each side. 
“Then we began to compromise,” 


They finally agreed on six char- 
acteristics: 

1, Every feature of the plane 
must have been proved some- 
where. 

2. It will be a high-wing, can- 
tilever monoplane. 

3. It will have a pusher engine, 
swinging a propeller between 
tailbooms. 

4. It will have a tricycle gear. 

5. It will use a two - control 
system. 

6. It will seat four. 

No doubt Kotula had to com: 
promise on the roadable feature, 


into the instrument panel and pull- 
ed out, and which had to be locked 
into place by a knurled nut to 
keep vibration from moving it 
The Airsedan throttle merely uses 
notches on the steering wheel. 

* * * 


= |Flap, Wing 


War-Born 


THE DESIGNERS selected a 
high-lift wing curve and a flap 
which is the combination of two 
types. Both flap and wing curve 
are war - born, and have bee 


'|proved on war planes, and they 


HERE_IS the Airsedan, as proposed by Artist Jo Kotula and the editors of 
Flying. It has many interesting features, but as yet it remains a paper plane. 


because he is one of the most 
effective proponents of this useful 
feature. And Flying’s editors prob- 
ably dropped their desire for an 
amphibian, regretfully. But in their 
compromising, they came up with 
some interesting features, such as 
the Ford Model T type throttle, a 
cabin heater under the seat, a 
brake pedal just like that in your 
car, and enough vision to please 
the most critical pilot. 

This throttle, for example, is so 
simple it amazes those experienced 
with airplanes. It replaces an awk- 
ward rod that had to be pushed 


Slated for a Switch 


Sure he’ll buy any car he can get as soon as 
he can. But what about your next car sale? 


Customers are funny. The longer they wait for some- 
thing, the newer they expect it to look. 


And the plain facts of the matter are that new cars 
are going to look a lot more 1941 than 194V. 


There won’t be any salés problem now, but folks 
will wonder after a while... if another make wouldn’t 


be better next time. 


That’s where your automobile accessory business 
zooms in importance, by giving the customer some- 
thing he can boast about—point to with pride as a 
point of difference. 


Count on Casco to give you the sort ‘of forward- 
looking accessories that are talked about—that make 


new cars more exciting and old ones more satisfactory. 
Here are just four of the items we hope to have for you 


CASCO SPOTLIGHT 


Turns up, down, right, left 
—or in a full circle. 


Advantage: Greater driving 
safety plus extra visibility in 
all directions. 


driving 


CASCO FAN 
Rubber-bladed. Easy to ad- 
just, operate, install. 


Advantage: Greater driver 
safety. Defrosts in Winter, 
cools in summer. 


Casco Products, Bridgeport 2, Connecticut 


““"CASCO 


CASCO STEERING CONTROL 


Can be fastened anywhere 
on the steering wheel. 


Advantage: Leaves one hand 
Sree to signal. Makes steering 
and parking easier. 


for new and unusual contributions to better living 


are two of the very few war de-. 
velopments thus far to be seen 
even in drawings, on _ private 
planes. The flap allows a 40-mile 
an hour level landing speed, whic 
is not bad, considering that the 
brakes can be slammed on hard 
to reduce landing roll in a tricycle- 
geared plane. The flap also adds 
10 percent to 20 percent lift over 
the NACA slotted flap, heretofore 
considered one of the best. The 
editors point out that the flap the 
select is costly now, but they be- 
lieve its contributions to perform- 
ance are worth the cost, and that 
cost certainly can be reduced when 
planes are built in some volume. 


As to cost of the Airsedan, 
the designers accept an estimate 
by a leader in the industry that 
airplanes produced in quantities 
of 10,000 a year can be sold for 
$1.90 a pound. At this rate, the 
Airsedan would sell for $2,350, 
certainly not a high price for 
such a plane as prices are today. 
High speed of the plane is listed 
at 135 mph., and cruising at 120 
With a 150-hp. engine, it would 
have a cruising range of 450 miles, 
and would weigh 1,500 pounds 
and 2,600 pounds loaded. 


The “dream” plane points up a 
perfect example of the tardiness 
of the aviation industry today. If 
they run true to form, they wil 
say this design is only the dream 
of a fellow with a drawing pencil, 
and some editors with white space 
to fill, but such a plane might just 
as well be approaching the market 
right now. 

It is not a new plane, and is 
certainly not a _ radical design, 
Every feature of it is known, has 
been used, and can be demon- 
strated practical. Even the folding 
wings which Kotula probably in- 
sisted on after paying high hangar 
rent for years on his own plane 
are old stuff. At least, they have 
been in use in England for some 
20 years 

* * * 
Advantage Seen 
In Sales Appeal 


PLACED SIDE by side with an 
of today’s planes, this one would 
have tremendous advantage in 
sales appeal. Even if the designers 
have exaggerated their perform- 
ance figures somewhat, and all de- 
signers do, this plane would appea 
to the average pilot. The drawings, 
of course, are not working plans, 
There is still work for the aero 
nautical engineer and his slipstick 
to work out the aerodynamics. Butg 
he has known problems to wor 
with, nothing strange or unproved. 

But today, there is no such plan4 
on the market. As far as advance 
announcements are concerned, only 
two or three that approach it ar 
in the cards for next year. Today’s 
market contains only 1941 models. 

Several other features enliver 
the Flying-Kotula plane. The land- 
ing gear does not retract, and the 
wheels have no streamlined “pants."@ 
This is a compromise with price, 
but the landing gear design ise 
clean and streamlined and wil 
affect top speed very little. One 
of Kotula’s pet projects, jet-assist 
ed takeoff, is included. With a 
light and low-cost jet unit attached 
near the rear of the fuselage, the 
plane is protected against motor 
failure on the takeoff. 

Such a unit would give the plan¢ 
a few more seconds of power which 
might spell the difference betwee 
a crash just beyond the airport} 
and a safe turn to land back on 
the airport. Over rough country, i 
would add time for selection of a 
possible landing spot in emergency. 

At least this design is a loo 
ahead. Editor and artist appear to 
have a clearer knowledge of what 
the public wants than the manu 
facturers. 


What do you want 
trade? See Classified Want 
backcover this issue 
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Labor Statistics, U. S. De- 
partment of Labor, prepared 


for use in the vocational 
counseling of veterans and young 





ds 

en people in schools. 

re Many less skilled men will have 
he difficulty in finding work, it is 
a pointed out, particularly after the 
e- next few months, although the rela- 
n- tively small group of highly skilled 
i specialists and highly skilled all- 
on around mechanics will have a good 
e, chance of employment. 


In 1940, there were 377,000 em- 
ployed automobile mechanics and 
repairmen and 
65,000 were un- 
employed, making 
this one of the 
largest skilled oc- 
cupations in the 
country. During 
the war, many 
thousands of per- 
sons without pre- 
vious experience 
entered the trade, 
but so many left 
to go into war in- 
dustries and the 
armed forces that employment 
dropped by at least 40 percent (or 
to about 225,000) in 1945, creating 
an acute shortage in most parts 
of the country. 

Because of this labor deficit and 
the backlog of repair needs which 
has piled up, there will be many 
job openings for automobile me- 
chanics in the next year or two. 
Thereafter, employment of me- 
chanics will probably continue to 
rise, though more slowly, as a re- 
sult of the anticipated expansion 
in the number of vehicles on the 
road and repair needs. 

It is expected that by 1950 the 
number of passenger cars, trucks, 
and buses in use will be more 
than 10 percent above the 1941 
all-time peak figure. The number 
of employed automobile mechan- 
ics in 1950 will probably be about 
450,000, double the figure for 
early 1945. 

There will also be several thou- 
_ sand additional openings each year 
owing to deaths, retirements, and 
transfers to other fields of work. 

This is one side of the balance 
sheet, the labor demand column. 
The other side, the labor supply 
» column, is much less favorable. 

The study indicates there will be 
more job seekers than job open- 

sings when the automobile mechan- 
ics in war industries have returned 
to the trade, and when the armed 
forces have released a substantial 
proportion of the former civilian 
~, mechanics (estimated by War de- 
— partment at about 140,000) as well 
as of those trained in the services 
w,who will want to enter the trade 
for the first time. 

As in most other occupations, the 
“fully qualified men will be in the 
best position to obtain jobs. In 
fact, highly skilled general me- 
=@chanics and specialists, who have 
not greatly increased in number 
during the war, probably will be 
=—vable to find work without much 
trouble. In some cases, they may 
be able to open their own business 

successfully, 
a 


, 
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-=Employers Protest 


Treasury Order 


A STORM of protest is being 
raised by a recent Treasury deci- 
sion affecting the returns of in- 

= 3 formation which employers must 
) make concerning payments to em- 

ployes. Issued a month ago, its 

-*” purport is now dawning on em- 

ployers. 

_ The employers have been accus- 

© tomed to reporting payments of 
$500 or more of wages, salaries, 
annuities, commissions or compen- 

= gation of any form. But the new 
decision, known as TD 5480, if 


— 





corny | AUTOMOTIVE WASHINGTON 
“*T| Surplus of Mechanics 


Seen by Labor Unit 


By William Ullman 
Washington Correspondent 


A SHARP RISE in employment of automobile mechanics 
is in prospect now that the war is over, but, taking the coun- 
try as a whole, the number of men seeking work in the occu- 
pation probably will exceed the number of available jobs. 
This is the chief conclusion of a study by the Bureau of 

o———— 


taken literally, requires reports on 
all advances or reimbursements 
made for traveling or other ex- 
penses. 


The cost and annoyance of 
such a program would be huge. 
Nothing would be gained by the 
government in _ its insistence 
where legitimate expenses are 
paid, accounted for and open to 
examination. 

To catch some abuses which 
might exist in cases of per diem 


employes, without requirement of 
an accounting the new regulation 
would harass all employers. Doubt- 
less, too, many employes would find 
themselves embarrased later for 
failure to report as income the 
advances or reimbursements when 
no net income results. 

Few observers believe that pay- 
ments of expenses to messengers, 
office boys and clerks must be ac- 
counted for in meticulous fashion. 
But, where is the line to be drawn? 
Literal compliance would produce a 
preposterous situation. 

As a result of complaints already 
filed, it is understood that the 
Treasury will review the new re- 


quirement. 
e * * 


Contract Terminations 


Taken in Stride 


THERE’S A LESSON to be 
drawn from the current experience 
with war contract settlement. 

Long before the torrent of over- 
night contract cancellations actu- 
ally came, both business and gov- 
ernment had made just about all 
the preparations possible. Contrac- 
tors were given an opportunity to 
become familiar with settlement 
procedure; many of them went to 
school for brief courses where 
hypothetical cases were discussed; 


allowances or other expenses to!then scores of plans were approved 


in advance for settlements in spe- 
cific instances. 


Representatives of business and 
industry sat down almost daily 
with government officials to work 
out details as well as overall 
policies. As a result, the VJ ter- 
mination of 113,000 prime con- 
tracts involving $24 billion in 
cancelled commitments is being 
taken pretty much in stride and 
there appears to be no good rea- 
son why the books cannot be 
pretty well cleared of prime con- 
tracts by Dec. 31. 


During September, 2,000 prime 
contracts were settled with cost 
to the government, and 16,700 with- 
out cost were settled. The total was 
more than twice the number dis- 
posed of in August, which was the 
previous peak month. 

. - * 


THE NETHERLANDS Infor- 
mation bureau states that the 
government is planning to set up 
a Netherlands Indies Rubber 
Administration to exercise gen- 
eral control over rehabilitation 
of the rubber industry with a 
view to resuming exports as 
rapidly as possible. NIRA will 
supply and allocate materials 
and equipment purchased in the 
United States, England and Aus- 
tralia, and now on its way to 


the Indies, and also will provide 
trained supervisory staffs. 
. > o 

THE RUSH being over for 
“quickie” tax relief, Congress can 
now begin to do some _ serious 
thinking about a comprehensive 
revenue bill, scheduled for early 
consideration next year. It is ex- 
pected that Congress will start 
work on the broad outlines of a 
peacetime tax policy soon after 
the holidays. There is scant pros- 
pect at this writing, however, that 
any more changes, especially those 
that might apply to individuals, 
will become effective before Jan. 
1, 1947. 


Eastern Acceptance Gets 


Va. Financing O.K. 


RICHMOND, Va. — Eastern Ac- 
ceptance Corp., a New Jersey cor- 
poration, with principal office here, 
has been granted a certificate of 
authority by the Virginia Corp. 
commission to engage in general 
financing of dealers in automobiles 
and other personal property sold 
on an installment basis or other- 
wise. 


Maximum capital is 2,500 shares 
without par value. The United 
States Corp. Co., 120 Broadway, 
New York, obtained the certificate. 













EATON 


quiet operation at high speed. 


EATON VALVE TRAIN 


(illustrated at far right) includes Valves 
and Valve Seat Inserts —both of which 


ROTOR PUMP 


(above) is widely specified for vacuum 
pumps, floating high speed transmission 
pumps, hydraulic top-lift, and other servo 
and liquid handling applications. The 
rotor principle removes all radial pump 
seal and produces virtually a floating 
pump. Additional advantages are positive 
priming, high efficiency at low speed, and 


the Eaton Rotor Pump. Today, Eaton 


may be faced with Eatonite, the new and 


superior alloy which resists heat, wear, 
and corrosion. Other parts of the valve 
train include Zero-Lash Hydraulic Valve 
Mechanisms, Mechanical Tappets, Self- 
Locking Screws, and Valve Springs—a 
complete valve assembly from camshaft 


to combustion chamber. 


EATON MANUFACTURING CO. e 


problems. 





9771 FRENCH ROAD e 


Eaton’s 35 years of experience in the 


tation for efficient production backed 
by pioneering in process development. 
Automotive products developed by 
Eaton—the home of the Sodium Cooled 
Valve—range from Hydraulic Valve Lift- 
ers and Self-Locking Tappet Screws, to 


Valve Assemblies and Eaton Rotor 
Pumps are specified on many trucks. 
automobiles and airplanes. Eaton engi- 


neering facilities are at your disposal to 


manufacture and design of automotive 
parts have earned this company a repu- 


help solve your valve and hydraulic 


EATO 


WILCOX-RICH 


DETROIT 13, MICHIGAN 
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Lt. Commander Paul R. Warmee 
has returned to Pontiac, assuming 
the new post of advertising and 
sales promotion manager. 

D. U. Bathrick, general 
manager, said 
that Warmee, 
who is now on 
terminal leave, 
was one of the 
industry’s top 
promotion men 
before entering 
the service. 

“We feel,” Bath- 
rick said, “that 
his talent contri- 
buted much to 
the fine recruit- 
ing records he set 


sales 


P. R. Warmee 





est thief. The Schrader air-tight valve cap with its 
1-2-3-4 piece construction is engineered to do an 
unequalled sealing job too. Its unique design, its 


— prevents any air leaks there when the cap is screwed 





—Auto Advertising— 


Pontiac Names Warmee 
Ad, Promotion Chief 
By Bob Finlay 


be valuable in his new position.” 
Warmee raised recruiting in the 
Philadelphia area from 2,500 to 7,- 
000 a month. His most recent as- 
signment was in Chicago. 


He entered the auto business in 
1929 as Cleveland wholesale branch 
manager for a manufacturer and 
joined Pontiac in 1936, serving in 
Cincinnati, Atlanta, and Washing- 
ton. Late in 1939 he was assigned 
to the home office as assistant 
promotion manager and less than 
a year later became sales promo- 
tion manager. 


V-8 Day Echoes 


Just to show what dealer ads 
add up to, Maxon reports that it 


and that the added experience will! placed 5,325 separate insertions in 


Your dollars are safe behind this modern bank vault 
mechanism—engineered to seal out even the clever- 


special sealing unit, keeps air in at the valve mouth 


down fingertight. 


Schrader advertisements, like the one reproduced | 

at the right, are appearing—millions of messages a i 
month—in magazines such as American Weekly, 
Collier’s, The Saturday Evening Post, Capper’s and 
Country Gentleman. They tell your customers that it 


Schrader air-tight cap to‘‘make their tires last longer.” 


wer 





a 


is necessary to cap each and every tire valve with a 


Now that Schrader caps are again available, better 
check your stock and order supplies now. 


viel, - 
alii 


Get a set today ¢ 
and RIDE TOMORROW! 


A. SCHRADER'S SON, Division of Scovill Manufacturing Company, Incorporated 
BROOKLYN 17, NEW YORK 
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555 daily newspapers between Oct.|and Graves, Inc., will handle all | 3:15-3:45 p. m. “Personally, It’s Off 


23 and Oct. 26, V-8 Day. Maxon 
also placed more than 4,000 Ford 
dealer ads in 1,300 weekly news- 
papers, as well as buying thou- 
sands of spot announcements on 
hundreds of radio stations. 


Blowing Own Horn 


With shameless immodesty, here 
is a bit of promotion from Pageant 
magazine: A guy by the name of 
Finlay has written a story, “The 
Truth About Your Next Car.’ It’s 
in the December issue. 


New Agency 


L. W. Hutchins, president of 
Sheldon, Morse, Hutchins and Eas- 
ton, Inc., and managing director 
of Safety Research Institute, and 
Lee Graves, formerly of Compton 
Advertising, Inc., and Foote, Cone 
and Belding, have formed a new 
advertising agency under the name 
of Hutchins and Graves, Inc., with 
offices at 420 Lexington Ave., New 
York. The new company takes over 
the advertising accounts formerly 
handled by Sheldon, Morse, Hutch- 
ins and Easton, Inc., which con- 
tinues as a public relations and 
publicity agency only. Hutchins 


types of advertising, including 
radio. 
Ratings 


Station KMOX, “the voice of St. 
Louis,” is sending out a booklet 
listing the high ratings it has won. 
Title is “Ratings Speak for Them- 
selves.” 


Start PR Firm 


Formation of Maxwell Associ- 
ates, a firm offering public rela- 
tions service to Midwest business 
and industry, was announced last 
week by Ellsworth G. Maxwell and 
Lieut. Col. Allison Maxwell, broth- 
ers, of Indianapolis. The new firm 
will specialize in industrial pub- 
licity and employe relations. Ells- 
worth Maxwell, a former Indian- 
apolis newspaperman, was until re- 
cently director of publicity at Wil- 
low Run. Col. Maxwell returned 
recently from the European theater 
where he served as operations of- 
ficer for the 409th Light Bombard- 
ment group. 


Radio 
Buick has purchased eight par- 
ticipations in WABC’s (New York) 





Flats aren’t funny! 


Make your tires last longer. Un- 


derinfiation ruins more tires than 


that counts. 






how much 


you keep in 


any other single cause. Why not 
seal each tire valve mouth with a 
Schrader airtight Cap? It’s not how 
much air you put in a tire —it's 





The sealing unit 
inside all standard 
Schroder: Caps 


/ 
Raut! 





the Record” program. Arthur Kud- 
ner, Inc. is the agency. 


Ad Council 


Under the new name of the Ad- 
vertising Council, the War Adver- 
tising Council, which as the rep- 
resentative of all branches of 
advertising activity for three years . 
and 10 months contributed its serv- 
ices exclusively to government 
agencies, is now embarking on a 
peacetime program of public serv- 
ice, Chairman James W. Young 
announces. 


\ 


Super 

Continental Oil Co. will introduce 
“Conoco N-Tane,” its new postwar 
high-octane gasoline, in advertis- 
ing featuring Superman, the popu- 
lar comic-strip hero, in a new cam- 
paign to be launched this month 
in newspapers in all key cities 
throughout the Midwest and South. a 
Geyer, Cornell & Newell, Inc., 
handles. 


Names 


Capt. Maurice Roddy, aviation 
editor for the Chicago Times, has 
also been appointed automobile 
editor. In addition to spot news 
coverage of the automotive indus- 
try and its related activities, Capt. 
Roddy will conduct a special Sun- 
day column, “Auto World,” which 
will highlight the latest develop- 
ments in this field. 

The following have been added 
to the copy staff of Picard Adver- 
tising Co.: Ernest Bridge, formerly 
with Oakite Products; Nicholas 
Noble, from Atherton & Currier, 
and Lillian Stork, formerly con- 
nected with Gotham Advertising 
Co. First Lt. Richard Bevan, re- 
cently discharged from the Army 
Air Forces, and before the war in 
the production department of Ad- 
dison Vars assumes a similar posi- 
tion at Picard’s. 

L. R. Thompson, advertising 
manager of Reynolds & Reynolds 
Co., was awarded one of 50 plaques 
for outstanding direct mail cam- 
paigns in the United States and 
Canada during 1945 at the annual 
convention of the Direct Mail Ad- 
vertising Assn. in New York. 

Appointment of Frank A. Sun- 
derland as advertising and sales 
promotion manager of Edo Air- 
craft Corp., College Point, Long 
Island, has been announced by 
George B. Post, Edo vice-president. 

Appointment of Commander Al- 
fred Stanford, formerly a partner 
in Compton Advertising, Inc., and 
now on terminal leave from the 
Navy, as sales director of the Bu- 
reau of Advertising of the Amer- 
ican Newspaper Publishers Assn., 
has been announced by Roy Moore, 
chairman. 

William B. Tracy, 58, of Camp- 
bell-Ewald Co., died Nov. 1 of a 
heart attack in New York. 

Frank T. Hopkins, 57, president 
and director of the National Out- 
door Advertising Bureau, Inc., died 
Oct. 31 at his home in Fort Lau- 
derdale, Fla. 

Roy E. Washburn, for more than 
20 years an advertising agency ex- 
ecutive, has been appointed director 
of sales on all their commercial 
art accounts, it has been announced 
by New Center Studios. 

Brooke, Smith, French & Dor- 
rance, Inc., Detroit and New York 
advertising agency, announces the@ 
addition of David B. Rank to its 
Detroit creative staff. He was with 
Timken Silent Automatic division 
of Timken-Detroit Axle for three 
years before joining the Aviation 
Corp. in 1942, and in February, 
1945, became advertising consultant 
for American Blower Corp. 

Look announces the appointment 
of Harland G. Walter as Cleveland 
advertising manager, with offices in 
the Union Commerce Bldg. 
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Automotive Service 


A regular Monthly 


and Lubricating America’s 








OPA Price Policy 
On Parts May 


Immobilize Bes 


Suppliers Are Unable 
To Continue Output 
On Losing Basis 


DETROIT. — Unless OPA 
makes good on its year-old 
promise to review replace- 
ment parts prices and allow 


both vehicle factories and 
suppliers to reprice parts, espe- 
cially on older car models so that 
parts will be in line with today’s 
cost of production, it is likely that 
hundreds of thousands of cars will 
be immobilized during the next few 
months. 


Emphasizing the seriousness of 
the present situation, due entirely 
to the lack of action on the part 
of OPA, one major supplier to two 
of the large companies in the in- 
dustry notified these companies 
that they would not be able to con- 
tinue supplying parts at the 1942 
prices because these parts were 
now costing the supplier company 
more to make than they were re- 
ceiving for them. 


One car company claims that 
many parts, which it now has to 
buy to keep customers’ cars on 
the road, are costing them as 





Stay East 


The Limit! 







Be-Damned 








Jack Weed 


N CHICAGO to attend the 
wis MEWA conference, I ran into an 
old school football pal and friend, 
once of Chevrolet but now a dirt 
_m farmer near Los Altos, Calif—Earl 
Dawson. Earl had a_ breakdown 
from the strenuous automotive life 
—™a few years ago and doctors ad- 
vised him to get out and lead the 
simple life. Being a smart hombre, 
<phe took their advice and today is 
the picture of health with that old- 
time smile back in full play. 


Earl tells me that if I have any 
notion of driving to California, to 
~mstay home until after the winter 
“gold rush” is over. He drove East 

and now is sorry because he has 
—M™to drive back. Says hotel and even 
tourist cabins are filled by mid- 
afternoon and, if one tries to get 
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= vin a full day’s driving, he stands] much as three times what they «> “4, ¢ 
a good chance of sleeping in his] are able to sell them for under ie *. 
car. Says he never saw as many present regulations. ig | 


=—speople driving as he experienced 
coming East this trip. 
* * * 


HIS fall’s MEWA meeting is the 
worst “hog wrassle” I’ve attend- 
—3ed in many a moon. Conference 
floors are crowded and hotel ser- 
vice is not yet up to prewar stand- 
ard. But a whale of a lot of inter- 
est is being displayed. Everyone is 
_» trying to find out what is coming 
Sto Automotive America. 


Nine out of 10 here are charter 
embers of the CAIC and the other 
tenth are just slap-happy from try- 
ing to do business under govern- 
ent directives and regulations. 
All admit they are confused and 
__..2ny plans they make for the future 
“Pare plain guesses, with a prayer 
that they will be right. 


* * * 


HARRY B. MARSH of Perfect 
Circle Co. has the boys talking 
—wabout the points he made in his 
talk on the automotive industry 
Tuesday morning. Marsh claims 
that none of us will ever see 50 
million cars in America. His crystal 
ball sees a top of 37 million by 1950. 
is curves were drawn before the 
CIO holdup and estimated produc- 
tion at two million in 1945, five and 
-@5ne-half million in ’46, six million 

in ’47 and ’48, four million in ’49 
mand a drop to 1,570,000 in 1950. 

He bases his guess on the fact 
that the car owner has learned to 
rive his car longer and thus there 
will not be the turnover that we 
formerly experienced. But how 
=#ibout the style element that will 

come back? 

would 


* * * 
I HAVE always said I 

rather listen to Boss Kettering 
— peak, following an intense but dry 
profound engineer, than to go to 
the best show that was ever staged. 
= 'Ket,” as you know, is the head- 
man in General Motors research 
and doesn’t believe that just be- 
eause standards have been worked 
out on a project, the development 

(See BACKSHOP, Page 50, Col. 1) 


This company, to emphasize the 
tremendous burden that is being 
placed on it by this OPA “hold the 
price line” order, states that in 
1944 when it still had quite a few 
prewar parts left in stock, the sales 
of replacement service parts show- 
ed a profit of $250,000. This year, 
with a 20 percent increase in busi- 
ness, replacement parts sales to 
date show a $350,000 loss. The com- 
pany doesn’t know what its losses 
will be for the full year as yet. 

OPA promised in October, 1944, 
to review this company’s replace- 
ment parts cost and selling prices, 
but has done absolutely nothing 
about it to date, although impor- 
tuned to do so many times. 

The only relief OPA has al- 
lowed the industry thus far in 
this replacement parts problem, 
it is claimed, is where there has 

been a change in design or speci- 
fications which makes the part a 
new item. Here OPA allows the 
producer to set his price on ex- 
isting costs. 

This works to the detriment of 

(Continued on Page 53, Col. 1) 


Ring Makers 
Back Plan for 
One Show 


WASHINGTON.—Starting Jan. 
1, members of the Piston Ring 
Mfrs. Group will exhibit at or 
support only one national ASI 
show held every other year, 
Frank Speaker, executive man- 
ager, said here last week. 

In the alternate year it will ex- 
hibit at not more than six geo- 
graphically distributed regional 
shows sponsored by the joint op- 
erating committee of the National 
Standard Parts Assn., Motor 
Equipment Wholesalers Assn. and 
Motor Equipment Mfrs. Assn. 

The plan was approved at the 
annual meeting ef the group and 
is designed to avoid duplication 
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By Mel Adams 
Staff Correspondent 


CHICAGO. — This correspondent 
circulated among those present at 
the Motor and Equipment Whole- 
salers Assn. regional reconversion 
conference here at the Stevens 
hotel last week, and came up with 
these reactions from them: 

The No. 1 question being asked 
by jobbers is “When can we get 
more merchandise?” One manufac- 
turer observed that it is the No. 2 
3, 4 and 5 questions as well. 

With nearly 3,500 on hand, and 
wholesalers predominating, some 
idea may be obtained of how heav- 
ily the parts and equipment mak- 
ers were bombarded with the query 
referred to. 

As for the manufacturers them- 
selves, they appeared to be fairly 
optimistic, although plagued with 
the price delay problem, as the 
passenger car manufacturers 
have been. 

In one conference booth, an offi- 
cial stated that production is on 
the upgrade with the hope of catch- 
ing up on the demand but with no 
expectation that the saturation 
point will be reached on any items 
“for quite a few years,” because 
“there are too many old cars and 
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In This Section 


| New Products .............. Page 49 at the numerous trade shows that trucks needing equipment.” 
Plectoloat eee die: eee rH are to be revived in the postwar Dealers want to modernize their 


period. shops and add new equipment, an 











SUN OIL CO.’s postwar service station, of which 400 will be built durin 
coming year. Sun's service station pro 
10,000,000-mark. It is part of an overall 1 
tion of marketing facilities. Below is layout. See story on page 48. 
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30,000,000 essential Motor 


Peak Demand for Parts 
Seen at MEWA Meeting 


Vehicles 





Something New Under Sun 





the 
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oe. when completed, will excee 
plan for an expansion and rehabilita- 





More Merchandise! 


That’s Big Cry of Jobbers at MEW A Session; 
Manufacturers Are Hopeful 


other observed, but the problem of 
his company is materials, which he 
characterized as the “main bottle- 
neck.” 

The consensus on the price mat- 
ter was that the present OPA ceil- 
ings are too low and that manufac- 
turers can not build equipment 
profitably at those prices. 

The labor situation is admittedly 
a worry among the producers, even 
though manpower was described as 
plentiful. So far as the factories 
are concerned, it was stated that 
they have the facilities to reconvert 
and swing into high quickly. 

On one point no argument could 
be produced, this being that a tre- 

(Continued on Page 56, Col. 1) 
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Booths, Jobbers 
Set Record 


Replacement Needs 
Expected to Continue 
High Well into °47 


By Jack Weed 
Service Editor 


CHICAGO.—The first post- 
war regional conference of 
parts manufacturers and job- 
bers was held here in the 


Stevens hotel last week, with 
the greatest number of manufac- 
turers having booths and the larg- 
est number of jobber firms attend- 
ing in history. 

B. W. Ruark, general manager of 
the Motor & Equipment Whole- 
salers Assn., predicted that demand 
for replacement parts to keep ve- 
hicles in operation would continue 
near wartime levels until well into 
1947. 

He asserted that most of the 
wholesalers were already ahead of 
their 1944 sales totals. 


Belief that large volume in the 
parts business would continue was 
based in part on strikes, which 
will hold up delivery of new ve- 
hicles. 

“The strikes,” Ruark said, “are 
causing a drastic rearrangement in 
delivery schedules. Most car own- 
ers and truck operators will have 
to keep their present vehicles for 
a longer period of time, and, with 
their age, maintenance is becom- 
ing acute.” 

According to Ruark, 214 man- 
ufacturers had booths in the 
main exhibition hall and Grand 
ballroom of the hotel, while over 
300 wholesale firms were estimated 
to be in attendance from the west- 
ern half of the country and Can- 
ada. It was also estimated that an 
average of three men per jobber 
represented these firms at the con- 
ference. 

Few wholesale firms east of 
Ohio were represented, since a 
second meeting is to be held for 
the eastern firms at the Hotel 
New Yorker, New York City, in 
December. 

So great was the demand for 
booth space in the show, according 
to Ruark, that about 35 firms who 
got their requests in too late had 
to be turned down due to lack of 
space. 

Features of thé program were a 
colored-slide illustrated talk on the 
automotive industry’s development 
and future outlook by Harry B. 
Marsh, director of market research 
for Perfect Circle Co., on Tuesday 
morning; a panel discussion on ma- 
chine shop operation under the di- 
rection of Morrill Palmer of the 

(Continued on Page 45, Col. 1) 


outh Parts Book 


Covers 7 Model Years 


DETROIT.—A new parts manual, 
incorporating service information 
on seven year-model cars, is now 
being sent out to dealer service 
departments by Plymouth. 

This is the first time in the his- 
tory of the automobile business 
that such a book has ever been 
compiled, it is thought. The new 
book takes the place of seven shop 
manuals and contains service in 


formation for all Plymouth pas- 
senger car models built from 1936 
through 1942. 

Specifications, clearances, main- 
tenance and repair data are ar- 
ranged in easily referred to charts 
and diagrams as a time saver for 
the service man. Everything that 
can be shown more efficiently or 
clearly is illustrated with either a 
e PLYMOUTH, Page 50, Col. 5) 
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Ore. Dealer 
Profits from 


Parts Growth 


PORTLAND, Ore.—The parts de- 
partment has been given a distinct 
vantage point by the pioneer firm 
of Wentworth & Irwin (Nash dis- 
tributor) here. 

Several years ago it was sand- 
wiched in between the front office 
and service floor and for eight 
years; next it was moved into a 
50 by 50 foot section. Now follow- 
ing a complete remodeling of vari- 
ous departments, it occupies a 
space 100 by 50 feet. 

About $20,000 has been expended 
in an expansion and modernization 
program that has given the firm 
a streamlined parts sales room, in- 
cluding storage section to house 
larger stocks, a new receiving and 
shipping room, and new offices for 
parts and service managers. 

An attractive salesroom feature 
is a series of nine small individu- 
ally illuminated interior show win- 
dows, in which are displayed parts 
and accessories. Offices have acou- 
stic ceilings, the entire department 
is served by air-conditioning, with 
sprinkler system on the roof. Light- 
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ing throughout is fluorescent. 

The parts executives advise that 
parts volume has increased sub- 
stantially since the department has 
been moved. 


Remington Makes 
Steel Files Again 


BUFFALO. — Remington Rana 
“Aristocrat” steel files, completely 
reengineered, are coming off the 
production lines now, Al N. Seares, 
vice-president and general manager 
of the systems division, announced 
last week.. 

During the war they were rede- 
signed mechanically. The new 
“Gray-Rite” finish blends harmoni- 
ously with modern and convention- 
al office decoration schemes and 
has non-glare light reflection ad- 
vantages, he said. 


25 Trackless Trolleys 


Ordered for Toronto 

Toronto Transportation commis- 
sion has placed an order with 
Canadian Car & Foundry Co. Ltd., 
Fort William, Ont., for 25 Brill 
electric trackless trolley coaches of 
1946 design. The coaches will seat 
43 passengers and will be delivered 
late next summer. 
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Avtomorive News 


“Daylight, Standard or Mountain?” 


West End Motor Files 


A business name has been filed 
in Buffalo for West End Motor 
Sales, 218 Main St., East Aurora, 
N. Y., by Saul W. Bronson and 
Paul B. MacRoberts. 
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WEAVER 
TWIN POST LIFT 


For Lubrication and Wechauical Services 


Users report that Weaver Twin Post Lifts effect 


With gas restrictions off, and more cars on the road, 


you can expect increased demands for service. You'll 


be called upon to turn out better work in less time— 


and to meet conditions profitably, you'll need the 


advantages gained through the use of the 
Weaver Twin Post Lift. It Has No Rails 


In the Way. 


SERVICE SECTION 


Caution Urged in Winter 


Traffic Accident Deaths in Northern States 
Gain Up to 50% Over Summer Rate 


AMES, Ia.—With Old Man Win- 
ter just around the corner, Pro- 
fessor Ralph A. Moyer of Iowa 
State College warned last week 
that the coming snow and ice sea- 
son may cause one of the worst 
“traffic accident winters” in _his- 
tory. 

As chairman of the National 
Safety Council’s committee on win- 
ter driving hazards, made up of 30 
experts in the fields of traffic and 
transportation, he has conducted 
exhaustive research into the sub- 
ject over the past eight years. 


“A study of recent years shows 
traffic accident death rates for 
36 northern states were 24 to 53 
percent higher in the winter than 
in the summer months. The com- 
bination of more cars, many of 
which are in poor condition, more 
gas, and more ‘restraint weary’ 
drivers may result in the worst 
traffic accident winter in history. 
Drivers in snow belt states must 
consider dangerous road conditions 
;and should immediately check their 


TIME STUDIES SHOW 25% TO 40% INCREASED PRODUCTION ON A 


great savings in time and labor. Various mechanical 
service operations under accurate time study have 


shown from 25% to 40% increased production on a 
Weaver Twin Post Lift, as compared 
with ordinary methods. 


For complete information ...ask the 
nearest Weaver jobber, or write us. 
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brakes, tire chains, windshield 
wipers, defrosters, and head lights 


<A 


for protection against the two addi-@ 


tional hazards of winter, slippery 
roads and poor visibility.” 


Concerning future auto and truck 
models, Professor Moyer said man- 
ufacturers are giving more consid- 
eration to safety and practical fen- 
der styling which make it easier to 
put on anti-skid chains needed fon 
snow and ice. New windshield and 
window designs, defrosters and 
head lights also improve winte 
visibility. 

Referring to a few prewar mod- 
els whose design either made im- 
possible or discouraged taking pre- 
cautions during winter, Moyer said 
futuristic streamlining can be beau- 


tiful and at the same time func- 


tional in design for both winter 
and summer safety. 


“For drivers who cannot start 
on snow or ice this winter, it will 
be a misfortune,” Moyer said. 
“For those who cannot stop, it 
may be a calamity.” You must be 
able to see a hazard to avoid it. 


Drivers who are indifferent td 
the hazard of operating their cars 
without adequate traction, and with 
windshields fogged or covered with 
frost or snow, are inviting all 
kinds of trouble which no trip 
however important, can justify. 


The comfort and protection af- 
forded by cars in severe weathe 
can be safely enjoyed, however, by 
those who reduce speeds and take 
practical precautions against thée 
added winter hazards.” 


Dutch, British 
Speed Natural. 
Rubber Rebirth 


BATAVIA, Java. — Moving tq 
hasten the reconstruction of the 
war-torn rubber plantations, the 
Netherlands Indies government hag 
set up a “Rubberfonds” agenc 
over all the rubber firms on the 
islands. 

Although temporary, the bureau 
will aim to regain as soon as pos- 
sible the area’s 600,000-ton rubbe 
export figure of prewar years. An- 
other objective will be to sta 
shipment immediately of the rub 
ber stocks available now. 

At Singapore, meanwhile, a Brit 
ish rubber inspection committee re- 
ported that conditions were “not 
too bad” at the plantations o 
Malaya. 

The committee said 35,000 tons 
of processed rubber were awaiting 
transport and shipment, two ships 
at present are loading 7,000 tons 
at Penang, another 5,000 tons ma 
be loaded at Port Swettenham and 


a further 15,000 tons held by Chigg 


nese buyers may be bought uf 
shortly. 

The committee said 10,000 ton 
monthly may be shipped within the 
next few months, practically all of 
it being acquired from smal 
plantations. 


Engineer Writes 


Bearing Book 


PHILADELPHIA. —In a boo 
copyrighted by SKF Industries 
Arvid Palmgren, doctor of engi- 
neering, discusses “Ball and Rolle 
Bearing Engineering,” which serves 
as the title of the book. 


It is offered as a fundamentag 
text rather than a comprehensive 
treatise or a bearing catalog. Sub- 
jects discussed include commo 
bearing types, forces and motions 
in bearings, carrying capacity, se- 
lection, design of bearing applica 
tions, mounting and dismounting, 


lubrication and maintenance, ang 


bearing failures. 


Taxless Trolleys 


ATLANTA, Ga. — Dismissing the 
State Revenue department's appeal for 
a new trial in its suit to collect $134,00 
motor vehicle license tax from thé 
Georgia Power Co., Judge Bond Al- 
mand, of Fulton Superior court, has 
held to his decision that Atlanta’ 
trackless trolleys are street cars, and 
not motor vehicles. 


What do you want to buy, sell o 
trade? See Classified Want Ads, inside 
backcover this issue. 
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» hearted. They finally arranged to 


ERVICE SECTION 





Dealers tell me 


By 
John O. Munn 


(Continued from Page 8) 


fore the war, made his first ap- 
pearance in three years in civil- 
ian clothes. At present he is on 
terminal leave. He has been in 
charge of the Supply division of 
the Atlanta Ordnance depot with 
the commission of major. Under 
him served Capt. Ray Hansen, 
Pontiac dealer at Watertown, S. 
Dak., who has also just been dis- 
charged. Ralph is looking for- 
ward to the early return of his 
soldier son from Europe so he 
can transfer the management of 
his business over to younger 
shoulders. 


George Fellows, Chevrolet dealer 
at Steubenville, is also looking for- 
ward to the return of his son, Maj. 

ellows, who served in the Euro- 
pean theatre for three years. Fel- 
lows has had some very successful 


olding on to keep the business 
intact for his son. He expects to 


things get going. 


* * * 


ales Soar 


CStOMER labor charges were 
reported as high as $25,000 a 

onth for some dealerships. Ohio- 
Buick, located in downtown Cleve- 
land, reports this accomplishment. 


doing the unusual to maintain a 
staff, this company advertised for 

elders as Cleveland industry 
closed down. They obtained six 
welders, put them on the payroll, 
engaged a Fisher Body expert to 
train these men for six weeks. They 
are now among the best body men 
in Cleveland, and the effort has 
been more than repaid. 


One of the windfalls that come 
to automobile dealers is due to 
the increase in the eviction from 
commercial buildings during war- 
time. Geiger-Sirl, Inc., Pontiac 
dealer of Cleveland, was forced 
out of its building more than a 
year ago. They were broken- 


buy a lot for $16,000 and a build- 
ing for $35,000. They recently 
have been offered $40,000 for the 
lot and $116,000 for the building. 
Perhaps these are paper profits, 
but they provide a permanent lo- 
cation at a cost less than the pre- 
vious lease. 
* * > 


Dealers Must Watch 


N PRIVATE conversation at the 

convention, most dealers agreed 
that should discounts be reduced, 
dealers would be foolish to take 
advance orders for new cars. With 
the exception of returning soldiers, 
they would be forced to retrieve as 
much gross profit as possible from 
each deal to stay in business., Until 


ave to select their sales carefully 
on the basis of used car trade-ins 
that would provide at least a gross 
profit. 

It was the consensus of opin- 
ion, too, that the Ford announce- 
ment early in July had the imme- 
diate effect of lessening service 
work. Since, however, when peo- 
ple realized that new-car deliver- 
ies were not close, the service 
volume increased again. Most 
dealers reported that stocks of 
parts were shorter now than they 
were during the wartime. They 
are worrying that if strikes hold 
up new cars, dealers and custom- 
ers would receive a greater jolt 
on their inability to get repair 
parts. 

I was questioned many times as 
to why Automotive News doesn’t 
cun a department on household 
electrical equipment. It indicated 
that more dealers than I imagined 
were interested in this business, 
either as a sideline for dealerships, 
or as a separate operation. 

+ * - 


To Keep Service 


Is a Problem 
yas opinion was expressed, over 
and over again, that unless a 
dealer got himself into a position 
to pay his entire overhead by the 
service operation, he wouldn’t be 
able to meet the competitive con- 
ditions that will develop within the 


vice volume, according to many; 












Q 
dealers, was going to be difficult. 
The difficulty would not lay with 
the competition of chains or inde- 
pendents, but because of the fact 
that there would be less total main- 
tenance available. In the war years 
customers ordered and paid for car 
maintenance simply because they 
could not trade for new cars. After 
the new cars are available, this per- 
centage of customer labor—which 
was estimated at 50 percent of total 
~—will then gravitate back where it 
always was-—-in the used car re- 
conditioning department where la- 
bor will be paid for by the dealer 
and therefore will depreciate his 
customer labor income by that ex- 
tent. 

A rumor was floating around 
that the next NADA convention 
will be combined with a parts 
show, to be held in Atlantic City 
in February. Hotel space in Chi- 
cago is said to be unavailable for 
the crowd that is anticipated. 


What do you want to buy, 
trade? See Classified Want Ads, 
backcover this issue. 
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AFTER A YEAR in business as exclusive GMC truck dealers in San Francisco, 
O. M. Brede and E. S. Todd report that they are in good shape for the period 
ahead. They say: ‘‘We have cleaned up, painted up, equipped up, organized up 
—and are now ready for the volume business that only awaits quantity truck 


production.”’ The picture shows the front view of their General Truck Sales. 


Md. May Rescind 


Va. Reciprocity 


BALTIMORE.—Walter F. Kneip, 
general manager of the Maryland 
Trucking Assn., announced last 
week he would consider asking 
Governor O’Conor to rescind Mary- 
land’s motor truck reciprocity 
agreements with Virginia if that 
state insists upon reintroducing a 
gross-receipts tax on earnings of 
Maryland-owned vehicles operating 
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in Virginia. 

Kneip’s statement followed an- 
nouncement by Governor Darden 
of Virginia that a 2 percent tax 
would be imposed on motor car- 
riers from Maryland and _ nine 
other states after Dec. 15. The 
levy was removed during the war 
under pressure from the other 
states and the OPA, he said. 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside backcover) 
will solve your problem. 
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Rails to Spend 
Billion Annually 


| - e 
‘For Modernizing 
| PHILADELPHIA. To meet 
|postwar demands for modernized 
|transportation against highway 
|and air competition, American rail- 
roads will spend more than $1 
billion a year for several years to 
come in buying new locomotives, 
passenger and freight cars and 
other equipment, it was disclosed 
here last week by officials of the 
Assn. of American Railroads. 

Speaking for the association, Col. 
Robert S. Henry, assistant to the 
president, and Charles H. Buford, 
vice-president in charge of opera- 
tions, told a group of newspaper- 
men who are making a country- 
wide survey of the reconversion of 
American industry from war to 
peace production that the chief 
reconversion problem of the rail- 
roads is a shortage of labor. 

Colonel Henry said that the rail- 
roads were confronted with the 
necessity of spending large 
amounts of money for improve- 
ments which could not be made 
for the last three or four years 
because of the war. 
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4 Directors Named 
For 3-Year Terms 


On MEWA Board 


NEW YORK.—At an election of 
directors of the Motor and Equip- 
ment Manufacturers Assn., four 
members were named for the 
three-year term of 1946-1947-1948. 
They are: W. M. Albaugh, Thomp- 
son Products, Inc., Cleveland; R. 
D. Black, Black & Decker Mfg. 
Co., Towson, Md.; A. E. Keogh, 
John T. Stanley Co., New York; 
S. B. Wilson, Fram Corp., Provi- 
dence, R. I. 

Other members of the MEMA 
board of directors are: 

R. A. Bell, Rajah Co., Bloom- 
field, N. J.; A. B. Bussmann, Buss- 
mann Mfg. Co., St. Louis; W. 
Dammann, Bear Mfg. Co., Rock 
Island, Ill.; C. E. Hamilton, Auto- 
motive Gear Works, Inc., Rich- 
mond, Ind.; C. F. Hodgson, Weaver 
Mfg. Co., Springfield, Ill.; H. S. 
Powell, Powell Muffler Co., Utica, 
N. Y.; L. E. Russell, Peters & 
Russell, Inc., Springfield, O.; G. W. 
Sherin, E. I. du Pont de Nemours 
& Co., Wilmington, Del. 


AUTOMOTIVE NEWS, NOVEMBER 12, 1945 





Richmond Vets Still Afoot 


RICHMOND, Va.—“What do they do in the Infantry? They march, 
they march, they march,” is fast becoming the theme song of thou- 
sands of Richmond veterans who can’t find a vehicle with four 
wheels that roll. 

Many who need an automobile in order to accept a job find the 
situation desperate. Others accustomed to breezing along the roads 
of the state are forced to confine their activities to the city of 
Richmond. 

“We have 20 to 45 veterans each day wanting cars,” one used car 
dealer declared, “and nothing to offer them. They buy a car before 
we can back it off a truck.” 

“It’s really a mess,” another dealer groaned. “Of the last 16 auto- 
mobiles, I sold 14 to veterans. For the past two weeks the demand 
has been terrific. We turn away 90 percent of them.” 

One veteran who tackled a local agency handling surplus war 
property, said the supply can’t begin to meet the demand and that 
he was given slight encouragement on his request for a passenger 
car in the immediate future. 

Veterans who have advertised for automobiles have been equally 
unsuccessful. Most of them reported that no one even bothered to 
answer. 


Tapp Will Head 
Jobber’s Supply 


KANSAS CITY.—Ernest A. Tapp 
has resigned his position as divi- 
sional sales manager for the Ram- 
sey Accessories Mfg. Co., St. Louis, 
to head the Jobber’s Supply Co., 





Inc., Kansas City. 

He has accepted the position of 
president and general manager, 
and will be headquartered in Kan- 
sas City, effective Jan. 1. 


sell or 
inside 


What do you want to buy, 
trade? See Classified Want Ads, 
backcover this issue. 


CHICAGO.--New mechanical 
changes and service tips on several 
1946 automobiles now rolling off the 
assembly lines were given in a bul- 
letin issued last week by Chek- 
Chart Corp. here. 

The bulletin listed the following 
changes according to make of cars: 
BUICK 

1,.Four additional lubrication 
points as compared to ’42 models. 
These are on the control arm 
shafts, two at the front and two 
at the rear. All four points are to 
be lubricated every 1,000 miles. 

2. Dual down-draft type of car- 
buretor is used instead of the 
double, compound units formerly 
employed, and the intake mani- 
fold has been redesigned to ac- 
commodate the change. An auto- 
matic choke is built integrally 
with the carburetor, and the fast 
idle cam, operating in conjunc- 
tion with the choke, automati- 
cally provides proper throttle 
opening for starting the engine 
when cold. 


















HOUDE ENGINEERING DIVISION OF 


HOUDAILLE-HERSHEY CORPORATION 


MAKERS OF HYDRAULIC CONTROLS 
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When acar, truck or bus speeds along 
the highway, Houdailles smooth out 
little bumps and “ripples” with vel- 
vety ease. 


the principle. 


But when a tough one delivers a 
pile-driver blow to the wheels, 
Houdaille reacts instantly to absorb 
it hydraulically— on both the bound 
AND rebound. 


* Pronounced—Hoo-dye 
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so pes HOUDAILLE 


Since the first Houdailles of the 
early 1900’s we’ve improved the 
instrument time after time—but no 
one yet has found a way to improve 


Still better Houdailles are now 
ready for the reawakened automo- 
tive world—the result of intensive 
war-born engineering developments. 







Servicing 
Chek-Chart Lists Mechanical Changes, 
New Lubrication Points 
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"46 Cars 







































3. New models carry the recom- 
mendation for All Purpose Gear 
Lubricant for both transmission 
and differential. 


4. Alteration in cooling system 
to allow the maximum circulation 
of coolant at all points. 

5. Spark plugs are hotter. 


‘6. Exhaust pipe, muffler and tail 
pipe are of same design as former- 
ly, although all muffler metal 
gages are increased except the cen- 
ter tube and heads. 


7. Windshield wiper motor is 
mounted in the engine compart- 
ment on ’46 models on the front of 
the body, and operates the two 
arms through cables. 


CHEVROLET 

1. Owner’s Manual represents 
first printed statement of a manu- 
facturer on heavy duty oils. Ameri- 
can Petroleum Institute classifica- 
tions were not included in the first 
editions, due to early printing, but 
changes expected in later printings. 

2. Need for correct tire infla- 
tion is important as all Chev- 
rolet cars are equipped with syn- 
thetic tires and tubes at present. 
Recommendations are for 26 
pounds of pressure in the front 
tires, 28 pounds in the rear tires. 

3. Distilled water should be added 
to the battery at least once a week 
in summer and every two weeks in 
winter. 

4. Crankcase will be factory-filled 
with No. 10W oil which is to be 
used during the first 500 miles of 
driving. After this period, crank- 
case should be drained and grade 
of crankcase oil used should de- 
pend on specific climatic and driv- 
ing conditions. 


STUDEBAKER 

1. New model of Skyway Cham- 
pion (Model 5G) is neither a 1945 
or a 1946 model. It is an interim 
model until the 6G series (’46 
Champion) and the 14-A (’46 Dic- 
tator) go into production probably 
in February. 

2. Two additional lubrication 
points on Model 5G as compared 
to the 42 4G. These two points 
apply at the front and rear of the 
propeller shaft. Universal joint is 
specified. 

3. Early information indicates 
SAE 20 is Studebaker’s recommen- 
dation for generator, starter and 
distributor. 


OLDSMOBILE 

1. Housing of hydra-matic drive 
on new models has been increased 
slightly. Capacity 11 quarts when 
drained and refilled, 12 quarts if 
unit is removed and disassembled. 
Drain and refill hydra-matic fluid @ —# 
at end of first 5,000 miles, then 
every 10,000 miles. 


2. Increase in quantity of fluid 
used in new Oldsmobile hydra- 
matic unit is recommended. In- 
crease of one quart is due to no 
change in design, but it has been 
found that the additional quart can 
satisfactorily be added and insure 
that drive coupling is properly 


filled. 
JEEP 

1. Universal joint and steering 
knuckle bearings, use Universal 
Joint Grease. (Previous recom- 
mendation was chassis lubricant.) 

2. Steering gear, use Steering 
Gear Lubricant. (Previous recom- 
mendation was Extreme Pressure 
Gear Lubricant.) 


FORD 
1. Spring covers for both front 
and rear springs are to be lubri- 
cated at intervals of every 5,000 
miles. (Originally Ford recom- 
mended spring cover lubrication at 
1,000 mile intervals.) 


2. Rear wheel bearings will carry 
instructions along with the lubri- 
cant and interval recommendation: 
Remove, clean and repack. Do not 
lubricate through fitting. 

























Want to buy or sell new or used cars? 
Classified Want Ads (see inside backcover) 
will solve your problem. 
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‘Booths, Jobbers Set Recor d... 


Peak Parts Need Seen 


c At MEWA Parley 


(Continued from Page 41) 


Ill., and another panel discussion 
on the surplus property problem 


" with John E. Peters, assistant to 


the general manager of MEWA, as 
moderator. 

James V. McCullough, director, 
automotive division, Surplus Prop- 
erty board in Washington, with 
two other surplus property men, 
were also in the panel. 

The Canadian Automotive Whole- 
salers Assn. held its midyear board 
meeting at the Hotel Continental 
Friday. 

Social events of the week were 
highlighted by the dinner and 
floor show held Wednesday eve- 
ning, sponsored by the Automo- 
tive Booster Club of Chicago. The 
Associated Automotive Represen- 
tatives held their annual dinner 
Thursday night with several 
three-minute speakers bringing 
to that body the state of the 
automotive industry. 

President Walter T. Mills, a St. 
Louis wholesaler, keynoted his wel- 
coming address with “hats off to 
the past, coats off to the future,” 
pointing out government econom- 
ists claim that to equal wartime 
production with a view of avoiding 
unemployment, business must pro- 
duce 50 percent more than in 1940. 
Jobbers, he says, in 1944 produced 
52.2 percent more business than in 
1940. Thus in this last year they 
have set the pace for their postwar 
business. 

With present cars continued in 
use for an extended period, need- 
ing repairs and increased mainte- 
nance, the outlook is for a contin- 
uance of the present business rate 
or an increase, for some years, he 
said. 

Attendance, by far exceeding any 
previous regional conference of a 
similar nature, passed 3,100 and 
was expected to go over 3,300 be- 
fore the end of the week. Approxi- 
mately 350 jobber firms were repre- 
sented in the directors meeting 
Tuesday. The principle subject of 
discussion was putting more em- 
phasis on more efficient machine 
shops in more wholesalers places 
of business. Great need for this 


“machine shop service is seen in 


the coming years and these shops 
are pointed out as the one part of 
the wholesaler’s business today 
where he has little if any competi- 
tion. If he brings the efficiency of 
his shop up to meet the demands 
of the trade, he can keep competi- 
jtion from creeping in, it is said. 

Also discussion centered around 
a revamped ASI show which inci- 


8 dently cannot be held until at least 


December, 1946. Both the Pier at 
Chicago and the Auditorium at 
Atlantic City, the two places big 
enough to hold this show where 
there are enough hotels to accom- 
modate the attendees, are under 
contract until that time. 

New officers for the Booster 
Clubs International elected Tues- 
day are E. V. Bennett, of Denver 3, 
president; O. A. Hoffman, Detroit 
19, first vice-president; C. L. Broich, 
Indianapolis 28, second vice-presi- 


gdent; T. A. Rowe, Pittsburgh 23, 


secretary, and Carson W. Chiles, 

Kansas City 2, treasurer. 
Following are the manufacturers 

having booths at the conference: 
AC Spark Plug, Accurate Parts 


New Dealer for Buffalo 


Winegar - Reimann Motors Inc., 
Buffalo, has been incorporated with 
capital of $30,000. Incorporators are 
Arthur H. Reimann, Arthur C. 


Winegar and Kenneth C. Reimann. 
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GAS TANK SIGNAL 


Standard Equipment 
on A.C.F. Buses 
Cask the Men WhoFild Them 


* 
SCULLY SIGNAL COMPANY 


86 FIRST ST.CAMNBRIDGESLMASS 





™ Trackman Auto Supply Co., Joliet,; Mfg., Acme White Lead & Color 


Wks., Aircraft Screw Products Co., 
Albertson & Co., Inc., Allen Electric 
& Equipment Co., Almetal Univer- 
sal Joint Co., Aluminum Industries, 
Inc., American Automatic Devices 
Co., American Chain & Cable Co., 
Anderson Co., Andrews Mfg. Co., 
Anthes Force Oiler Co., AP Parts 
Corp., Arco Co., Aro Equipment 
Corp., Arrow Safety Device Co., 
Auburn Spark Plug Co., Inc., Au- 
rora Equipment Co., Auto Special- 
ties Mfg. Co., Auto-Lite Battery 
Corp., Automotive Maintenance 
Mchy. Co. 


Balcrank, Inc., Baldor Electric 
Co., Barrett Equipment Co., John 
Bean Mfg. Co. Bear Mfg. Co., 
Belden Mfg. Co., Bell Co. (Flare 
Lab.), Binks Mfg. Co., Bishman 
Mfg. Co., Black & Decker Mfg. Co., 


Blackhawk Mfg. Co. Blue Crown| pion Spark Plug Co., Circo Prod. 
Spark Plug (Motor Master Prod.),|Co., Clawson & Bals, Inc., Clifton 


FINISH THE JOB 


BUY VICTORY BONDS 


; DIVISION OF - ‘ 


GENERAL MOTORS 





THE ARMY AND NAVY E is presented to employes and’ management of 
Casco Products Corp. Casco has reconverted to the manufacture of heating pads 
and automobile cigaret lighters and soon will start making other equipment. 


Holding up the flag at ceremonies in Bridgeport are, left to right: J. H. Cone, 
president of Casco; Lt. Comdr. Raymond T. Fish, office of inspection of naval 
material; Col. Lowell A. Elliott, deputy chief of Chemical Warfare Service; A. QO. 
Samuels, vice-president and general manager of Casco; Col. Lester Hurd, com- 
manding officer, Boston Chemical Warfare Procurement District, and Otto Diet- 
man, employes’ representative. 


Bonney Forge & Tool Wks., Buss-|Mfg. Co., Columbus McKinnon 
mann Mfg. Co. Chain Corp., Commercial Solvents 


Carter Carburetor Corp., Casco|Corp., Crawford Mfg. Co., Crescent 
Co., Inc., Cupples Co., Curtis Pneu- 
matic Mchy. Div. 
Dayton Rubber Mfg. Co., Ditzler 
Color Div., 


Prod. Corp., Casite Corp., Cham- 
pion Pneumatic Mchy. Co., Cham- 


Dole Valve Co., 


\WY,, the fulfillment of military requirements for 


radio, radar and electronic equipment, Delco Radio 
returns to its pre-war assignment as a major manu- 
facturer of auto radios. The full measure of Delco 
Radio’s expanded production facilities and enlarged 
engineering experience can now be applied to build- 
ing Delco auto radios for these leading makes of cars: 
Chevrolet, Pontiac, Oldsmobile, Buick and Cadillac. 


produced, incorporating the best of all that’s new 
in radio development. 
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FE. 
Inc., 


I. du Pont de 
Durkee-At- 


man Prod., Inc., 
Nemours & Co. 
wood Co. 

EF. Edelmann & Co., Edison-Split- 
dorf Corp., Electra Mfg. Co., Elec- 
tric Auto-Lite Co., Elgin Mach 
Wks., Inc., Eis Mfg. Co 

FEF. & B. Mfg. Co., Federal Mogul 
Service Div., Ferodo & Asbestos 
Co., Fox Prod. Co., Fram Corp., 
Fulton Co. 

Garlock Packing Co., Gates Rub- 
ber Co., Gatke Corp., General Elec- 
tric (Lamp Div.), Glaser Lead Co. 
Inc., Globe-Hoist Co., Gray Co. Inc., 
Guaranteed Parts Co. Inc. 

Hall Mfg. Co., Hartman Corp. of 
America, Hastings Mfg. Co., Hein- 
Werner Motor Parts Corp., Hinson 
Mfg. Co., Holfast Rubber Co., R. 
M. Hollingshead Corp., Ernest 
Holmes Co., Homestead Valve Mfg. 
Co., Hoof Prod. Co., Hove Engrg. 
Co., Huffman Mfg. Co. 


Ideal Commutator Dresser Co., 
Imperial Brass Mfg. Co., Independ- 
ent Pneumatic Tool Co., Ingersoll- 
Rand Co., Inland Rubber Co., In- 
ternational Chain & Mfg. Co. 

K-D Lamp Co., K-D Mfg. Co., 
Kellogg Div. of American Brake 
Shoe Co., Kem Mfg. Co. Inc., Kerk- 
ling & Co., King Quality Prod. Co. 

Las-Stick Mfg. Co., Lempco 

(Continued on Page 51, Col. 1) 
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Just Among Dealers... 


(Continued from Page 3) 


Rock, Ark.—Nov. 17, 1872 in Hart 
County, Ky. 

Paut W. Freep (Ford), Waynes- 
boro, Va.—Nov. 17, 1900 in Waynes- 
boro. 

Dean E. Waters (Pontiac), Madi- 
son, Wis.—Nov. 20, 1912 at Ken- 
dall, Wis. 

Leon B. Atien (Studebaker), 
Kalispell, Mont.—Nov. 20, 1890 in 
Hurley, S. D. 

Kennetu R. Popriewe.t (Dodge- 
Plymouth), Rock Island, Ill.—Nov. 
23, 1898 in Rochester, N. Y. 

Louis B. Miauiorin1 (Chevrolet), 
New Brunswick, N. J.—Nov. 24, 
1890 in New York. 

Ken E. Hatuaway (Dodge-Plym- 
outh), Muskegon, Mich.—Nov. 24, 
1906 in Muskegon. 

Davw E. Casties (Buick), St. 
Louis—Nov. 27, 1893 in Kansas City. 

R. S. Assort (Ford-Mercury-Lin- 
coln), Alexandria, La. — Nov. 28, 
1886 in New Orleans. 

J. H. Reep sr. (Chevrolet), Nash- 
ville—Nov. 29, 1891 at Murfrees- 
boro, Tenn. 

B. E. Grwiey (Pontiac), Wichita, 


Kan., born in Hancock County, III. 
June 5, 1883. His first interest in 
the automobile industry was as an 
owner in 1903. This interest de- 
veloped to such 
an extent that he 
became a dealer 
of the Moline line 
in 1905. He is 
president of the 
Wichita Automo- 
bile Dealers Assn. 
and director of 
the state group. 
He is past-presi- 
dent of the Ki- 
wanis club and 
has been district 
director of it. He 
also has served as director of the 
local Chamber of Commerce. One 
of his early experiences was volun- 
teering to help a farmer build a 
bull pen to enable him to set forth 
the features of the car he was sell- 
ing. The farmer learned during the 
conversation that they both had 
come from the same county in 
Illinois, invited him to dinner. The 


B. Gridley 


next morning the farmer kept an 

appointment in the salesroom and 

bought the car. 
* * * 

Matt. Cameron (Studebaker), La- 
Cross, Wis., born Sept. 8, 1892 in 
Chippewa Falls, Wis. He entered 
the field in 1914 as a full-fledged 
dealer with the Dodge line, which 
he continued for 29 years. At pres- 
ent he is a director in the Wiscon- 
sin Automobile Trade Assn. and 
has served as president of the La- 
Crosse County Dealers Assn. He 
has been active in civic groups and 
was on the County ODT committee 
representing cars and trucks. 

* * * 


Stantey S. Sayres (Chrysler- 
Plymouth), Seattle, Wash., born 
July 17, 1896 in Dayton, Wash. 
In 1919 he entered the field as 
manager of a Franklin agency 
and has operated dealerships in 
Walla Walla, Wash. and Pendle- 
ton, Ore. before moving to Se- 
attle. His most fortunate experi- 
ence was his decision in 1923 to 
take on the Maxwell instead of 
the Durant line of cars. Durant 
offered more territory and a 
greater discount, but after driv- 
ing each car for a full week, he 
formed a preference for Maxwell 
and signed up for that line, which 


judgment has long since been 
vindicated. He is proud of his 
record with his employes. Of his 
present company which now 
numbers 110 people, 15 have been 
with him more than 20 years, 27 
more than 10 years, and 42 more 
than five years. He is a past pres- 
ident of the Seattle Automobile 
Dealers Assn. and has been a 
director for many years. He is 
active in the Seattle Chamber of 
Commerce, the Washington Ath- 
letic Club and the Seattle Yacht 
Club. He is interested in yacht- 
ing, one of his boats has an of- 
ficial record of 90.7 mph. 


* * * 


Ro.taNnp B. Jorpan (Dodge-Plym- 
outh), Willimantic, Conn., born in 
that city May 15, 1892. In 1912 he 
became officer and manager of the 
dealership organized at that time, 
handling Ford and Buick, until 
1915 at which time the Dodge fran- 
chise was taken on. He is presi- 
dent of the County Automobile 
Dealers Assn. and has been a di- 
rector of the State Dealers Assn. 
for 23 years. He is past-president 
of the Rotary club and a director 
of the local Chamber of Commerce 
almost continuously; he is now 
vice-president of the Willimantic 
Trust Co., director of the Com- 


Nearly 100% Profit on HR-53 Fast Charging! 
NEEDED WHEREVER CARS ARE SERVICED 


“HR-53” Desulphating and Rapid Charging 
Restore Life to Summer-Sulphated Batteries 


All batteries sulphate greatly in warm weather... must be desulphated before charging. Your 
HR-53 analyses each battery cell individually, desulphates them if necessary, and then recharges 
the battery quickly and safely. Such accurate battery service prolongs battery life for your cus- 
tomers, gives them confidence to buy all their other service needs from you, too! 


Rapid battery charging is a “must” in modern automotive service; however, no battery charging 
service is complete unless you can test each cell individually and desulphate 
when necessary. HR-53 Battery Analyzer and Charger offers 

you these and all other features needed for 
up-to-date battery servicing. 


Send for catalog folder; then order your 
HR-53 direct from your jobber. HR-53’s are 
now obtainable immediately without 


any priority! 


6417 Manchester 
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munity Hotel Corp. and the YMCA, 
as well as a member of the execu- 
tive committee of the local hos- 
pital. His war activities include 
chairmanship for the town and 
area of the War Finance commit- 
tee during the past seven War 
Bond campaigns. 
~ ” + 

Francis M. Hoexstra (Chrysler- 
Plymouth), Sheboygan, Wis. — a 
hometown boy made good, having 

been born in that city Dec. 17, 
1900. He was reelected director of 

the Wisconsin Automotive Trades 

Assn. last year, is a past Exalted 
Ruler for the Elks, and has been 
constantly interested in the war 
activities sponsored by the Elks 

nationally. 

* + “« 

JoHN L. Tysincer (Dodge-Plym- 
outh), Hampton, Va., born Aug. 24, 
1898 in Dunlow, Pa. He became an 
automobile dealer in 1927. He is 
president of the Newport News- 
Hampton Dealers Assn. and direc- 
tor for the state group. He is past- 
president of the Kiwanis club, and 
the Virginia Peninsula Assn. of 
Commerce. He served as chairman 
of the Elizabeth City County Bond 
drives. He well remembers in 1936 
when during the month of Sep- 
tember he unloaded 65 passenger 
cars and 12 trucks and the follow- 
ing week the factory representative 
called for orders of the new models. 
When the new cars arrived, the 
latter part of October that year, 
he had delivered his last 1936 car 
and everybody was very happy. 

* * 


Lesuize D. Jenkins (Hudson), 
Watertown, 8. D., born Dec. 10, 
1902 in Bellingham, Minn. He en- 
tered the field as a salesman in 
1926 and took on the Hudson line 
in 1932. He is secretary-treasurer 
of the Automobile Dealers Assn. 
of Watertown. 

JoHn O. MUNN 


No Tanks 
Merely Rubber Models 


Attracted Jerries 


NEW YORK.—A rubber “army,” 
comprised of fake tanks and guns 
made of pneumatic rubber, played 
a vital role in the European war, 
it was revealed last week 

One of the objects of this rubber 
“army” was to deceive German air- 
men by luring them to false tar- 
gets while the real concentration 
of power was at other locations. 

The decoy targets, developed by 
United States Rubber Co. in co- 
operation with army engineers, 
were made to look exactly like reg- 
ulation lightweight tanks, medium 
tanks, 90 mm. anti-aircraft guns 
and 155 mm. guns. They were easy 
to send to combat areas because 
they were collapsible, packed com- 
pactly, could be inflated quickly in 
the field and deflated easily for 
moving to a new location. 


Motor Sales to Distribute 


In 86 Georgia Counties 


Motor Sales Corp. has been ap- 
pointed Willys-Overland distributor 
for 86 counties in southern Georgia. 
It will have retail branches in 
Savannah, Augusta, Macon and 
Columbus. Headquarters will be in 
the Bryson building in Savannah. 

Joseph Espey is president. The 
general manager is R. I. Wheeler, 
formerly of Packard. 


Salem Auto Co., Salem, Ore., is 
building a 65 by 82%-foot addition 
to its present quarters. 


MEN 
WITH 
MONEY 


With only one exception, 
the 680,000 Elks have an 
above-average income 
higher than the subscribers 
of any other magazine 
measured by Daniel Starch. 
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TOLEDO.—Automotive electrical 

service distributors of the nation 
are expecting an increase in busi- 
ness in 1946 of at least 25 percent 
more than that of 1945 and a con- 
siderable increase over that done in 
1941, according to John A. Shank, 
sales manager, parts and service 
plivision, Electric Auto-Lite Co. 
Just how this business is going 
to be obtained and handled differs 
n each locality, as a recent survey 
made of electrical service stations 
inearthed no definite trends. Some 
lan to obtain additional volume 
by adding to their sales staffs both 
over the counter and in the field, 
vhile others plan to enlarge their 
service capacity and their build- 
gs. 
It is interesting to note, how- 
ever, that all electrical service 
outlets contacted intend to re- 
main in or revert back to spe- 
cialized service. Not one con- 
¥tacted said he would branch out 
nor remain in the overall gen- 
,eral automotive repair field. 

Some thought it necessary to en- 
ter the overall repair field during 
ashe war in order to maintain vol- 
ime. This decision proved to be 
without basis and now these con- 
Serns are anxious to return to the 
lectrical field in which they are 
especially trained. 

Reasoning behind this is that 
they do not wish to be in com- 
petition with their own customers, 
Mose general automotive repair 
shops who buy electrical parts and 
geed service help, plus the necessity 
remaining in the electrical ser- 
vice business to serve the manufac- 
irers they represent. Then, too, 
eir mechanics are the most part 
factory trained specialists. 
» Another interesting news note is 
e attitude many electrical service 
distributors have relating to women 
nployes. Some contacted were 
quick to answer they would replace 
all women employes, that is stock 
“rls and such, as soon as man- 
power was available. 


This was true in the main. How- 
ever, one large distributor said he 
definitely planned to keep all his 
“omen employes in the stockroom 
as they were more alert, aggressive 
and by all means were better 
pusekeepers. 


All of those contacted were anx- 
mus to have their men attend 
sactory schools in order to be 
better equipped to care for field 
oblems of the factory. The clos- 
mg of the factory schools during 
the war definitely worked a handi- 
p upon them because their fac- 
tory trained men, in the most part, 
vere taken into the armed services. 


‘Another interesting item was the 
plan of one service distributor to 
we a highly trained technician 
wno will act as a liaison man be- 
tween the counter and the service 
Sa@partment. He will further co- 
ordinate school activities and will 
also work on the service floor itself. 


The bulk of the distributors 
contacted have been in business 
_from 20 to 25 years and many 

them are not interested in 
the expected boom of tourist 
Jxisiness. Some, however, plan to 
wake full advantage of an ex- 
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la the service of the motor car dealers for 
more than a third of a century. 


* ACCOUNTING SYSTEMS 
© REPAIR ORDERS 
* PAYROLL RECORDS 
© PURCHASE ORDERS 
© TIME TICKETS 
© ESTIMATE SHEETS 
© STATIONERY 
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Hundreds of forms and records for the 
eutomotive office and shop. 


Fast Shipping Service 
Three Convenient Locations 


e 
NORICK BROS. 


P. 0. Box 1125, Oklahome City 1 
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Specialists Coming Back... & 
Electrical Service Boom 


Predicted for 1946 
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pected flood of tourist money. 
Those content to stay within 
their own balliwick plan expan- 
sions in physical facilities; one is 
moving all but his electrical and 
carburetor service to a separate lo- 
cation. Many desire to keep alive 


Shell to Build 
Research Center 
In Houston, Tex. 


NEW YORK. Construction in 
Houston, Tex., of a $1 million oil 
exploration and_ production — re- 
search center has been authorized 
by Shell Oil Co., according to com- 
pany officials here. 

Scheduled for completion by 
spring, the research center will be 
devoted to the study of new meth- 
ods of finding oil and of getting 
it out of the ground. 


the appointment system for their 
car owner customers that was 
brought about during the war, but 
they do not intend to adhere to it 


The center, which will house the 
company’s recently organized divi- 
sion of exploration and production 

Sot , ae AN EXPERIMENTAL service station, with no walls between the lubritorium research, will be directed by Dr. 
és: ae ties oe tf a = —_ and sulescatan, tap been opened at Teaneck, N. J., by the Socony-Vacuum Oil | Harold Gershinowitz, who “since 
uring the past four years. Co. It is regarded as a pioneering departure in service station operation, and | jg49 pas peo ‘search direc 

They are opposed to rough jobs| marketing results are being watched with interest by oil companies before sim- |.) ~ as or eetieipar rectal 
and refuse to hurry repairs with a | ilar types are adopted. — aoa’ ta We ee sa 
uk Mn me Gum” Wc AN We a ee en | PT On Mew Tork. 
necessitated by tourist trade. Elec- |stating location and the factory | al advertising done by their parent Company officials said the new 
trical distributors, generally, plan | electrical service they represent. factories has been of inestimable | /aboratory’s research program will 
to greatly enlarge their field selling | Another item of interest revealed | value during the war. They base | deal largely with the augmentation 
staffs. was the fact that many electrical| this opinion upon the fact, that of the petroleum resources of the 

Those service distributors going | distributors are actively soliciting | despite the parts shortage, many| United States by developing new 
after the tourist business intend to |the business of large fleets operat- | customers continually kept asking| @nd more efficient methods of dis- 
greatly enlarge their service capac- | ing within their areas. In some in- | for equipment by trade name sole- | Covery and recovery. 
ity both with new buildings and |stances special salesmen are han-| ly because the name was continu- Plans provide for a two-story 
additional highly trained help.|dling this important source of|ally being brought before him building covering 40,000 square feet. 
They also plan to erect signs on | added revenue. through the pages of magazines| Contract for construction has been 
all roads leading into their cities ' All concerns feel that the nation- | and over the radio. let to Austin Co., Houston. 
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“FACTORY MATCHED’ COLORS ARE RIGHT—RIGHT OUT OF THE CAN! 


Color matching with Martin-Senour “Factory car’s make and model in Martin-Senour’s 
Matched” Colors is swift, simple, and sure. 
Here’s why. Color technicians at the factory 
have matched these finishes with scientific 
accuracy to the car makers’ original color 
“specs.” Thus, to find the right color for any 


job, you simply refer to the listing under the 


” MARTIN-SENOUR 


AUTOMOTIVE FINISHES 


complete, compact Color Catalog. Your jobber 
will hand you a ean of the right color, factory 
matched, right off the shelf! Build more 
refinishing business with “Factory Matched” 
Colors! The Martin-Senour Company, 2520 
Quarry Street, Chicago 8, Hlinois. 


THE COLORS YOU WANT 
READY TO USE e EASY TO USE 
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Sun Oil Expands 


400 New Service 


Stations Included 


In $10 Million Expenditure 


PHILADELPHIA. -— Sun Oil Co. 


will spend in excess of $10 million 
expanding retail outlets, starting 
with the construction of 400 serv- 
ice stations of a new design during 
the coming 12 months, Samuel B. 
Eckert, vice-president in charge of 
marketing, announced last week. 

These stations will create ap- 
proximately 2,000 direct new job 
opportunities, but constitute only 
part of an overall program of 
rehabilitating Sun’s marketing fa- 
cilities, Eckert told a gathering 
here of reporters from Eastern and 
Midwestern newspapers. 

The announcement was made co- 
incident with the release of Sun’s 
new postwar motor fuel, Dynafuel, 
throughout an 18-state marketing 
territory. 

Arthur E. Pew jr., vice-presi- 
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dent of Sun, in charge of manu- 
facturing and research, in a dis- 
cussion of postwar automotive 
fuels, asserted that the art of 
petroleum refining has developed 
ahead of engine design to such 

a point that fuels can be pro- 

vided for any automobile offered 
to the motoring public in the 
foreseeable future. 

“Just as we outran the octane 
scale in connection with aviation 
gasoline, so too octane number no 
longer is the controlling factor of 
quality in the manufacture of mo- 
tor fuel,” he said. “All good gaso- 
line today, as a matter of routine, 
should be knockless.” 

He added that at the present stage 
of automotive engine development, 
other characteristics, such as start- 
ing, rate of accelerating, smooth- 
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SHE WANTS THE 
SAME KIND OF 


PISTON 


RINGS PUT 


IN HER CAR. AS 
YOU PUT IN OURS 


MAKES EVERY CUSTOMER A SALESMAN 


Good news travels fast. 


Every Burd re-ring job is a silent but powerful 
ad for your place of business. When customers once hear the hum of a 
happy motor treated to a scientifically matched set of Burd ‘“Graf-Flox” 
Piston Rings they're quick to tell friends about their car and about you. 
There's a reason for these sure-fire results. Scientifically controlled electric 
furnace iron and an exclusive “Graf-Floxing’’ method give Burd Piston 
Rings inherent lubricating qualities. Burd customers get real pleasure 
out of telling others of their gas and oil savings and out of bragging about 
how they were able to take their car out and “‘hit-it-up”’ the very first mile. 
Build up an unofficial but enthusiastic sales force by using Burd Piston 


Rings. Start today by writing for the name of the nearest Burd distributor. 


BURD PISTON RING CO. « ROCKFORD, ILLINOIS 


rd‘s ‘Super Hi-Speed” 


ing controls oil 


F A ven- 
flexible cast iron 


ing with two steel seg- 
ments, plus a special 


spring steel expander. 


BURD :a/-Flox’ PISTON RINGS 


| ness of performance and economy 
in operation, make up the postwar 
| yardstick for the measurement of 
quality. 


Eckert said Sun will place few, 
if any, of its new stations under 
direct operation. 

“Instead, they will represent the 
establishment of some 400 new in- 
dependent businesses of high char- 
acter,” he said. “Anyone who car- 
ries on a gross business of $50,000 
to $100,000 a year is no piker.” 


In addition to approximately 
doubling its present marketing 
staff, Sun will purchase nearly $1 
million worth of new truck equip- 
ment and is planning large ter- 
minal expansions in principal areas 
including New York, Philadelphia, 
Baltimore, Detroit and Syracuse. 


“In designing our new stations,| Forg at the showroom of the Carl Beasley C 


we tried to build eye appeal with 
the same clean, simple lines that 
serve best the functions we expect 
the station to perform,” Eckert 
said. “Outwardly, the station clear- 
ly shows by its design two of the 
main functions, service and what 
we call TBA merchandising, or 
simply the sale of tires, batteries 
and accessories. At the same time 
the design integrates the two into 
a compact unit. 

“The station will be surfaced 
largely with porcelain - enameled 
iron and glass, which are easily 
maintained.” 

He added that, “inside, high visi- 
bility and convenience for the op- 
erator to increase servicing effici- 
ency were the principal consider- 
ations Supply lines for compressed 
air, gear oils and chassis lubri- 
cants extend from the ceiling with- 
in easy reach of the operator, thus 
keeping the floor space clear, as 
well as improving the appearance 
of the servicing bay.” 

The working stock of merchan- 
dise, visible from both the front 
and one side of the station, as 
well as from the servicing bay, 
takes the place of window dis- 
plays. 


Buick Names 
Zone Managers 


In Two Cities 


FLINT.—New Buick division 
zone managers have been appointed 
at Minneapolis, Minn., and St. 


R. E. Rudd F. V. Bridge 


Louis, Mo., it was announced last 
week by W. F. Hufstader, general 
sales manager. 


R. E. Rudd was appointed zone 
manager in St. Louis, replacing 
Frank V. Bridge, who has taken a 
new appointment as zone manager 
in Minneapolis. 

Rudd formerly was assistant zone 
manager of the Kansas City zone, 
located in Denver. At Minneapolis, 
Bridge replaces Henry G. Krell, 
who resigned to take over the 
Buick dealership at Fargo, N. Dak. 


Wendell Elected 
AAR President 


CHICAGO.—A. Rus Wendell, De- 
troit manufacturers agent, was 
elected president of the Automotive 
Affiiliated Representatives in the 
annual election of officers held here 
last week. Louis Cohen, Chicago, 
was named vice-president; Ben H. 
Asch, New York, secretary, and L. 
D. Bax, Denver, treasurer. 

Speakers for the banquet which 
followed the election were Jack 
Weed, Avtomotive News; Carrol 
Buzby, of Chilton Co.; Kay Kneisly, 
of Jobber Topics, and A. H. Packer, 
of Motor Service magazine. 


Harlem, Mont., Dealers 


Form Association 

HARLEM, Mont. — The Harlem 
Automobile & Implement Dealers 
Assn. has been organized here, and 
O. W. Olson elected as president. 
Other officers are Elmer Bergh, 
vice-president, and C. H. Dolven, | 
secretary-treasurer. 
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THE MAYOR of York, Pa., was called in to cut the ribbons unveiling the 1946 


o. With only two days’ notice, 


Beasley’s organization arranged for advertising, signs on service trucks, radio, 
postcards to old customers and music and flowers in the salesroom. In addition, 
a contest was held to find the owner of the oldest Ford in the community. It 
was a 1912 model, whose owner said that he had just returned from a 400-mile 
trip in the car during which he averaged 20 miles to the gallon. 


‘Few Accomplishments’. . . 


Mead Group Charges 
Bungling of Surplus 


WASHINGTON.—Charges of ex- 
cessive bungling, resulting in de- 
lays, inadequate records and in- 
ternal disputes in the sale of excess 
government goods were given an 
airing here last week before the 
Mead committee of the Senate. 

“Malfunctioning and few accom- 
plishments” were among the 
charges brought by William S. 

Bradley, who recently left his job 
as director of the Office of Surplus 
Property in the Commerce depart- 
ment, when that agency was trans- 
ferred to the Reconstruction Fi- 
nance Corp. 

The committee also heard an an- 
swer to these charges, insofar as 
they applied to W. Stuart Syming- 
ton, from Symington himself. 

But it appeared the committee 
members were most impressed by 
accusations which Bradley directed 
at the War department. 

He said that although policy 
makers of that department had 
cooperated nicely in making 
agreements with the surplus dis- 
posal agency, the fact was that 
little has been accomplished in 
sales of surplus items. 

That was corroborated to some 
extent by Symington, who acknowl- 
edged that the goods have not been 
moving to consumers as had been 
hoped for, but expressed the belief 
that the performance will improve 
under the guidance of the RFC. 

Bradley asserted that 60 “selling 
programs” had been mapped out by 
his agency early in the fall, on the 
basis of the Army’s declaration of 
intent to declare specified amounts 
of consumer goods surplus. 


Forty of these programs, he said, 
had to be either revised or can- 
celled because of inaccuracies i 
the Army’s description of the goods, 
shortages in inventories or errors 
in location. 


An item discussed was auto- 
motive parts, of which the Army 
had a large quantity. Elaborate 
agreements were made for selling 
these to dealers, but actual deliv- 
eries, said Bradley, have been 
“insignificant.” 


He said the Army has changed 
its stock-piling policy and has 
closed its Detroit ordnance office, 
where the program was being man 
aged. Before he resigned his job 
last week, he asserted, he had re- 
ceived many complaints from deal 
ers who had placed orders but had 
not received deliveries. 


Bradley’s dispute with Syming- 
ton centered on pricing methods, 
particularly discounts to chai 
stores and mail order houses, and 
on so-called “retail” sales to war 
veterans. He said it was impracti 
cable for the disposal agency to act 
as a retailer to veterans. 


Symington took the stand to de 
fend his pricing system, which does 
not allow the discount Bradle 
favored. 


He said further that Bradley’s 
criticism of the plan for sales to 
veterans was a “confession of in- 
competency” to handle the pro- 
gram and maintained, as an ex 
ample, that sales of machine 
tools to veterans could be man- 
aged as easily as sales of such 
items to retailers. 


ONE SOURCE OF SUPPLY 


The complete answer to every body shop need .. . Products 
geared to modern standards, proven in actual performance. 
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AUTOMOTIVE PAINTS 
MAINTENANCE PAINTS 


Exterior and Interior 


“BIG 3” REPAIR PANELS 
Chrysler, Ford and General Motors 


ABRASIVES 


¢ TOOLS & EQUIPMENT 


“Order Through Your Wholesaler or Jobber. 


BRIGGS MANUFACTURING COMPANY 


3001 MILLER AVE, 7 


REFINISHING MATERIALS DIVISION 
DETROIT 11, MICH, 
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Numberall Manufactures 


New Quick Set Model 


Numberall Stamp & Tool Co., 
Staten Island, N. Y., is manufactur- 
ing a new selective numbering 
head, model 86, with all wheels 
“quick set. ° 

Size of figures ranges from 1/16 
up to % of an inch. 

* + 





Unit Adapts Low Voltage 


o Fluorescent Lights 
—, Electronic Laboratories of In- 
Sdianapolis has announced a new 
flickerless fluorescent lighting sys- 
tem to be used on 25-cycle electric 
urrent. A new conversion unit 
makes it possible for homes and 
ndustries situated in the Niagara 
alls area, and in other areas 
where the electric current is sup- 
f@plied by water driven turbines to 
secure enough voltage to light 
fluorescent lamps." 
Twenty-five cycle current gives 
a pronounced flicker in fluorescent 
lighting, and the new unit uses a 
ectifier tube and a voltage doubler 


circuit eliminating this flicker. 
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THIS WAGNER merchandiser of six 
oMaX sets is now offered to the trade 
n two assortments: FL-1025 for Chev- 
rolet, Ford and Plymouth, and the new 

assortment FL-1026 for Buick, Oldsmo- 
-@™ile and Pontiac. These sets of CoMaX 
drilled and countersunk lining cover 
models from 1935 up to the latest 
models. 
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New Paint Gun Developed 

By Sherwin-Williams 
Two-coat spatter finishes and 

_mimulated hammered finishes which 
give the effect of iridescent metal 
are now possible in one spraying 
<@pperation with Dimenso, a spray 
gun which sprays two colors simul- 
taneously through one nozzle, ac- 
ording to Sherwin-Williams Co., 
developers of the gun. 
Ideally suited for automobile 
ashboards, radio cabinets, light- 

ing fixtures, and other metal prod- 
— cts, Dimenso provides a one-oper- 
ation finish that is more durable 
faster and cheaper than conven- 
ional hammer and spatter finishes 
equiring two or three operations. 
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S@® THIS IS the new E-Z Lift mechanical 
bumper jack announced by the Sim- 
mons Mfg. Co., Ashland, O. Claiming 
hat it can lift a car with less than half 
-@the effort required with the ordinary 
bumper jack, Simmons says any woman 
can operate it. 


a 


AUTOMOTIVE NEWS, NOVEMBER 12, 1945 


SERVICE TO READERS 


New Products 


Including Shop Equipment and Tools, Catalogs, Manuals 
and Other Literature of Educational Value 





Hamilton Associates 


Offer New Magnet 


George W. Hamilton Associates, 
Evans Bldg. Washington, an- 
nounce that they have been ap- 
pointed exclusive distributor of a 
newly developed product, perma- 
nent magnets, designed to probe 
for and extract bolts, nuts and 
other small parts from inaccessible 
locations. 


When necessary a flexible exten- 
sion can be attached. The device is 
cadmium plated. 
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New Spray for Shop Use 


Announced by Lonn 


Lonn Mfg. Co., Inc., Indianapolis, 
announces an improved spray unit, 
the “Alspray,” specifically designed 
for use by automotive, aviation and 
general machine industries. The 
makers describe it as a “time- 
saving, fluid-saving, money-saving 
blow gun that is wearproof and 
troubleproof.” 


The “Alspray” applies kerosene 
or other cleaning solvents with 
compressed air, quickly removing 
grease, oil and dirt from motors, 
engines and mechanical parts. With 
fluid hose detached, the gun con- 
verts instantly into a compressed 
1ir cleaner or dryer. 

e* °e@ 


New Type Fluorescent Light 


Reported by Westinghouse 


Fluorescent lamps which fur- 
nish a new and warmer appear- 
ing daylight color, known as 
“4500 degree white,” soon will be 
in production, according to- the 
Westinghouse lamp division, 
Bloomfield, N. J. 

Made possible by developing a 
new formula for making and 
mixing the phosphor crystals 
which produce the regular day- 
light and white light, the new 
color was described by Eugene 
W. Beggs, commercial engineer, 
as about midway in color quality 
and also light output between the 
present standard white fluores- 
cent lamp and the daylight lamp. 
The standard white and daylight 
lamps will still be available. 

* ¥ 


Additional Power Given 
To New Serew Driver 


A handy new tool for auto me- 
chanics, maintenance men, as- 
sembly line workers, engineers, 
plumbers and carpenters is be- 
ing introduced by Swallow Air- 
plane Co., Inc., Wichita, Kan. 

It is Tuffy, a new triple- 
purpose screw driver tool with a 
“power-arm” arrangement that 
gives extra power which unlocks 
rusted screws an ordinary screw 
driver cannot budge. In reverse, 
Tuffy makes possible the last 
quarter-turn pressure needed to 
tighten screws and make them 
stay put. With the power arm 
folded back into the handle, it 
becomes a standard type screw 
driver. 


* * 


4 eS 
Light-Weight Spray Gun 
Announced by Binks 

A new lightweight spray 
with several improvements over 
prewar models is announced by 
Binks Mfg. Co., of 3114-40 Carroll 
Ave., Chicago 12. This gun is known 
as the Model 19. 

Special features of the gun in- 
clude a nozzle of the self-centering 
type, designed on the tapered seat 
principle. Air cannot leak back 
through the retainer ring. The air 
valve is of the cartridge type. Hose 
connections are standard. The 
needle valve is adjustable. 
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REFLECT-O-FLARE, made by Arrow 
Safety Device Co., is pictured here in 
open position showing the clamp legs 
which hold device in upright oo 
under winds exceeding 40 miles per 


hour. 
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Du Pont Claims Better Way 
For Descaling Metals 


Culminating years of laboratory 
research and mill experience, Du 
Pont Co. announces a sodium hy- 
dride process for descaling metals 
—in a sense an alkaline pickling 
bath which requires no electric 
current. 

The process is said to have many 
advantages over the usual acid 
pickling for alloy steels and partic- 
ularly the stainless steels. These 
include a shorter time for descal- 
ing, elimination of the possibility 
of pitting the metal through care- 
less practice, and saving of 2 to 3 
percent of the steel which may be 
lost through the action of acid. 

* * - 
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A NEW VALVE spring depressor de- 
signed for one man operation in dis- 
mantling and assembling diesel engine 
valves is now manufactured by the 
Paxton Diesel Engineering Co., Omaha. 
It is called the SAFE-N-EZY Valve 
Spring Depressor and is safe, easy to 
apply, and is said to outmode all lever 
and fulcrum valve spring gadgets. The 
new tool will compress a valve spring 
to any point and hold it there. This 
leaves the mechanic’s hands free to re- 
move the keepers and pin and then 
proceed with the job. 


New Element Added 


To Gerlach Cleaner 


E. A. Gerlach Co., manufacturer 
of chemical specialties, 3567 Sep- 
tiva St., Philadelphia, has perfected 
a new “Soax” carburetor cleaner. 

Containing a new element devel- 
oped during the war, this cold im- 
mersion cleaner will take dirt, 
grease and carbon off a carburetor 
in periods ranging from 5 to 30 
minutes, the company states. 

* * . 


Clayborne Valve Gauge 
Hailed by Ford Foremen 


A new valve and valve clearance 
gauging tool, made by Clayborne 
Mfg. Co., is making Ford and 
Mercury valve jobs “a cinch,” ac- 
cording to Ford shop foremen. 

The principle followed is to gauge 
the valves and bin them according 
to the dial indicator reading given 
on the gauge. The next step is to 
gauge the valve seats by means of 
the seat gauging tool. Final step is 
to take from the bin the correct 
valve. 


The tool weighs 11 pounds. Its 
price is $87.50. Complete data can 
be secured from Clayborne Mfg. 
Co., 209 S. LaSalle St., Chicago 4, 
Til. 
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A C-CLAMP with the quick acting 
Bar-Lok replacing the slow full thread- 
ed locking member has been developed 
by the Mechanics Engineering Co. of 
Jackson, Mich. The clamp has as op- 
tional equipment a detachable shield to 
protect the holding unit against spatter 
when the tool is used on welding work. 
The clamp, which is precision built for 
medium duty jobs, is made in several 
sizes. A circular containing specifica- 


| tions will be sent free on request. 


* * 


Compact Data Offered 


For all industrial users of screws 
and other fasteners the Manufac- 
turers Screw Products Co., manu- 
facturers of Stronghold fasteners, 
has printed a pocket size library 
of engineering data on four vari- 
colored cards enclosed in a durable 
handy pocket envelope. To secure 
a set, write to the company at 241 
Hubbard St., Chicago 10, on letter- 
head stating position with your 
company. 


* * 


‘Cellular Rubber’ 


“Cellular Rubber,” a four-page 
pamphlet, describes various forms 
in which sponge rubber, bonded 
fibre and other subdensity materi- 
als are manufactured. It illustrates 
98 molded, die cut and fabricated 
shapes of flexible, elastic compres- 
sible products used for cushioning, 
shock absorption, vibration damp- 
ening, sealing, insulating and gas- 
keting. The book is being distrib- 
uted by Sponge Rubber Products 
Co., Derby Place, Shelton, Conn. 


* 





| Dealer Displays Offered 
\By Chain Producer 


| A new wall poster and two win- 
dow streamers to help automotive 
| dealers feature complete tire chain 
service, are being distributed by 
Pyrene Mfg. Co. 
| The poster illustrates the proper 
| way to install chains, and to con- 
serve them. Two streamers and a 
poster make up the set, which may 
be obtained from Pyrene tire chain 
jobbers or by writing direct to 
Pyrene, Newark 8, N. J. 
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A NEW automobile battery charger 
has been announced by the Kathanode 
Corp., a subsidiary of the National Bat- 
tery Co., St. Paul, Minn. It has an ex- 
clusive one-control testing procedure 
and the slow-charging panel, both de- 
veloped by Kathanode engineers. 


* 


* * 
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ARROW SAFETY Device Co. has an- 
nounced the availability of the new 
Ivalite remote-control spotlight, model 
A-O. It is said to be the only spotlight 
on the market that can be mounted on 
the right side of a vehicle and operated 
by the driver from his side of the dash. 
It throws a powerful beam ‘42-mile. 


* * * 





THIS NEW Ward store display fea- 
tures four of the company’s new post- 
war line of antennas. Ward is shipping 


the display board completely set up 
with four aerials already mounted. 
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By 
Jack Weed 


(Continued from Page 41) 


should finish all research on the 
subject. 

“Ket,” in talking to the ASTM 
the other night, followed a research 
engineer from the Bell Telephone 
Co. who went into exhaustive ex- 
planation of the research work and 
setting up of standards which the 
society had done in the past few 
years, looking forward to the use 
of new metals and alloys in post- 
war production. 

In exploding the theory that be- 
cause the engineers had developed 
standards on these new metals the 
industry was all set for postwar, 
Kettering used as illustrations two 
results of research which were new 
to me and I thought might be of 
interest to my service-minded read- 


ers. 
* * * 


( NE EXAMPLE he used was the 
corporation's research on paint. 
He said that when they started 
their research on why colors faded 
on car finishes it was pretty well 
agreed amongs engineers that the 
sun was the cause of fading, but 


.. that’s 


HAT’S the way millions of car owners 
feel about it. No car, no job. So — 
they've learned to take extra good care 


of their cars. 


Now they know that wear-and-tear 
points must be well lubricated ... 
not with ordinary grease. That's why 


that their tests showed that dew 
had a more detrimental effect from 
a fading standpoint than sun. So 
all theory that ultra-violet rays of 
the sun faded finishes had to be 
discarded. 


Another example was the theory 
that wear and stoppage of ring 
travel was responsible for the ridge 
that builds up in the engine bore 
at the top of piston travel. Studies 
at GM research developed the fact 
that the intense heat in the bore 
at this point had most to do with 
developing this ridge. As a result, 
they were not satisfied that 75,000 
miles for pistons and rings in 
diesel work was a long life and 
kept on their research studies. To- 
day they have been able to stretch 
this mileage for rings to 500,000 
miles and pistons to 1,500,000 miles. 
Still they continue research in this 
field not only to get pistons and 
rings that will wear the lifetime of 
a diesel engine, but to extend the 
life of these parts in gasoline en- 
gines such as are used in cars and 
trucks. And while they haven't 


why I 
always specify 
MARFAK’” 


found the answer to this problem 
as yet, GM engineers hope that 
some day soon their research will 
come up with the answer to an 
equal span of life for pistons and 
rings in car engines, and bores that 
do not develop the top ridge that is 
a sign of taper and wear. 
A * + 


§ dpe ROGERS, prexy of Ameri- 
can Trucking Assns., kinda 
rolled up his sleeves and waded 
into the rail moguls that attended 
the last luncheon of the Detroit 
Traffic Club. The subject of his 
blast was the integration of rail, 
water, air and truck transporta- 
tion into a few great monopolies 
as promoted by the American 
Transportation Assn. 

Ted claims that this group, which 
is supposed to be a non-profit asso- 
ciation for research, really is the 
cloak which hides several great 
financial interests which are driv- 
ing to corral all transportation fa- 
cilities under the management of 
about nine large rail combines. 

This would result in it being very 
difficult, if not practically impos- 
sible, for a small man or a returned 
veteran to break into the transpor- 
tation business on his own. The 
truck business, as Ted pointed out, 
was really built by small business- 
men who started with one truck 
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tised clear across the country: on 
the Texaco Star Theatre radio pro- 
gram every Sunday night and in 


the national magazines with color 


and 


more and more insist on Marfak, the 


special Texaco chassis lubricant that 


sticks to its job. 


Dealers like to feature Martak. Ic 
satisfies customers and brings ‘em back. 


It’s easily demonstrated. And it’s adver- 


ads, appearing regularly. 
Marfak can boost your lube 
profits. Find out more about it. 


335 &. 


TEXACO 


MARFAK 


YOU CAN MAKE MORE 
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and have grown to the great fleets 
and systems that aided the overall 
transportation picture during the 
war. Trucks not only hauled about 
one-fourth of all freight hauled by 
all carriers but made war plants 
possible in more or less isolated 
spots because they were able to 
haul all of the incoming and out- 
going freight over existing roads. 
+ + * 


NASH sales department is keen- 
ly alive to the slackness that 
has crept into dealer-customer re- 
lations during this period when 
service shops have had more cus- 
tomers than they could handle and 
the dealer was low on manpower 
and parts. Nash is afraid that the 
old “public-be-damned” attitude of 
harrassed dealers and dealer em- 
ployes, evident to some degree in 
all too many shops, may carry on 
into this period when dealers are 
being asked a lot of questions they 
cannot answer by would-be car 
purchasers. 

A recent letter sent to all Nash 
dealers says in part: “the purpose 
of this letter is to suggest to you, 
and strongly advise, that all mem- 
bers of your organization be in- 
structed to use the utmost courtesy 
in handling these calls (from 
would-be car buyers). 

“It will be awfully easy for the 
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Talk to your Texaco Man today — telephone the nearest of 2300) 
wholesale supply points — or write to The Texas Company. 
42nd Street. 
York 17, 


Neu 
N32, 


SERVICE SECTION 


automobile business to make the 
serious mistake, under present con- 
ditions, of getting ‘cocky’ and dis- 
courteous to our customers. The 
American public has a long mem+/ 
ory and if I sense the present feel- 
ing of folks that I know, they are 
‘fed up’ with discourtesy on the 
part of clerks and merchants in 
general.” 

How right the Nash sales crowd 
is—everyone of us has a list of 
butchers, bakers and candlestick; 
merchants we have put on our 
fertilizer list and will leave there, 
come hell and high water, becaus 
of the way they treated us when 
they had the driver’s seat and we 
were begging a ride. 

* * +o 
LITTLE item in a recent Indus, 
trial National Bank house or 
gan caught my eye and I'll pass it 
along to you for what it is worth 
It said: “Did you know that Hen 
Ford has an advertisement on the 
back of the $10 bill? Take a loo 
at the picture of the U. S. Treasury. 
Right up in front there’s a little 
old Model A chugging right along.’ 
(Note: My spyglass isn’t strong 
enough to verify this.) 


Plymouth 


(Continued from Page 41) 


drawing or a photographic repro 
duction. 

The contents of the book arg 
divided into 23 different sections, 
each section taking up the service 
and repair of all year models o 
one part of the car. In each case, 
data on different year models for 
the same service procedure is sc 
indicated that it is impossible for 
the serviceman to confuse the data 
on one year model with that o 
another year. In many cases where 
procedures vary considerably 
number of illustrations, each giving 
the data for the one particular 
year, are used to illustrate thg 
technics. 


Pa. Inspection 


Lasts 2 Months 


HARRISBURG, Pa.— (UTPS) — 
The semi-annual compulsory moto 
vehicle inspection period in Penn 
sylvania which started Nov. 1 will 
end Jan. 31, it was announced las; 
week by Secretary of Revenue 
David W. Harris, who said the 
present checkup period is “th 
most vital the commonwealth has 
undertaken since the safety pre- 
caution was inaugurated.” 

More than 2 million Pennsyl- 
vania cars must be inspected dur, 
ing the three month period. 


Curtis Lighting Eyes Europe 

W. E. Bush, manager of Curtis 
Lighting’s European companies be 
fore the war, is in the United State 
after six years’ absence. Bush is 
making his headquarters at Curtis 
Chicago offices, where he is gather- 
ing the data necessary to settle the 
company’s postwar policy in Eu 
ope. 


GOVERNMENT TERMINATED 
SURPLUS LOTS M-108-13-14 


SERVICEABLE MATER 


Automotive Materials pro- 
cured for Caterpillar Tracto 
consisting of: 


Rough Steel Forgings, Steé 
Castings, Malleable Iron Cast- 
ings, Grey Iron Castings, Fué 
Tank Fillers, Pins, Nuts, Lock 
Washers, Gaskets, Bushings,et 


Sale by competitive sealed biddiy 


Terms of sale —“as is” f.o.b. cars or 
trucks, ACF Plant, Berwick, 
Pennsylvania 


Bids will be opened at 
10:00 a.m., November 15, 1945 


Material available for inspection daily 


Bids and inquiries should be directed te 
MR. G. E. THOMPSON 


AMERICAN CAR 
AND FOUNDRY COMPAN 


Berwick 6, Pennsylvania 
Telephone Berwick 1144 









































OSERVICE SECTION 


7 Prod. Inc., Leonard Spark Plug 


Co. Inc., Lincoln Engrg. Co., Link- 
Belt Co., Lisle Corp., Lynch Mfg. 
orp. 

McCord Corp., McQuay - Norris 
fg. Co., Mansfield Tire & Rubber 
‘o., Manbee Equipment Co. Inc., 
Maremont Auto. Prod. Inc., Mar- 
quette Mfg. Co. Inc., Mercury Bat- 
ery Charger Co., L. J. Miley Co. 
Inc., Milwaukee Electric Tool 
orp., Minnesota Mining & Mfg. 
~Co., Moog Industries, Inc., Mogu- 
loid Co. of America. 

National Battery Co., National 
Carbon Co. Inc., New Britain Mach. 
Co., C. E. Niehoff & Co., Noblitt- 
S&Sparks Industries, Inc., Ohio Piston 


Co. 

P & D Mfg. Co., P.O.B. Mfg. Co. 

ne., Perfect Circle Co., Perfection 
Gear Co., Permatex Co. Inc., Pe- 
stroleum Solvents Corp., Plomb Tool 
Co., Polson Rubber Co., Powell 
Muffler Co. Inc., Practical Prod. 
o., Pyrene Mfg. Co., Quick Charge, 
Inc. 
Radiator Specialty Co., Ramsey 
Access. Mfg. Corp., Raybestos Div. 
Raybestos-Manhattan, W. M. Rey- 
nolds Mfg. Co., Resistoflex Corp., 
WRite Tool, Inc, Wm. & Harvey 
Rowland, Inc., Rust Master Chem- 
ical Co., Raymond Mfg. Co. 

A. Schraders Son, Schroeder & 
Tremayne, Inc., Sealed Power 
mCorp., Service Supply Co. Sew- 
all Paint & Varnish Co., Shaler 
Co., Sherwin-Williams Co., Shur 
loss Mfg. Co., Shurhit Prod., Inc., 
Simmons Mfg. Co., Simoniz Co., 

Skilsaw, Inc., Smith Welding 
pEquipment Corp., Sodrin Mfg. Co., 

Sparks - Withington Co. J. W. 

Speaker Corp., Standard Motor 
Prod., Inc., Star Mach. & Tool Co., 
Sterling Aluminum Prod., Inc., 
Sterling Tool Prod. Co., Stevens 
Walden, Inc., Stewart - Warner 
Corp., Sunnen Prod. Co., Supco 
‘Prod. Corp. 
~ §. G. Taylor Chain Co., Ther- 
moid Co., Thompson Prod., Inc., R. 
. Thomas Co. Inc., Timken Roller 
Bearing Co., Tobin Arp Mfg. Co., 
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“Baltimore Transit Plan 


.Calls for More Buses 
BALTIMORE.— (UTPS) —Buses 
are going to replace streetcars on 
galines serving areas in Baltimore, 
as provided for in a program an- 
pnaene by the Baltimore Transit 
0. 
“It should be possible to complete 
_.the program in two years,” the 
ompany said. The estimated cost 
is $7,500,000. 









HOTEL 
FORT SHELBY 


DETROIT 


J. E. Frawley, General Manager 


900 ROOMS WITH BATH, 
CIRCULATING ICE WATER, 
SERVIDOR — FROM $2.50 


AUTOMOTIVE NEWS, 
Booths, Jobbers Set Record... 


Peak Parts Need Seen 
‘At MEWA Parley 


(Continued from Page 45) 


Toledo Steel Prod. Co., Triple-A- 
Specialty Co., Tyson Bearing Corp. 

U. S. Air Compressor Co., U. S. 
Asbestos Div. Raybestos - Manhat- 
tan, U. S. Axle Co. Inc., United 
Motors Service, United States Elec. 
Tool Co., Unity Mfg. Co., Universal 
Battery Co. 

Van Cleef Brothers, Van Dorn 
Elec. Tool Co., Valley Forge Prod. 
Inc. Van Norman Co., Victor 
Mfg. & Gasket Co., Vulcan Mfg. 
Co. Inc. 


Wagner Electric Corp., Walker 
Mfg. Co., Ward Prod. Corp., Warn- 
er-Patterson Co., Wausau Motor 
Parts Co., Weaver Mfg. Co., Joseph 
Weidenhoff, Inc., Wells Mfg. Corp., 
Western Chain Prod. Co., Whitaker 
Cable Corp. Wilkening Mfg. Co., 
Willard Storage Battery Co., Wi- 
nona Tool Mfg. Co., Wix Access. 
Corp., Wohlert Corp. 

“X” Laboratories, Inc., Yankee 
Metal Prod. Corp., Zecol, Inc. 
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TEST MODEL of new truck body made from Reynolds aluminum alloy. Model, 
along with test trailer, also of strong aluminum alloy, will undergo actual field 
tests in the East shortly. 


Fluegel to Build in ’46 
Co. 





new building 65 by 100 feet next 
year. It recently bought the land 
(Chrysler),|for this move. The company now 


Fluegel Motor 


Alexandria, Minn., will construct a| has three mechanics on its staff. 





‘Reynolds Ready 
To Test Trucks 


Made of Aluminum 


LOUISVILLE, Ky... W. G. Rey | 
nolds, vice-president and general 
manager of the Parts division of 
Reynolds Metals Co., announced 
Friday the completion of test mod 
els of new truck and trailer bodies 
made from Reynolds strong alu- 
minum alloys. 

Reynolds explained that the mod- 
els were the result of experimental 
work in the company’s Louisville 
plant. They will, he said, be given 
actual field tests in the near future 
by a large eastern urban trucking 
firm. 

The truck, 16 feet long, 
1,000 pounds deadweight, or about 
40 percent, over the conventional 


saves 


body used previously, Reynolds 
said. 
After completion of field tests, 


he said, Reynolds would make the 
designs available to truck and trail- 
er manufacturers for production. 


X-Ray Unit Donated 


A $15,000 mobile X-ray photo- 
graphic unit has been donated to 
the El Paso, Tex., Tuberculosis So- 
ciety by A. B. Poe, Chrysler dealer. 














































































} NEW YORK.—An improved type 
service station introduced by Soc- 
ony-Vacuum Oil Co., Inc., combines 
many new features, such as the 
absence of walls between lubritori- 
um and salesroom, better lighting 
and greater organization of equip- 
ment, all designed to facilitate the 
work of the attendant and make 

the visit of the customer a pleasant 

one. 

, Located at Cedar Lane and River 

; Rd., Teaneck, N. J., the first such 

station has been put into operation 
by the company on an experiment- 
al basis. With the emphasis on 





ATA Unit Given OK 
For Two-Way Radio 

WASHINGTON.—The Federal 
Communications Commission has 
granted Highway Radio, Inc., a 
subsidiary of American Truck- 
ing Assns., authority to operate 
a 250-watt FM radio station in 
Chicago for commercial truck- 
ing operations, it was announced 
here last week. 


John V. Lawrence, managing 
director of ATA and general 
manager of Highway Radio, said 
the station will be the first of its 
kind in the country and pre- 
dicted the general use of two- 
way radio for highway trucks in 
other states to facilitate motor 
freight handling. 


THIS 





2800 Robertson Avenue 





ZUUERICAN 
” hewdio Cli 
AND MONTERREY 


American Airlines provides swift, daily service for Pas- 
sengers, Air Mail and Air Express to these important 
Mexican cities with connections beyond to Central and 
South America. For reservations or information call your 
travel agent or the nearest American Airlines Office. 


AMERICAN AIRLINES Sysvem 


THE NATIONAL AND INTERNATIONAL ROUTE OF THE FLAGSHIPS 


Trailmobile branch for 
Trailmobile’s 
Write us for the address. 


THE TRAILMOBILE COMPANY 


Truck-Dealer 





Model Socony Station 


Teaneck, N. J. Unit Has No Partition 
Between Salesroom, Lubritorium 


cleanliness, the interior is painted 
white, which, in combination with 
modern illumination and _ large 
window space, provides improved 
lighting for the man at work. 


The sales space is one - third 
larger than formerly and this spa- 
ciousness is enhanced by the ab- 
sence of a wall between this section 
and the lubritorium, so that the 
interior is actually one large room. 
The increased space permits more 
attractive displays of merchandise 
and is expected to result in in- 
creased sales of automobile prod- 
ucts. The new arrangement also 
offers more convenience for the 
customer who can inspect the 
merchandise or relax in comfort 
while his car is being greased. 


To shorten the loss of time in 
searching for tools and getting 
equipment into place each time a 
car is serviced, the station has been 
arranged with all equipment con- 
veniently located. 


One container holds gear oil and 
chassis grease, as well as air and 
water tubes, so that work can be 
performed on two cars at the same 
time without either attendant hav- 
ing to leave the vehicle he is work- 
ing on. 

Socony-Vacuum’s service provides 
the usual polishing of windshield, 
back and side windows, in addition 
to tire and water checkups. Uphol- 
stery and rugs are cleaned with a 
specially designed vacuum cleaner. 








TRUCK DEALERS 
WILL WELCOME 
POLICY 


The problems of Truck Dealers as 
they relate to trailers are recognized 
by the Trailmobile Company. Wesug- 
gest that you contact the nearest 


details of 
policy. 


e Cincinnati 9, Ohio 


—~6¢*Hemetetks* Service Centers 
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SEVEN HUNDRED PACKARD dealers in the Midwest previewed at the 


Stevens hotel, the first shipment of ne 
Above, Packard President 


seorge T. aoe (left) and L. W. 
vice-president and general sales manager, 


four years. 
ack (right), 
scuss the new streamlined Clipper 


w cars to Chicago in aeerty 


with W. R. Bellows of Chicago, Midwestern regional manager. 





Car Output Lagging 


June-October Production of Passenger Autos 
Is Short 74% of WPB Estimate 


WASHINGTON. Only 19,136 
new passenger cars were produced 
in the four months ended Oct. 31, 
the Civilian Production Adminis- 
tration reported last week. 

Earlier this year it was indicated 
that 72,740 cars might be produced 
in this period. The drop to 26 per- 
cent of the anticipated total is 
attributed to shortage of parts and 
labor difficulties. 


The total at the end of October 
showed a “marked increase” over 
the output of 5,259 cars reported 
on Oct. 16, the agency stated. In 
line with projections several 
months ago, the aggregate at the 
middle of October would have been 
44,089. 

Prior to the end of liabilities, the 
War Production Board, predecessor 
to the Civilian Production Admin- 


Packard Earning 
Steady Despite 


Volume Cut 


DETROIT. — Despite reduced 
manufacturing volume and sharp 
increase in reconversion costs, 
Packard profits reflected slight 
third quarter gain, according to 
the financial report issued last 
week. 


Third yuarter earnings increased 





S 


istration, set possible production 
for the final six months of 1945 at 
250,000. This figure was the basis 
for the quota system of production 
given to manufacturers. i 


OStmartes 


Williams of GM 
Dies at 61 


DETROIT. William Clayton 
Williams jr., 61, vice-president in 
charge of the accessory division 
of General Motors, died here Nov. 
2. Williams started with GM in 
1913 when he joined Chevrolet di- 
vision at Tarrytown, N. Y. 

After holding various positions 
with the corporation, he came to 
Detroit in 1926 from Oakland, 
Calif.. where he was manager of 
the Chevrolet assembly plant, and 
placed in charge of all Chevrolet 
assembly plants. Williams was 
|made a vice-president of GM in 
; 1940. 


* * * 


Carnegie Dead at 86; 
Early Auto Designer 


DETROIT.—James Carnegie, 86, 
pioneer in automotive engineering 
and design, died last week at his 
Detroit home. 

Carnegie was a machinist for 
Cadillac when it was first organ- 





profits for the nine months ending | jzeq in the first years of the cen- 
Sept. 30, to $1,070,500 compared tury. During his automotive career, 
with $1,064,450 as of June 30. Net| of which 29 years were spent with 
gain is $6,050.The first nine months’ | Cadillac, he was associated with 


earnings compare with $3,280,130 
for the corresponding period in 
1944. 


e + . 
Ceilings Raised 
7 e 
On Split Tires 

WASHINGTON. — Ceilings have 
been raised approximately 5.9 per- 
cent on the prices that can be 
charged for splitting tires, accord- 
ing to an OPA announcement last 
week. 

The increase, effective Nov. 13, 
has been allowed following a study 
of costs for this service, which is 
generally performed by “splitters” 
engaged by rubber reclaiming 
firms. 

The new ceiling price is $15.88 
per ton of tires split, which com- 
pares with a ceiling of $15 gener- 
ally prevailing under the previous 
March, 1942, “freeze.” 


’ 
Chevrolet-Buffalo 

> : > : 
Producing Parts 
BUFFALO.—Chevrolet plants in 
the Buffalo area have undertaken 
production of parts for new cars 
on a small scale. 

The River road plant is making 
motor parts and the Delavan ave- 
nue unit, now known as the Chev- 


| rolet Axle division, is making gears 


and axle parts 


Henry Ford and Dodge brothers. 


« * * 
| Lynn B. Lewis 
| BLOOMINGTON, Ind. — Lynn B. 
| a‘num 61, automobile retailer here for 


a number of years and a former mayor 
| and member of the city council, died 
Oct. 28. 
* * 4 


Lt. William Botterill 
DENVER.—Word that their son, Sec- 


ond Lt. William F. Botterill, died Apr. 
30, 1942, while a prisoner of war of the 
Japanese in the Philippines, has been 
received here by Tom Botterill from 


the War department. Lt. Botterill pre- 
viously had been reported missing in 
action May 7, 1942. His father, Tom 
| Botterill, was distributor of Hudson 
| cars here for many years, retiring from 
the field just prior to the opening of 





World War II. Up until his retirement 
he was Denver's oldest auto dealer. 
« + * 


| Thomas P. Thompson jr. 


BRADFORD, Pa. Thomas P. 
|Thompson jr., former president of 
Independent Petroleum Assn. of Amer- 


ica and a director of Kendall Oil 
| Refining Co., died here Nov. 1. He 
was also a former president of Penn- 
sylvania Grade Crude Oil. Assn. 
* + * 
Bert J. Denning 

SALT LAKE CITY. — Bert James 

| Denning, 49, automobile dealer here 


| was killed Oct. 23 while deer hunting 
|in Davis Canyon. He was the state's 
tenth casualty during the current sea- 
son. His body was found at the foot 
of a 90-foot cliff from which he ap- 
parently fell after he became separated 
from the rest of his party. 
* * * 


George A. Keller 
BUFFALO.—George A. Keller, for- 
mer president of Pierce-Arrow Buffalo 
| Corp., a retail sales organization, died 


. F 
j recently of a heart attack. He was 69. i : 





SERVICE SECTION 


Finance Firm 
Appoints Given 


Vice-President 


NEW YORK.—Reginald F. Given 
has been named vice-president and 
general manager of the American 
Installment Credit Corp., it was 
announced here last week. Arthur 
J. Morris, found- 
er of the Morris 
plan, is president 
of the corpora- 
tion. 

Given will be in 
charge of the re- 
cently organized 
American Bank 
Credit Plan for 
financing install- 
ment purchases 
of automobiles, 
trucks and buses 
through local 
dealers and local banks. 

He was formerly associated with 
Commercial Credit Corp. which he 
joined in 1926 as head of the Pitts- 
burgh office. Later he became vice- 
president in charge of branch op- 
erations of Ford’s Universal Credit 
Co. 





R. F. Given 
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with Reynoco 
FACTORY- DESIGNED 


SYSTEMS and FORMS 


For Accounting, Sales, Parts 
and Service Departments 


Profit by the experience of thou- 
sands of users. Know where and 
how your operation stands on pro- 
fit or loss. Learn how you too can 
establish clear-cut records and re- 
ports. Strengthen your procedure 
to insure the proper accounting of 
all funds, Have all the facts neces- 
sary for intelligent, profitable 
Management. 
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the vehicle factories in many cases, 
because independent parts makers 
who never have made the part in 
the past, are putting them into 
production, getting them priced on 
today’s cost and, because of the 
great scarcity of these parts, are 
able to sell all they can provide 
at the higher price. This volume 
going to outside producers, of 
course, lessens the quantity the ve- 
hicle factory has orders for and in 
turn increases the cost to the car 
factories because of the lesser 
quantities they are able to order 
from the supplier. 

Parts manufacturers are com- 
plaining bitterly about the treat- 
ment they are getting from OPA— 
or the lack of action by OPA—on 
their replacement parts problem. 
They claim that in spite of many 
protests to OPA they are getting 
no action whatever on the repricing 
of either car replacement or truck 
parts; that they are being pro- 
duced at a loss today, and that they 
will not be able to continue build- 
ing parts on this basis much longer 
unless they get relief. 

Both vehicle factories and sup- 
pliers are taking a severe licking 
on both old model parts and non- 
functional items. Stocks of parts 
that normally are carried for 
lifetime expectancy have long 
been depleted due to the in- 
creased replacement rate experi- 
enced during the war, because 
more cars are being kept in op- 


Ill. Labor Group 
Wants Auto Repair 


Men Licensed 
SPRINGFIELD, Ill.—A _ resolu- 


cense all persons doing work in re- 
pairing and maintaining motor ve- 
hicles was adopted by the [Illinois 
Federation of Labor at its annual 
convention here last week. 

Periodic inspection of all motor 
vehicles in Illinois was approved. 

The convention also recommend- 
ed the rebuilding of US route 30 
alternate, Lincoln highway to mod- 
ern highway, from Geneva to the 
Mississippi river, eliminating all 
hazardous curves. 


R. I. Gas Tax Up $62,260 


PROVIDENCE, R. I.—Rhode Island's 
three-cent gasoline tax netted $289,603 
in October ,an increase of $62,260 over 
fe, the same month last year, it was re- 
’ orted last week by Thomas L. F. 

elley jr., chief tax examiner of the 
motor fuel tax section. 
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CLEVELAND 
IT’S THE 





HOME OF THE FAMOUS 


VOGUE 
ROOM 


1000 ROOMS WITH BATH 
RADIO IN EVERY ROOM 
FIVE FINE RESTAURANTS 


Central Downtown Location 


tion asking for legislation to li-j 


AUTOMOTIVE NEWS, NOVEMBER 12, 1945 


Suppliers Losing Money... 


OPA Parts Price Policy 
May Lay Up 


(Continued from Page 41) 


Cars 


eration for a greater number of 
years and because non-functional 
parts were not allowed to be 
made during the war period. 


These parts carry price tags 
based on prewar costs and were 
built in large quantities. Now they 
must be put back into production 
in limited quantities and at 1945 
costs, which are considerably high- 
er. Yet, due to OPA’s lack of action 
on the replacement parts price 
problem, they must be sold at the 
original prewar price. 

Even now, before many of these 
non-functional parts and recently 
built older model parts losses have 
had time to be recorded in their 
books, one large company is ex- 
periencing a gross profit ratio loss 
of better than 31 percent. This in 
spite of the fact that the total re- 
placement parts volume has _ in- 
creased some 300 percent. 


= 
: 








500 AUTOMOBILES DAILY will be the capacity of this assembly plant now @————————— 


the 


Labor Strife Ups 
Parts Shortage 


In Canada 


MONTREAL.-—-Labor troubles in 
automobile and parts factories are 
reflected in a scarcity of parts re- 
quiring hardened steel such as 
transmission and_ steering parts. 
Though there is still a fair stock 
of mufflers, exhaust pipes, and 
small exterior accessories. 

Ford dealers here have been hit 
by the Windsor strike which has 


prevented trucks from. reaching 


oe eres by Ford Motor Co. at St. Louis. The site is on Route 66, near 
unicipal Airport. Employment will be provided for approximately 3,000 
persons when the plant is in full production. 


them. They also find a shortage of 
those parts which are made in the 
Ford factory. 

Car owners are showing intensi- 
fied interest in repairs and mainte- 
nance, feeling uncertain as to how 
long they may have to run their 
present cars. 


Progressive Changes 

The advancement of John D. 
Gordon to the pest of general man- 
ager and the appointment of Carl 
L. Halpin as manufacturing works 
manager was announced last week 
by Fred Johnson, president of 
Progressive Welder Co., Detroit. 








Complete Car Checkup 
Urged in York, Pa. 


YORK, Pa—State Revenue 
Secretary David W. Harris, in a 
bulletin last week to local in- 
spection stations said, “In the 
interest of safety, car owners 
and inspection stations must co- 
operate in making the coming 
checkup a thorough one.” From 
indications, a considerable num- 
ber of wornout motor vehicles 
will be ruled off the highways 
during the present inspection 
period. 
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in the oil 
Quaker State Motor 


quality oil— and, what’s more, that 
a large body of motorists want it and 
ask for it. A lot of car owners simply 
will not be contented unless they get it. 

They know it is made from 100% 


pure Pennsylvania grade crude oil— 


F A 
Fo A EA 

Customers 

AND QUAKER STATE DEALERS GET! 


A" why not? Practically everyone 
trade knows that 







better and 
Oil is a high- 


Quaker State Motor Oil gets customers, 
and its rigidly maintained quality 


keeps them. For good men, a Quaker 


they are convinced that it lubricates 


lasts longer—that its 


quality always runs uniform, is always 
dependable. They feel safer with it. 


In other words, the reputation of 


State dealership is an ideal set-up. 


LY 
PH 
f 


QUAKER STATE MOTOR OIL e QUAKER STATE SUPERFINE LUBRICANTS 
QUAKER STATE OIL REFINING CORPORATION e OIL CITY, PENNA. 

























Retail price 35¢ 
\ Per quart 
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Model Socony Station 


Teaneck, N. J. Unit Has No Partition 
Between Salesroom, Lubritorium 


NEW YORK.—An improved type 
service station introduced by Soc- 
ony-Vacuum Oil Co., Inc., combines 
many new features, such as the 
absence of walls between lubritori- 
um and salesroom, better lighting 
and greater organization of equip- 
ment, all designed to facilitate the 
work of the attendant and make 
the visit of the customer a pleasant 
one, 

Located at Cedar Lane and River 
Rd., Teaneck, N. J., the first such 
station has been put into operation 
by the company on an experiment- 
al basis. With the emphasis on 


ATA Unit Given Ok 


For Two-Way Radio 

WASHINGTON.—The Federal 
Communications Commission has 
granted Highway Radio, Inc., a 
subsidiary of American Truck- 
ing Assns., authority to operate 
a 250-watt FM radio station in 
Chicago for commercial truck- 
ing operations, it was announced 
here last week. 

John V. Lawrence, managing 
director of ATA and general 
manager of Highway Radio, said 
the station will be the first of its 
kind in the country and pre- 
dicted the general use of two- 
way radio for highway trucks in 
other states to facilitate motor 
freight handling. 


cleanliness, the interior is painted 
white, which, in combination with 
modern illumination and _ large 
window space, provides improved 
lighting tor the man at work. 


The sales space is one - third 
larger than formerly and this spa- 
ciousness is enhanced by the ab- 
sence of a wall between this section 
and the lubritorium, so that the 
interior is actually one large room. 
The increased space permits more 
attractive displays of merchandise 
and is expected to result in in- 
creased sales of automobile prod- 
ucts. The new arrangement also 
offers more convenience for the 
customer who can inspect the 
merchandise or relax in comfort 
while his car is being greased. 


To shorten the loss of time in 
searching for tools and getting 


car is serviced, the station has been 
arranged with all equipment con- 
veniently located. 


One container holds gear oil and 
chassis grease, as well as air and 
water tubes, so that work can be 
performed on two cars at the same 
time without either attendant hav- 
ing to leave the vehicle he is work- 
ing on. 

Socony-Vacuum’s service provides 
the usual polishing of windshield, 
back and side windows, in addition 
to tire and water checkups. Uphol- 
stery and rugs are cleaned with a 
specially designed vacuum cleaner. 
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American Airlines provides swift, daily service for Pas- 
sengers, Air Mail and Air Express to these important 
Mexican cities with connections beyond to Central and 
South America. For reservations or information call your 
travel agent or the nearest American Airlines Office. 


AMERICAN AIRLINES Sysvem 
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: . : SEVEN HUNDRED PACKARD dealers in the Midwest previewed at the 
equipment into place each time a] Stevens hotel, the first shipment of new cars to Chicago in measly four years. 


Above, Packard President 
with W. R. 


seorge T. ae eee (left) and L. W. 
vice-president and general sales manager, di 
Bellows of Chicago, Midwestern regional manager. 


ack (right), 
scuss the new streamlined Clipper 


Car Output Lagging 


June-October Production of Passenger Autos 
Is Short 74% of WPB Estimate 


WASHINGTON. Only 19,136 
new passenger cars were produced 
in the four months ended Oct. 31, 
the Civilian Production Adminis- 
tration reported last week. 

Earlier this year it was indicated 
that 72,740 cars might be produced 
in this period. The drop to 26 per- 
cent of the anticipated total is 
attributed to shortage of parts and 
labor difficulties. 

The total at the end of October 
showed a “marked increase” over 
the output of 5,259 cars reported 
on Oct. 16, the agency stated. In 
line with projections several 
months ago, the aggregate at the 
middle of October would have been 
44,089. 

Prior to the end of liabilities, the 
War Production Board, predecessor 
to the Civilian Production Admin- 


Packard Earnings psc in charge of all Chevrolet 


Steady Despite 


Volume Cut 


DETROIT. — Despite reduced 
manufacturing volume and sharp 
increase in  reconversion' costs, 
Packard profits reflected slight 
third quarter gain, 
the financial report 
week. 

Third yuarter earnings increased 
profits for the nine months ending 
Sept. 30, to $1,070,500 compared 


issued last 


according to 


istration, set possible production 
for the final six months of 1945 at 
250,000. This figure was the basis 
for the quota system of production 
given to manufacturers. ; 


Obituaries 
Williams of GM 
Dies at 61 


DETROIT. William Clayton 
Williams jr., 61, vice-president in 
charge of the accessory division 
of General Motors, died here Nov. 
2. Williams started with GM in 
1913 when he joined Chevrolet di- 
vision at Tarrytown, N. Y. 

After holding various positions 
with the corporation, he came to 
Detroit in 1926 from Oakland, 
Calif.. where he was manager of 
the Chevrolet assembly plant, and 


jassembly plants. Williams was 
|made a vice-president of GM in 
1940. 

| a 


Carnegie Dead at 86; 


Early Auto Designer 


DETROIT.—James Carnegie, 86, 
pioneer in automotive engineering 
and design, died last week at his 
Detroit home. 

Carnegie was a machinist for 
Cadillac when it was first organ- 
ized in the first years of the cen- 
tury. During his automotive career, 


with $1,064,450 as of June 30. Net] of which 29 vears w snes 4 
th $1,064, l . 9 years were spent with 
gain is $6,050.The first nine months’ | Cadillac, he was associated with 


earnings compare with 
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[Finance Firm 
Appoints Given 


Vice-President 


NEW YORK.—Reginald F. Given 
has been named vice-president and 


general manager of the American, 


Installment Credit Corp., it was 
announced here last week. Arthur 
J. Morris, found- 
er of the Morris 
plan, is president 
of the corpora- 
tion. 

Given will be in 
charge of the re- 
cently organized 
American Bank 
Credit Plan for 
financing install- 
ment purchases 
of automobiles, 
trucks and buses 
through local 
dealers and local banks. 

He was formerly associated with 
Commercial Credit Corp. which he 
joined in 1926 as head of the Pitts- 
burgh office. Later he became vice- 
president in charge of branch op- 
erations of Ford’s Universal Credit 


Co. 


R. F. Given 
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SYSTEMS and FORMS 


For Accounting, Sales, Parts 
and Service Departments 


$3,280,130 | Henry Ford and Dodge brothers. 
for the corresponding period in eT aa 
1944. | 


Profit by the experience of thou- 
sands of users. Know where and 
how your operation stands on pro- 
fit or loss. Learn how you too can 


Lynn B. Lewis 
| BLOOMINGTON, Ind. — Lynn B. 
| Lewis, 61, automobile retailer here for 
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WILL WELCOME 


THIS 


POLICY 


The problems of Truck Dealers as 
they relate to trailers are recognized 
by the Trailmobile Company. Wesug- 
gest that you contact the nearest 


Trailmobile 
Trailmobile’s 


branch for 
Truck-Dealer 


details of 
policy. 


Write us for the address. 


THE TRAILMOBILE COMPANY 


2800 Robertson Avenue 


w Cincinnati 9, Ohio 


~@¢e‘Hemetetiks* Service Centers 


Ceilings Raiscd 
On Split Tires 


WASHINGTON. — Ceilings have 


been raised approximately 5.9 per- 
cent on the prices that can be 
charged for splitting tires, accord- 
ing to an OPA announcement last 
week. 

The increase, effective Nov. 
has been allowed following a study 
of costs for this service, which is 
generally performed by “splitters’’ 
engaged by rubber 
firms. 

The new ceiling price 
per ton of tires split, which com- 
pares with a ceiling of $15 gener- 
ally prevailing under the previous 
March, 1942, “freeze.” 


’ 

Chevrolet-Buffalo 
e 
Producing Parts 

BUFFALO. 
the Buffalo area have undertaken 
production of parts for new cars 
on a small scale. 

The River road plant is making 
motor parts and the Delavan ave- 
nue unit, now Known as the Chev- 
rolet Axle division, is making gears 
and axle parts 


13, | 


reclaiming | 


is $15.88 | 


Chevrolet plants in| 


ja number of years and a former mayor 
and member of the city council, died 
Oct. 28. 
| —* 3 


Lt. William Botterill 


DENVER.—Word that their son, Sec- 
ond Lt. William F. Botterill, died Apr. 
30, 1942, while a prisoner of war of the 
Japanese in the Philippines, has been 
received here by Tom Botterill from 
the War department. Lt. Botterill pre- 
viously had been reported missing in 
action May 7, 1942. His father, Tom 
Botterill, was distributor of Hudson 
cars here for many years, retiring from 
the field just prior to the opening of 
World War II. Up until his retirement 
he was Denver's oldest auto dealer. 

* # * 


Thomas P. Thompson jr. 


| BRADFORD, Pa. — Thomas P. 

Thompson jr., former president of 
Independent Petroleum Assn. of Amer- 
ica and a director of Kendall i 
Refining Co., died here Nov. 1. 
was also a former president of Penn- 
sylvania Grade Crude Oil. Assn. 

* * * 


Bert J. Denning 


SALT LAKE CITY. — Bert James 
| Denning, 49, automobile dealer here 
was killed Oct. 23 while deer hunting 
in Davis Canyon. He was the state's 
tenth casualty during the current sea- 
|} son. His body was found at the foot 
of a 90-foot cliff from which he ap- 





| parently fell after he became separated 
| from the rest of his party. 


| 
i 


* » *x 


George A. Keller 
BUFFALO.—George A. Keller, for- 
mer president of Pierce-Arrow Buffalo 
Corp., a retail sales organization, died 
recently of a heart attack. He was 69 
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to insure the proper accounting of 
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Suppliers Losing Money .. . 


OPA Parts Price Policy 


May Lay Up 


Cars 


(Continued from Page 41) 


the vehicle factories in many cases, 
because independent parts makers 
who never have made the part in 
the past, are putting them into 
production, getting them priced on 
today’s cost and, because of the 
great scarcity of these parts, are 
able to sell all they can provide 
at the higher price. This volume 
going to outside producers, of 
course, lessens the quantity the ve- 
hicle factory has orders for and in 
turn increases the cost to the car 
factories because of the lesser 
quantities they are able to order 
from the supplier. 

Parts manufacturers are com- 
plaining bitterly about the treat- 
ment they are getting from OPA— 
or the lack of action by OPA—on 
their replacement parts problem. 
They claim that in spite of many 
protests to OPA they are getting 


> no action whatever on the repricing 


of either car replacement or truck 
parts; that they are being pro- 
duced at a loss today, and that they 
will not be able to continue build- 
ing parts on this basis much longer 
unless they get relief. 

Both vehicle factories and sup- 
pliers are taking a severe licking 
on both old model parts and non- 
functional items. Stocks of parts 
that normally are carried for 
lifetime expectancy have long 
been depleted due to the in- 
creased replacement rate experi- 
enced during the war, because 
more cars are being kept in op- 


Ill. Labor Group 
Wants Auto Repair 


Men Licensed 
SPRINGFIELD, Ill.—A _ resolu- 


tion asking for legislation to li-j 


cense all persons doing work in re- 
pairing and maintaining motor ve- 
hicles was adopted by the Illinois 
Federation of Labor at its annual 
convention here last week. 

Periodic inspection of all motor 
vehicles in Illinois was approved. 

The convention also recommend- 
ed the rebuilding of US route 30 
alternate, Lincoln highway to mod- 
ern highway, from Geneva to the 
Mississippi river, eliminating all 
hazardous curves. 


R. I. Gas Tax Up $62,260 


PROVIDENCE, R. I.—Rhode Island's 
three-cent gasoline tax netted $289,603 
in October ,an increase of $62,260 over 
the same month last year, it was-re- 
ported last week by Thomas L. F. 
Kelley jr., chief tax examiner of the 
motor fuel tax section. 
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eration for a greater number of 
years and because non-functional 
parts were not allowed to be 
made during the war period. 


These parts carry price tags 
based on prewar costs and were 
built in large quantities. Now they 
must be put back into production 
in limited quantities and at 1945 
costs, which are considerably high- 
er. Yet, due to OPA’s lack of action 
on the replacement parts price 
problem, they must be sold at the 
original prewar price. 

Even now, before many of these 
non-functional parts and recently 
built older model parts losses have 
had time to be recorded in their 
books, one large company is ex- 
periencing a gross profit ratio loss 
of better than 31 percent. This in 
spite of the fact that the total re- 
placement parts volume has in- 
creased some 300 percent. 





500 AUTOMOBILES DAILY will be the capacity of this assembly plant now @————_—————“—- 


the 


io hones at by Ford Motor Co. at St. Louis. The site is on Route 66, near 
unicipal Airport. Employment will be provided for approximately a 


persons when the plant is in full production. 


Labor Strife Ups 
Parts Shortage 


In Canada 


MONTREAL.--Labor troubles in 
automobile and parts factories are 
reflected in a scarcity of parts re- 
quiring hardened steel such as 
transmission and _ steering parts. 
Though there is still a fair stock 
of mufflers, exhaust pipes, and 
small exterior accessories. 

Ford dealers here have been hit 
by the Windsor strike which has 
prevented trucks from reaching 





AND 


+ 
them. They also find a shortage of 


those parts which are made in the 
Ford factory. 

Car owners are showing intensi- 
fied interest in repairs and mainte- 
nance, feeling uncertain as to how 
long they may have to run their 
present cars. 


Progressive Changes 
The advancement of John D. 
Gordon to the pest of general man- 
ager and the appointment of Carl 
L. Halpin as manufacturing works 
manager was announced last week 


by Fred Johnson, president of 
Progressive Welder Co., Detroit. 
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QUAKER STATE DEALERS GET! 


ind lasts longer—that its 


A” why not? Practically everyone they are convinced that it lubricates 


in the oil 


Quaker State Motor Oil is a high- 
quality oil— and, what’s more, that 


will not be contented 


a large body of motorists want it and In other 
ask for it. A lot of car owners simply Quaker Stats 
unless they get it. and its 
They know it is made from 100% keeps th 


pure Pennsylvania grade crude oil— 


trade knows 


that bette! 


depene 


Quanity awe 


ivs runs uniform, is always 


They feel safer with it. 
rds, the reputation of 


\f 


‘Lotor Oil gets customers, 


or good men, a Quaker 


State dealership is an ideal set-up. 
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maintained quality A 





Complete Car Checkup 
Urged in York, Pa. 


YORK, Pa—State Revenue 
Secretary David W. Harris, in a 
bulletin last week to local in- 
spection stations said, “In the 
interest of safety, car owners 
and inspection stations must co- 
operate in making the coming 
checkup a thorough one.” From 
indications, a considerable num- 
ber of wornout motor vehicles 
will be ruled off the highways 
during the present inspection 
period. 








lealets want... 


Retail price 35¢ |} 
, per quart 
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Member Pennsvivanta Grade 


Crude Or! A 


ciation 


QUAKER STATE MOTOR OIL e QUAKER STATE SUPERFINE LUBRICANTS 
QUAKER STATE OIL REFINING CORPORATION e OIL CITY, PENNA. 
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DENVER Charles H. Gunn, 
chief of the state motor vehicle de- 
partment, has proposed a compre- 
hensive, seven-point program to re- 
duce highway hazards and cut Col- 
orado’s mounting traffic accident 
rate. None of the proposals concern 
law enforcement. The seven point 
program is: 

1. Compulsory reexamination of 
drivers after they have been in- 
volved in an accident, or after 


SAE to Discuss 
Air Problems at 


Chicago Dec. 3.5 


NEW YORK. Engineering re- 
quirements of commercial air 
transportation over global routes, 
from ground servicing equipment 
and methods to navigation and 
traffic control, will be reviewed at 
the SAE National Air Transport 
Engineering meeting to be held 
Dec. 3-5 in the Edgewater Beach 
hotel at Chicago. 

Announcing the program for the 
sponsors, SAE Air Transport En- 
gineering Activity and SAE Chi- 
cago section, general manager 
John A. C. Warner, explained that 
the meeting will concentrate atten- 
tion upon basic, mutual, and press- 
ing engineering problems of the air 
transport industry. 


Blair Builds for Service 
Blair Motor Co. (Chrysler), Salt 
Lake City, is including remodeling 
of the showroom in its expansion 
and renovation program A new ser- 
vice department has been erected. 
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Points for Prevention 


Seven Ideas for Reducing Highway Accidents 
Proposed by Gunn of Colorado 
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their second violation of traffic reg- 
ulations. 

2. Thorough and complete inspec- 
tion of vehicles by state-operated 
inspection stations attended by 
trained and experienced inspectors. 

3. Enactment of a law to provide 
filing of proof for each accident, 
and requiring that everyone be 
made to assume responsibility for 
the privilege of operating a motor 
vehicle. . 

4. Adoption by all high schools 
of a driver-training program as 
previously recommended by _ the 
motor vehicle department. 

5. More thorough filing, analysis 
and reporting of accidents to de- 
termine causes and frequency rates. 

6. Better cooperation of courts in 
assessing fines fitting the offense 
with increased fines for second and 
subsequent offenders. 


7. More enforcement and closer 
observation of drivers’ records and 
suspension for three or more traffic 
law violations, or accidents, or 
combinations involving each. 





Renewal of Auto Checks 


Seen Next Year in Va. 


RICHMOND, Va.—Maj. J. R. 
Nunn, acting state police super- 
intendent, said last week that 
the state police hope to be able 
to resume semiannual automo- 
bile inspections by next spring. 

The acting superintendent re- 
vealed that a statewide survey 
now is being made to determine 
when facilities will be available 
for the inspections, which had 
to be discontinued during the 
war emergency. 





As Always = 


wer BRAEGER CO. 





THE G&TH CHEVROLET (a 1912 model) is a permanent exhibition feature 
in the showrooms of King-Braeger Chevrolet Cvo., Milwaukee. Its custodian is 


0. J. Hylton, who recently marked his 
rolet service manager. 


quarter century anniversary as a Chev- 


Parking Problem Assumes 
Additional Importance 


PHILADELPHIA. -- Parking, al- 


more obvious that you can't move 


ways a traffic headache, is looming | vehicles if the street space is occu- 


up as the No. 1 problem in post- 
war motoring, according to the 
Keystone Automobile Club, which 
notes growing support for the 
establishment of strategically lo- 
cated off-street parking facilities as 
a major step toward the solution 
of traffic difficulties in crowded 
cities and towns. 


“With new car production in full 
swing,” said Keystone President J. 
Maxwell Smith last week, “it won't 
be long now until an already seri- 
ous traffic problem is greatly mag- 
nified. 


“It is elementary that a motor 
vehicle, to be of any service to its 
owner or the community, must 
have room to move and a place to 


stop. And it is becoming more and 


pied by standing vehicles. 

“Since there is little to be gained 
,by taking a car to town unless it 
/can find a reasonably priced park- 
jing space close to its destination, 
the problem narrows down to off- 
street parking. The question nat- 
urally arises: ‘Where does the re- 
sponsibility lie for providing such 
space?’ 

“Some traffic authorities contend 
the responsibility rests with the 
community, which stands to gain 
through increasing ratables in con- 
gestion-free business areas while 
facing loss through decentraliza- 
tion if traffic-bound streets drive 
business away. Municipal owner- 
ship or some form of subsidy for 
privately owned facilities are 
among suggestions frequently 
heard. 

“Whatever the eventual answer, 
it is plain that municipalities must 
take a more constructive part in 
solution of the problem than the 
present formula of erecting ‘no 
parking’ signs without providing 
an alternative,” he said. 

Welcome Home 

War Vet Employes Return 

To Victoria Firm 

VICTORIA, B. C.— Wilson and 
Cabeldu, automobile dealers and 
service garage operators here re- 
cently ran an advertisement in 
local newspapers welcoming back 
four members of their staff from 
the armed services. The returned 
men are Tom Mangnall and Jack 
Fish, metal workers; Jack Cox, a 
former authority on automobile up- 
holstery; Arnold Wratten, who was 
previously with the paint shop of 
the company. 

Wilson and Cabeldu announce 
with the addition of these four 
members to the staff of their body 
shop, they are enlarging the body 
and fender repair, painting, re- 
finishing and upholstery work and 
undertake to do it on prewar 
schedules. 


“‘As a result of our ad In Automotive News. 
the Rolls-Royce was sold. I might add 
that we received 12 other inquiries about 
this car. Five of these from states other 
than North Carolina and seven from this 
state.’’ Thos. L. Black, manager, Pine- 
hurst Garage Company, Inc. (Chevrolet), 
Pinehurst, N. C. 


SERVICE SECTION 


Jeeps at Work 
In Many Fields, 
Canaday Says 


NEW YORK.—Ward M. Canaday, 
chairman of Willys-Overland, re- 
ported wide use of the civilian 
jeep in agriculture and industry 
in a talk here last week before 
the New York 
Society of Secur- 
ity Analysts. 

The new jeeps 

already are at 
work on oil fields, 
at large oil re- 
fineries, on mo- 
tion picture com- 
pany lots, race 
tracks, newspa- 
per delivery 
routes, airport 
construction jobs, 
and in_ baseball 
parks and lumber yards, Canaday 
said. 
Demands for the universal jeep 
from distributors, he said, are far 
greater than the company can hope 
to supply this fall. 

Commenting on his company’s 
program as initiated by Charles E. 
Sorensen, Willys president, Cana- 
day said: 

“The production of the universal 
jeep comes first, ety practic- 
ally no manufacturing delay or lost 
time in getting under way. Utiliz- 
ing a large percentage of the same 
essential parts, there will follow a 
family of vehicles adapted especi- 
ally for utility and economy uses, 
which will include truck, delivery 
and passenger cars.” 


Colo. May Stop 
Buying from OSP, 


Purchaser Says 


DENVER. — Rodney Anderson, 
state purchasing agent, asserted 
last week that the federal govern- 
ment’s program of disposing of sur- 
plus war property is “in such a 
mess” the state may have to dis- 
continue entirely its purchase of 
the goods. 

“Administration of the program 
changes about every other day,” 
Anderson said, “and we can hardly 
keep up with it. The last I heard 
the office is under the Reconstruc- 
tion Finance corporation, I guess 
they’re getting it straightened out 
a little now. 

Anderson recently ordered badly 
needed automotive replacement 
parts for the state highway patrol 
which maintains its own shops, and 
785 automotive and truck tires, 
including 500 for the highway de- 
partment. 

“Now,” Anderson said, “the sur- 
plus property office has notified us 
the truck tires are only mud-snow 
types and lug types, which we 
cannot use.” 

The state also had thought to 
purchase some slightly used road 
equipment for the postwar road 
building program, and several oth- 
er items but, “things are so balled 
up,” declared Anderson, “we don’t 
know where we stand on any 
purchases.” 





Canaday 


Washington Motor Builds 


Washington Motor Sales (Chrys- 
ler), Kokomo, Ind., is progressing 
on its plans for an entirely new 


Pigg ve engepona The present building 


is being removed from the lot. 





They'll Be Timken Bearing Equipped 


When the new cars roll off the pro- 
duction lines, you will find many 
leading makes equipped, at all hard 
service points, with Timken Tapered 
Roller Bearings. Millions of automo- 
biles are Timken Bearing Equipped 
in the differential — front wheels — 
rear wheels— pinions 
and steering gear. 
Down through the 
years, motor car engi- 
neers have found that 
this advanced product 


TIMKEN 


TAPERED ROLLER BEARINGS 


gives the utmost in performance. 
Timken Bearings mean longer motor 
car life— greater dependability in 
operation. They assure thousands 
upon thousands of extra miles of 
trouble-free motoring. Thus the 
trade-mark “TIMKEN” on a bearing 
tells, in one word, a 
story of matchless 
performance, The 
Timken Roller Bear- 
ing Company, Canton 
6, Ohio. 


COPYRIGHT 1945, THE TIMKEN ROLLER BEARING CO, 





Maximum Commissions to Producers 


Specialists in Automobile 


i 
Finance Insurance 
RESOLUTE is the LARGEST Exclusive Insurer of 


Automobiles in the world for independent finance 
factors and dealers financing their own time-sales. 


Write for Full Particulars Without Obligation 


RESOLUTE FIRE INSURANCE CO. 


A New England Stock Company Organized in 1926 
350 MAIN STREET HARTFORD 3, CONN. 
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Rubber Planning Urged 


1,500,000 Ton Surplus Over Possible Needs 
Seen by Collyer, Goodrich President 


AKRON. — Decisions must bejof 3 million tons of é 
shaped now which will attain the | synthetic ie Picea of natural and 


goals of military security and a 
solution of the coming rubber sur- 
plus problem, John L. Collyer, 
president of B. F. 
Goodrich Co. and 
former special di- 


here last week. 


that because the 
supply of natural 
rubber will be at 


LA 
J. L. Collyer 


trickle, a year or 
more 


rector of Nation-|is now,” 
al Rubber Pro- states, 


grams, declared |lightened rubber policy for 


first a mere through low 


“The magnitude of this coming 
surplus problem is indicated by 
estimates that annual world con- 
sumption will be approximately 
1,500,000 tons,” he pointed out. 
“The time for shaping decisions 
the company’s analysis 
listing as “keys to an en- 
the 
United States and for the world,” 


He emphasized |three considerations: 


1. Military security. 

2. Greatest consumer value. 

3. Expansion of rubber uses 
and stable prices. 
“Military security must rest on a 


remains|legislated program, one chosen by 


during which an informed American people act- 
sound and constructive rubber poli-|ing through their elected represent- 


cies can be adopted. 


atives in Congress,” Collyer said, 


In making public a new analysis|“and greater consumer value and 


of the world rubber situation, the | expanded 


rubber uses will come 


eighth in a series prepared by his|Most quickly from free individual 
company, Collyer said, “We must | initiative, unhampered by artificial 
not fail to prepare now for our|Trestrictions and controls. 


continuing military security, and 


for a wise solution of the surplus | believe 


“To insure military security, we 
our government should 


problem which will result from an| Maintain a total standby general- 
estimated potential world capacity |Purpose synthetic rubber produc- 





teed Car Sales 
At Low Ebb 
In Georgia 


tion capacity of 600,000 to 700,000 
tons a year in plants kept in con- 
dition and ready to run. 

“From this capacity we recom- 
mend a minimum production and 
use of 200,000 or more tons a year 
of general-purpose synthetic rub- 
ber, regardless of economic fac- 


ALBANY, Ga.—With more and|tors.” Collyer stated. 


more automobiles being consigned 
to junk piles each week, the sale 
of used cars through dealers is at 
its lowest ebb, according to a 
survey here. 


While dealers state that they are 
keeping within the ceiling them- 
selves, they declare that there is no 
way to combat black market prices 
through which car owners pass old 
cars from one to another. 


Nobody calls names, and nobody 
seems to be able to “put a finger” 


“The choice of materials, be- 
yond the 200,000 to 300,000 tons 
of military synthetics, which in- 
cludes the probable annual pro- 
duction of approximately 100,000 
tons of special-purpose synthetic 
rubbers, should be left to the un- 
restricted play of economic 
forces,” he said. 

“It is estimated that for the next 
five years, America’s rubber needs 
will average 825,000 tons a year, or 
about 25 percent greater than in 
1940. Thus there will be left an 


right on the amount charged for average of 525,000 to 625,000 tons 
these man-to-man sales, but every-|, year, or a high prewar total 


one knows that it is happening. 
The practice is believed to be even 


rubber consumption level, where 
the choice of materials should de- 


more prevalent now that gas re- pend upon competition. 


strictions have been lifted and peo- 
ple are more anxious to obtain ears, 
it is said. 

The only note of cheer that sec- 
ond hand dealers can see here is 
the fact that the coming of new 
cars will ultimately relieve the 
acute second hand car situation. 
Even this aid however, will be 


Pa. Truck Assn. 
Opposed Further 
Toll Roads 


HARRISBURG, Pa. -— (UTPS) — 


slow, they believe, due to the fact | Extension of toll roads in Pennsyl- 


that cars will come 


slowly to satisfy the public for | the 


some time to come. 


YOU i i if 
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In 1944 


Buffalo's largest group 
of theatres 
* placed 


54.4% 


of their space 
in the 


BUFFALO 
COURIER-EXPRESS 


For “box office” 
results — 


the Courier-Express 
Delivers the Goods! 


BUFFALO'S ONLY 
-MORNING & SUNDAY NEWSPAPER 


| Ber Syres 








in far too | vania was condemned last week by 


Pennsylvania Motor Truck 
Assn. 

“Further extension of toll roads 
in Pennsylvania is definitely op- 
posed as a backward step,” a 
resolution adopted by the associa- 
tion’s board of directors declared. 

“Although the association advo- 
cated construction of the Pennsyl- 
vania Turnpike as a toll road,” the 
resolution stated, “this was merely 
because of the peculiar advantages 
in eliminating grades and provid- 
ing an all-weather highway over 
the mountain ranges of central 
Pennsylvania,” it added. 

“The function of the state is to 
construct modern free highways, 


{| adequate to serve the needs of all 


traffic. Such roads would provide 
all the advantages of toll roads. If 
this responsibility of the state is 
discharged, any investment of pri- 
vate capital for the construction 
of toll roads, with the expectation 
of adequate returns from tolls, 
would be exceedingly hazardous. 
Highways should not be built to 
bypass communities, but to serve 
them.” 


Ford in Chicago 


Starts on Trucks 


CHICAGO. -—- The Ford assembly 
plant here last week turned out 
the first civilian vehicle, a medium 
sized 100-horsepower truck, pro- 
duced there since 1942. 

W. K. Edmunds, regional man- 
ager, announced that passenger car 
production will get under way by 
Dec. 1, and revealed that recon- 
version from light armored cars 
and other war vehicles to civilian 
output has been completed. He set 
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3 District Chiefs 
Appointed by 


‘Chrvsler Div. 


DETROIT. Chrysler division 
last week announced the appoint- 
ments of three new district man- 
agers. 

Lewis J. Jabro was named dis- 

trict manager in 


WE HAVE ONLY ONE 


AND IT DOESN’T EVEN HAVE BUMPERS ON IT... YET 
AND WE DON’T EVEN KNOW 

.. AND 

WE DON’T KNOW WHEN WE WILL HAVE ANY MORE 
BECAUSE SERIOUS STRIKE TROUBLE SEEMS TO LIE AHEAD 


WHAT THE PRICE WILL BE 


AND WE ARE NOT SOLICITING ANY ORDERS . . . NOW 


AND WE ARE NOT ACCEPTING ANY DEPOSITS 


BUT WE DO HAVE ONE 
AND IT 1S A BEAUTY 


AND WE HOPE YOU WILL COME BY TO SEE IT 

BECAUSE AS SOON AS THE STRIKES ARE SETTLED 

WE WILL BE DELIVERING THEM AT AN EVEN FASTER RATE 
THAN WE DID IN PREWAR DAYS 


CLEVER ANNOUNCEMENT copy of Cargile Motor Co. 
arkana, Ark.-Tex., run in local newspapers. 


Cargile, former president of NADA. 





Va. Ends Reciprocity 


Returns to Tax on Gross 


By L. D. Bray 
Staff Correspondent 

RICHMOND, Va.— Gov. Darden 
has announced abrogation of Vir- 
ginia’s wartime reciprocity with 
other states regarding the opera- 
tion of motor carriers in this state 
and a return to the prewar gross 
receipts tax imposed upon contract 
and common carriers. 

The chief executive revealed that 
he has written letters to the gov- 
ernors of all states with which Vir- 
ginia has such agreements advising 
them of the state’s intention to 
terminate all contracts by which 
the gross receipts tax was waived 
as of Dec. 15. 

Gov. Darden pointed out that the 
agreements provide for modifica- 
tion or abrogation within 30 days, 
but that he is giving the states af- 
fected 60 days notice of the change. 

Cc. F. Joyner jr., commissioner 
of motor vehicles, said the return 
to the prewar regulations will 
add considerable money to the 
state’s revenues. He could not 
offer any accurate estimate, he 
said, because the amount of rev- 
enue derived from the operation 
of for-hire trucks and buses will 
depend upon the volume of traffic 
of such vehicles in Virginia. 

Gov. Darden’s letter pointed out 
that two sections of the reciprocity 
agreements are to be changed to 
the extent of allowing an exemp- 
tion of $1,000 for common carriers 
and $3,500 for contract carriers. 

This modification means, it was 
pointed out, that the gross receipts 
tax will not be applied until after 


End of Street Cars Seen 


In Memphis in °46 
MEMPHIS. — Officials of the 
Memphis Street Railway Co. an- 
nounced last week that efforts 
would be made to replace the city’s 
four streetcar lines with electric 
buses by the end of next year. 
Under a new franchise agree- 
ment with the city the company 
said it would replace the street 
cars by May, 1948. The company 
now uses motor buses, electric 


_. current employment at about 3,000. | buses and street cars. 


Cargile Motor Co. 


earnings from operations in Vir- 
ginia have exceeded those figures. 


Trucking Held 







(Chevrolet), Tex- 
ead of the dealership is L. Clare 


Pacts, 


At Raleigh, N. C., Gov. Cherry 
of that state was quoted as say- 
ing that he is hopeful of per- 
suading Virginia to continue the 
reciprocity agreement with North 
Carolina, but informed sources 
here said Gov. Darden indicated 
that he has no intention of re- 
ceding from his stand to return 
the agreements to the prewar 
basis. 


Only Industry 
Hurt by War 


WASHINGTON.—With the wind- 
ing up of ODT, the nation’s truck- 
ing industry is assessing the value 
of certain regulations which were 
helpful and hailing relaxation of 
other controls which created a 
heavy burden in the midst of scar- 
cities of all kinds and rising oper- 
ating costs. 


According to President Ted Rodg- 
ers of American Trucking Assns., 
motor transport was the only major 
American industry hurt by the war. 
He charges that railroads have 
been permitted to establish a level 
of less-carload rates so low as to 
produce an out-of-pocket loss to} 
them. Trucks have had to com- 
pete against this rate structure 
while their own costs mounted rap- 
idly, he said. 


“The trucking industry, always 








the Detroit re- 
gion, while George 
J. McCarthy was 
assigned to the 
Pittsburgh region 
and Walton S&S. 
Reid was named 
district manager 
in the Philadel- 
phia region. 
Jabro has been 
attiliatesa 
with Chrysler 
Detroit Co., and 


L. J. Jabro 


was engaged in war production at 
| | De Soto during the war. 


McCarthy served as 


(J 


McCarthy 


Reid and 





district managers for Chrysler di- 
vision prior to the war and 
returning to the corporation from 
government posts. 


Early Vintage 


are 


Of Cadillac Ups 
Parts Demand 


DETROIT. — Wartime servicing 


of cars is one thing; lifetime serv- 


icing of cars is another. 

Along with the greatest volume 
of parts ever shipped by Cadillac 
to its dealers went parts this Octo- 
ber for a retired Army colonel in 
Front Royal, Va. October ship- 
ments of parts were 40 percent 
higher than any previous month. 

The colonel wrote plaintively to 
Claude Read, parts department 
manager at Cadillac, that he had 
been a Cadillac owner since 1911 
and that his present car was of 
1929 vintage. 

“It was the depression,” the 
colonel wrote, “I haven't been able 
to get a new car since the crash 
left me flat.” 

Because of the larger number of 
15 to 20-year-old Cadillacs still be- 
ing serviced today, most functional 
car parts always are on hand, Read 
reported. 

One October letter was for parts 
for a 21-year-old Cadillac. The 75- 
year-old owner, living in a small 
Tennessee town, wrote to Read: 
“My car is a 1924 model and quite 
a curiosity in these parts. Many 
people in my own town have at- 
tained maturity since that car 
came off the assembly line.” 


Saves Money 
Wis. Plan Would Renew 
Some Tags Monthly 


MADISON, Wis. -—- Wisconsin is 
inaugurating a plan for solving 
the last-minute rush for auto li- 
censes. The plan, the idea of B. L. 
Marcus, acting motor vehicle com- 
missioner, will spread registrations 
throughout the year. 

Marcus claims that $250,000 a 
year in administrative expenses to 
say nothing of additional fees 
from motorists now evading regis- 
tration will be saved. 


All 1946 renewal registrations 


highly individualistic, recognizes its | wii] be issued between Nov. 1 and 


responsibility to adjust its services| Jan 41 


during reconversion,” Rodgers de- 


have a grave responsibility.” 


, but the expiration periods 


| will be assigned in the order the 
clared, “but regulatory bodies also | 


renewal applications are received. 
The first 30,000 renewals for 1946 


Recently J. L. Keeshin, head of | Will be assigned June 30 expira- 


one of the nation’s largest motor 


transportation systems, severed his | 


connection with the industry with 
the stated hope that public atten- 
tion might be focused upon the 
inequities and hardships to which 
the motor transport operators have 
been subjected. 


tions and the figure “6” will be 
placed on their plates to indicate 
that renewal month. 


The next 10,000 renewals will be 
assigned July 31 expirations and 
the plates will bear the figure “7.” 
After that 60,000 renewals will be 
assigned for expiration each 
month. 
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Ickes Aid for Domain Laws 


More Merchandise! 


That's Big Cry of Jobbers at MEWA Session; 
Manufacturers Are Hopeful 


(Continued f 


mendous demand impossible to sat- 
isfy exists now and will continue 
in the industry. 

Universally absent in the con- 
ference booths were samples of 
products made by the manufac- 
turers. It was so planned, but 
next year there is hope that the 
picture may be different and 
more cheerful. 

Conference booths totaled 214, 
and B. W. Ruark, general manager 
of MEWA, stated that it was neces- 
sary to turn down 35 applicants re- 
questing space, lack of room being 
the reason. Every available square 
foot in the hotel exhibition hall was 
taken. 

The program provided a maxi- 
mum amount of time for patronage 
of the conference booths. The 
opening session Tuesday included 
a meeting addressed by Walter T. 
Mills, president of the association; 
Ruark, and Harry B. Marsh, direc- 
tor of market research of the Per- 
fect Circle Co. The entire. after- 
noon was devoted to manufacturer 
booth visits. This technique was 
followed all day Wednesday, with 
the evening given over to the Chi- 
cago Automotive Booster Club din- 
ner and floor show. 

Two panel discussions were held 
Thursday morning, one on disposal 
of automotive surplus property and 
another on machine shop organiza- 


Gas Tax Income Gains 
NASIIVILLE. — Gasoline tax collec- 
tions for October totaled $2,202,615, an 
increase of $833,003 over collections for 
October, 1944. 


rom Page 41) 


tion and operation. Again, the after- 
noon was turned over to confer- 
ence booth get-togethers. 

Participating in the surplus prop- 
erty panel were James V. McCul- 
lough, director of the automotive 
division, surplus property board, 
Washington, D. C.; representatives 
of the Chicago regional office, and 
John E. Peters, assistant to Ruark. 
It was brought out here that the 
Army and Navy have become hesi- 
tant about releasing sizeable 
amounts of automotive equipment 
because of the strike situation. 
They fear they themselves may be 
caught short-handed unless they 
retain most of this equipment until 
the air clears. 


With Morrill Palmer of the 
Trackman Auto Supply Co., Joliet, 
Ill., as moderator, the machine 
shop panel enlisted as speakers 
E. R. Michener, former president 
of the Automobile Engine Re- 
builders Assn.; Lew Dorman of 
the Ohio Auto Parts Co., Colum- 
bus, and Russ G. Riley of Thomp- 
son Products Co., Inc., Cleveland. 


President Mills reported that 
‘automotive wholesalers on the av- 
erage had a 50.2 percent greater 
volume last year than in 1940. He 
urged members of the association 
to talk over with manufacturers 
the problem of meeting volume 
merchandiser competition from 
other sources. Mills also stressed 
the need for attention to the ad- 
vertising of nationally known 
brands, sold through wholesale 
channels, in competition with pri- 
vate branded products. 


Car Tire Output Hits 


7 Million in 3rd Quarter 

WASHINGTON. — Production 
of passenger car tires totaled 
7,045,916 in the third quarter, 
Director James Sears, of CPA’s 
rubber division, reported last 
week. In the first nine months, 
production amounted to 17,146,- 
155 tires, an increase of 37 per- 
cent over the total of 12,531,318 
tires produced in the same pe- 
riod in 1944, Sears said. 

With facilities for passenger 
car tire manufacture being in- 
creased, recently revised esti- 
mates indicate the production of 
11,000,000 passenger car tires in 
the fourth quarter, he added. 
Passenger car and motorcycle 
tire production is expected to 
total 66,060,000 for the year 1946. 


Labor 


(Continued from Page 1) 


flatly opposed bringing the wage- 

price issue into what was de- 
signed to be a conclave to de- 
termine peaceful means for col- 
lective bargaining. 

CIO representatives, on the other 
hand, insisted that the whole prob- 
lem be given a thorough airing by 
the conferees. They had the back- 
ing of Commerce Secretary Wal- 
lace, one of the three government 
delegates. 

Having lost the support of Lewis 
and the AFL, however, it appeared 
unlikely that the CIO would win 
out. Thus, the conference will be 
confined to the present agenda, 
which is limited to the ways and 
means of settling disputes and not 
the substance of them. 

Truman Gives 4 Points 


President Truman, in his address 
opening the conference last Mon- 
day, warned that failure would lead 


-|to legislation by Congress. 


Shown above is a Clayborne In-Line Positioning Unit 
with dynamometer attachment 


Assembly Positioning Equipment 
For Industry Meets Problem 


Clayborne assembly positioning equipment assists Industry in meeting 
its present-day vital problem of increased labor costs for less man-hours. 
Scientifically engineered positioning plus unit mobility during assembly 
results in a definite direct labor savings of from 15% to as high as 30% 


— over usual assembling methods. 


Now as never before, increased efficiency in manufacturing and produc- 
tion methods is the most serious factor of our national industry. Only 
through increased mechanization and decreased man-hour requirements 


can this be accomplished. 


The same production line efficiency 
trial plants applies to the entire 


now prevailing in progressive Indus- 
automotive field as well — Motor 


rebuilders, Automobile dealers, shops and garages, large and small alike. 


The answer to all of this is:— 


Dynamometer Unit 
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Unit Positioning, Unit mobility for 
assembly and = disassembly, unit 
Dyno Testing and Run-in without 
extra handling. 


is assembled through 
unit; and is 
minutes. The 
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not 
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engine 
dynamometer 
attached 3 to 
dynamometer unit 
a Counterbalance when 
in use. 


in 4 
is 


from 


Completely descriptive and illus- 
trated data will be sent promptly 
on request. Address the Clayborne 
Manufacturing Company, 209 South 
LaSalle St., Chicago 4, Hlinois. 


The President laid down the fol- 
lowing four points to guide the 
conferees: 

1. Genuine collective bargaining. 

2. If bargaining fails use of im- 
partial machinery for reaching de- 
cisions, based on facts “instead of 
rumors, or propaganda or partisan 
statements.” (This was assumed 
by delegates to mean voluntary 
arbitration or fact-finding boards 
or committees.) 

3. Peaceful negotiation of con- 
tracts and methods of peaceful ad- 
justment of disputes arising under 
these agreements. 


4. A substitute for 
jurisdictional strikes. 
” * * 

Meanwhile, developments on the 
auto strike front were highlighted 
by the signing of a contract be- 
tween Kaiser-Frazer and the UAW 
and the NLRB strike vote at Ford. 
End of the Borg-Warner trans- 
mission strike at Muncie, Ind., 


inter-union 


was not in sight. The strike has | 


kept Willys-Overland production 
lines down since Sept. 27. 

UAW sstrikes closed down the 
Hoover Ball & Bearing Co. Ann 
Arbor, Mich., and two plants of the 
Auto Specialties Mfg. plant, St. 
Joseph, Mich. 

Ford Strike End Near 

Settlement of the prolonged UAW 
strike at the Ford-Canada plant 
in Windsor, Ont., was imminent 
Friday after government officials 
held peace talks with the union, 
plant officials and Henry Ford II, 
president of Ford. 


The two-month-old shutdown has 
sympathy | 
strike throughout Windsor, includ- | 
ing the Chrysler Corp. plant there. 


precipitated a general 


By writing a bargaining con- 
tract with the UAW, Kaiser- 
Frazer ended a six-day strike at 


Graham-Paige and hastened the | 


reconversion of Willow Run to 
auto assembly. 
| The agreement provides that the 


UAW is the exclusive 
that seniority amassed by Graham- 


to Willow Run. It was the latter 
point that provoked the strike at 
Graham. 

Outcome of the Ford strike vote 


| 
| 
9° 
of, 


General 


strike ballots last month 





‘action. 





bargaining | 
agent for the factory workers and | 


Paige employes will be transferred | 


|is a foregone conclusion. Already | 
the Buffalo assembly plant workers | 
j;have favored strike action, 604 to} 


Motors and Chrysler | 


showed | 
overwhelming pluralities for strike | 


| 





SERVICE SECTION 


Asked by Oil Industry 


WASHINGTON.—The Petroleum 
Industry War Council has asked 
Petroleum Administrator for War 
Harold L. Ickes for active support 
in the oil industry’s effort to obtain 
amendments to legislation now 
pending in Congress which deals 
with the government’s policy of 
leasing the public domain for oil 
and gas exploration. 

PIWC feels the present policy of 
leasing the public domain for oil 
and gas exploration should be con- 
tinued, with some liberalizing of 
the statutes, rules and regulations, 
having due regard for the interest 
of the U. S. as a proprietor, but de- 
signed to encourage rather than to 
retard developments, it states. 

Proposed amendments to the Oil 
Land Leasing act which PIWC 
projects as designed to stimulate 
and sustain development by private 
industry include: 

1. Reduction of royalty on ex- 
ploratory leases and new discov- 
eries to a flat 12% percent. 

2. Enlargement of acreage lim- 
itation beyond the 15,360 acres 
provided for in the proposed leg- 
islation sponsored by Senators 
O’Mahoney and Hatch and Con- 
gressman Fernandez of New 
Mexico, or except from acreage 
limitation leases after the ex- 
piration of five years after dis- 
covery. 

3. Permit the taking of options 
for two years for the purpose of 
geological or geophysical explora- 
tion without regard to acreage lim- 
itation. 

4. Eliminate the asserted author- 
ity of the Secretary of the Interior 
to fix the value of royalty oil and 
gas in excess of the field market 
prices, but retaining in the U. S. its 
right to take its royalty in kind. 


5. Permit assignment and_ sur- 


Minneapolis Gets 


Regional Office 


MINNEAPOLIS.—Regional offices 
of Studebaker Corp. have been 
moved from St. Paul to the Foshay 
Tower here. The new car, truck 
sales and service division will be 
located at this new office. 

The parts and accessory division 
has been moved to Northwest ter- 
minal here. The area covered by 
this office includes Minnesota, 
North Dakota, South Dakota, Mon- 
tana and parts of Wyoming, Iowa 
and Wisconsin. 


Nomland in New Home 


Nomland Motor Co. (Chrysler), 
of Grand Forks, N. D. is settled 
in its new quarters with expanded 
and improved facilities. It has em- 
ployed a new service manager. 


render without the approval of the 
Secretary of the Interior. 
Moreover, PIWC took the stand 
that any sound policy with respect 
to lands of the United States should 
include legislation which would re- 
quire the recording of all land ac- 
quisitions by the U. S. in one office, 
preferably the General Land Office 
of the Department of the Interior; 
the disposition by the U. S. of ac- 
quired lands by outright sale when 
they are no longer used or needed 
for the purpose acquired, and the 
leasing of such acquired lands as 
are retained by the U. S. for petro- 
leum development by the same 
agency and subject to the same 
laws as the public domain. 
Legislation to this end is being 
considered by the Interior Depart- 
ment Petroleum committee and in- 
dustry representatives, it stated. 


Woodall Buys 
2 Ill. Firms 


CHICAGO. — Service Industries, 
Inc., and Service Products Co., 
Chicago, have been purchased by 
Woodall Industries of Detroit. Fur- 
ther expansion to increase the dis- 
tribution of the company’s fire- 
board products are being consid- 
ered, according to H. H. Woodall, 
president. 

The newly acquired firms have 
an annual sales volume of two and 
a half million dollars. 


When? 
That’s All That Matters, 


Says Dealer Smith 


YORK, Pa.—‘“It’s a matter of 
deliveries, not trade-in allowances,” 
said Ammon Smith, head of Am- 
mon R. Smith Auto Co., local 
Chevrolet dealer, when comment- 
ing on the reaction of the thou- 
sands crowding the show rooms to 
see the 1946 model. 

Prospective purchasers are not so 
critical as in the past but seem 
to have only one question, “When 
do you expect to be able to get 
me one?” Hundreds of orders are 
the result of the first showing. Not 
only are passenger car orders piled 
up, but truck users are placing 
orders for replacements. 

The company plans to revamp 
its truck servicing department to 
take care of increased business, as 
soon as equipment and more me- 
chanics are available. 


Lt. Vernon Smith, general sales 
manager, has returned to the deal- 
ership after Army service. Lester 
Stump has been appointed manager 
of the parts department. 


A, 
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FIRST CHOICE... 
OF AMERICA’S RADIO DEALERS 


Radio dealers, too. recognize the factors that long ago 
made Ward Antennas most popular with auto manu- 
facturers and dealers. They see the top quality. preci- 
sion workmanship, and now the new war-created 
designs that make Ward better than ever! The world’s 
finest antennas for car and home were made. are made, 
and will continue to be made by Ward. Place your 
order for Ward Antennas now! 


BUY VICTORY BONDS 
THE WARD PRODUCTS CORPORATION 


1523 EAST 45th STREET . 


CLEVELAND 3, OHIO 








\\ 


. 


AUTOMOTIVE NEWS, NOVEMBER 12, 1945 








U. S. Intervention Likely . 
SS 


GM Wage Hike Offer | 


Is Rejected by UAW 


(Continued from Page 1) 


mated 30 percent rise in the cost 
of living since 1941, 

Thus, a worker who earned $1 
an hour in 1941 would receive an 
increase to $1.30 to match the liv- 
ing cost rise. Early in 1941, how- 
ever, GM granted general wage 
boosts of 14 cents an hour, Ander- 
son pointed out, and thus the 
worker’s raise would be compound- 
ed on his present pay of about 
$1.14 an hour. 


The average increase would range 
from 8 to 10 percent, Anderson 
said. If a worker was promoted to 
a higher-paying position during the 
war, he would receive a pay boost 
in line with that in the higher 
bracket. 


Brief Issued at Parleys 


GM’s counter - proposal to the 
union’s demand for a 30 percent 
raise on present wages was deliv- 
ered to Reuther at negotiations 
Wednesday. The offer was outlined 
in a 34-page brief replying to the 
union's earlier proposal. 

Reuther told newsmen after the 
talks that the proposal is “a vicious 
shortcut to inflation.” He charged 
GM would use the wage proposal 
as a lever to jack up auto prices. 

Denying the charge, Anderson 
recalled what he told Reuther when 
the UAW negotiator put the price 

question: 

“Whether we elect to throw in 
as a cost factor the wage raise 
proposal will be determined later. 
Anyway, we figure the prices are 
our business.” 

Meanwhile, Ford announced a 
raise in hiring rates for new work- 

ers from 85 cents an hour to $1.06. 
John S. Bugas, director of indus- 
trial relations, declared, however, 
that the boost is in line with pre- 
war standards and that the com- 
pany’s wage program for old em- 








ployes still awaits negotiations with 
the union, beginning Nov. 20. 
Reuther May Seek Writ 

Reuther, reiterating the union's 
charge that a 30 percent raise can 
be given without raising prices at 
all, threatened to petition for a 
court injunction to prevent OPA 
from granting increases for “com- 
panies which do not need them.” 

His demand to see GM manu- 
facturing cost data is now the “key 
issue” in the discussions, Reuther 
said. The corporation has refused 
to furnish the UAW with its cost 
figures, a move in keeping with 
the industry’s traditional secrecy 
on price evaluations. 

In reply to Reuther’s assertion 
at the talks that GM has delayed 
for six months in supplying OPA 
with price data, Anderson said 
that the size of the corporation, 
plus the price demands of suppliers, 
have slowed up the reckoning of 
cost statistics. 

Price demands from _ parts 
makers have made it difficult for 
GM to stick to its desire to cut 
the price of cars, Anderson said. 
He revealed that the corporation 
will file price data with OPA 
soon, but that GM “will have to 
take some chances” because of 
the supplier difficulties. 

The GM brief bases the new 
wage offer on President Truman’s 
Oct. 30 order for wage increase in 
industries where hourly earnings 
now do not equal the living cost 
rise. GM will adhere to this federal 
wage policy closely, the brief indi- 
cated. 

NLRB Cited on Bargaining 

The brief declared that prices 
and profits are outside the NLRB’s 
interpretation of collective bargain- 
ing between management and la- 
bor. 


Pointing out how the UAW “dis- 
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| 
torted” figures gleaned from GM 


financial reports “to serve its own 
ends,” the memorandum described 
as “fantastic” the union conclusion 
that the corporation could 
wages 30 percent, reduce the price | 
of Chevrolets $100 and still net 
$100,000,000 more in 1946 for the 
stockholders after taxes than dur- 
ing the last decade. 

After contrasting the union’s 
estimates on costs and potential 
truths with the “truth,” the brief 
found that GM would actually 
suffer a loss of $150 million next 
year if it boosted wages 30 per- 
cent. 

An increase of 50 percent in vol- 
ume and a 12 percent slash in 
prices, assumed in the union's fig- 
ures, would increase the loss to 
$450 million, the brief said. 

As to the memorandum of the 
Office of War Mobilization and Re- 
conversion, which said a 24 percent 
wage hike was possible throughout 
industry, the GM brief asserted: 

“This OWMR memorandum is 
one of those pseudo-scientific hypo- 
thetical constructions which have 
recently been so popular with a 
certain school of political econom- 
ists. It is not based on facts or 
knowledge, but on assumptions and 
deductions, all of which are open 
to serious question.” 


U. S. Reports Contradictory 
The GM brief declared that the 
recent U. S. Commerce department 
analysis on auto wages is con- 
tradicted by the WPB statement on 
the “breakeven” point issued last 
spring. 

Whereas Commerce statisticians 
say that, even with an increase of 
25 percent in wages, auto makers 
could make money at 2 million 
cars a year, the WPB states that 
the breakeven point of the industry 
is 55 percent of capacity or about 
3,300,000 cars at current wage rates, 
GM pointed out. 

“While it is possible that both 
of these analyses may be wrong, 
it is obvious that they are not 
both right. It would seem that 
the government statisticians at 
least ought to get together on 
their stories before they release 
them to the public and not be 
contradicting each other in their 
analyses of the same situation.” 
Turning to wages and their rela- 
tion to prices and profits, GM 
boasted that the UAW has never 
accused GM of making its profits 
by paying low wages, it went on: 

“General Motors has _ sold _ its 
products at competitive prices, 
based upon competitive values, has 
paid competitive prices for all 
goods purchased and all services 
rendered and has paid high wages. 

“The profits it has earned un- 
der these circumstances have 
been a fair and proper return to 
those who invested their savings 
in GM. Such profits have no rela- 
tionship to wages. 

“Therefore, GM holds that “abil- 
ity to pay” is not an economic 
factor in wage determination.” 

Union Argument Hit 

Emphasizing that the problem 
today is “production and more pro- 
duction,” the brief declared that 

| boosting the purchasing power 
j anes a commensurate increase 
|in supply will only spell inflation. 
| But the union becomes victim to 
the “purchasing 
power theory” in 
its argument for 
wage rates that 
will compensate 
for the reduction 
in take-home pay 
upon the return 
to a forty - hour 
week, GM claim- 
ed. 

C. E. Wilson, 
GM_ president, 
| C. E. Wilson asserted in a 

subsidiary state- 
ment that GM “will not be a 
party to a proposal to subsidize 
the prices of our products at the 
expense of the taxpayer.” 

Wilson charged that the UAW, 
by demanding that the corporation 
pay the 30 percent raise out of past 
or assumed future profits and as- 
suming that the added costs could 
be absorbed from tax refunds, is 
“really proposing that the taxpay- 
ers of the country be called upon 
to subsidize unjustifiably high 
| Wages or uneconomically low prices 
on GM products.” 

Living Standard Kept Up 

The wage adjustments proposed 
by GM mean that “the standard 
of living of our factory employes 
will have been maintained in spite 
of the war and the difficulties of 
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BELIEVED to be the largest map of | 
the United States ever printed has been 
installed by Studebaker to aid in pro- 
jected automobile sales expansion. 
Through the location of vari-colored 

ins on the map, a sales representa- 
ive can obtain at-a-glance information 
on any point in the country. The scale 
of the map, which contains even more 
detailed sectionalized treatment of met- 
ropolitan areas, is one inch to 15 miles. 


postwar reconstruction,” Wilson 
said. 

“Whether or not the cost of liv- 
ing and basic wage rates can be 
kept in line in the future will de- 
pend on whether or not the people 
of our country are willing to work 
for the things they would like to 
have.” 

*# % * 


Mass Steel Strike Looms; 


CIO Wage Plea Vetoed 

PITTSBURGH.—Threat of a gen- 
eral strike throughout the steel 
industry loomed stronger last week 
after all major companies rejected 
the demand of the United Steel 
Workers-CIO for a wage hike of 
$2 a day. 

Some 675,000 steel workers in 766 
plants will take an NLRB strike 
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(Continued from Page 1) 
could be brought about by OPA 


establishing definite wholesale and 
retail prices to be charged by the 
manufacturer. 

“We want you to know that we 
have done everything possible to 
prevent any reduction in the deal- 
ers’ margin, as we feel that the 
automobile dealer needs the same 
discount margin he had previously. 


“It should be recognized that 
automobile dealers generally have 
a very definite reconversion eX- 
pense due to the deterioration of 


plant facilities, necessitating mod- 
ernizing and _ redecorating. Also, 
there is a general increase in the 
cost of supplies, wages and general 
operating expenses. Then too, it 
will be essential for dealers to 
increase their expenses in selling 
parts and labor, to offset the pos- 
sible decline in shop profits due to 
new car deliveries. Necessary re- 
serves should also be built up. 
“This letter explains the position 
we have taken with OPA on the 
matter of dealer margin.” 
vote on Nov. 28. A mass. strike 
would be unprecedented in the his- 
tory of labor relations in the steel 
industry. 


* 


Interim Wage Increases 
OK'd at Nash-Kenosha 


KENOSHA, Wis. 
for job classifications not covered 
by the aircraft code went into 
effect at the Nash plant last week, 
following approval of negotiations 


Interim rates 


between management and the 
UAW-CIO. 
The rates are 15 percent above 


those set for similar jobs Dec. 1, 
1940, and they will be in effect un- 
til negotiations are completed on 
the general wage increase. Number 
of workers affected in this classi- 
fication was not given. 

Negotiations are continuing on 
union demands for severance pay 
and an annual minimum wage 
guarantee of $2,600. 
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OPA Delays Discount Action 


Case for the Dealers 


Mallon Statement Shows OPA Is Proceeding 
On Unwarranted Assumptions 


WASHINGTON. — The follow- 
ing is the substance of the tes- 
timony Thursday of W. L. Mal- 
lon, president of the National 
Automobile Dealers Assn., before 
the House Small Business com- 
mittee: 

There are at present somewhere 
between 30,000 and 35,000 retail 
automobile dealers in the United 
States. Before the war, there were 
more than 40,000. All factories are 
planning to greatly increase their 
prewar volume. The distribution of 
this increased number of units will 
not only require the return of the 
10,000 dealers who have dropped 
out during the war period, but will 
necessitate an additional number 
of dealers. 

It must be borne in mind that a 
satisfactory and competent dealer 
establishment cannot be created 
overnight. It is reasonable to as- 
sume that factories, in their long- 
range planning will be appointing 
additional dealers in the near fu- 
ture. 

No Guarantee 

Unless production promptly 
reaches the proposed increased 
volume, it is apparent that the 
number of units to be handled by 

the present dealer establishments 
will be reduced. Consequently, 
there is no guarantee as to the 
number of units that each dealer 
will handle during the coming two 
VOGRE. « « « 

The average dealer sells less 
than a hundred cars a year. 
Many of them sell less than 25 
cars a year. In peace time, when 
there were about 40,000 active 
dealers, less than 10,000 of them 
were large enough to be incor- 
porated and pay income taxes. 
That put three-fourths of them, 

or about 30,000 definitely in the 
small business man class. That is 
the chief reason why we are here 
today to appeal to your Small 
Business committee for help in a 
crisis which has arisen in our 
trade. We regard the House and 
Senate Small Business committees 
as the outstanding protectors and 
defenders of small business in gov- 
ernment. * 

Contrary to a picture frequent- 
ly presented nowadays, the retail 
automobile dealers are not about 
to step into a golden harvest of 
sales. Many and serious prob- 
lems lie before them. They in- 
clude re-financing, obtaining new 
and old cars to sell, manpower, 
and finally operating at a nor- 
mal profit under OPA pricing 
and profit control regulations. 

It is a feature of this OPA prof- 
it control program which brings 
us to you today. The dealers of 

the nation are gravely concerned 
over a threatened slash in their 
established trade discount by OPA. 
Dealers believe such a cut as OPA 
proposes would prove ruinous to 
them. . . 

First, let us understand just 
what the trade discount is and 
what OPA proposes to do about it. 

The discount is the long-estab- 
lished markup which the dealer is 
allowed by the manufacturer to 
put on his new cars. The prices 
of new cars are set at the various 
, factories. Then dealers are given 
certain discounts, averaging about 
24 percent on each car, and this 
is their gross profit before any 
expenses. 

Long Battle 

May I emphasize this point— 
that it required years in a 

highly competitive market, to in- 
increase the dealer discount from 
18 percent to 25 percent. The man- 
ufacturers realized that 24 percent 
to 25 percent was the minimum 
discount required for the average 
dealer to continue business and 
that it would not permit of the 
dealer receiving excessive profits. 
From that average of 24 percent, 
dealers paid a large part of their 
operating costs and other expenses. 

This 24 percent gross profit may 
sound generous at first sight, but 
the net profit that results after ex- 
penses are paid is small. Accurate 
figures on just what dealers make 
are difficult to obtain, but the 
average for three years before the 
war, 1939-41, was somewhere be- 
tween 1 and 2 percent. Should an 


25 


industrywide survey, which never 
has been made, show even a net 
return of from 1 percent to 2 per- 
cent, it could not be called a large 
or unreasonable profit. 

Certainly such a return would 
not justify a top slash of 50 
percent in discount such as OPA 
now says is possible. 

According to the statistical di- 
vision of the Bureau of Internal 
Revenue during the three years 
immediately preceding the war, 
1939-41, the net before income 
taxes averaged only 1.07 percent. 
The highest net profit after in- 
come taxes for any one year was 
1.16 percent in 1941. The lowest 
was .29 for 1939. This low earning 
for 1939 is an important figure to 
remember because it appears quite 

prominently in the present pricing 
plan of OPA. 

The whole situation in a _ nut- 
shell, then, is that OPA officials 
have announced their intention of 
slashing the dealer discount to as 
low as 11 percent to 13 percent or 
approximately half of what it has 
been, if necessary, in order to help 
absorb the increased cost of new- 
car production. This would mean 
cutting the dealer gross earnings 
in half. Cutting the 1939-41 aver- 
age of 1.07 percent in half would 
mean an average earning of about 
% of 1 percent. This is the ex- 
treme OPA cut, but it would be 
possible. 

Secret Sessions 

This trade discount cutting plan 
has been decided upon by OPA 
officials largely in star chamber 

sessions. Contrary to repeated 
OPA promises to House and Sen- 
ate leaders and representatives of 
the retail automobile dealers OPA 
has not consulted fully with any 
or all of these groups before com- 
ing to a decision to reduce the 
dealer discount rate. ... 

Our efforts to come to an agree- 
ment with OPA on making its 
survey of dealer operations, con- 
tinued to be marked by long de- 
lays in OPA. Finally, however, in 
May 1945, both OPA and NADA 
sent out questionnaires to dealers 
in this connection. . 


Bombshell 

In the light of many assurances 
and reassurances of OPA’s inten- 
tion to reach a decision on dealer 
discounts only after full congres- 
sional notice and dealer consulta- 
tion, announcement on Oct. 31, 
1945, that a decision had been 
reached by OPA came with atom- 
ic speed and surprise. A meeting 
of the OPA Industry Advisory 
committee was called on Oct. 26 
ior Oct. 31 in Washington. Rumors 
that a decision had been reached 
on the dealer-discount situation 
could not be confirmed, OPA offi- 
cials evading both congressional 
and dealer inquiries. Confirmation 
first came when the _ advisory 
group assembled on Oct. 31. 

Members of the advisory com- 
mittee were told at that meeting 
that a study of 300 dealer reports 
had convinced OPA that dealers 
could operate profitably under a 
discount range of from 11 percent 
to 13 percent. Therefore, it fol- 
lowed that any increased cost in 
new car production which manu- 
facturers could not absorb would 
have to be absorbed by the deal- 
ers down to the 11 percent to 13 
percent discount level. 

When asked for detailed fig- 
ures upon which the decision 
was based, OPA officials refused 
to reveal them, saying that they 
were confidential. 

Lee Moran, executive vice pres- 
ident of NADA, who was present 
at the meeting as an _ observer, 
went on record, representing the 
dealers, that we did not consider 
this satisfactory and not full con- 
sultation as promised by OPA. 

Further, NADA officials knew 
their complete compilations on 
dealers’ operating costs had not 
been considered. NADA still was 
compiling data daily in order to 
be able to submit the most cur- 
rent figures when OPA arranged 
its frequently promised consulta- 
tion. 
Little Study 

NADA has reliable 

OPA has not 


Likewise, 
information that 


made a thorough study of manu- 
facturer costs. In fact, in the face 
of the pending labor situation, it 
would have been impossible for 
OPA to have made an accurate 
manufacturer cost study at the 
time of the discount cut announce- 
ment. 

What appears to have hap- 
pened was that OPA statisti- 
cians had taken a mere handful 
of figures on dealer operating 
costs and a few scattered manu - 
facturing costs and used them 
as a basis for a proposed dis- 
count rate change which might 
easily wreck the entire retail 
automobile trade structure. 
Your committee was not, of 

course, in possession of all of these 
facts, but it was known to you 
that OPA had not kept its oft 
repeated promises to consult the 
dealers fully and keep you ad- 
vised. Very properly, therefore, 
you immediately called this hear- 
ing to determine the facts. ... 

NADA has contended in all of 
its negotiations with OPA and 
now reiterates that in so far as 
possible official government re- 
ports, such as those of the Inter- 
nal Revenue Bureau, should be 
used in figuring dealer, manufac- 
turer and public earnings and cost 
absorption possibilities. 

Such statistics are not open to 
suspicion or question. 

Hence, in arriving at the pre- 
war position of the dealer, it is 
fair to take his income tax re- 
ports for the years immediately 
— the war, 1939-41, as a 
ase. 


A study of the income tax re- 
ports of approximately 9,400 deal- 
ers for this period demonstrates 
forcibly that the retail automobile 
business under the average 24 per- 
cent trade discount has not been 
a generally prosperous one. Dur- 
ing 1939-41, combined net dealer 
earnings were only 1.07 percent 
before income taxes and only .71 
percent or less than three quarters 
of 1 percent after income taxes. 

In 1939, more than 50 percent of 
the dealers reporting to the in- 
come tax bureau lost money. In 
1940, more than 40 percent lost 
money, and in 1941, more than 25 
percent lost money. Over the 1939- 
41 period slightly more than 38 
percent made no money at all. 

The low 1939 dealer earnings are 
of particular interest because of a 
current situation. . 

Administrator Bowles, for some 
reason, chose 19389 as a typical 
dealer profit year. It really was 
the worst of any three years 
immediately preceding the war 
and the only one in which more 
dealers lost money than made it, 
according to the figures of the 
Internal Revenue Bureau. 

During that year, out of 9,359 
incorporated dealers reporting to 
the income tax bureau, only 4,668, 
or less than half, made any money 
whatsoever. Their net gross after 
income taxes was .29, or less than 
a third of a cent on each dollar's 
business. ... 

All too often an attempt is 
made to make it appear that tak- 
ing new cars away from dealers 
and making them dependent upon 
used cars and repairs was a uni- 
versal golden blessing. The fact 
is, of course, that while here and 
there a few large dealers made 
money during the war, the aver- 
age dealer had a desperate strug- 
gle to keep his doors open. 

He comes out of the war with 
his inventories exhausted, his 
shop equipment worn out, his 
new car supply uncertain and 
grave dangers of future compe- 
tition being much keener. 

Operating Costs 

In considering dealer operations, 
the question of increased costs of 
doing business in either large or 
small volume is an important one. 
Under the present ever-changing 
conditions, it is difficult to accu- 
rately forecast costs. NADA has 
submitted questionnaires on these 
items to the dealers, and up to 
the present time has been able to 
summarize the first thousand re- 
turns. 

We submitted 14 items which 
mainly comprise the cost of doing 
business and the percentage esti- 
mated increase is as follows: 

1. Make ready for delivery (ex- 
cluding freight), 28.43 percent. 

2. Guarantee policy adjustments, 
26.04 percent. 

3. Average salary paid (includ- 


As Congress Joins Fight 


(Continued from Page 1) 


attempt to impose a discount cut 
without a full investigation of the 
facts in the current situation. 

The burden of Mallon’s state- 
ment was that OPA, without giv- 
ing the dealers a chance to pre- 
sent their case properly, had 
planned an extreme cut of 50 per- 
cent in the present 24 percent 
discount, OPA officials had ad- 
vised members of its Motor Ad- 
visory council that dealers could 
exist on a discount of from 11 to 
18 percent and that they would be 
expected to absorb down to 11 to 
18 percent new car costs. 

Mallon declared the discount rep- 
resents the gross profit before any 
expenses, “This 24 percent gross 
profit may sound generous at first 
sight,” Mallon said, “but the net 
profit that results after expenses 
are paid is small—somewhere be- 
tween 1 percent and 2 percent. 

“Certainly,” he declared, “such 
a return would not justify a top 
slash of 50 percent in discount such 
as the OPA says is possible.” 

OPA contends the cuts are nec- 
essary, Mallon said, to help absorb 
the increased cost of new car pro- 
duction. The proposed cut, Mallon 
asserted, would mean cutting deal- 
er gross earnings in half and per- 
mit an average earning of only 
“about one-half of one percent.” 

“This is the extreme OPA cut,” 
he said, “but it would be possible.” 

He proposed what he termed a 
“simple way” for the government 
to meet the situation—permit the 
dealer discount to remain “at the 
time-proven present level” until it 
can be proven by experience and 
facts that a change is justified. 


“This,” Mallon said, “would 
give every one of the nation’s 
35,000 or more dealers an oppor- 
tunity to start rehabilitating his 
business on the same basis as 
where he left off when the war 
curtailed his operations.” 

House hearings set an all-time 


ing clerical and sales commission), 
29.21 percent. 

4. Average wage paid, 30.04 per- 
cent. 

5. Reconditioning per used car, 
73.56 percent. 

6. Miscellaneous supplies  (in- 
cluding stationery), 19.07 percent. 

7. Miscellaneous express and 
hauling, 15.02 percent. 

8. Rents and_leaseholds, 
percent. 

9. Maintenance — buildings, 40.30 
percent. 

10. Maintenance 
39.55 percent. 
11. Taxes 
19.17 percent. 

12. Insurance (including build- 
ing), 16.75 percent. 

13. Light, heat, 
14.24 percent. 

14. Telephone 
15.98 percent. 

The weighted average of these 
14 items is 25.91 percent... . 

2,000 Replies 

As previously mentioned, it is 
difficult to obtain a comprehen- 
sive survey of dealer operations. 
The shortage of clerical help pre- 
vented many dealers from com- 
pleting and returning the ques- 
tionnaire. We have, however, ap- 
proximately 2,000 complete replies 
upon which to base our calcula- 
tions. We have about completed 
the analysis of 1,000 returns. Indi- 
cations are that for the three-year 
period 1939-1941, the net profit fig- 
ure may exceed the average in- 
dividual report figure shown in the 
9,400 income tax reports. 

The remaining 1,000 reports are 
in the hands of the International 
Business Machine company for in- 
dexing and summarizing. We ex- 
pect to receive the completed fig- 
ures within the next few days and 
will then be in a position to ren- 
der data covering the operations 
of 2,000 dealers. 

To the experienced dealer who 
has traveled the rough roads in 
the hills and valleys of past years 
of the trade, there are two out- 
standing problems for which he 
cannot provide an answer. They 
are: 

1. How soon he will be able to 
obtain a normal supply of new 

cars on which he can make a 


34.67 


equipment, 


other than _ income, 


water, power, 


and _ telegraph, 


high mark for attendance by con- 
gressmen, with 316 House members 
and about half the Senate mem- 
bership attending. Only a limited 
number of dealers were present 
owing to lack of hotel accommoda- 
tions. 

Bowles will be heard Tuesday. 
NADA will rebut on next Wed- 
nesday. 

The committee recessed its hear- 
ings at noon Friday. Sessions will 
be resumed Tuesday morning with 
Bowles as the first witness. 

Following Bowles’ appearance 
and testimony of any other OPA 
witnesses, a day will be set aside 
for members of Congress who have 
indicated a desire to speak on the 
subjects of automobile prices and 
dealer discounts. 

That the hearings may be ex- 
tended to include the motor car 
manufacturers is a possibility. It 
was rumored likely at the close of 
the first day’s hearings and the 
report persisted at the end of the 
week. 

Asked if the hearings would be 
concluded next week, a spokesman 
said that was likely unless the 
committee should decide to call the 
manufacturers. 

That will hinge, it is believed, on 
the course of the Bowles testimony. 

Here is the resolution unanimous- 
ly adopted by the House committee 
and sent to Bowles: 

“Resolved, that it be the sense of 
the House Small Business commit- 
tee that, pending completion of its 
hearings on the automobile dealers 
discount rate situation, no govern- 
ment order which might in any 
way change the present established 
discount rate shall be issued.” 

Following is a list of NADA 
witnesses who appeared Friday: 

A. O. Brabham, of Atlanta, Tex.; 
Matt Cameron, of LaCrosse, Wis.; 
Dan Connelly, of Chattanooga, 
Tenn.; William Meyer, of New 
York; James Hulse, of New York. 


reasonable profit. 

2. How he will be able to get 
rid of the used cars he is forced 
to accept as trade-ins without 
sustaining a tremendous loss. 

Only a crystal-ball reader would 
dare hazard a guess on the date 
of the return of factories to nor- 
mal production. The same state- 
ment goes for estimating final 
manufacturing costs. How anyone 
can predict accurately on either 
of these two points in the face of 
a threatened strike for a 30 per- 
cent increase in wages and the re- 
fusal of suppliers to set costs is 
beyond the ability of the average 
dealer to comprehend. 
See Delay 

Many of our most experienced 
automobile men do not believe 
that factories will be in full pro- 
duction for at least a year and 
possibly longer. Nevertheless, the 
figures upon which OPA is seek- 
ing to justify its proposed cut of 
dealer discounts are predicated on 
the assumption that full produc- 
tion and normal peacetime sales 
operation and assured profit are 
just around the corner. 

The mildest thing that can be 
said about these rosy predictions 
is that they just cannot be sup- 
ported by facts. 

The used-car problem is not as 
grave, of course, as that of new- 
car production, but it cannot be 
slighted. The assumption that 
there will be no old cars traded 
in is wholly unsound. Not only will 
there be trade-ins, but they will 
be of a type of car which will re- 
quire vast reconditioning expendi- 
tures. Many trade-ins will have to 
be junked outright. Nevertheless, 
their owners having bought them 
in the black market which imme- 
diately followed an imposition of 
OPA ceiling on used cars, will be 
demanding high prices for them. 

Pointed Questions 

Dealers everywhere are asking 
these pointed questions about the 
future used-car market: 

1. How will OPA adjust used-car 
ceiling prices periodically to meet 
going market values on a basis 
that will be fair to both car own- 
er and dealer alike? 

2. Can the dealer make money 

(See CASE, Page 59, Col. 1) 
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4. Can the dealer take 
ears at prices which will 
him to properly 
Pa a profitable sale? 


. What proportion of ears trad- 
a in will have to be junked? 


Until these new and _ used-car 
problems are solved, dealers ey- 
erywhere will be forced to restrict 
the number of their employes. As 
an element in the reconversion 
picture. this fact is worthy of con- 
sideration. Before the war. dealers 


in used 
permit 






















































600,000 persons. 


Today only a small percentage 
of that number is employed, but 
dealers everywhere are anxious 
to create as many jobs as pos- 
sible. They will be forced to 
make jobs strictly in accordance 
with their ability to do so and 
this ability will be greatly af- 
fected by whether dealers are 
permitted by OPA to operate 
under a living discount. 


The place of the car buyer in the 
situation is of the utmost impor- 
tance. Dealers who are in direct 
contact with automobile users find 
‘wfar more interest in a return of 
new automobiles and good service 
gm for used cars than they do in any 
Wpossible slight increase in costs 
made necessary by increased pro- 
duction expenditures. 


The motorist, who represents a 
verv large part of the adult pop- 


wulation of the country, realizes 
that he has shared in the enor- 
mously increased national income 


during the last three years and 
has saved money on the restricted 
operation of his car while the re- 
tail automobile dealer has had 
virtually nothing to sell... . 


Dealers often are asked just 
what it is they want done in 
the present trade discount situ- 
ation. That is a fair question 
and one which is easily an- 
swered. They are most desirous 
that no change be made in their 
historic trade discount until it 
can be proven publicly and ab- 
solutely that anv suggested 
changes are justified. 

Dealers believe that no attempt 
should be made in the present 
—_muddled automobile production 
¥situation to make any change in 
the dealer discount until the fol- 
<Slowing points are definitely settled 
through a complete inquiry into 
all facts: 


1. What will be the actual pro- 
duction costs of all cars after the 
—— present wage discussion is settled 
and all factories are in full pro- 
duction? 

2. What part, if any, of these 
increased production costs should 
the dealer have to bear in the 
—@licht of his three years of adverse 
business? 

There is a simple way for our 
government to meet this situa- 
tion and be completely fair to 
all concerned. That way is to 
permit the dealer discount rate 
to remain on the _ time-proven 
present level. This would give 
every one of the 35,900 or more 
dealers an opportunity to start 
rehabilitating his business on the 
same basis as where he left off 
when the war curtailed his op- 
erations. In doing this he would 
be carrying his share of the 
postwar burden. 
Every dealer is 
ing and anxious to 
share of the postwar 
he has borne the 
upon him during the 
To you gentlemen of the 
gress, who members of 
Small Business committee 
charged with the responsibility 
protecting the interest of the thre 
million or more small 
men and their many millions of 
employees in this country, it cer- 
tainly must be obvious to you that 
if the OPA permitted to arbi- 




























more than will- 
bear a 
burden as 
war 
Con- 
the 
are 
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as 


is 


conceivable 
and probable the great majority 
of dealers will be forced to dis- 
continue business with the result- 
ant disastrous effect upon the gen- 
eral economy and welfare 
country. 


er discount that it is 


on used cars in a falling price 
market? 

How many used cars will be | 
traded in on new ears? 


recondition them | 


gave employment to approximately | 


fair | 


burdens placed | 
. ! 
period. | 


Sata | 


trarily disturb the traditional deal- | 


of the | 
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CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. tow Rates: 







numbers as one word. Ads may be signed with your full name and address at TCT ae ie 


care of Automotive News, 










WANT AD DEPT., 








HELP WANTED 


essere 
SERVICE MANAGER WANTED 
for Large 


Chicago Pontiac Dealership 


Capable of organizing and training person- 
nel. No limit to potential earnings. 
1099, ¢/o Automotive News, 


SERVICE MANAGER 
dealer in California town of 100.000 
{deal location and climate. modern 
vice facilities, offers excellent opportun 
ity for service manager, under 40, famil- 
far with Chrysler Corporation products 
State qualifications, experience and sal- 
arv expected first letter. Address Box 
1098, c/o Automotive News, Detroit 26 


- Dodge Plymouth 


ser- 








| HELP WANTED — ASSISTANT BOOK- 








KEEPER. Young lady experienced in 
General Motors System. Give age. salary 
and qualifications. Lincoln Park Buick 
Co.. 2825 N. Halsted St.. Chicago. Ill 
| CHEMIST — Automotive Products. Knowl- 
| edge of sound dampening. adhesives, sat- 
urated felts preferable. eatrante that 
hee be capable of supervising group 
| © Automotive Products Chemists. Per 
| een position with long established 
| progressive company. Excellent oppor- 
| tunities for advancement for right man. 
Location—Metropolitan New York area 
| Send resumes to Box 1103, ¢/’o Automo- 
tive News. Detroit 26 
WANTED--PARTS MAN. thoroughly ex 
perienced in Dodge and Plymouth parts 
capable of selling. Splendid opportunity 
furnish reference. See Mr. Stotlar, Stot- 
lar Motors, DuQoin Illinois 





POSITION WA NTED 





RETAIL SALES MANAGER —12 years’ 
automobile experience N. Y. zone. plug- 
ger, good closer. conservative trader, A-1 
references. J .A. Doty, 94-32 214th St., 
Queens Village, L. I.., N. Y. 





CHEVROLET — SALESMANAGER, VERY 








EFFICIENT and dependable. 15 years 
experience. Specialize in closing sales 
appraising and training salesmen. Box 
1101, c/o Automotive News. Detroit 26 
ANY POSITION PERTAINING TO AUTO- 
MOBILES Veteran. Army experience 
two years airplane mechanic, three years 
a pilot. additional duty transportation 
and motor vehicle maintenance officer 
Before entering service worked four years 
with Automobile Dealer in all capacities 
One year experience with Finance Com- 
pany. Have sales ability and am _ pro- 
gressive and energetic \-1 references 
Write stating nature of work and sal- 
ary. T. H. BARNES. Motor Service Co 
Tennessee 


Jackson, 
BUSINESS WANTED 
INTERESTED IN NEW CAR CONTRACT 
—Prefer state of Florida. $50,000 cash 
available. OK’d for a General Motors 
contract. Box 1104, ¢ o Automotive 

News, Detroit 26. 
BUSINESS FOR SALE 
UST SELL—Doc Greiner Motors. 24 ft 
by 80 ft. concrete building complete wit! 
all shop equipment and parts. Hou 
trailer contract. and electric appliances 
contracts go with deal Car contract 
available. Car sales averaged over a 
hundred a year till °42. Write for details 
if you have $6,000. Total price $12.000 
or next best offer. Box 157. Pember- 
ville, Ohio. 
GARAGE—FORD-PLYMOUTH fast-moving 
parts $12,500, equipment $5,000 for 
$11,000. Oklahoma town 5,000. Building 
50x150, sale or lease, owner retiring. 
Chrysler, Plymouth. Box 1102, c/o Auto- 
motive News, Detroit 26. 


PARTNERSHIP WANTED 


mcicessataiaaiaaigs ate nee ee a acnemeaaniemenmeninetenenintiaie 
CHEVROLET — VERY CAPABLE MAN- 
AGER with 17 years’ experience would 
| like to contact dealer considering taking 
in an active partner. Box 1100, c/o Auto- 
motive News, Detroit 26. 
igs lca a ees 
DEALERSHIP FOR SALE 
cia a sac cease 
| | UNUSUAL OPPORTUNITY to secure estab- 
| Wished, prosperous dealership selling very 
| popular GM car. 100-150 new car poten- 


M 





tial. Excellent community. Fine climate 
East. Purchaser must be satisfactory to 
GM. Present owner accepting civilian 
foreign service. Price of business only 
$10,000. Building rental, $100 monthly 
Box 1095, c/o Automotive News, Detroit 

|} 26, Mich. 

CHRYSLER DEALERSHIP in northern 
Minnesota Living apartments attached 

| Prosperous farming community with ex 

| cellent hunting and fishing. Chester Berg 

' Convick, Minnesota 

SELLING DEALERSHIPS 3 makes cars 
also gasoline storage recapping tire 
dealership. Southern town. Price includ 
ing inventory equipment $32,000 cash 
Deininger, Broker, 12 E. 41st St New 
York. N. Y¥ 

CAR DEALERSHIP FOR SAI Pe 
ear. Sale ine buildi \ oon 
ervice garage many - ’ 
corner northern town i sO 
cars. and total volume-—business—-$ ) 
oan Price $75.000, want all cash Ralpt 
Deininger, Broker 12 Ea tis New 
or} 


Y 





DEALERSHIP WANTED 
a emma 
| DEALERSHIP WANTED—150 to 300-car 
contract in good location by experienced 
automebile man. Albert Trobaugh, 2972 
Lakeview, Detroit 15, Mich. 


AUTOMOTIVE NEWS, PENOBSCOT BUILDING, 


Box | 
Detroit 26. 





per insertion. 


REPRESENTATIVE | 


TO MANUFACTURERS 


“MANUFACTU RERS 





FRONT 








DETROIT 26, MICH. 







TEN CENTS (10c) PER WORD for one insertion or 25¢ per word for 3 insertions. Cash in advance. Count initials and groups of 


Detroit 26, Mich.” add one Dollar ($1) per insertion for this address and extra service at replies ore 
ei me Tt mL tpt eb ely ae Sea 








PARTS FOR 8 ALE > 


AXLE 


‘PARTS WANTED 


FRONT AXLE SHAFTS 
ASSEMBLY 





OR COMPLETE 


- Complete 








| OF HIGH STANDING | Soage, Utton: front wheel drive com: 
| A ready made efficient high speed! mand car. Box 660. Del and Florida 
‘sales organization covering all or, HARD-TO-GET PARTS —Fenders, grilles. 
lany part of the Pacific Coast is at | doors, hubcaps, pedal pads, body parts 
‘your service. For action, address) —Tite to PO Box eerie 
ae 2, eee, ee ee Coie chee oti 
_CIATES, 116 New Montgomery St., $2.15 oe . 2 . ton ‘- en rT Sucks 
, San Francisco 5. Manufacturers list $9.95 less 35° discount. Over 
representatives covering the whole-|  !). “sireee patnted a a a 
lsale Automotive, Hardware and] pox auTO PARTS. 323: 
| Chain Store trade. Philadelphia 40, Penna 
| 


USED CARS WANTED 








| WANTED—Complete 1942 Plymouth special 


deluxe body. either a club coupe. con- 

vertible, or four-door sedan. Will take 

SEVEN PASSENGERS, limousines, large one that is slightly dented. Also, interior 

fives; cars must be clean. Prices must be complete. Keller Motors, 2750 
reasonable. McCLINTOCK - CADILLAC, West Alameda, Denver, Colorado. 

| Lansing. Mich. sei cnaeasaliaetetnia cacti 

, Ww ANTED AT ONCE -1941-1942 Chrysler | PARTS NEEDED VERY BADLY--40-41 

} Convertible. Low mileage. 6 or 8 cylin- Dodge shells and grilles, also shells for 

| der. Cliff James Motor Sales. 1639 Niles 39-40 Dodges and Plymouths. Rear fen- 

' Road, Warren, Ohio. ders for same. Also 40 Dodge pick-up 


USED CARS FOR SALE 


USED CARS AT WHOLESALE. 70 used 
cars to be sold at ‘‘as is’’ price, some 
below. Most all makes, 1937 models and 
up including a few 1942 models. Good 
shipping facilities. Buy one or all. Chrys- 
ler Pittsburgh Co., 5625 Baum Blvd., 
Pittsburgh 6, Pa. 


mers, 


Pa. 





ANTIQUE AUTOMOBILES FOR ADVER- 
| TISING—Send for list. W. R. Slack, 11 
Hickory Drive, Stamford, Conn. 
| 


LINCOLN COUPE — Equipped with 
Manley towing crane. A-1 running con- 

| dition. Russell Bridenthal Super Service, 

| Hartville, Ohio 

| FOR SALE—MODEL 
1909 or 1910, 
running 
Watters, 


seat 


a —— same. 
r FORD touring car, 


complete, Motor No. 30389, 
condition. good tires. Ed. C 





rear fenders. 
Detroit 13, 


WANTED — WINDSHIELD FRAME with 
or without glass for 1934 Ford Convert- 
ible. Blaine C. Watson, Ford, 


Jacksonville. 
ald Neese, 
Boulevard, Miami 36, Florida. 


40- PASSENGER BUS 

CHASSIS with Rock Hill forward facing 
all-steel 
For details. 
Summerville, S. 


SCHOOL BUSES—1941 DIA-T, 60-passen- 
ger; 1942 GMC, 48-passenger: 
1941 Ford, 42-pas- 


Raynal 


BUSES 


Tel. 


body. 


Car. 


1942 


Bros., 
Michigan. 


1 


Also 
contact E 


9103 Chal- 


Linesville, 


FOR SALE 


TWO BRAND NEW 1945 Ford school bus 
chassis, equipped with Blue Bird 60-pas- 
senger school bus bodies, delivery f.o.b. 

Priced at OPA ceiling. Don- 

9-2757, 


917 Biscayne 


CHEVROLET 


30-passenger 
M. Jones. 


1941 Chev- 


Excellent condition and priced 


rolet, 48-passenger; 
a senger. 
2 MODEL ADC-602 GMC Deisel trucks, right. Details and prices 
short wheelbase. equipped with good Phone 137-R-4. 
10.00x20 tires all around, full Westing- Thompsontown, Pa. 
house air brakes. radius rods, Dayton 
wheels. hand control valves. and trailer | TWELVE 1942 


Both these units in excellent 

echanical condition as well 
ance. Price each $2.350. This is consider- 
ably below OPA ceiling. General Truck & 
Equipment Co., 1100 Devine St., 
bia, South Carolina. 


connections 
as appear- 


Colum- 





—FOR SALE— 
14 BRAND NEW COMMERCIAL 
Fit all 1'.-ton 
' 1941 - 1942 - 1945 - 1946 
CHEVROLET or GMC 
Priced at $140 f.o.b. 


SPIELMAN CHEVROLET 
Brooklyn 22, N. ¥. 
EVergreen 9-4800 


CABS 


Brooklyn 


220 Greenpoint Ave. 
Phone: 





TBUCKS WANTED 





| WANTED TO BUY 


All Makes and Models of New 


Trucks 
Also New Bus Chassis 
BEN FISHEL AUTO COMPANY 


2114 Sycamore Street, Cairo, Illinois 


" 


TRUCK EQUIPMENT FOR SALE 





Marion. Ohio. 
TRUCKS FOR SALE 


PLACE YOUR ORDER TODAY 
TOW PILOT 
Bemper to Bumper Tow Ba: 
TOW BAR SALES Co. 


100 S. Clinton 8t. Chicago 6, Ml. 
Andover S&&538 


Kindly insert the following 


uum doors, 


ing price. 
Phone 5-5321, 


6.00x16 
6.50x 16 
7.00x16 


| (12) or (3) editions of ActromotTrs News, for which find enclosed $ 


on request. 


S & 8S Chevrolet Co., 


INTERNATIONAL pas- 
senger buses with adult headroom, 
9.00x20 rubber, 
very good. To be sold below as is ceil- 
Cooper-Countryman & Voce, 
Flint, Michigan. 


SHOP EQUIPMENT FOR SALE 


ADJUSTABLE PARTS BINS. Two week 
delivery. Write Sperber Mfg. 
Trombly, Detroit 11, Mich. Free descrip 
tive catalog. 


vac- 
condition 








Co., 1811 


TIRES 
TRUCK TIRES 
GOOD RECAPS: 





59 








SHOP EQUIPMENT FOR SALE 





BRAND NEW IE AVY ry BEAR 
} front er it rame t ening ma 
tiie r Reiia 
rolet ¢ npa Me i M i 
} 
WANTED 
Heyer's Ford Laboratory Test set with 


| quantity. 


Lots of 50 to 100 — 10% Off — No Order 
Less Than 25 Tires Price F.O.B. 
Send 20% with Order 


MAC’S TIRE SHOP 


1189 Columbus Avenue 
SPRINGFIELD 5, MASS. 





word Want Advertisement, under proper heading in the next | 


| of TEN CENTS (10¢) per word for one insertion or Twenty-five cents (25¢) per word for three inser- | 
| tions. Count each word, initial or group of numbers as one word. Add $1 per insertion for box No. address. | 
Bare de ciasail £2 a eee i a oe eee 
I nena a ’ Bic oa ce arrane ake e SR cient, foe 
Iu. 13 i sic ennai sas aceabadealt de a | 
SO Scones eine Zee 5 sD as Backs 5 ee oe 
eae ia -... aie See 34... ~ a ‘ 
7 26 87 ‘ sis peas SM cists eee 
eae ineaeasSsecUMNNR dtl i thaieattaiiitaiic aa scien seinaiahiap dieillcnidineanniiin nine 
NIN 55 cicsnssia kas yesacosavnosuhon iaainivgnneiondssnps setansseigrsouseatoseshépan cakapaaes I a i ic aca ais | 
SN are isedt tuoi 
AUTOMOTIVE NEWS, 2666 Penobscot Bldg., Detroit 26, Mich. i os ccowecen .. 1945 | 





Strobescope attachment. Prefer new—bat if 
used must be in excellent condition. Will 
pay good price. Address 
JAY V. McINNES, INC. 
1900 Cleveland Ave., N. W. 
Canton 3, Ohlo 
Lincoin-Mercary Distributors 





ACCESSORIES Ww ANTED 





WANTED WANTED WANTED 
NEW AUTO RADIOS & AUTO HEATERS 
Need unlimited quantitv of NEW Auto 
Radios and Heaters (Stewart-Warner gaso- 
line and dash type hot water heaters). Will 
pay cash Write full particulars price 
makes. etc 


MANHATTAN AUTO & RADIO CO. 
1706 7th St... N.W Washington 1, D. 


Cc 





ACCESSORIES FOR SALE 
SEAT COVERS 
ies. Material « 
pliant. qua vd < 
set im quantitie 
shipment Bay 
Street, Rochester York 


ATTENTION CAR DEALERS 
covers custom tailored no 
fibre, sailcloth tackletwill 
Cover Co 1776 Broadway, 

MISCELLANEOUS 

ENGINE REBUILDING—Crankshaft grind- 

ing and metallizing. John P. Hughes Mo- 


tor Co., Inc., 800 Commerce St., Lynch- 
burg, | Virginia. 


UPHOLSTERY — Trim material for 1941 
and 1942 Chrysler & De Soto. Send 
sample of material and complete de- 
scription. All shipments C.O.D. Chrysler 
Pittsburgh Company, 5625 Baum Blvd.. 
Pittsburgh, Pa. 


for sedans and 
if tine woven. durable, 
naterial. $7.95 per 
25 or more. Prompt 
Auto 374 Bay 
New 


\UTO 


coact 


Sales, 


Auto 
elastic in 
Perfect Fit j 
New York 


seat 





AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPARY 
At 10:30 A.M. 
Every Tuesday — Rain or Shine 


Used Cars and Trucks on Hand 
At All Times 


FOR DEALERS ONLY 





WE BUY WE SELL WE SWAP 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore 8t. 
Cairo, Illinois 



















Good Used Tires 


All sizes, plenty of tread. 


Most tires have original 
$5.50 












tread ... 




















, which is figured at the rate | 
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There are Great New Cars a-Coming... 


and the secret of their greatness 
lies in the calibre of the men behind them! 


The Graham-Paige and Kaiser-Frazer ‘‘first-string team’ at 
Willow Run: (left to right) Howard Darrin, automobile de- 
signer; Joseph W. Frazer, president; Vern R. Drum, general 
manager; H. C. McCaslin, chief engineer; Clay P. Bedford, 
production executive; W. A. MacDonald, in charge of sales. 


THE UNBEATABLE TEAM that will produce 


ISER and FRAALR Cars at Willow Run/ 


joint home of two great companies, 
Kaiser-Frazer and Graham-Paige! 


This world-famous bomber plant, at Willow Run, 


Michigan, is now being tooled and equipped for the 


mass production of Kaiser-Frazer Corporation’s 
new Kaiser automobiles, and Graham-Paige Motors 


Corporation's Frazer automobiles, Rototiller tillage 


machines, Frazer tractors and other farm equipment. 


KAISER-FRAZER CORPORATION .. . 


ANY months ago, Joseph W. Frazer 

began to gather around him the men 
whose creative capacities were to be merged 
into one of the great production teams in 
the automobile industry. He chose men of 
experience, reputation and ability—men 
who can produce cars which Mr. Kaiser and 
Mr. Frazer will be proud to name their own. 


For general manager, Mr. Frazer picked 
the outstanding automotive genius, Vern R. 
Drum. For years Mr. Drum was in charge 
of manufacturing one of America’s leading 
motor cars, while Mr. Frazer was serving as 
a major executive in the same firm. 


He also brought in Clay P. Bedford, 
long an associate of Henry J. Kaiser on the 
West Coast, and a master of the methods 
which have made the name Kaiser known 
around the world. 


As head of his technical staff, Mr. Frazer 
selected the capable automotive engineer, 
Henry C. McCaslin. While working with 
Mr. Frazer in the early war years, he aided 
in developing the remarkable military 
vehicle commonly known as the jeep. 


For brilliant styling, Mr. Frazer secured the 
services of Howard Darrin, internationally 
famous for his custom coachwork, and his 
designs for leading American cars. 


For. efficient marketing and _ skillful 
sales management, he called in the veteran 
automobile executive, W. A. MacDonald, 
who left his position as vice-president of a 
widely-known motor car company to join 
Mr. Frazer in 1941. 


This powerful “‘first-string team” at 
Willow Run is supported by a capable squad 
of young and well-trained executives. Their 
orders are simple—to build the best motor 
cars possible within their range, with every 
detail tried, tested and proved beyond all 
possibility of failure! 

With an organization of such energy, 
ability and experience, Kaiser-Frazer and 
Graham-Paige face the future with under- 
standable confidence. They will have the 
finest automobiles modern industry can 
produce—the know-how and the facilities 
to make and market them—plus unparal- 
leled public interest and support. 


GRAHAM-PAIGE MOTORS CORPORATION 





